AP InUIEANINANIIAATALLEN
= ¢ a
vudseaulalvasgsnalulsswmealng

Effectiveness Indicator of Online Content Marketing in Thailand

FYIAd NAIIIY WATWUN AARIYI**

TunFuunAy 9 NINQIAY 2564

Tunualyunaiu 19 N3NIAN 2564

Tuweuiuunany 1 fanau 2564
UNANED

vy 1
v aAAav

ndelunselillingUssasdiiefnyiosdusenau wasinuddin

a

UsvAvnanmaaitievnuudoesulativesssidlulssmelne fidunside
FreTEnsiTnuunaunaTy Buainnsduniuaidedn mndudiiiunieide
Badh9aa dnguseeneie Tnimdndunsdeasnsnain hnsnanadasa
tinlawan dnuszandusiudnisnatn Mhauliiuuidmiessdnsiidiiu
ganveglulsemelng 91w 360 au lngldisnisidennduiieganuuianzas
wazlfuuvasunuiduasesiiolumsiiusiurudoyaite nansise wui
o Jo

a8 a & - ¢ a a
mmmﬂiza%ﬁmamima’mL‘LJEJ‘VI’I‘U‘L!E‘#EJEJ@ulau%@\‘iﬁﬁﬂﬂuﬂizL‘Vlﬁl‘VlEJ U 37

[
v Aov

T 910 9 BIRUTENBU toKA 1) N15a519L0NELUNISUNE UL 4 TR
2) M3a31ens5us wagAnlddngmudedonsainanisiui 91uiu 5 MPin 3)
nsasenugniurudeludya 91uiu 4 MTda 4 wgAnITIuN1TTe Az
o o Q‘IQJ a U a dsj o L% d;ju

YOAYUNY LI 5 TR 5) NMSHATUIRAFUIATD 1L 4 TR 6) NS
AnAldangran1siangANTTUNABINIT 910U 5 MAdn 7) anugniuu
< & o Y dyu a, Ly dy ) Y qyu Ly

Auled 91w 3 dade 8) MaUasuilienn F1uau 4 fTin 9) nsatiuayuy

& o v Jo = AV v o v &
LUSUR 91U 3 FTIR WaNISANYIN bR AINTT0UNUN I U URUINISIUAIT

* Jaandnansimemansquiaudie auedvamans Pamnsaluninendy wazy
HYAENT19158 Usedn1aivinslavan augilnaeans uningrdensanm

* 599ANAN519158 A5, Ysedinadvnisusenduius agtinacmans Runansal
WTINeRY wazniheujiinsideuasiamming nsuyed duanuseuinig

s

aa o Y o oo a s L3 a % A =

@I’fﬂ‘V]ﬁLLﬁ%ﬂ'ﬁEL‘VI'WIUﬁ@ (DIRU) ASUZUWNAAIRRNT ﬁm’]aaﬂimmmwmaa kazNyUsnun
aa

PYHUNUD



Msastimaseuy3iiag In 20 atuil 2 (nsngrA-5udnaN 2564) 9

MyuamyinUseansnanisnainiomuudeseuladlviugsilulsewmelnglasg
wingausioly

£
Y Y]

AdNAY: NsnaaLilen / fadn / Usednsna / dendvia

Abstract

This research aimed to explore and develop the effectiveness indicator of
online content marketing in Thailand. The mixed-method approach is applied. In-
depth interview was conducted to develop questionnaire prior to the survey research.
Data were collected from 360 digital marketers, including professionals who work
in digital advertising and public relation for broad range of businesses in Thailand.
Questionnaires were distributed through online channels. To measure the effective-
ness of online content marketing, the results indicated that there were 37 indicators
from 9 components to be considered. The effectiveness components were: 1) Lead
Generation with 4 indicators, 2) Awareness and Media Cost with 5 indicators, 3)
Social Media’s Engagement with 4 indicators, 4) Purchase and Sales with 5 indica-
tors, 5) Consideration with 4 indicators, 6) Cost per Acquisition with 5 indicators, 7)
Website Engagement with 3 indicators, 8) Content View with 4 indicators, 9) Brand
Advocacy with 3 indicators. These research findings can be used as a guideline for

measuring the effectiveness of content marketing strategy in Thailand.

Keywords: Content Marketing / Indicator / Effectiveness / Digital Media
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wilsiitnnmanandoutend fiRldidedidsuiinagaidva Ao nisvinismanaiion
(Content Marketing) Lﬁaqmﬂ@mé’ﬂwmzﬁLﬁwﬁuaamimamLﬁamﬁmmaamauauaamm
fimelaliiuglan Tnewdunisiomaiilomiifigae fusslond aonndesiuarmdonis
voanguiuilaatihsnehmsvinsaadevdensvinlawan wieliudnmamdasan
Tumsindemudvinnismeunsiumetnuazgyy Tnefidwemnauienlsilifiarld
Fonuiinsiaudaudidesnisazde (Brand message) wuulawanluien duilizy
muvssmMsaailemidnvasmiioufuiunulavansulaeiild (algiive) TRy
o, 2559; Thumbsup, 2560) il Jaymeenalildiinduanslusanalnewiii
widadugmuesinnsnaiaialan 39 Kotler, Kartajaya & Setiawan (2016) na1in
tnsaaesinuesiy Mammaioniduissmslavansuuuunil lnedmudnii dnnns
paaifissualondretunulavunifiuulivudedsaueeulat Usaninnisudulss
Wasuwasdenlimngauiuromddonivauasnginssumadaiudevasiuilam 3n
fadwesnmaadeniniuudlavanouinem lasausiuy i anudludnvasdna
yosinmanaadedldumadsuntas Fadueuhmananadevidunislavaniiowd
feuslnaguuuuluel usdsiiunndnseenlude nsvilawansinuszneusmedoyatnansd
pAuddesnisteveniiotisludewonisnedudinasuinig uintsnaiaiiien
Usznoudedoyatmansiifuilnadoims wesdudomiitelniuslnaussg inguazasd
a1 (Kotler, Kartajaya & Setiawan, 2016, pp. 123)

Mndefunurasisesing 4 ARedesiunsnanaiiomldifiui dhnseans
faaaudanudlalunsufoiniswes s indssavuavesnsmaaiiemiimanzay
Nad1923U09 Content Marketing Institute WuﬂigmﬁLﬁuqﬂaﬁsﬂGiamﬁﬁwmmiﬁmu
Frunsmanadienn Tasnud1 Yevay 34 vesinounuuasunlallivhnmsiananauuny
9InNn13asU (Return of Investment) Losannviamuiasilalunisinna uenain
i ndufpouuuuasuamdutinnisnainsedugdlusaUsena Sosas 64 wioufiagdadu
Tavgaldnsnanadommnnuinfanssumananadeniuliusyavsua (Beets, 2017) @4
agviouliiiuin tnindndunisdeasmemandndusestiauimudlelundouas
finagnsiia naemaunsuiaid inyssandraiivazay

dusunisnuiideieatunsemadenlulssmelnedu wui Snsnwily
Feswamshiauemnaadevnuudonivauwasaruddatulssnuomaaiu GRS
wAswgled, 2560) Madnnesitlidevesnmanaaiomitinasenuilindavesndudde
Herhlugsiamdvddidnnsedind (Sgann anafafninina uaziisni wiav, 2560) nagns
mslimanaadevridedsauoaulatdussnnmednvesgsiadolnsviedlng (Lsswn 23
sesuiindin, 2560) uaznadadunisnataiiionivesduslnadudioouladlun



Msastimaseuy3iiag In 20 atuil 2 (nsngrA-5udnaN 2564) 11

NSUTNITLAT (5UNOR WAUMIATYS, 2561) Tl nauideRindnasndiulid Sdes
msfinynagysmsmaaionluamessiauiessam uasSinmsfnuiinseunaulu
ynvesnsvasdeooulay naonTurIAMIRALITTIaUsEAnBansnainilemuude
paulaudnme

muiTendstlgmtdiAnmnufniilussdanuiiunmsieasnimaindaviai
whtusteaniunsailutiagiiu Tnsenzegneddludosmesnisimudat faUssAvinaros
msnanaiilemuudessulay fededunuiildnnnsidueditastaosueliAnnudile
faussAvBratiannsngmidldannisvhmsmanadenuudeseulay uazanunsolfiiu
wundlumssisuadat fadmsunisTaranisufifnudunsmaademuudessulai
vaagsnalulsemelnglangramungay

TUTTAIANTIY
WawmuMTInUsEansnan1snaiaievuudeesulatvesssialulseinalne

wuIRALAZIIUIdE AT
nsnaaiienn (Content Marketing) \lunagnsngsnaununujiiliioussa

3
% v

Faguszasdnianisnatn liihnsduludiiuveanisasnainisiug (Awareness) nsas1aniny

Y

g (Engagement) nsadnalonalunsune (Lead Generation) ng@nssunste (Pur-
chase) uaznsilugaiuayu (Advocate) aglvinauddnyiun1saseassAuazinenns
Homitfianen Sustlewd werlieufendeddnensatunnudomnisvoanduduilnaith
wnefiinsiviualiegedniau (Pulizzi & Barrett, 2009; Handley & Chapman, 2010;
Gunelius, 2011; Lieb, 2011; Ramos, 2014; Slater, 2014; Jefferson & Tanton, 2015;
Kotler et al,, 2016) Tnglums¥auszaninaveanisaanmienidu Kotler et al. (2016) ¢
iduei Tnn1smananansansITdeulsyavsnaresnmsnaaiiomEuns s aes
anA1 (Customer Path) PIUNTOULLIARTITETN The Five A’s dssznaude 5 tunou
laun 1) n13303 (Aware) 2) Auaula (Appeal) 3) n1saeuny (Ask) 4) 1590 (Act) 5)
nsaduayy (Advocate)

11338904 Elisa & Gordini (2014) wui finvundululdfazagunisiaussansua
nsmaaiiem (Content Marketing Metrics) Tu 4 dnweaiz Ao nMs¥amsuslaaiiom
(Consumption) Msian1sasislonialunisvie (Lead Generation) Msinuenvie (Sales)
wazn1sTansuveiiu (Sharing) Trewuin Ustmdmaisesunsldsdiagunsuilan
{lovmgafian Sovay 83 sesasunfo MeliiATadunsutsiiy $esar 72 uazmslims
famsafugrunedeiniignd Yevas 65 lneflszfunislinisingenviemian Sovas 36
luvausit Asimos (2015) e3unein st Taussansnalimsimuadeadstudmuneded
P wimsiiauamzarasazausatanaludsinals TnensTaussansnades
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Furasnsaanailemlaud 1) msTasunisuslaa (Consumption metrics) Usznaudae
Sunundsiianthiduma (Page views) uiediurundefigliad (Post views) Suunds
figiile (Video views) $1uruadefigionans (Document views) $1uaunsaiinrnilvan
e (Downloads) Srunundsiidnduiiennas (Podcast plays) Srunundsiiswaiiuls
Fun15:Ua (Email opens) Samdumseandunilemsesuaundsiiuans (Click through
rate) 2) N15IAFUAIAKNTY (Engagement metrics) Usenausag $nnundiitdesiosiua
(Email forwards) $1uaundefinalar (Likes) S1unuadifinansmufaiiu (Comments)
Frurundafintetiu (Shares) S1uauadsfindnisyanadu (Mentions) szexnanlapiaded
RYUUNILNA (Average time on page) Srununhuudulsdleewnisiindndvaluwdag
a%a (Average pages per visit) Sasiauvasntsdudreenanduleiiuiing s Dniomi
{83 (Bounce rate) S1usudsdiiungadulast (Inbound links) 3) Msadunsivasuudas
(Conversion metrics) Usznaudg smuauntsnsenuuunesy (Form fills) $1uaunssiias
nzidion (Registrations) S1usunisadasaindnifieSutaansvesuden (Blog subscriptions)
$nnumsatasaudnfiofutnansmadiua (Email subscriptions)

9914 Goliger (2015) nandluiiemislndifgaiudi gsiaanunsasnliunisusuidi
vangvesnsaaademlmdusiiausyavina 5 du ldun 1) mafiunsiuilunsau
&1 (Increase brand awareness) Usznaude s1unuaseiiudsiuindoludea (Social
shares) S1uaunsafipuion (Views) 2) mafiusunudidmaivledvdouden (Drive more
traffic to website or blog) Uszneudae smuauasdunsisusiuldseiion (Number
of website visits per month) s1uaueiifusvesuiindudndeumivledsnade
(Percentage of returning visitors) 53&13L’JmﬁLﬁmmwﬂﬁuuuﬁﬂ%ﬁ (Engaged time on
site) é’mwmim?{auuﬂawaawqamsuﬁLﬁmmﬂmﬁﬂﬂ%mﬁam (Conversion rates for
call-to-action content) 3) n1sasn9lenalunisaie (Generate sales leads) Ina1nT1UIU
’j’lﬁgﬂﬁﬂﬁl,ﬁmﬁumﬂlﬁamLLGiazsﬁu (Number of leads generated from each piece of
content) 4) ﬂ’liLU?}iﬁluﬁ]’mﬁ’lﬁQﬂﬁ’]Lfl'u@ﬂ@ﬁ (Convert more leads into customers) 19
Mnsreznandeiltlunslngenuisdmiugndlv (Average time to close for new
customers) 5) Widuaugnénfinduintesuaznssfunisifiueante (improve reten-
tion and drive upsell) Usgnousie Sadrumessuiugnénfindusndet esuiugnén
Jiavun (Retention rates) s1gl#nmsvieAudidsangsdu (Revenue from upsell)
ﬁi’m’su%asjazsuaaqmﬁw%é’um%’a%’] (Percentage of repeat customers)

Tun13d1:23909 Content Marketing Institute (2016) w1 fadSnfigsialdlunis
dnaulainseanadatenliusyAviuaingsan 3 difuusnde Stuaumadeuyaivled
(Website traffic) Saflunsiafivanesiudsuuauiidundenvuduled (Users/ Visitors)
Srnumthuwiulsilnewdeiinanduiluusazads (Average pages per visit) S1ununds
Tunshauiuled (Visits/ Sessions) S1urupdsiidaninduma (Page views) svvian



Msastimaseuy3iiag In 20 atuil 2 (nsngrA-5udnaN 2564) 13

TnadsvesmsBeusniuledluusazads (Average session duration 113 Average time
spent on website) dns1dILTBINITIIILAIENINAUlIRTUA NS A eariLFen
(Bounce rate) sesaunie Suundiindaduiudeln@ua (Social media sharing) uaw
panwe (Sales) et Fat TmsnanaLomilgshauazinnisnainssyhannseldinualy
BeUFoRlsada loun Srununsidesmsiiuled sesaunie senue wagdnidruvesduu
AufiinisiUdsuudamgingsu (Conversion rates) Tufusing q ndsnitlfidnsuidom
wonaNil Kallas (2018) utanguvessaineanidu 5 ngu éud 1) dnenmlumsadnis
v3ensa18veya (Reach and distribution potential) Usznausie I1uiuunuwazHAnm 1y
(Fans and Followers) S1uundafifinisnanifisyanadu (Mentions) S1uanuaridnunds
Juled (Inbound links) $1uaumsasinsaundnifiesutatsvesuden (Blog subscriptions)
2) MyasiANuynRuLavUfduiusiuunuwazidnsna (Engagement and interaction
with fans and influencers) Usenaude Swauadsiinglar (Likes) S1unuadsfiuansnn
AnLiu (Comments) $1u7unsafiutstiu (Shares) $1u7unsaisnin (Retweets) S1uaunds
7331 (Reviews) sveznalnodsvosnsibenmniulssluusayas (Average time spent
on website) 3) NsEdNSwantlyweailiay (Social media KPIs: Influence) a@11503n
fresrunuadiiusihudelsdua (Social media sharing) 4) WaRinssy wadws wazna
AOULNLIINNNTAMU (Action, results, and ROI) Uszneuse Snsidamuvesdiuiuediil
mim?{ammaqwqaﬂﬁu (Conversion rates) 518léizanune (Sales revenue) S1uiuin
anA1 (Number of leads) ﬁ@mmﬁ’m’;uﬁ%ﬁawmﬂau (Registrations) 5) 2 3nf11N"3
nanonludelsdua (Intemal social media KPIs) l&uA srusunsiwasudon (Blog
posts) 31udUN (E-books) Imddle (Videos) urunsduinnlyln (Facebook
updates) I1UIUNTA (Tweets) I1WIUNTINEANTEY (Forum posts)

fiadl n1s¥anisadrenssuiutensuilaaidemastagligdanisdionismann
ansodanmsiuilunaudasdudiidensnivledmiiaanmslinagrnismann
Fuflewn FaudunsinussAviranmdnuarnmandadomlussiusznauduidomi
fana fregrensTafidusUsinmetesidsznoudui ldun Sunuadililandiduma
(Page views) $1uaunssiinmillnaniiionn (Downloads) $1urunuiidandeumiuled
(Visitors) izﬂzna’ﬂﬂEJLaaiEJﬁanguuMﬁ’lLWﬁ] (Average time on Page) (Elisa & Gordini, 2014;
Asimos, 2015)

nsa¥eeayiuiUgnAn (Engagement) WutsyAvdnadunilefidfayueanis
panaidom esnndndinisssymsaaanugniuliluinguszasdnistinmananadenn
Fatlemitanunsnarsufauiudtudeundmnefidugniuasdiaudadiuldfody
ahué’ﬁzgeiammé’wL%ﬁ]@iamimmm%qL‘ﬁam (Odden, 2012; Pulizzi, 2014; Asimos, 2015:
Kallas, 2018) g Barger, Peltier & Shultz (2016) lavinsuwusngunsinadugniuiu
an@ 4 naudiannsaianald mudnvaznslideludvavesiuslaalunismeuausssie
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demiiAtestuuusud s 1) nsiiujasentuifem (Reacting to content) i
Sruundaiinalar (Likes) Swauadsfinaiila (Hearts) ﬁ‘i’]muﬂ%ﬁﬂmﬁm +1s Sunds
fineldanasnesesu 189 5 2) MsuansauRniueliem (Commenting on content)
wu SunuadsiiuansmsAniuuumetn (Facebook comments) S1uauadsiinaunin
was (Twitter Replies) 3) mmﬂqﬂmﬁamﬁ’uqﬂﬂaﬁu (Sharing content with others) 14y
Sruundaiuisduuumadn (Facebook Shares) S1uauadsiiznin (Retweets) 4) msadng
domlnefuslam (User-Generated Content) 1wy ms3alszaunisainislinansus
(Product reviews) n1siwaduansnuAnfiuAeafunusud (Posts about brands)

dmsumsianasunsaalenalunsvienionisaineinfigndn (Lead) mus
sownsiunsmaaitienn femehlinguiuslaaitwaneBusesliideyadiud lasuan
funsiinguiuslaaagldsudemtnansiinudesnts fuhligsAlésudeyaiiannse
¥msaannfuAumaiL %qmsLLaﬂLﬂﬁﬂu%’agaﬁﬁﬂlﬁﬁhum5aﬁﬂ'ﬁam%ﬂ (Signing up)
msamziden (Registering) nMsnaRanIY (Subscribing) LiesuL1ans ?z'iuﬁaqsﬁﬂé’%”u
foyauudrfazannsalinmnanidenilumsiundeufuilaalugiginsvesnisdeld
(Pulizzi, 2014)

TunsTangnssumstenazsenvistuiidelidnmsamansuiwanseny
mnmslimanandadenienisidudagnlniuantdmanefuseans fegeves
ns¥adnuaid 1éun sonverudesmisesulat (Online sales) onuerudesnsae
lov (Offline Sales) Sha1durosdnugniindusndetideswiugnévinun (Reten-
tion rates) uenanideiinsialudesnistaedssndarlddne (Cost Saving) wazwa
pouuLINNIasUlun1IIaIALeT (Content Marketing ROI) Famsinasseenandsil
failaireifunsinuaziinninnldegiiesiostinlagtinnismann (Elisa & Gordini, 2014)
mendanniigndnianisuuasiinanuaulaludud sunseituamginssumsteuds
denawily gnéFuiannanuidnvesmuiunnuasininilunsdud Tnggain
Shsndumessaugnéfinduinietn (Goliger, 2015) T4 uusihgBu uasnanelug
aﬁuaﬂgu (Advocate) 1‘14‘171'?191 (Kotler et al., 2016)

Mniinanandiedu muideiaduiauniiinssaviiaveamnandonuy
doseulavi nefuumnensTanaldmuduneuresdumsninfumsosgnén (Customer
journey) W N15a3191155U3 (Awareness) N3as1eAUENTY (Engagement) N15&314
g1us1eTeiniigndn (Lead generation) ngfinssunisde (Purchase) waznsludauayu
(Advocate) uazfidnfryssiamsidenliismsinusravisualiiaenadoaiuinguszasdues
nsvhmsnaaLdomitldsiuual
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52 U8U75998

Mt Ivewsd T dundn wazldnsduntvaldeaniduiSiiseoai

o w

AN sdunwalinlauaswuuasuay idesuannsdunualideanyvideyadnfty

U o
= 2

(Key informant) A1838n15ARLEanIuUIR122e (Purposive Sampling) lauA n3unainanu
msdeansmanann nmsnainddvia tnlawan dnussdusiusnsaann Avihanulity
UitvSeasdnsidiugsfeeglulsemalne Tnoidudfiiiuszaunisallunisiauedn
ffoe 19 auswausiedu 35 v Aguanudunseainiiomuudessulaflugnamnssu
f1e 9 eunasimsusnguuesananlavandiva (Uszindlne) deusngeguuiivled
https:/www.daatin.th/ uazinignisdumsdeansnisnain S 5 v saviaay
40 viu el lFudynderumuiasuiunazannvane

s niusuiunsideBedna1e (Survey research) losangideldnsiinsey
o9FUsznaudsd13n (Exploratory Factor Analysis: EFA) tioliaesinguiauysidin
JsyAvBuannaadomundessulatdvesgsialulssmalne Fuhnmafuiuoudeya
naNFeg1NT Hair et al. (2010) w@uedn naufegsimanzaudmiumsiinszsiosd
Usznauiluna 5 - 10 wWhvesdiuaudiuys uazaenadeaiuanidelusfnidnuluysuiiu
Tn&iAeaiuves Jose & Mahalingam (2015) fifnunussaninavesnulavanuudelsdea
uazlelinsiineviesdusene (Factor analysis) Befingusegissiuiu 324 fhegra lae
LuUApUnNYeINTIEaSataderalunmsiasun 64 demnu Famsdisiuaundud
ogstuiUszanm 320 dregne FIdElAUSUILANduesadus LAY 360
M0819 1ngUnAINIBNITERNNENAIBENMULIRNEAY (Purposive sampling) Usenausmie
i dnsunsdeasmanaaivihanliiugnanmnssusig 4 auinaeinisuUanguued
avnaulavanfavia (Usemelng) Wy erueus (Motor vehicles) nansiasiguaia (Skin-
care preparations) ns@eans (Communications & devices) 541A15 (Banks) 1A3o4hy
Us1Aannueanagea (Non-Alcoholic Beverages) tWumu Inediusyaunisalnisvinausiiu
nsnanailouudessulatiednaios 1 9 uwwadungumdnaussduufoins fusms
FEAUNAN UavRUIITIEAUE

fidelduvuasunndueiesiiolunisifivieya Tnsdodanuisatuiiin
JsyAvBuanmsnaniionuudossulatiauniuandeyanisduniwalieinUsznauiy
foyaursdrmainnisnumuissunsay Wdeanudmiunisiaussavsuatiavan 64
fonrm Fwvuaounuldiunisnsaaeuaunineugnieuaesdiotalusuiion
(Content validity) lnegnsenanal 911 3 vinu Mnduthuuvasumuianalunaaes
14 (Try-out) fungusegrsitlndiAesiu $1uau 30 ga wdnummaduussanssanives
ATUUA (Cronbach’s alpha coefficient) sitenaaauauibesiu (Reliability) Ineiinanis
yaaouRuITinysyavinansmanaevuudosaulat Tassm O = 0.936 F1unns
4519713507 A = 0.865 AUNTATIIAIAENTY O = 0.862 mMun1sasislanialunisve
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O = 0.724 dumginssunsie O = 0.873 funsdudaiiuayu o= 0.792 Mendaan
mslaneiesdusznoudsm fifethuansinsgisulsiidausyivinanisman
domuudessulaufildlufuteyadumuaifsnfufuuimsdunisdearsnisnann
$1au 2 v eaeuanuUssifuiiiaulannndedunuuasanumingan (Membership
Validity) dmsunsihluldlunsimundadianisaainidomlunisinussely

NAN15IY

uansidvagUldswiolud

ANwaEN1UITYINTVRINGUATDEN

mmajuﬁaashqﬁa%ﬁwmu 360 AU LunARdnnInAedntes d@ulvg)
f9ngtiosndn 30 U sesasunileny 30 - 35 U uag 36 - 40 U dseiunsAnugegnogiu
seaudSaeswar Sy indulnalAesiu dalvgfiengyszaunsainsvialuiy
nsnmaidlemvienisdearsmanainuudesoulay sevin 5 -10 U wagvieueglu
FWRUIMIEAUNaNN sesasluninaussAuuuRnig waziudmsszauas lay

(% 6

dlvgviaulunguenavnssunandugiguand PToRUUTIANLEANDERE kAL T

Jan muainu

Y
v A

A3 InUTEANSHAYBINTRaNAlaNULdsaaulal

VA v

RldnTInTeiosrusenaulied139a Wednngunsinseidmsunsesune

FuUsfdinusyansnaresnsaataiiomuudessulall nan1siaseesdusenouids
81379 WUt e KMO Wity 0.822 uansdsamuvsnzauvestoyatianun wasiauusi
Anwilundstanunsoliiiasegossusznauldesnd osndan kMO agfluszduas
wannil lunsnegeu Bartlett’s Test of Sphericity U1 Fudsind sasing 5 1AW
dustusnusgsiidednty Ineda Chi-Square WAy 15002.025 A1 df 1WAy 2016 wag
fin P-Value < 0.001 Seuaneinilavisnd (Matrix) anduiusvessnulsiadinsae q e
Fuiudiu (nsnefi 1)

A15199% 1 wangA1 KMO and Bartlett’s $iaud 58738 InUse@nsnavaan1snainlamuude

oaulau
Kaiser-Meyer-Olkin Measure of Sampling Adequacy. 0.892
(KMO)
Approx. Chi-Square 15002.025
Bartlett’s Test of Sphericity df. 2016
sig. .0000
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PnsuUsTidunels 64 fuds tadinsgiesiussnaudeiinmsuenasdiusznay
nan (Principal component anaygs)uazwguuﬂanﬁﬂizﬂauiﬂawguuﬂuuuuéﬁaﬂﬂ
(Orthogonal rotation) fe38WUY Varimax rotation Lilevinsuenasduszneuusiazngy
Tinausien Eigen Value 1101 1 Julilunsidenasduszneu warlfinasiaindnngy
fuds (Factor loading) Mifiddaus 50 Fulvlunsiiansandmdensauusluusazesd
Useneu annsaannesiuszneuful st iaussavsaveamsnaniievuudessulad
¢ unuiedu 9 asdusenau Téun 1) maasrdlenidlunisne 2) nisadiensiug uasen
eduderonisadenisivd 3) meaduenugniuiudelndea 4) wgfinssumsie
wazgany 5) msiasandndulate 6) n1sAnAldTierensianginssuiidesns 7)
AnugniuuwiUles 8) ndinfuiiion way 9) msauayLLUTUA (13l 2) Taesis 9

peRUsENaUTINAUAITRESUIEANLUTUTINYRITRYAlA Sauay 56.404

A5199 2 wanssndsndanminesrUsenausws 50 Yuld T 9 asrUsznau

29AUsENBU

[—
N
foo
[Ne]

2 3 4 5 6

a3 .880

aa 876

TN
N

.845

564

5

821

lco

-~

.805

\O

.693

10 .665

11 537

19 .833

20 813

21 125

18 .684

a9 175

54 764

55 718

50 681

a8 539
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panUsENaU

€

©
=b.

[—
N
(N
=N

5

o
~
loo
Ne}

31 .155

30 .740

32 .685

24 .553

57 138

a7 707

25 .604

28 5TT

17 575

34 195

35 73

33 594

1 J71

3 124

5 .705

2 .635

62 .807

61 795

63 778

asdusEnauil 1 n1saddlentalunisvie (Lead Generation) Ussenesnesiauls
a aUszavsravessnmaiemuudoseulaiidfey 4 fuds dedmdnsuusi
MosAUsENaUBYsENINg 0.564 - 0.880 aBUeAUWUTUTIUSILG Souay 19.871 uand
i 4 s Wudusgneuisufuussesesdussneuiléiian Tnefuusiianus
oSueerUsyneviladawy taud Teil 43 Srnumsadasaundniiieurnansmediua
(E-mail subscriptions) 987 44 S1usun1saasaudnfioy U ansKIuARMLIEYI (News-
letter subscriptions) Yo7l 42 S1uunsasiasandnifiesuransvesuden (Blog sub-
scriptions) wagded 45 SasdnuvessuauUasunaasadndnisuriom
(Subscription conversion rates)

eAUsENaUl 2 M3ad1emsiud uazlddesudedensaiianisiu (Aware-
ness and Media Cost) UsimaéffaaﬁaLLﬂﬁﬁa%’;’mﬁﬁﬁﬁg 5 fuds Semiminfaudslush

2IAUTENOURYTENINN 0.537 - 0.821 a5U1EANWUTUTINTILA Tavay 8.500 wandIma
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5 fuds Wuduusenoufisuiuusseisesdusznouilldifian Inesuusiianunsnadue
safsznaviilddaau ldun o7l 8 msAnalawandenIsLanaiiovnATy 1,000 ASa (CPM:
Cost per thousand impression) 47 7 Srnundiiidemuans (Impression) $87 9 $11u
aufiilomidnds (Reach) 4ol 10 nsAnFlavansosuuAuTidhdaidemmiisau (Cost
per reach) waztofi 11 anualuns@aduionm (Frequency)

asdUsznaudi 3 n'1ia%fwﬂmmumﬁumu?%aim%aa (Social Media’s Engagement)
ussenefeiulsTInfiddy 4 duds Senhudniuusluiesdusenouogssning
0.684 - 0.833 p3UNBAMULUsUTILT LS Setaz 6.512 uaneiv 4 fauds Wuduuszneu
fisufuusseeesduszneviléifian Tnesulsfiannsnosuisasddsenouilitan
oud o7 19 Sauadeiiuansaudndiu (Comments/ Replies) Toit 20 $1uaundsdi
wustlusudeladea (Social media sharing / Shares/ Retweets) Foit 21 S1uauadedi
nsldfenienanisyanadu (Mentions) wagted 18 S1uaunsiinalaruienauansei
iﬁﬂgu 9 (Reactions/ Likes or rate something)

2eAUsENaUR 4 WeAinssunnsTe wazeenwy (Purchase and Sales) Usseedag
fudsiad infidndty 5 fuds Sendmiinduuslufosdusznavegseming 0,539 - 0.775
oSuneAuuUsUTINsle Sovaz 4.888 uansinia 5 fauvs Wudwdsyneudisaui
usseneasusEnouilfaian Tnesudsilannsneiueesdsznovillddan ldun dof
49 vemwergssmeeanlal (Offline sales) Toft 54 samueTiiindu (Sales erowth)
fofl 55 druutsnananaIntiasdu (Market share) o7 50 SruruAuAAivIEld (Units)
wazdail 48 vonverutemteaulat] (Online sales)

aeAUsznaUT 5 n1sinsandindulae (Consideration) Ussenefesauysitia
fidiay 4 fuus ﬁﬁi’lﬁ’mﬁﬂ@hLLUﬂUCgf’JENﬁU’i%ﬂaUE]ngizwj’N 0.553 - 0.755 85U1EAY
wUsususlle Soua 4.095 wanainn 4 fauds dudulsynoufisiuussesesiszneu
ilgAfian Iefudsfiaunsaesusesdusznauiiddan Wun dof 31 Sruauauiidnan
WBouaniuled (Users/ Visitors) Fafi 30 1uaunsiBessudules (Website Traffic) foii 32
Srunuaddlumsdmudiuled (Visits/ Sessions) wazdeft 24 Sruaundsiinaniden (Clicks)

asdusEnauil 6 nmsAnaldd1edentsiiangAnssudisiosnns (Cost per Acquisi-
tion) UsTEEFEfuUsFT Ty 5 dauds Tedmiindaudsluiesdusznevey
svwing 0.575 - 0.738 esutemuulsUTIus Ly Sevay 3.660 uansinnia 5 Fauus
Hudutszneviisuiuusseeesdlsenaviliffian Tnedulsiiaunsoedueesd
Usznouillgdmay ldun Teit 57 msdnarlavande 1 nsnsesi (CPA: Cost per action
3o Cost per acquisition) 4871 47 ﬂ?iﬁ@ﬁﬂ%wmﬁﬁia’hﬁgﬂﬁ’] 1 AU (CPL: Cost per lead)
Fail 25 msdnAlavansensAANUEASS (CPC: Cost per click) Tait 28 mM3AnAlawan
sedlafinsvinleauauniands (CPCV: Cost per completed view) wazdait 17 Ay
AoWaans (Cost per result)
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asAUsznavdi 7 AnuyniuuuIules (Website Engagement) Ussenesiafianys
fi¥adidndny 3 fuds Seanthwiinduuslusesdusenouegsywing 0.594 - 0.795 a5u1e
AnuulsUTiusauld Sovas 3.173 waneiii 3 fuds iWudndseneuiisuiuussensod
Usenavilldiian Inesuusiianansnosunsesddsznauildtnn Idun 4o7 30 szovna
Imma%ﬁagﬂiuwﬁ%wa (Average time on page) 107 35 szpznalnawAsvenIsiiey
%ML%UIW“MLLG}'E}W%& (Average session duration/ Average time spent on website) e
Foit 33 Srununthuwiulsdlnandsfinandvsluusasass (Average pages per visit)

aedUsznaufl 8 msdiaduiilom (Content View) ussenedeaudsind invidndey
4 s feimtindaudslushesdusgnousgsening 0.635 - 0.771 eSunsArmulsU U
s2ulldl Fovay 3.058 uanvi 4 fauls Wudwlseneuiisuiuusseneesddsznauiile
Fitan Tnefudsiiannsneduisesusznavilddan 1dun doil 1 Srunuadsiigidemn
(Views) di8il 3 Sruruadediglnant (Post views) 4o 5 Sruruadsiigidle (video views)
wazded 2 SuuediiiUaminSuma (Page views)

99AUsENaUT 9 NsatiuayuLUTUS (Brand Advocacy) ussEnefefuUsiiie
fidndiny 3 Fuus ﬁmﬁmﬁﬂéf'sLLU{Luéf'Jaqﬁﬂizﬂauagjizij 0.778 - 0.807 B5UYAI
wsUsausaully Sevay 2.648 wansiie 3 fauds Wudiulseneuiisuiuussenees
Usenouill¥Afian Tnesudsilannsneuiasduszneuillddna Idun dof 62 mslnas
LanIRMUANTIUAEITULUTUS (Posts or comments about brands) 4afl 61 n1533
UsgaunsalnsIinansae (Product reviews/ Sharing experiences) wazdeil 63 doay
fuansdismusaniAeafuusud (Sentiment)

anUs1eNaNI5IY

a

AdethaweUssnunseiusenan1sidefulsiit inmuUsyavsnareanisnann

[ [

Womuudeesuladluldazanu JUsedudf fadl

o
'

=

Tushumsasrdlenialumsue Wuidtafleduiet ssfailomanedudliy
fuslaaldnntu anmslésuteyavesiuilnaiinsondeyadiuiadiusing q lunisasieg
am%mﬁa%’uﬁnmwé’qmﬂLﬂm%’uLﬁamuu?iaaaulaﬁéuaaqﬁﬁﬂ ga0a5UelanNLLIAR
Y94 Pulizzi (2014) anavin msadrslenalunisvievidednigndn (Lead) manusosmig
Frunsmanaiiien Aemsvilvinguduslnadmanefusenlitoyadini leuaniunis
finquifuslamagldsuitomdmansfinusioans fensuaniudsudoyatvinldiunisadag
@130 (Signing up) N13anzLlsu (Registering) N13nARAAIN (Subscribing) iosutnians
Tnelegsialdsutoyaunudfaransavhmananslnglinismanidemlunisiuindou
ngufuslnawadulugaesmsteld vasierfussdussneuiamnsodusumudo
\AuBlLEYe9 Asimos (2015) Usgnaudunansduaualfuimsanuiivdunudelasan
flidiu msadalemalumsmedunisnssiiuednswesiigniiidoanmsliAniy
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Juogiaztmuniniuerls Ssulngasfunisamandou Register) w3ofianu (Sub-
scribe) Inglvinsondoyasglsunsedns wu Jo-unmana woslnsdmi dia Wudy

Tusunisadnsivd wasalddedudesomaainanssud Husdinitosuns
1 fuilaaiuuildufasianinienisiuiifeatugsfanevdmnfidendneunsenn
10 Bnitssadunisesunehalddnglunistoderonisainemssusiintuiinnuduaunn
touifidla fudulunmadeaslenideves Elisa & Gordini (2014) Anuin msiansiug
dHemdelidansthensnaiaanunsatanissulunsAuduazsuuddndeumsy
Sulwdvesssia Tnsuidvludsumadmatinstaussansuanisnaaidenilagldin i
Frunssusludomnniian iesas 83 venani Ssinanmsidedsamnmitldanms
dunwaiinnaununagnideddviafiausuuzin lasiluudinsiananisiviazgain
Suauauiiionidnds (Reach) uazfesgarmdudanmsamuiie Seide allddnese
Srnuaufidndaiennilsnu (Cost per reach) aunAiduaniaFiduiomn 1 &1uum
16 Reach 1 duau wiain Cost per reach agwiiu 1 vw AResiaIsaAoINATIEIY
fanaAuevTel

Tusunsassenuanitushudeleden [Husitaflesuiet fuslnatuunliud
wiRnnnugniuiugsiarudsledea mendmnilldidedudenuudessulativesssia
%ﬂLﬁulﬂmuguuawaq Odden (2012) Pulizzi (2014) Asimos (2015) Kallas (2018) fllfiu
#oei lunsvhmananaden maadmnugmiufeduiagUszasdiidd Tneidemni
anunsaaaUduiusiuguaimneldfedutadondsidsasonudiFavesgsia asd
UsgneviidiannsaBusuldmunisinuues Barger, Peltier & Schultz (2016) fiseyn
ns¥amugniuanssefaldnudnuazmamevauswieiomanmslideledeavo sy
vilna lihasdusundsiinalad (Likes) S1uaunsafinaviala (Hearts) S1uaumsuans
AruAaitustaLdiavn (Commenting on content) ﬁ%@ﬁi’wmumiLLﬁQﬂuLﬁamﬁ’wﬂﬂaﬁu
(Sharing content with others)

Tusunginssunisto wassonune Wt iaftesuned fuilnaiiawgingsunis
%o wargsinannsnaisenneld nevdmniguslnadiniudevinudossulad s
anunsnesunelddedeaziuiduves Elisa & Gordini (2014) finuin nis¥asenueiiud
duthelitnnsmananauisssntuannnstlimanaadatensertimnedusen
Penazmsldudegnéln Tnsldaguldiusdalugud 1dun seaviesudeamis
goulay (Online sales) ganweruranveanlal (Offline Sales) 8n1AIUVBITIUIY
gnéiindusndesdeduiugnévianun (Retention rates) vaisiieafuasdusznouds
namilfiannsndusulssneutunanisdunvalinnisaanguuduanlumiadeds
A LTI §rgsReTisruuBnendife (E-commerce) ipsasiunisvhgansaute
yevussulay Aaunsaianasenusuuseulatls il Adesluiaiioonla Tneg
nINTunsineeulataUaswnly
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Tudumsinsandniulate Wi infiesuieh duslnafnewaulalusdnost
wazdsfinnsandadulate Tnevhmadeumuduleduosgsia adngulom Wevimsduath
ydoyaifeniundnsurifugy mevdaniguilnadniudomeindessulay fsaunso
o5ungldmunseunuIAn The Five A’s 484 Kotler et al. (2016) filsioSurefianszuauns
{Aunsvasgnin (Customer journey) TugaRdita 5 duneu nsesdusznaudenaniini
aonndosfuduruaula (Appeal) uazdumsaeuna (Ask) fifuslnaidusanalalunsan
#1 wazFuRnsanlunsaudniu mnduihnsndeyafisiuaindeds 4 viemdeya
nnduledveansidudlaenss uazEwinsiToudousmaud

Tugumsdnenldiredenmsifangfnssuiisesns iusitafleuied ganald
Sulunsvhmseaadionivladensiliusiaadwmaneianginssunds q Afosms
Fafinstmusmginssundmunefigesnsliantuliarmi dulunuwnfnves Kallas
(2018) fwvsnguitdineenidu 5 ngu Tnsanunsnasuteldnuidndunafingsy nadws
WAZHAMDUWNUIINNITAINU (Action, Results, and ROI) el Tunsfinwives Elisa &
Gordini (2014) wu31 dnnmsnandsldreduneiunisinnanauunuainnsasuiazdl
nsiunldinegiiesiesiin

Tusumugniuuuduled Wuitiefiesuiet fuilaeduuwlbufiasiaan
griufugsisnnmadasuiiomimasuuivled Fsdusudenadinaves Content
Marketing Institute (2016) fiwuth gafiafiesldfdinduilunfigaduddud 1 an 3
Sduusn Tunsdadulainmssanaidadevliussaniuaiia uonant deanunsadusuld
punan IS miiliannnisdunivalinnsuwunagrsdenivia lnena1ain A
ynYU (Engagement) fiaagszeznavesiiinanBonvivledieguumthiduladunumi
Ins oguruiniivieniund egudrnanlunihausiodnuselsl

Tughunsdasuiden Wumdiafledued fuslnafuuiliufiesndagidon
P11asvesshvlugUkuuLazdesmaing 4 figsiovinisweunsidiomenntly eanunsn
osuneldnuuuIAnves Elisa & Gordini (2014) Asimos (2015) Taedl¥idiutn nsindiu
nsuilnadlomidumstaussavsuadosiu uasdsdamudusussa Usenoude S
pdsfiTomtiiuma (Page views) wiesuaunssiiglnad (Post views) S1uuadsigiale
(Video views) aaftsznavuifiannsniudutsznaufunansduniualinausunagms
nuisniumilavan dana1ri Tudesiugnéihinsuidmmunlavaniindonisg
naFes Suaundafiguilon (Views) uidnflugnénfiis q Aasgidosesaududrdig
Tushumsaiivayuuusud (Susdinftesuied fuslaelinsaduayuuusud vinld
sudlemdmansiifiuslosinasfnusyaunisaifinnnnsliudnsusivesgsia Tnefimnu
HOAARDININNTBULUIAR The Five A’s ¥4 Kotler et al. (2016) ﬁa%mslﬁﬂguﬁuaamsaﬁuawu
(Advocate) 91 lanansmily gnéiGuiannanuidnveswuduanuasindnilunsdu

v

A1 BeuaneeunTien Fegn audsuztausiely vawfediy asduseneullidsaunse
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fusudsznaufunansdumuaiiinnsmanalunuidedaitlfiiui deanuiuansdisnn
SniAeatuuusud (Sentiment) uEesddyiiFesfiansan deiesginfuilaninasduie
uananBLiiu (Comment) Gosegls WhuuansaudniululnadUosudlvy uazgain
AUNNYRIANARITLTTIA ANz 9

darauauuzdmiun1sUssynaly

dnnsnaiamndenlitht inusyAnsualdmnyaumuingUszassiiduualy
dosnnud dhniseaadnidenlding inliaonadomuithmneiifesnisoguosnds
yhlvlsianansaiaussansualdgnieetnauyiass ilemnuazanvesinnismansluns
forauouurluuszondld §iduldEsdduninussavsrauariat Tusasdunuidu
ynansiAiumawesgndn (Customer Journey) sudfaiausuuritldainnisasiaeunin
gndsamnzanangifeIviay (Membership Validity) lnefissazideatoiaueuurdmi

AMFIAUSEANSNAWFAEAIY 19T

1. M3¥nUssAvunadnunisasnansus (Awareness) Wunstanadilevniideans
sonlUamsaihiafeainsmsiudifuaiussialunguiusiaatimene Fsdhmnainms
forrwdusnanmsasuvieaiinedudesonisainamssusiuie Tnefida Tafivne
audmumsInusyavsnatusuil leun snaueuiifenidngs Reach) $1unuadeiiidom
wans (Impression) Audlumsiladuilem (Frequency) nshnenlavansiosuauaud
Wrdadonuileay (Cost per reach) nsanAlavansonsuansiomasy 1,000 ads
(CPM: Cost per thousand impression)

%

2. mytausyAvEnasunalatuiiion (Content View) ilumstanadingus]
vilnathmngldilnsuriomsmansvesssialuguuusi q fiviinsdeanseantusinu
Foamaiitmualy Inefiiatfafvanzaudmsunsaussavsnaludud ldud adsigidom
(Views) $1urunSafiginast (Post views) S1utunsiigiile (Video views) S1urunsaiidn

Y .
NUWIUND (Page views)
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3, mﬁ@ﬂszﬁw%waé’mmia%ﬁqmmgﬂﬁumuﬁdm%aa (Social Media’s Engage-
ment) lumsianainnguiuslaadmneinnnualavsernugniufugsiviudels
Foa TneflindTainzaudnsumsiaussavsnalugud Wun snouadediuansaan
AnLiiu (Comments/ Replies) $rnundsiivdsuindelsdea (Social media sharing /
Shares/ Retweets) S1uaunssfifinsladenienanisynnadu (Mentions) S1uaunssding
laﬁw'%aﬂml,ammmiﬁﬂ% 9 (Reactions/ Likes or rate something)

4. Msinusgansnanuanuyniuuivled (Website Engagernent) lun1sinna
Mnguiuslaadhmnsfearuadlavieaugniutussiaannisdinduidomenans
vudules TnesiiTSaivnsaudmsunsiaUssavsualuguil 1ud szoznaningede
ﬁagﬂiuwﬁ%wa (Average time on page) szeznalaawdsresnsdonsudiuledluuday
ﬂ%’jﬁ (Average session duration/ Average time spent on website) Suunthuiuled

Ineadenrdnnsululaazass (Average pages per visit)

5. ns¥nUsEavSHasumsinnsansnaulate (Consideration) WWunsianadn
naufuslnathmnedaewaulalundesuriuasdinsandndulate agldidwnben
yduledvasgsiafioThmaduaiwndoyaiefundnsusifiudy Taeddadinfimns
avdmdunisiausvansualudnud 18un siuruaufidunBeswuduled (Users/ Visitors)
SmuaunsBenvuiuled (Website traffic) S1unundslunisdauiuled (Visits/ Sessions)
$rnundaiinaniom (Clicks)

6. M3 IAUsEANSHAsIUNITas1alan1alun1sue (Lead Generation) lun1sinwa

1 a

gsheilomanntuluniseaudvisluluewen annislésudeyaduyanaunsdaya
dmsunsiasefifuilaansenlilunisadasandnifiesurnamdmindaiudonu
Foooulativesgsia Tnediddinfimnzaudmiunsiauszavsualusud Toud Swauy
msasiasaundnifieSutiansniediua (E-mail subscriptions) $nuaunsadasaudnidie
SutmaTuannLNeY1) (Newsletter subscriptions) S1uiunisasinsaudnifiofutnians
va3uden (Blog Subscriptions) 8nsnduressuuAuiiiUAsunaiasaInInrdnisy

WLO (Subscription conversion rates)

7. ms’j’ﬂﬂisﬁw%waé’quﬁﬂﬁmﬂﬁ%@ wazean1e (Purchase and Sales) {un1s
Yanafuslnafionginssumste uargsiaaisseaisld mniifuslaadasuiovnsio
dovoular] Wneildtfaiunneaudwdumsiaussaninalusui 1un voaneriutes
ymsveulal] Online sales) seavierutasseanilatl (Offline sales) soaefifiuty
(Sales growth) dauuﬁwwmmmmﬁqﬁéﬁu (Market share) S1urududitugle (Units)
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a ;Y

8. N3 ¥nUsEAnSNasuANANAT (Cost per Acquisition) {Jun1sTaNaAILANAY
mnmsasu Teeilssiansuin lunsilvguilaadvnefanginssumis 9 9
Foens deldedintuitle sl mstinssmuanginssuiigesnslifntuliaamen
udlutnguavasd Taefdi¥aiivmnzaudmiunsiaussavsualudul 1 nnshnen
lawause 1 n13n32¥1 (CPA: Cost per action 38 Cost per acquisition) N15AAAT AU
fiednfignén 1 A (CPL: Cost per lead) msfndlavandenisadinuiisnds (CPC: Cost
cer click) nMsAndlawandeiefinisuialosuauniiends (CPCV: Cost per completed
view) AunuRaHANS (Cost per result)

9. MyiaUszansradun1satiuayulusua (Brand Advocacy) {Wunsinnadng
vilnalalinsaduayuuusu udnnldsuiomdnasiiiussloniuaninszaunsal
firanmslinansurivesania Inedit TaflmngaudmsunsTausyaviualud i W
nsiwadlansauAndiufeafulusus (Posts or comments about brands) N15372
Uszaunsalnslanansiag (Product Reviews/ Sharing experiences) Fonuiiuansds
P wEniAgaiuLusud (Sentiment)

Forausuuzdmsunsisenseialy
Fomunuilgannaudselundidifunisisedifiuiswumawesnisivunda®
Souszavisanismaatbom e ﬁqﬁiumaﬁwmaqﬁmmfﬁmﬂws?‘%amimﬁmmm
AavialrEauAmTh Msisereissnmnuiteadidnsimunitindssansnanenany
Uszqumammiuﬁumamﬁu LﬁaqmﬂLLm'azqmammsumaﬁ*ﬁmqﬂszam‘iumﬁﬁwmﬁ
nanaudlemunnsiatu wasdinduitmneidesnisdeansuansinatu uonanigansian
P SnUsEavEnaLenmulsELanAenava TnolannzednsbeftinUsyavsravesdendsa
sl 9 Antuluouan Lﬁmmﬂ?ﬁ'aLm'azﬂizmmﬁgﬂLLUUﬁanLﬁamLmﬂ@mﬁ’u wagdiglu
M3¥AUsE AT HaLANANSTY maenIuNsAnTLar Tz ileelilunaaunislaseEsa e
vnstudusrUsyneudsdisadinuananuisdei wasiielvenunsathldvaaeumany

willauazANULaNARiungufmegausaluluauan
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UsTNR F55IHTRAn. (2560). nagnsnsTEnIIaImALTe) (Content Marketing)
shuFednusaulariminvesdelnsimilnelull 2560, mafuaidaszUiaa
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