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Factors of Digital Marketing Affect the Purchasing Decisions to Purchase

Products Online Through E-Commerce Channel
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Abstract

The objectives of this research paper were: 1) to study personal factors affecting the decision
to purchase products online through electronic commerce channels; 2) to study the factors of digital
marketing that influence the decision to buy products online through electronic commerce channels;
and 3) to study decision factors for purchasing products online through electronic commerce
channels. The sample group used in this research is the population in the Bangkok area. A sample
of 400 people was used, using a questionnaire as a tool for data collection. Data were analyzed by
statistical methods, including mean and standard deviation. and the relationship between the
variables was analyzed by multiple regression analysis. The results of the research revealed: 1) that
most personal factors are female: aged 26 — 30 years below bachelor's degree level of occupation:
A private company employee has an average monthly income of 15,001 — 25,000 baht and has
used the service 2-4 times per week. 2) Digital marketing factors have a positive influence on the
decision to purchase products online through electronic commerce channels, including websites
(Website & Landing Page), social media marketing, content marketing in the area of electronic mail
(e-mail marketing), the aspect of occupying the first page (search engine optimization: SEO), and
3) the decision factors to buy products online through electronic commerce channels, including
purchasing decisions problem recognition, seeking information, evaluation of alternatives purchasing

decisions and post-purchase behavior. These are digital marketing factors that have a significant
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and positive effect on the decision to purchase products online through electronic commerce

channels.

Keywords: digital marketing factors; purchasing decisions; products online; e~commerce

UNARLE

unAaATER TR Usrasaiie 1) Anunaduaanyaraiifnaniadnanledofuaiaaulainim
FaINGlE BLENNIaang 2) AnwnTaduainisnainuuuRaiananisdnauledeauaiaenlaninim
FpSTeaEnIeRing uaz 3) AneTasaniasnaulageauateenlannntB e iTea A nmseing
ﬂéuﬁqgéqqﬁ"fﬁumﬁﬁﬁﬁﬁﬂ Taun U523 AN IMmWaEnIUAT S1W9% VanHA 400 A m‘aﬁmﬁf]:ﬁgﬂm
Tmﬂmﬂ‘iuﬂ‘iuﬁ%%gﬁ PSS TunnaAuInmIANS AT ATLaA o ﬂ'f;w:]’j"mmummﬁm N19NANDLU
WRrUeuAeAraesaul Ay (t-test) mavaseULRsuisuARAsaIiaulsa iU TB Az NN
2 ﬂﬂ;N (One-way ANOVA) LL@::‘VWHN@‘Umwﬁuﬁ’uﬁmlmﬁLﬂ‘a"wﬁﬂﬂﬂﬂﬁwn (Multiple regression analysis)
HANNTATENLAN 1) ﬂ@ﬂ-ﬁ”mﬁuqmﬂmﬂmwm@q fimng 26 - 30 4 sEAuAINaMUS ey Ies annneinens
UaEientw 918 lneasaaiien 15,001 - 25,000 U1 LA¥SIHINASIHNNTENTEUENTS S1HIu 2-4 AT/
U9 2) JadennenisnannfaiaianinaBiuanaeniafinanled s auA1oe AN NN I INNA lTE
Binmsefing laun anaiules (Website & Landing Page) auaadsan (Social Media Marketing) Aun19maIa
Badiann (Content Marketing) AUAAVHNE B LA NNsBRng (E-Mail Marketing) ANUNNSATBIRHILTN (Search
Engine Optimization : SEO) ua 3) Jadanissinanlagefuanseulauniuresmenidiss 81annseing laun
punnadndleds Amuniasusiomn suntauEaTays AmnnsUasinaden amnnadaalede uaz

o

AN ANTIINAIN13Ee Suliuladunisnainfadia AnasseiveddyBiuanaenisfindulagefuan

DRUIRUNNBDIN NN TRTEBIANNTaRNE

o

o o as o aa Y g ¥ < a %A a
ﬂqﬂqﬂfyl ﬂ@@ﬂﬂqﬁmﬂqﬂﬂf‘v N, ﬂﬁ‘mmﬁuﬁt@%ﬂ; ﬁuﬂﬂ@ﬂﬁf@u; quﬁﬂ@LfﬁﬂVﬁ@uﬂﬂ

o
Ui
nszenasamamaluladndredidinnaeiing Butuliga 90 vlngsiameniusninaudey

o o ! { A & a = a ad a < = !
UNIFYIINITRRIANIRRDBLANTNIDRNFNINTU WAHLeBLansoRng (E-Commerce) @QLﬁu“ﬁ'@\iW’]\‘iﬂ”}‘i@ﬂ"lﬂ

fagnedanssnfauaaaifiodmmarsiinmn amszdunsimmmomalnladuaslasimseiingi
AlAenutasly m@ﬂmulﬁm@’mmiﬁmyuui'mﬂi'ﬁuqﬂmiﬁﬁLﬁﬂm@ﬁﬂﬁ?m T Fegunanuazaanin
LLﬁﬁgu%Tﬂﬂ LLmﬂ%’uLUz‘%ﬂquﬁﬂi'wﬂ’ﬁf%’u%ﬁ“f%ﬂﬂﬂﬁuﬁﬁLmz‘u%mﬁLﬁuLLw@ﬂufﬂﬂmﬂéﬁu Pjﬂ‘%ﬂﬂ‘l.lﬂ"l‘i
yinlansadsTuussmatneiunliramisealmiluniaddugsfassnaunanans Maludnumzramimdn
¥ Sedioiiunisvinnnsmaiaiinamds nisaneeslanlanaiesiiudnnilsresmmentsanddog by
ﬂﬂ’ﬁ‘fﬁ_lLﬂ’ﬁlﬂmﬂﬁwﬂﬁ@ﬁﬁﬂﬁiy“ﬂﬂdﬂizL‘Vlﬂ (Pewnil, 2016) szULNSIngAIANNTaRN (E-Commerce) Tﬁygﬂ
sianTalugafa daqiumaluladdniauasuulasuazniominanndsiu maluladawasaummaznig

. . . Y Y . s . .
ADEIS Mf‘jmz‘uumf‘zmwaum@ﬂﬁmﬁmameﬁmlﬁwaLLmzﬁuwmwmmﬁmﬁﬁqmmww Usznaunu

Rajapark Journal Vol. 18 No. 59 July - August 2024 G 314



) o
@IS@ISSUCNING
Rajapark Journal (ISSN: 1905-2243]

19 18 a1iu# 59 nsngrAN - Fnnan 2567 - TCI nauit 1 nupAIERsuALRIANATEAT 1 2564 - 2567

yinlnmaluladifesansdegUnanidoasuazansamauuunang o Tnadwd fofaautsvini (Smart
Phone) uiiLim (Tablet) Tnfinnsimsnaswnaiiios analnuyusingAngssiilasuuastl Tnafnnsfionn
sumesiinuazmalulagarsanmetunisdniudinuindu snisdefaanunesnisilulsiianiny
azpanaunsLazandn srazna imammnstunistaauAvEnuan1g TnsniaiAsuandareauamng
spulmbAonistisnsnnsruudidnmseinalnidudanansssnansasneunisuaznqayuilng a1snse
dadaanalratnsganse ududunadldndoauniainunasau Taanqan leausedintunnsdeenydods
AuAn vidauantanuszULaanlan

Aumosifisaunfunumlugandazsiduessuilnanndu nmagafadenasiinngdsusalni

nangAnsanuazmaluladiindeuutas suasvinligiszneunisgsfaanisafienifentriedasiionisnann
AATTa 19 5 am Tawn 1) AmunImana@aiienn (Content Marketing) 2) amiulas (Website) 3) AMHn19AaTa
ﬁlﬂﬁdﬂu (Social Media Marketing) 4) G;,’Iuﬂfl‘imﬂﬂmﬁu@mm\lfmﬁLﬁﬂm‘iﬂﬁﬂ@? (E-mail Marketing) wae b) G;I'm
N3ATE9MNILSN (Search Engine Optimization: SEO) Tulatunnsnszaulunszuountsdnauladadnan 5 4u
Toun 1) AMmnns3ugamMn 2) AULEImNYDLA 3) ANuntslssduniaden 4) amunnsdnaulade uay 5)
AN ANTINNNENAIN19E (Improsert, 2022) Gvazifulazlamiuninnisnaialunisansunsnisnain
tTadeiiaunanantasdnauladoanaeaulanniugamendesaidnnaeing Usznaulunaeiadenianann
LIUAFWA nMsvinnnsnaian Ui afdiagsneniafaausanduyuilnm (Yaipairoj, 2020) Aesin iile
sumedfirnsiunumiidnuszsifuessuilnaunniu megaiadenssfinisusudlniunongfingss
uaznaliladfiAenuas g\lj’ﬂ‘ixﬂﬂllﬂﬁ‘i(};/ﬂ\iﬁﬂfl‘iﬁwuﬁﬁdgﬁLLUUﬂﬂ‘iﬁﬂﬂﬂ‘i@@ﬂﬂﬂﬂu\fﬂﬁ nsUsunAYnsty
MM AUANAZLENNT N1aRDETINLATN ARSI TN RLALALABLELBIATINABINITYENGN AT
Tragnsfisz@ansnan duszrinlnguaznouniagaiesunsafissdeninedacdanianann favia Tlilunis
navspilunszuannisindulageanauaziniseaulaiaasysTnafinssiuanunesnisifgdune fuly

BUTIAR

v
o/ =K A aa o

' o ! ! o v v e
ARRR @Qﬂﬂﬁﬁﬂﬁuiﬂﬁﬁzﬁﬂﬁ’] “ﬂf-vwmﬁmmmmwammmmﬁmmﬁu?@%@ﬁum@@uf@umu

& a !

. . . y o L . . Y .
YNNI BLIaNNIaiing” Tmmwaﬁﬂmﬂ@wmuqﬂmm34mmﬁmmﬁu?@%@ﬁummuf@umquﬁmme
WitlrsAIRnnTaing, Anwnilade89N19RaALULAAIAAEN1TH AR AT D RUATDDI [AIH BBV NI Tz
a ﬂ =N 4 o/ o/ i ¥ o ! ! a (Q d a s o/

ARNVTeIna warfnumlaTan198nRnlad aauAIa0W [ ANN Y AININNI T BLENVTaRnNa THN1TN MU

o a e‘a a s !
ﬂ@@ﬂmamimmmzuqumm@Lﬁﬂm@uﬂmﬂfﬂ

”mqﬂsxm ANISI98

1. ieRnyniladeauynnaiifinanisinauletoiuasaulaunssmandlsefidnnseing
2. WeRnuladunssinanladefuaeanlaunurswenndsefiannssing

3. W aANuNT99 8 a9IN1TAAIALULARY anBN15AARUIAE DRUAIADW AU WY BV TSN TlE)

a & a_°
ALRNNIDUNAN

Rajapark Journal Vol. 18 No. 59 July - August 2024 % 315



) o
@IS@ISSUCNING
Rajapark Journal (ISSN: 1905-2243]

19 18 a1iu# 59 nsngrAN - Fnnan 2567 - TCI nauit 1 nupAIERsuALRIANATEAT 1 2564 - 2567

ADULARNTISITE

PBUAAINIHENT N1TANEIATE Jad8n19RanRaiasINanani1sfadulad afua1eaulanniy
' o N SN - v JUV .
BN WNIRBEBRNNTBRNT AT yauuieafuuIAnuaTYayaLigauN15Aa1ARAYA (Digital Marketing)
wwaAALazgEf i gaiundre8iannsaidng (E-Commerce) unaRnuaznsyuannisindulade (Buying

. i . ¥ ¥ ar g o 7 o d

Decision Process) AangiAgnfun1siindnladeduaoenlannnuyemandies 81nnsefing uazamided
dl v
QBTN

Y 40 %

faudsiitatuntsinun

siauls8a52 (Independent Varioble) Usznaunty Jaduaauyana (Aun LWe a1g N13ANEA
F0IUATIN 813N 378lA wazniTelrusnie/duan, JaTen1anisaatauuuAasia (Digital Marketing)
Usznaumay a1wiulen (Website & Landing Page) ATUN19AanalBatiainn (Content Marketing) ATHAARNIY

< i { o . . . g ¥

fiinnsafing (E-Mail Marketing) bazA1UABRIAN (Social Media Marketing) LAZAIHATAINNILIN (Search
Engine Optimization : SEO)

fausaa (Dependent Variable) n1ssin@ulada (Purchase) Usznaumas aun1sdnanlade aunis
Fugdymn AMUNITUENNIZENA AMUNNTUSURNNIUABN LATATUNGANTINNAINTGTD

v

ABULARNATUUTEUING

Uszannsiilaunisfinenaseil fe yldnangunlaeudumesds uaztsmuedeaadsanenulan
F119% 400 AW THIIANTIMNHNINAT IABNIW 3 unaaNeTw Havann Facebook An13lanindign Line
FRIRIHUAY Twitter THIANFIVWLNILAT

Tl fapeedilRnedenaInUszanng Inedsnisgusasauunlrdsnsguuuuimuadangng
Trgafamauazaan (Convenience Sampling) Tﬂﬂm‘ﬂwmm‘uﬂﬂ‘ummLﬁﬂ‘mll‘i'mﬂmjﬂ 91NUTLBININGH
fagauazlad11an 400 A %\‘1@"qmuﬁxfmqﬂmﬁ‘fﬂnmmzim,%@gﬂﬂm W.G. Cochran (Chantanee, 2007)

N AT S AP
2BULAAATHNRT NQUALABILIANTINNEIIUAT

4 1 1 1
°z|'m.|meﬂwmmﬁ%ﬁumﬁﬁﬁw FENINAUN 17 ﬁqmﬂu — 30 THIIAN W.FA. 2566

NUNIUIFIUNTIH

LLufaﬁmmz‘wquﬁL?imﬁ'umsmmmﬁ%ﬁ’a (Digital Marketing)

Wertime and Fenwick (2011) TalnAnnumsneaasnsnainfava (Digital Marketing) Ae N1SWAHINAS
VBIRATIAIUBUIAR Lﬁmﬁmﬁﬂu%ﬁwﬁﬂLﬁu\mumqm'ﬁmmm&qﬂmﬁpi’m%mm\aﬁ'@mﬁﬁ@ﬁﬂ yinbminnsaaia
AHNTORBFNTULUNEIN (Two-way Communication) ﬁ’uqﬂﬁﬁfﬁaéqw}mﬁm dusneynea %ﬂﬁ;lj@‘ﬁf@?@’mﬂ’]‘i
Ansnstugnaunszanluunazasiuniadeugsandu deaneeztinlslemitugnanaunall aoidesus:
ﬂfﬂmmﬂymﬁ’umﬁ@umﬁﬁﬁmwmm‘%mjmLsﬁﬂﬁﬂﬁzmwﬁ"\mﬁﬁﬂmwmmmmiﬂﬁf]{ﬂgﬂﬁmmLL‘U‘U

v g _ ‘o v oy .
BeannfisaisanuAnfiuisunssangnamsntabiinus: lenngege

Rajapark Journal Vol. 18 No. 59 July - August 2024 % 316



) o
@IS@ISSUCNING
Rajapark Journal (ISSN: 1905-2243]

19 18 a1iu# 59 nsngrAN - Fnnan 2567 - TCI nauit 1 nupAIERsuALRIANATEAT 1 2564 - 2567

Reitzen (2007) A MY “N19ARIAREIE” Aa n1aaaiafl (ARmMUINISINN1TAaIATUD AR
iiunnsinsnananudeAda Tw?%%mmqﬁ%ﬁﬂ%ﬂﬁﬁ@é@ﬁugﬂﬁm i mannIaRaIALLLAIAN
mﬂﬁzﬂﬂﬁ% U%ULﬁﬁlmﬁmm\‘lﬁfumi@@é@ﬁ@ﬂﬁ'ﬁﬁ’uz;u%im

Kotler et al. (2017) na1adiABasdianisna1aRasia (Digital marketing tools) Uszneumagsngazifen

(2
o A

Aefl 1. Aaun1anataBaiilenn (Content Marketing) nagnam Content F91TuR 99T ui azias (nln
anisadaiiiant nsfinuanmuazdreenafin n1ssnvineduddle ansAnesiEunaeslanidlei
A1feypantsziman Content waazlnfiauals manzlanwaeulluas geiidugaunenisnssmeneys uas
I Py = YA = Y
R L PO P E P He K R T T NITR
¥ & i . @ a ¥ 1% = = y ¥ < =2
2. anuAulen (Website) Jaqiiuanisuauaeiun19Eeun19ae1 1300138 oRuAaaulaunngy
o ¥ ot o2 A g o ¥ o ¥ 4 N R
N3tz ANANANUAZLUENINNERMBLENNIeRing fegtniuivlninEes q nmsiewiulanialnaen
Fufiuga e-commerce AuiduAsAATY
” L . . ' - _ . .
3. AuNIIRaIARaFIAN (Socidl Media Marketing) wnaaWasuf (nsuaanlenaasinanan o dagy
A TN Line, Facebook, Instagram, Twitter Banaununiifianisaziuassmmanuddoydu Twitter mafinas
waRauiiTwitter azvininAan1smuisanmunfefidauannunassiaa Facebook uasaasluslundiy
ATNULTUA/FTNEAANNY Instagram F3RLTUA/ATI9EaAUTY Twitter L99219875/115T0Eu Line UAY Line OA
Jman15278/CRM
v 4 P v ' v v
4. AuannEneBANNIBANE (E-mail Marketing) Winnagmsnisnisaanaienfengugnatmana iy
JUuUU89 E-mail iIN8ABIN19U52enaNANE Teni wEaIHeuns 98yau19a1s [Wiefiay E-mail 289531
WmHe 81992 ANASIAZSTHINHEETINATIIATHAN 9 A1lEanaTunsTainLarnIsdRasliuwe HAnnsaniEa
wazunng nsinleantaltiun1srnelannndu nn99in E-mail Marketing Tudnuauzuaslsludumdoaauanfivms
Usrdnfien azsanamiinlaniatuniszneduamiesuinislaniniu n19vin E-mail Marketing 81815 0AAKEN
51988 E-mal ilwlsznnainiignalansanzeyant fmesudszanaddunislawmnlnuunen a1misa
pruANRuAnlamnnln 100% na Aoy lzvanaisnsndnassiuanlavanineaneiuszaninm
5. AIUN19IATENNNILIN (Search Engine Optimization: SEQ) “SEQ” %38 ”Search Engine Optimization”

=

Aa A5nauSuunadulen Fesantenisududquileniuazniaiia Backlink Faindsaiidaoninandaiulen

!
A

LW@TWL%UT%@@@@%Tuﬁuﬁumu 7 UK Search Result Page (MHUWEANWANITANI) Hangan Keyword (A1AA1)
fInBIN19WIU Search Engine (1A3B9BANNI) A9 9 8191 Google, Yahoo!, Bing Liumu edsznauluace e
dl =l aan o . . . ! o/ o aa o ¥ g ! v
WEBsiannTmanaRaia (Digital Marketing) WUNAMNANHHIEA1TYIN9NUIBINITARIARANA5ANNIALNT)ATY
AN9RRALEILEI BT (Content Marketing) 2) AW Uln® (Website) 3) AMUNTITRA1IAR BFIAN (Social Media
Marketing) 4) ATHATTARIANIHIANNETLANNTBANE (E-mail Marketing) LA 5) AIHNITAUAINUIUGA

v v !
o o o

(Search Engine Optimization : SEO) ASHUKLUILNBUNITAITANEIANEMLNITYINNIUIBIATRIHBNTARIARANR

WilauBeamnuaziinannnlafiazannsafaasnisnanludgualnalnostsminns au
a119087UTA91 119ARIARTTA AB N1IIARIANIEBINIINITAARBTNAINNAIENILNTG

@um@‘iﬁwLﬁ@ﬁmﬁi@?&amﬁﬁ’uéﬁfﬂﬂLL‘uuﬂmvm Lmzﬁﬁﬂymj@mﬂmﬁﬁmw'@Tﬂsf%ﬂﬁ:‘[mﬁuﬁ;Ju’%Tmmu%u

q hilenameliila

Rajapark Journal Vol. 18 No. 59 July - August 2024 G 317



) o
@IS@ISSUCNING
Rajapark Journal (ISSN: 1905-2243]

19 18 a1iu# 59 nsngrAN - Fnnan 2567 - TCI nauit 1 nupAIERsuALRIANATEAT 1 2564 - 2567

a a4 @ a > @ 3
wwaRauaznguifeanunginssunuilnauasnisinaulade
Kotler (1999) TAaamsnsvas “waAnssayuzlan (Consumer Behavior) manefly n19nzvinges
yaaalayananils fgaraslaenssiunisdmmntulaniuandenistrauniuazuinng Heinanesonds
nazuaunadnAule uaznisnssinessyanafiifeatunisdeuacnialsauninisinunginssuaesyuilag
\agnnafnuniiunaryanaviiniadaaulaiiaslandnenns wu a1 yaaing uazdu ¢ uaangfngas
wuaTna nnisdnundanngsls AvnlmAnnisdnauladanandom TnedqaEnnuainniafifafenazgu
(Stimulus) FivintiAnAABIng AsnszaurmsnlunansganinAnesds Ganieuiatiounaassi
WHARLazae iNasnsanaln AangAndnAnvesydefiaslasuBninasindnumeang q 909de usezd
naRaLEHEHEE (Buyer's response) vidanssnanlaradyde

a { [ a ‘a & a <
wRAAaLAgINUNTRTadlannsaiing (E-Commerce)

' '
a a =

W1 AL N3afina (Electronic Commerce) %308 AaN1l 5% (e—Commerce) 515 1uil atl5e N0l

' 1 ' v ' ]

v ; . . .
aunAa9TE7 1970 Tagidnainnislaniun1edidnnaninasenaramunssuias Hea95 Naunugaui
ERS AR W BT @ sy LA @ § s L v
gaasauingyszduuisming 7 WHH UREAN o A9uauluninidneanilenisuanilaguaayanis
BANNIBANA (Electronic Data Interchange-EDI) Taunsnasniiliasandiuaunaniamesnaifinguesna
59m139 WapNAUMINANIANBRmBITiauaIuYIn iasusandsyananns q Inlenndseddnnsefing
y e L e \ y Y
Mﬂ%‘uéfuﬂ@quuwwmwaLzﬁﬂm@uﬂz?fﬂm@mquqﬁﬂiﬁwmﬂm:mw U N1lAEN N19TBUBRUAT N9
Fanu N9 N1laTya mem'i@fm‘%mﬁ@”ﬂmmfﬁmﬁLﬁﬂmﬂﬁﬂﬂ N8ty N15YiNgINTINYNFULLL
Tneasauagufenisfoiedua1/uinis n1381528u N9 lewanlagnwdedidnnsadnadszianeng q
1 rsd Y v ° ° o
Trganziadaneniedumesiin (Electronic Transactions Development Agency (ETDA), 2020) Talnddndn
¥! a “a & a <A oA a YA A& a s ! ¢ ¥
AN (291 “wndleeBidnnseiing Ae ﬂ’?‘iﬂ’?Luuﬁﬁﬂ@TﬂﬂT‘ﬁﬁﬂﬂL@ﬂ‘ﬂ‘j@uﬂﬂ” aaussAnIn1sAnlan (World
Trade Organization: WTO) (Anan1991 “w1sizedianvseiing As n19WAR N19N152918 N15HRTA 119218 K58
' oA o 7 P YA A& a <. a “ac a A o 2 a o

AsINAsNARTunuazLang e ladedidnnaefing” wdlreBidnvaaiing & 4 Usziavvdan o Bp 1) gafianu
55719 (Business to Business %138 B2B) 2) §39UALgNA (Business to Consumers %38 B2C) 3) §3iafiU3igUIa
(Business to Government %38 B2G) Lay 4) Qﬂmﬁugﬂm (Consumers to Consumers %48 C2C)

aqulaan wdlredianvseing Wwnssuiugsfialaelefedi@nnseing ww nawan n1snszans

= ' a o/ o =Y YA a @ a s
NITARXTIA N13U8 ‘Vi‘iﬂﬂ”]‘j?luﬂx‘iN@Wﬂm"mLL@ZU?ﬂ”I‘ﬁWHT‘Eﬁ@@Lﬂﬂ‘ﬂiﬂuﬂ’ﬂ

Faaniunisiqy

nsAnE1ASRLTuNNTATEBIB N LA SI9 A HAATY (Survey Research) Tnelsuunseuas
(Questionnaire) Lﬁum??}mﬁmﬁmﬁﬁwﬁﬂgﬂmmﬁﬂL‘ﬁu ‘UizﬂmﬂﬁLmzﬂzéuﬁq@mﬁ?ﬂﬁumﬁﬁﬁﬂ Uszannaiily
Tun1aadensod Antszanafinniuians Sauam 400 au Aty wnevssnguiietsaINIsasanilaen
qmﬂmmmﬂ@;uﬁq@ﬂ'ﬁwm W.G. Cochran (Chantanee, 2007) TnafvunssiumauiBesiuaasas 95 uas
i:ﬁuhqmqmmmmﬁauq\aqﬂ fispuaz 5 (Vanichbuncha, 2019) WaAMuazAINTHNTUIHANHA WAZATT

Ansnzvaya KivuacrmIAngNiapansianig 400 TeRBnnsgusiaegnsLe (Simple Random Sampling)

Rajapark Journal Vol. 18 No. 59 July - August 2024 % 318



) o
@IS@ISSUCNING
Rajapark Journal (ISSN: 1905-2243]

19 18 a1iu# 59 nsngrAN - Fnnan 2567 - TCI nauit 1 nupAIERsuALRIANATEAT 1 2564 - 2567

C ooy . 4 y Coo
NANANT TN PNEMINASEINITUINUUUFBUD NI BIIUTINYBY A9 INUsT I NINguaaeeTi AT As lanay
wwuasuay Instuuuasunniiladmasonesausaneeya AsUAINE 1M
= a9 % = <

AR TEIMNTIATIENYBLA

1) &ffA1BINT30UN (Description Statistics) 18 MNIMUTIRNHMZANUFINIBINANAIDN ULAZAR
waany nelanianiaiuanuasaannd (Frequency) AM5EaE (Percentage) N13MAANLRAE (Mean) WAZHIW
\JeriunnInsg4 (Standard Deviation)

2) afifLBIaRNU (Inferential Statistics) R BlanasauaNNfign Taafnnsfesziuaadeiulad
38847 95 ATENNT AR WNNTAATIZN Ae N19anneBaauanneng (Simple Linear Regression) UWAZN17

ﬂmﬂm%m;uwmgm (Multiple Linear Regression) (Vanichbuncha, 2019)

NANI5I98

Jad8n19na1nAa A INanan1sAnantad naLANEaM AN N IHEDINIINIGITe B LA NNTaRna

& Yo 4 ¥ e ! ! A & S o
w@m'ﬁmmqmwLmumumumﬂ&gmmﬁu?@%ﬁum@@uf@uwmﬁmmdwmﬁw AlannTafing 9711 400
AN

mﬂﬁﬂﬁaé@muLmumumm&fmsfmy'Lﬂmwﬁm@\i S1uam 284578 Anifiuspuay 71.00 o1 26 - 30
1 @afisnuan 129 918 Amdusasay 32.25 suAinIBannes Beisiuan 186918 Aniuspaas 46.50
AT mLAE N F9leauan 150 91 Amiusenay 37.00 snelnmdsaaiien 15,001 - 25,000 U
Fafldnuan 165 910 Aniusonay 41.25 wazsuanaslunisnlaUsnig sauamn 2 -4nse/dlanm Anuin
J9887 42.50

annfigndi 1 Tadunisnainfaiasenananisinanladeauaioaulanniurasisntdlee

a & a <
ALRNNFIBUNHN

Table 1 Multiple regression analysis to test

Dependent variable: Decision to purchase products B Std. Error B T Sig.

online through electronic commerce channels
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H1: Digital Marketing Factors 718 .063 475 11.550 .000*

R=.475, R2=.225, F=133.165, Sig.=.000*
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Table 2 Multiple regression analysis. To test the decision factors for purchasing products online through electronic commerce channels.
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online through electronic commerce channels

Constant 2.741 134 20.467 .000
H2: Digital Marketing Factors 196 .019 437 10.230 .000*

R=.437, R2=.189, F=104.659, Sig.=.000*
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Figure 1 Digital Marketing: Buy products online through e-commerce channels
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