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Abstract

The objectives of this research were to determine whether marketing factors affect
the impulse buying behavior of snack food consumers in Thailand and to compare the level of
influence of marketing factors affecting the impulse buying behavior of snack food consumers
of generation X, Y and Z in Thailand. The sample of this study was snack food consumers
in generation X Y and Z in Thailand. The data were obtained using a questionnaire from 624
respondents and analyzed by using descriptive statistics and the hypotheses were tested by using
structural equation modeling (SEM) by computer programs. The results revealed that the model
assessment of the causal factors between marketing factors (Brand, Communication, Attribute,
Consumption environment, Sales promotion, Price, Package, Sales interaction and Health/Nutrition
conscientious) and the impulse buying behavior of snack food consumers in Thailand on the
goodness of fit of the model was consistent with the empirical data. The hypothesis testing
revealed that there is a positive correlation between marketing factors and the impulse buying
behavior of snack food consumers in Thailand at a significance level of 0.01. The study revealed
that the values of R-squared and the factor loading of marketing factors of generation X, Y and
Z in Thailand are different.

Keywords: Impulse Buying Behavior, Snack Food, Marketing Factors, Generation X, Y and Z
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Beduduansufinds L‘wawmmmaﬂ@@waammﬁwuﬁmmﬂmLmi Fedadduwnmedau
wsnedlafdlunnside I@mwmmmmﬁm (Measurement model) Fadnsnziiade s
g€ (Confirmatory Factor Analysis: CFA) mimaammu;u*umaawwml@mﬂmmmﬂamau
AN Chi-square statistics, df, P-value, RMSEA psstnasinIsiansan Tuaiuyasmmnasasiuiuasugs
Fonald viremduuszansanadissyesiulsdonnldusazsalunisindautsuis (@ R squared)
‘{JﬂﬂtL@@‘”@ﬁﬁﬂi“’ﬂaU ﬂ‘umLLﬂiLLN@@ﬂ“Luiwmumuﬂmam@aumﬂm Iﬂammaﬂmm 0.533-0.922
mﬂmaamwmmmﬂmm’mm mammmm%ma’mﬁa%mm Fifususurosanndasnanna
ﬂumm@m@wﬁmﬂw fratauunazasAUsznauiudaU A asfaudsusido e amanzan
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PUABNT NINNNTIATILRBIAUTENBY (Factor analysis) Imgifﬁmim,m%vﬂmL@aﬂ’m@
DIAUTLNBULALIATLUNATIHUNLS (One-factor congeneric measurement model) L‘W@ﬂummmaﬂ
FovasnnNdnTiuisendtefauds Jeaadndummaseuwiasiefildlunsise I@mwmmaa
n1370 (Measurement model) mmmmmwmﬂ%m%wmm (Conﬁrmatory Factor Analysis: CFA)
Usenaufe wUSassinnstalngduna mmmhmmw 2 WAZNNT 1 LATHUUIIA8Y
msiatadenienisnata feuansluaIed 3 waznnd 2

~ v @ = o @ o Y A £ ~

§191991 2 WAASIALRUEIA1AINANTUTVRIA LU ING e WIaA1dNUILRNTANNLTILY
Ya9fauUsdonalaudazfalun13insauUsuele (A1 R-squared) ¥8989AUSINBY 4 B9AUIINBU
rmmLL‘UﬁmﬁfEﬂ,@aavwauasﬂmwmwmﬂmqmmamﬂam Taefragludae 0.527-0.727 Tngd
HAUBYANANITIATIZREIANTIT 2 ez AT 1

15199 20 WANITATIAAINNATIVDILUUINABINTIANIST D LAY QAUNAL

faus 29AUIENBY Impulse Buying
HminesAUszney | SE | Z value |R squared
(Factor loading) (C.R.)

n1stelnedundununsays (Pure) 0.742 0.551

1308 ALSUNULU U DUAINS 0.852 0.066 | 17.126 0.727

(Remind)

ANTUBTAYSUNFULUULABDUNE (Suggest) 0.726 0.053 | 18.308 0.527

mM3telaedundusuufiiowauly (Plan) 0.815 0.067 | 16.424 0.664

Chi-Square = 0.008, df = 1, P-value = 0.927, RMSEA = 0.000, CFl = 1.000, AGFI = 1.000

PURE

REMIND

Impulse

Buying

PLAN

chi-square=_008, df=1, chi-square/df= 008, P-value= 927
RMR= 001, GFI=1 000, RMSEA= 000, CFl=1 000, TLI=1 006 AGFI=1 000, HOELTER=287482 000

AR 1 ATIAIILRRIAUTEA U TUIUYDILUUIIADINTIANTTD LALAUN AL

ANNIAFDULUUINADINITIANTTD TALAUNAWIULAUNINT 1 Tamavianunannau @
Chi-Square = 0.008, df = 1, P-Value = 0.927, RMSEA = 0.000 F9pisnasinsiiansan (faen nfyeea,
2556; &5 bNeIIIn, 2666, 31AuNS Aatany, 2667) wanedwuUaanin1sinn1stalagdunam
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aamﬁﬁa\mamﬁuﬁ’umm%amL%ﬂmzé’ﬂﬁ FU9TNITIANSTlALEUNAY 9 4 D9AUTINAU
donndssnannauiunatoyaleUszdng deluesAUsznauns 4 dadussfisenounaziaued
7Hvp95IwUINNTTD LA 8RUNAUTIT U U e LA DE19MANNZ F N
Al Vv @ = o ¢ o v A £ A

A157199 3 wAASIAARTIAIANUTNNLIVDIS LU TRILNG LA WIRATNUTLRNTAINLTYS
Ya9fauUsdonalauaazialun13Ins U swe (A1 R-squared) ¥8989AUSINBY 9 BIRUITTNBU
AudauUsdadenisnisaainegluseauUiunais laafir13endng 0.513-0.592 Tnelseazidenna
ATIATILHAIAITIN 3 WasAING 2

15199 3 AANITATINAIINGTIVBILUUANABINITIAUARENNITAAA

fauds p9AUILNBU Marketing factors
WwmineesUszney | SE Z value (C.R) | R squared
(Factor loading)
#318%A7 (Brand) 0.747 0.058 18.235 0.558
ﬂ’ﬁﬁl@éﬁﬁ (Commu) 0.769 0.051 20.392 0.692
AMENUR (Attribute) 0.734 0.055 17.949 0.539
TJasgniglus1uan (Store) 0.736 0.058 17.806 0.541
31A1 (Price) 0.760 0.056 18.550 0.5678
NN989LE3NN1TV18 (Sales Pro) 0.740 0.056 18.014 0.548
U393 To (Pack) 0.738 0.054 18.054 0.545
WHN91UYY (Person) 0.716 0.057 17.404 0.5613
Ay A 1ulnTUIN1g (Nutri 0.745 0.555
Chi-Square = 11.677, df = 20, P-value = 0.927, RMSEA = 0.000, CFI = 1.000, AGFl = 0.991

chi-square=71 999 df=54 chi-square/di=1 333 P-value=051,
RMR=.016, GFI=.983. RMSEA=.023, CFI=.996,TLi=.9%4 AGFI=.971, HOELTER=625.000

AN 2 AT RIRAYUTEN DU T USUYAILUUANADINTTATATIN1INNITAAN
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MINMINAFIURUUaB9NTIaTadenienmsaanalswannnd 2 ldansiinasnanna
A" Chi-square = 11.677, df = 20, P-value = 0.927, RMSEA = 0.000 %lamummﬁmﬁﬁmﬁm u,amw
wuuaassn1sintadennemsnain denadpsnannauiunndeyadsuszany SounsRUsEnaUTS
9 mm%aﬁmﬁm@‘uLL@WI’JUG%‘V]WJE]ﬂmuﬂiﬁj%]ﬁmwmi@m@%'ﬂL‘U‘umLLU?LLNGVL@E]SJNL%N%ZW

Fudinld ﬂammmmmm@‘ummwa@mmﬂﬁ%awmummi@muwm LAZNAYDY
TasensaarnsanisdndulatevuavuiRg slagauna wamnmiﬁﬂmwumwmimwmumm
GLmJiwmﬂi‘wﬂwmmiﬁﬂmmmumqummimmﬁmumuLﬂmimgwwaﬂummamﬂu
F2AUUIUNAN (X = 3.48) waziafansananduysdansld 4 dauls wudn wuﬂmwmumm
flae @umﬁm‘wa@mmmﬁawmuLﬂmiﬁmuwaut,muaamm (Pure) WUURNTLEWDLUE (Suggest)
LLZ%LLUU%Q’NLLW%VL’J (Plan) TuszauUIunans (X = 3.47, 3.47 LA 3.48 AINAIAU) WATSAUNTS
N‘WQmmmmﬁawmummimmuwaummmmumwm (Remind) ) agluszauann ( X= 3.50)

dauwmmﬁwwwmmmmamﬁm@ﬁui’a%awmummi@mvwammmuﬂmwm
wLﬂm“LmJiwmﬁi‘mwmmﬁﬁﬂmiumwmmaﬂm Ausn (X = 3.76) wazflaRansandauls
Fonald 9 fauus nud1 s 9 Jade (ﬁﬂwmﬁum Yadensdeans Jadenuants Uave
dnnanasungluiiua Jadesian Jaagn1saaasunisung ﬁ%amﬁ'@ﬂmm {Iawwuﬂmmw
wazdladgsnulnguinis) wudregluszausnn X = 378 3.7, 3.76, 3.73, 3.75, 3.77, 3.80, 3.73
LAy 3.80 AINAIAU) ﬂﬁmaammmmw 1 wmwmﬁaimmuwamaamuﬂmwmmﬂm
lmuawﬁwamﬂﬁawmﬁmimm@amamm‘i‘wmmmmmwm 0.01 Immmmwﬁwammu
0.594 mmmﬂammmaumumﬁﬂm@lm@\ﬂmmﬁuﬂ@mmmmL‘Uumﬂ LLawwﬂmmJﬁstm
mﬂamﬂima‘uLL@ﬂm@mnﬂuﬂamammﬁwmmmﬁaﬁ?m 0.01 mummmﬁwuﬁwmmwﬁ
a“’emﬁlmmamﬁmﬁﬁwﬁmmmmsummL,miéi‘@m@“L@Lmem‘LuﬂﬁmmwﬁLwJﬂ (A R- Squared)
SlAnG9ue 0.353-0.642 aﬁ‘ulmw WUUSaBsRNN LSS sTadenemsAan wazn1sTelng
Q‘U‘wammwuﬂmwm‘ummhﬁﬁwmﬁimmmmaa@@aa@mmmam@qmwﬂﬂw Tagilaqy
NNNITHAARNANTENY LLawmmwﬁwuﬁ@wmmami%aimjawauamwug@?wmummmm
526U 001 sonanslunng 3 mumwamuammgmw 1

chi-square=71.999, df=54, chi-square/df=1.333, P-value=051
RMR=_016, GFI=.983, RMSEA=.023, CF=.996,TLI= 994 AGFI=971, HOELTER=625.000

AT 3 mamﬁgmmwmmmmwmmemaaL%emmmgmwﬁawwmﬁmm LAZANSTD
Imm‘uwamawmiﬂmmmmmmiumwmﬁlm
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mumﬁmaammmmm 2 waﬂﬁmmaaummlmmuﬂaau‘umaﬂmemmmaa{]a%
‘m@mmmmt,awmﬁfai@muwamaawuﬂmwmmﬂmLmumﬁu X, Y waz Z ludszndlng
Imﬂwmmwmnmaa@mmﬁmaaum Chi-square F9slewinfy 189.367 o podaE (df) Wiy
162 A1 Chi-square duiN5 (xYdf) WA 1.169 wazA1AINNNazidu (Pvalue) Wiy 0.07 el
'gmw@‘umwaa@mmL%’ﬂiﬁ’mm (GFI) Wiy 0.956 mmmmwmmwaa@mmL%\m“’mmwiu
LALLED (AGFI) iU 0.927 mimmma’aumaammamLcma (RMR) 17U 0.028 A131NN1A9
HO9UDIALRAHYDIAINHAIIAAZEUTALUIZAND (RMSEA) WU 0.016 A1 GFI wazA1 AGFI §len
Gl 1 wazAn RMR wazA1 RMSEA Siadnlndgud saudean Chisquare dninidiandaend
2 mamﬂwamtm@aauiammiﬁmma@maaﬂu qwammmummawﬁﬂmLwammm
AU UTYRITRIENIIA1TAAN LLawmﬁ%immuwammwmimwum‘ummiumwmﬁlm
farudanaassiunatoyaBelszang LL&“U{]L&ﬁ&NS\I@ﬁ’m% 2 SURPRUUSIaRIANNANTWS
72NI9UAYNNNTARA LLawmﬁ%aiﬂmuwammwuﬂmwmuLﬂm‘lumwmﬁlﬁnﬁllmmnmﬁﬂu
sewinoameLsts AszdutedAamieadn 0.05
LsmwamiﬁﬂmwmmgLaﬁammm‘w 2 fsnanaudadnedu §3dedsldvinsleneiuuy
ADIHINLRIAAYDITRRYNNTHAA u,awmi%aiﬂmuwammmuﬂmwmumaﬂuﬂﬁwmﬁlm
futayadelsydng mwaaummaa@maa\waamemaaL%@mmmmmmﬁﬂmnmam@a
inaﬂwimmt,mﬂmmmumﬁu aumlﬂzﬁmwa‘ummmmmama‘w 2 D9IZAVYBINTITHDVING
wmﬁawmﬂmmmmmmﬁmau%%wmummi@muwau‘umwuﬂﬂﬂiuﬂi‘”l,wﬁlmiut,l,maw
AaLsiuazuansnsiuse lingols wumme’]aawmmmmmmLma@mwaﬂ'mmmmé’wuﬁ
32111972389N19N1901 81 LLawmﬁa‘L@muwawmm‘uﬂmwmumsm"l,uﬂiwmﬁlwmu B
mwaa@maaﬂummamL%wﬁmﬂwmwmmuaw{fu I@aﬁawmamﬁmmmwammmm
Nmmﬁwuﬁ@’ﬂmﬂmam‘s%‘mgmwamawmﬂmmmmmmmamL’wmmﬁﬂumwmﬁwg
asmwumi’ﬂmwwammmu 0.01 u,am1é’smﬁzﬁ’wﬁmﬁmm@ﬂ’ﬁ%a‘mgmwamaer;mﬂ,m
wmmﬁm (R-squared) YDIFNNITLATIEI19UDIAALUTILAS u,awmmmﬂm@ﬂﬁzﬂawm{lqw
mﬂmimmmawmmmamé’fwmmt,mﬂmaﬂu mLmié’am@i@mmmmﬂamﬂﬁmaumﬂm@
%a@ﬂaawmmwm@mam‘wa@1amﬁal@muwammwuﬂmwmummmmmﬁu X Ap
Uadg31m1 (Price) I@wmmmﬂmﬂmzﬂaummam 0.787 mLmﬁé’am@l@mmmmﬂm@
Uﬁwﬂaumwﬂ%amaawmiﬂmmmuL@mmmmﬁu Y @aﬂa%mﬂmmmﬁ (Nutri) Tngslenimein
a@ﬂmwﬂaummﬁm = 0.778 LLameLméﬁ’ﬂmml@mmmmﬂaﬂmsmammwmﬂmw‘uﬂm
wmmmmmamﬁ’u Z Aetladgussadion (Pack) Immmmmﬂaaﬂﬂimaummam = 0.778

aAlsaNa

MIeziadeRediusi (Confrmatory Factor Analysis: CFA) 9Bsuuusansmsinnstslag
Fundudadusiudsuds Suswinesfusznousaudsdonalane 4 fauusdusesUsznounay
FIUsITRvasful s TTsTngsunduTadufuysureldagnemangan dannaastuNanIsRNM
¥een39In13 Wu Stern (1962) TileLauENIOULMIANYRINITTe SN Taeutonginssy
mytalngdunausanu 4 Ussan dnwa 4 Ussnnvesmstalnedundy Bandndudseay
summﬁ%aimm‘uwau (Impulse Mix) @A mi%’aimmwamwuammm (Pure Impulse Buying)
m‘;%ai@mwamwuLmum’mm (Reminder Impulse Buying) 9T AN AL Ra S
(Suggestion Impulse Buying) M3telngdunduuuuiangunsly (Planned Impulse Buying) %ﬂumamu
5931 Wi Miller (2002) waz Hodge (2004) ﬂl@ﬁﬂmua%mmaaﬂmmﬂu Stern (1962) Lﬁuﬂu
ﬂﬁmaammmgmm 1 wmﬂmﬁ%ai@mwamaamﬂmwmummimuamwmmﬂaw
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‘mammmmaﬂﬂﬂﬁﬁsﬁwﬁwmma@ﬁiwﬁu 0.01 MINAFBUNTIATIEITRITIEUTU (Confirmatory
Factor Analysis: CFA) Y99RUUSanen1TIadaden1smsnanatoriusauysues uduittadenis
@m@m 9 ‘mfawammﬁiﬂmwwammwuﬂmwmmﬂmwum adeni3deans (Commu) §
mm%uﬂaa@mm@wmmma 0.769 u,ammﬂ%ﬁmﬁé’amﬁmmam@{Ia%mams@mmim
m@ mﬂwmﬂuﬁmmmum@ ﬂ?f'asm'ﬂ%w‘uﬂﬂmamu,awauiaiuaummwmﬁum IGEYRE
mwuamiu?iaaaulau miﬁnmﬂwmmﬂm wuﬂmlmnﬂw Tuvaditadening g (Person)
ummmﬂaamﬁmamagmm@ 0.716 LLammﬂ%swuﬂmummﬁmm’mﬂmwwmwm
lmmawa@ Hafanananntia 9 ‘miemamamﬁéﬂ,@sm‘uwamaamﬂmwmmﬁmuaa@mm
AULKIAAVBINNTYINIT 10% Abratt & Goodey (1990) Duarte et al. (2013) Mattila & Wirtz (2008)
Muruganantham & Bhakat (2013)

mﬂmmaamﬁﬂﬁmﬁamaﬁmﬁ 2 KAZINNIATINEDUAINTDAAADIYDIUUUANAD LT
mmmmmmﬁwmmamL%ﬂﬂﬁwaﬂwimmLmﬂmmmuat,ﬁ%’u UM AaUszAnsANTisues
mumié’\‘]m@VL@LL@]awm“Lum‘m@mmﬁum (A R- Squared %ﬁ‘uaﬂ@’]mmmﬁm'sm’smmmLmﬁ
Fonmlavaousaziameisti TANHLANA1SIS LN esRUsznauYasiadenIen1sRaInYes
LA aZRE L TRATANLANE9TY ToapnRFsiULIRAMYEIEIITINS W T3uNSTANG Mdounng
(2559) 83508NS Wileusnag (2551) Duran (2016)

unagluasnLaunuue

NANITANET NUILUUANE9Taq8N19N190a1A u,awmﬁaimmuwammwﬂm
?Jum‘ummGLmJﬁ‘"m@ﬁmammmaa@mmﬂummamL%wiwqw Iﬂgﬁwwwmimm Nanona
LLawmmma"’mwuﬁL%ﬂmn@amﬁai@muwammW‘uﬂmwmuLﬂm‘LuﬁJiwmﬁlma BnTTIwUY
NapITIE A TadeN19NIAaIe L,Lawmﬁ%aimmuwammmﬂmwumummwmumaLﬁ%}’u XY
Uay Z ELwJﬁwmﬁ“Lm mmmwlw,mnmeﬂu Teikuusaners 3 mamaaﬂﬂaaaﬂummam@@
YseAnuuuiieaiu LL@Lmammiﬁﬂmu:umwaaﬂmma"’wuﬁimawﬂ%zmwmwmm LLZ\]q,ﬂﬁ%@
‘L@mmammwuﬂﬂmwmmﬂm TN AN T wummﬁmﬂa@wﬁmimm@mﬁ%
Iﬁmuwammwuﬂmwmumm (R2) Yo9aNNTIATIAUBIFIHUTHAY wazATMinesRUsEnay
suaﬂﬂmwwmi@mmmL,memuaL‘;Gé‘fu NUINTAMULHNANNY ’v«mﬂmamwwiﬂmumﬂmi
@m@mmawﬂmmmﬂmLmawwi%ﬂumi'mLLmﬂawm‘wamwLmwaﬂ@u"lﬂﬁmﬂm finmwula
%mumumﬂﬂ@ﬂmwau Iﬂam@ﬂ%ﬂq%mamﬁ@mwwammumyiu 9 ﬁqwumummmmwam
L‘wamm@iﬂﬂamLﬁmmwwmmmmaaﬁﬁﬂa Fonslimawddafutadenenisnaialasin
wiaten Aanananideniidenndasiuiuaia dnaam wazNagNIveegafia awmsuindviniuse
W4n3ag amﬁaimmmmmmuwwi%’lumiﬁﬂmmﬂumumﬂumﬁﬂmLiaﬂ {Jaq981191130 870
mﬁwa@amﬁiai@muwamaamﬂmiuamm@ ImwwmmumauLm’;mm@mﬁ’mwm@awm
um*zhmﬁmaumwhmiﬁﬂmmmm‘wa@mm waonsdndulatelagdunas Wangnsel
NYPNTINNNITDTALEUNAY  1ALDIANANNEIBNTHNF AU TR RANNTA MUV A 89N
N3RULWIAANIINSANEY WipsBulgnnuiudeuwasdaienisnisnalniidsnasnonstelag
dunduvasguTinalaededivannis wagldiduuuamnedmsvendaesne #39Asnindedouas
mwgamﬂu@mmmmalﬂ maL,wzumfsﬁﬂmawﬁwa’«mﬁaammmﬂummm (Internal factors)
tmmiwmwﬂuﬂa%mimm@%ﬂmuﬂa%mmaﬂmwamawwﬂﬁmmﬁ%ﬂ@mwau
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