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Abstract

In the Coronavirus pandemic 2019 (COVID-19) situation, consumer behavior
are more likely to change to consume coffee at-home. The purpose of this research
was to study the influence of the marketing mix on purchase intention of at-home
coffee consumers during the Coronavirus pandemic 2019. The online questionnaire
was used as the tool to collect data. The sample was 334 consumers who have
purchased or intended to buy instant coffee or coffee beans for drinking at home.
Analytical technique used was multiple linear regression to test the influence of the
marketing mix consisting of product, price, place, and promotion on purchase intention.

The results of this study found that two factors of the marketing mix such as
product and price were purchase intention of consumers consuming instant coffee or
coffee bean at home. On the other hand, place and promotion were not purchase
intention of consumers consuming coffee at home. The empirical findings of this study will
provide benefit information to coffee shop entrepreneurs, who develop suitable

marketing strategies during the Coronavirus pandemic 2019.

Keyword: Marketing mix, purchase intention, at-home coffee consumption, COVID-19
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Tugasnisunsseuiaveshisalalsun 2019 (COVID-19) nalifnulautedenniii
(Lockdown) vilvngAnssufuslnandsundadlugnislinanegtuminiu anniseonuild
IInusnUY Lﬁaﬂaqﬁuuazmuammummﬂ COVID-19 15¥@%u (Brandbuffet, 2564) 970
Joyanamniunlinevesuun wania (ne) 910 Usednd 2563 s1enuimainniuniiyad
60,000 a1uum wiadunaranunlutuiyan 33,000 d1uum waznaianuruentud
Waei 27,000 a1uUMm Fiavisdunansiidiuindndusatanunlus wiuladuty 10.7%
MU (Coffee traveler, 2564) Humneanuin waanssuguilannunlugeiiadia
Uniuuulval (New normal) 1(51’L1J§EJuLL1Jm11JLﬁumiﬂé’um‘ﬁmmLLWﬁWL%ﬁ]gUﬁa%@mﬁ@muw
IR UT av RN S1u (Brandbuffet, 2564) gﬂﬁg\m’]’wLﬂﬁ‘lﬁﬂﬁﬁ]ﬁﬁ’]ﬁﬂ‘ﬁm“(ﬂ il
Fuslaruesinmsvsiunuesiithullrsendauazdurnitnsdananes (Schaefer, 2021)
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dmFuraanmsunsszunyes COVID-19 Tumagsiafieldinduaniunisaliiliung
(Business as Unusual) #so199zrelfiAnfiaingauaglonia fusznaunisiidesnisusyay
audnsasuiudesadrdenalndliifugshaniolifdemgsalisontuingaidenis
asanagnsTsanga (SME Thailand Club, 2563) nsfinwinginssumstovesiuslaesiu
dudszaunisnisnain vise 4p’s feldunagnsmsnsnanafiaziaeliguszneunisanansa
vhmsnanalsluanumsaiuagianiivmnzay nsdaguilng warluremmsiigndes (Nugroho &
rena, 2017) Lilawensysannsauyszaunisnisnaiaiigndaid ulnegusenounis
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wifeuiisuamusanisesdndusiiuusiazivie 111 Bnsdudiunman Tuianuive
wazdeulalunistenousndulede (Sanewan & Boonthawan, 2018)
dauuszaun1anisnann (Marketing Mix)
drutszaun1anisnan vie 4p’s i ufuusmenisnaiaiignimundulag

Juszneuns wieldifunagnslunisasrsanuiianelaliungndndamane (Thongrawd &
Rittboonchai, 2018; Zin Hein & Piriyapada, 2019) iwazLﬁﬂmaqmimmmiimmiuﬁ
Aendeafuduszaumenisnann ansnsoagulasd

1. wAadael (Product)

waRA et luaeminAunuazIned MusiisanAnuasiiondnualvossaiad
wansneuluLAaznsIBve (Sheriff, Ismail, Abu Bakar & Damain, 2016) nmﬂgﬂ;ﬁﬁimé’ﬂﬁ
anuddnyfundunesuaznsinaaniftelidoyanun sasianuareanarauuaoes
Uiiﬁ;ﬁm% (Brorewongtrakhul & Kunthotong, 2021; Yang, Qing, Hu, & Liu, 2014) uaﬂmmﬂj
andveusarAfidues Sunmundinsiudanunlfidenvarnvansunaislulsunauay
fnaUsewe (5nSan &3, 2561)

Svsnavasiiadvdrulszaumamananadundniusiitionnundlade

nmAdeiAndestumsnwdvinavestadvdmszaumemsnaasus@nios
fiflsonuditladovestiuiine anunsnasuldwsdl Sheriff et al. (2016) FsAnw1dndwaves
nagnsnamsnaatumstoniudnfaguiiesdivlulssmaniade wasdunud dadedu
wanfausiiiavsnaientsteniuidiagy Tuvasiitedodulssaumanisnaindiudu 4 lid
SyviEa dumsfnwives Adnan et al. (2018) Fsdnwmaidiniussyvinsdusyanmensnain
fumuidladeesuslnn Aumuiaunmuesdudiiuesdussneuddyitinanonusdlate
v09gnAn ilosnnuamvesdudndenlssuguauazaufismelavosgnd uenaini
nsAnwaLUsEaensanatunsinaulatedualuduniun Kene Kopi 989 Gunawan
and Melinda (2021) lé#unuiriladedundnsusiisvinariomsdeaulate Inainansani
LaznAuvoNTNATeNl WavusTdusinutala donndesiunsAnuues Czamiecka-Skubina,
Pielak, Satek, Korzeniowska-Ginter and Owczarek (2021) 7 AunuItaseduna nd o
Tnslangsaniuaznauvosniuiuiidondnlunisdadulatonunivesduslaalutszme
Tuuaust Balumindu msfinywesyajlve wasawssa uagnaun Bosiaugy (2563) Sedunuin
Hadusundnfasiinadenisiadulatedvosiuslnanui Inmsmunu 2ssunsaudady
JsmnsnagUldhiafedndsramammaadundnfasiidvinatonuidatevesiuilon

2. 3@ (Price)

smluiunilunsivuayarivesdudi {uslaaldsalunisuszananann
LLazuﬂaﬁwaqﬁuﬁwmuﬁmwi’a (Thonerawd & Rittboonchai, 2018) Fadun saedayayradl
ns1isdsiinaniafunanmiguilanug (Sheriff et al, 2016) adadunnAndigni
uosiAuddnwdudauaiidesdadulatio ($nsm 3, 2561) uenanil gnénasdnduls

'
a Y

HoFuAnilianuadeadaiulusiafgnndi (Adnan et al., 2018)
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(2021) lAlauouuINNAENSAIUYTEAUNINITNAINATUTIA ITRARUTENBUNTT1UA LY
TUANITIATIT AU A WA TIAAS YA ALIATRIUTIAA T UoNAINTE
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3. M59n M"Y (Place)
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ﬁ’lmuw‘%aﬁﬁ’m (Sheriff et al., 2016) uaﬂﬁ]’m‘fj Chelliah, Kwon, Annamalah, k& Munusamy
(2013) o3vneiuAIIIMITas meduanuilunsddwesgndn Snismsiivanedesmdly
mavdndie ldnezdududn nsvendnsénd vsendumnesiis
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Fndwnieiiderudalatevewiuilng annsnagUldssd mafinwives Adnan et al. (2018)
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$1unuilves Brorewongtrakhul and Kunthotong (2021) fiduwuintadedunisdnsinie
fisvisnasonadensumun Tnsansiviafissd wummnyan aunsaidifddagan uenand
M5ANY1789 Gunawan and Melinda (2021) Ssdunuiduslnafiuuiltudontedudluin
1M Kene Kopi tissannsiiaiinaiifisensaufivme wasanansadndsldine snnnismunuy
550N TIIRURIEsaazuladadediussaunnanisnainniun1sand e s vineg
somufalaterosuilan

4. Msdadiun1snain (Promotion)

nsdsasunmnaadunsieasieyaseminssuasdoiiioataviruaiuay
WeAN31N1590 (Thongrawd & Rittboonchai, 2018) naenaunislasaHudess  sauts
dodsnuesulatl iofinauaulauazandraunareiduniseensududn (Sheriff et al, 2016)
wadmnemusle medaaiunisnelugusing o deltilaliuilandedudn (Chelliah
etal, 2013) nasnaunisiithelavun o 9a9718 naoaaunIskandegsdudiioidunis
N3¥AUAINTIUNITUIEY (5nAn @3, 2561)
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MsNevdanlikignA1 dunsfnyivesynve uawmssa wagngun Wesimua (2563)
fumuin Jadefunisduaiumanaiainasionisindulatesvesiuslnaniu osande
ooulahinlvguilanlduinasvesuietuianssuuarvsfialiuigniedaseiies
uNINT N13ANYIY89 Gunawan wae Melinda (2021) Safunuirfuilnafuuldudonde
Audlusunun Kene Kopi iiasannanudlumsdaaiunisue luvaedinnsdnwiwes Adnan
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et al. (2018) Fsdunuinagndnisduaiunisnainiussansnmunniils aruddadeves
fuslaafagiagauriniy anmsunmussunssudwiuienmnsaaglditatediudsyan
yansaIAduNsALEIMIRaRiiBvENasonuddladeasuilae

feifu ;nnsuussunssiiedestuduussaunaninain anudilade
vosU3lnm uazmAdeiiRsiuanudiiussisdulsramanamaatungAnssunsde
WU ﬂﬁ]é’]’séauﬂazaummsmmmﬁém%wasiaﬂmm‘?ﬂa]%amawiﬁim uasAdedIulng
Anwdutsraumanismanelugpmesjuilaaiideniunainiu fansAnuiluafedasf
fFoyarniuilnafiatoniedauidlaazionundniasuviotomdanurnsiuosicu
iioiAndnesdanuineiunagnsmsnanludnyuuesvesiuilae uazdsaenndasiy

ngAnssuNsUslaalugAaTinUnfvuulng
B3I

Useunsuaznguiiegng
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v a A ¥

Usznsildlumsfinuedsil Ao fuslnaflinsdoviofienudidlansdomundFasy
vioToidanuinssdiuesdithy Sslinsudmiulssrnsfiuiede Auamndudogneld
1nlUsUNIH G*Power lagdlA1au1ndnsna (Effect size f2) = 0.10 ArAUAANAIALUNNS
NAAOUNINEDA (Q) = 0.01 wazAIIUIANITNAGDU (Power of Test: 1-B) = 0.99 lanau
fegadumdua 325 au iTelddndunsiiuuuuasuniusiumnsaulaiau fui
1 @A - 31 demau w.d. 2564 ﬁﬂmammuaaumuﬁgﬁu 334 AU

insaaiiefldlun1sise

moudl 1 Teyariluvesimeunuuasuan Usznause iw 91eldladedeiiou endn
wazszRuMsAne Sadumeuuuuuaneladenaeusuudaien (Check one choice questions)
daweny Wumawuanedn (Open-ended questions)

poufi 2 Yafvdruusvaunisnismann Useneudae dadinuiisau 19 4o wadu
1) AuREAdMel 31191 6 99 2) A1UTIAT I 4 B 3) ATUNITIATIMUIEY T 4 To
LAY 4) AUNTERESNAIIRaIR 311U 5 98 anwuzAanuluwuuUsyidiuan (Rating scale)
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5 52U faud sedu 1 Twasienisdadulateniian aufls sesu 5 Suadenisdndulainniian
Tudnilfitedsdomauludsiomagdua 3 vhuilenseaeudaiaruaenndosmeste
A3 (Index of Item-Objective Congruence: I0C) kagnuindemauidnviiaiuasnnd e
Wi 0.67 (ygyla Asatindusnns, 2555)

oufl 3 Anudlade Usznoude Termaniiaau 4 9o Snwawmauiduwuulsady
AN 5 536U saus seiu 1 ldWudeagnads aulis seu 5 Wiudeedede Feroiludnil
USuUgrnnsAinevasniudfion wniensyne way Jeyagn Fisdant (2563) Medumsemise
FananAnwsvsnavesdatodiuusraumenisnainluniunddndifestunisinumadel
wazdildknunsrTaaeumNAsUEULarAIAIRAd BRI Tt U

lelsuuasunufiauysaiudn Pntdshmsnsseurrudeiilneilunasedd
(Try Out) ﬂumﬂammmauumlﬂamsmmmammasmLmlﬂ%ﬂaumamﬂumimamau
311U 30 YA LwammmmLsuamumuamawiuamLLaav\lwamiauUﬂ (Cronbach’s Alpha
Coefficient) nan1snaaeunyui1 Jadedmuszaunenisaaniidnauidesiudnundn s
WU 0.734 AuT1AN WINAU 0.816 HMUN1SIATMLNE WinAu 0.810 WazAuMIadatuNIeann
Wity 0.838 dhumnusdlatetiianudesiugindu 0.921 snAduUssavisuearhuesaseut
fnreildnuinuuaeunuiimudeduiivme Wesnidnnuidedtudus 0.7 Tuld
(eyla Aadndusngs, 2555) Janunsathuwuvaeuauluinudeyaasla

nsAATIEidaya

ﬂ’li"jLﬂi’]%ﬁ%@iﬂaﬁ’m%’UmiﬁﬂH’]ﬂ%ﬁJ Usznousie 1) adddanssaun 1unis
Aianpviarud Yevar Anedy uardnudsauunassu Lﬁ"aa%mﬁ%’a;ﬂaﬁugmsumﬂa;uéf’;ashq
ua 2) adAdsouanu Taemsiinesianaeeidmvan (Multiple Linear Regression) Ll afi i
51/]%‘1/\16‘0@\‘1{1%5ﬂﬁﬁuﬂigﬁumﬂﬂﬂﬂiﬁlaﬂmﬁﬁﬁiaﬂﬂmgﬂﬁlsﬁa‘ﬂmﬁUﬁﬂﬁﬂ’]LLWﬁﬁWUIU“U"NLﬁ@
NSUNIIZUINYDY COVID-19

NanN15338

Han153AsIzvidayadiuyana

NANISANBINUTT HROULUUABUNINTIWIY 334 Au diulngiilunandgs 91w
248 au Anlusosaz 74.3 flengegsening 24-41 T d1uru 175 Au Anduiesay 52.40
wazdselauinnidn 20,000 v 1w 172 au Aeduiesay 51.5 dwlugiludisivns
wazndnausgiavwne 41w 103 au Andusesas 30.8 s9aufe ninMUUIENLENTY
F1uU 100 A Anduseeas 29.9 dwssiunsanuauanneglussauUSagyes 911 201 Ay
AnluSesay 60.2 sesmunaumsinegenitssiutSyaes duou 112 au Andudoesz33.5

N153LATIZAAMUFUNUTTENTNAIYS

Tudnilifunsiesesiauduiussenieiulsieadussans anduiusvos
Wieddu ensadeudgmanzsnidunsayg (Multicollinearity) Han1siiszsiannemsed 1
wud1 anuduitusszninadandsiaegsening 0.097-0.599 wuilifglasierduuszans
avdafusgandn 0.80 vidernn 0.80 uamsilsifitigmanizsandunsany uenaNil A1 VIF
(Variance Inflation Factor) U Tolerance agfluinausifisassuld 118991nAn VIF ve3iauts
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V]Iﬂ(?hﬁﬁwﬁﬂd? 10 waziimn Tolerance wnlng 1 (Hair, Black, Babin, & Anderson, 2010)
JeaunsaazUladndudslunis@nwilfienududasyandu laeldneliiedyminnesu
LHUATINY

M50 1 uansemdmiusvesiulsseninseiulssaunn1snaanildvisnadenuntlaie
vaagusinan it uludininnsunsseuInres COVID-19

AUy aunslade  wAnsuel 31A7 A13ININNUNE NRENGEFY
ASAAINA
mnustlade 1.00 0.261%*  0.271% 0.097% 0.138**
TR 1.00 0.555%** 0.523%** 0.577***
3101 1.00 0.560*** 0.546***
N13IATAUY 1.00 0.599%*
MIEETUMIRAA -
Mean 4.025 3.922 4.371 4.194 3.852
S.D. 0.697 0.635 0.566 0.639 0.734
VIF - 1.759 1.762 1.826 1.911
Tolerance - 0.568 0.568 0.548 0.523

ven: ** dfudfgneediansyau 0.001, ** Ideddgmwatiansedu 0.01, * duddyniaiiniiszdiu 0.05

a 1

A15ATIZAEIUUTZANNINITAAINNUDNS NaRAUAI LA

A15ANYIANUFUNUSVRIT8E LU TLAUNIINTHANNNLRDAINUAILIT DN LNYD
AuUStaan unU1ulugnfinn1sunsseu1nves COVID-19 lagnsinsizinnnaaldenmean
(Multiple Linear Regression) 9av0In15ATIEALAAILARINITINN 2 ey A15199 3

M990 2 UanNanITiATIdulsTaunensnanlaninaseauailagevesuilag
nuntulugInianIsunsseuIaves COVID-19 lngldnsinsgvianunnnss

LBINvA
AaIAUMUSUIIU Sum of Squares df Mean Square F Sig.
Regression 16.952 4 4.238 9.630%** 0.000
Residual 144.782 329 0.440
Total 161.734 333

d' v & 1 I [y 1
AN 2 handlmiiuIaUUsUswlunsnensaltad saulseaunenIseana
Qllda a 1 g.’/ dy Y al QAI v 1 a 1 1
niigvsnaseanuailageveusinanuivluriainnisunsseuinves COVID-19 wuin
AIUTATUNAAN U HIUSIAT ATUNITIAIINUNY WATATUNISTANLEIUNITAANN F1UITODT U
ANURULUsTRIRIRslag o lie ity Ay msetiafiseAu 0.001
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a

A5199 3 WAAIHANITIATIZNBALANGUUTLANS RN UBIAILUSEAUNIINITHANNI NS NA
fomnuRtlagaveuTiaan it ulutAnnIsuNssEUInUes COVID-19
108 l9n153ASILAANUD AN DELTINN

q

fiauus B S.E. Beta t Sig.
Anasii 2.513 0.305 8.246 .000
HARAUN 0.239 0.076 0.218 3.150%* 0.002
31A1 0.303 0.085 0.246 3.553%*x 0.000
N13IAIIAUNY -0.139 0.077 -0.127 -1.806 0.072
NENLEENNTRATN -0.044 0.068 -0.046 -0.636 0.525

R = 0.324, R Square = 0.105, Adjusted R Square = 0.094, S.E. = 0.663, F = 9.630, Sig. of F = 0.000,
Durbin-watson = 1.811

naemn: ** fdydAgyniaiiiiseau 0.001, ** Tdvddgnneadiansedu 0.01

21NA1597 3 wudn ArduUsEANSanduius () deuindu 0324 wanaindanys
dulszamanmseaiaiviwatennuidatevefuslnanuniituluiainnisundssun
99 COVID-19 Tnedmuduiuslulufiamadeaiulussdum wagdle Durbin-watson Wiy
1.811 Fadaninlng 2 uansirriranunaiandeududaszronu (Wadnn fafeinszna uas
W31 NI, 2563) LLazLﬁaﬁmimwmﬁmsz?méamaamﬂmﬁmeﬁmsmaam%awn@m
wuI1 Yadudulszaumimssaniidvsnalunmswsesay 10.5 lneddvisnavesladenusan
$ovay 24.6 wazadodundndas fovas 21.8 ddonsiadulaevasiuslaanunditay
Tugiafinn1sunsszuInves COVID-19 egafitfddymeadnfisesdu 0.01 dwdadedunns
fadmieuaznisanaiunismaalaiininadeauddlate

anUsena

uansAnwdninavestadvdiulsraunnisnaadifiieruditlagovasiuilaa
nuniitlugaafnnisundszunames COVID-19 annsnefusienaldal

1. ndnsaridutiedeiitdvinadenrunslatevasfuslnanuniithulugaain
N1SUNITEUINYDY COVID-19 Tamidumszaniunisal COVID-19 firdaunsszunaviiliiiAn
msAndaesegtuaznsiiumsluihnuldngaarinas dhlugnisidsuuUameingsy
AuslnAegslin1n@n (Nguyen, Anderson, & Banerjee, 2021) MsinAiagUuenadanali
Anrudeviing SnisnsldBunieilvmedsaiiosfientiu COVID-19 dswaliAnmueien
wazgaAnninaiedtulsassuin mspununfiindunesuarsavdesesasyinliiuilan
AAUNDUARTY ﬁmmqm LaranAULASEn (Renzo et al., 2020) uaﬂmﬂﬁ Czarniecka-
Skubina et al. (2021) fsn@nafiandndn M3szUIAUes COVID-19 dewalituslandiuauunn
yindsnsduiaannsusinamunainitu Swinduletenunsnssiuiitiu dwaliguilan
annsaasUszaunsainsaunuiiunsve Tnglawiznaunenvesudaniul Feaunsa
afuenuguiiladuiaannisiuniundithu
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¥ <

WW352UIAYBY COVID-19 TradiJunsnzlugaenisiialsnsyuin COVID-19 virlinaraa
anem ldfisneld vielauana1ans lurasiinssmednumsituiuiiuriofiaty saenau
vangauianlituaslunisienu fuilaadnaunnisddietuessseinge s lnges
ﬂmsmﬁaﬁﬁwLﬂuﬁauLLazﬁmﬂ%’ﬁhmﬂuﬁ\laaaaﬂlﬂ (Lombardi, Chidiac, & Record, 2021)
uaNNT Facenda (2020) Snanafisfiuimansenuves COVID-19 ilingFingsunisuslan
nulasulddunsdowdaniuinasiuesiitiufiudu &9 Schaefer (2021) naaesuin
Tugsmesesfuilon mundidaguiifuilaatesnusiuesiivuduiisadedasgnniinig
Wumslugadununegraiulddn anyuuesiinandadanuduldlanguiloaasdums
TUuslnanuniisuanas wastusnsauesivhunnty

3. mi{fmi’mmEJL‘f‘]ui“laé’aﬁhjﬁﬁw%waﬁiamwﬁgﬂa%mmﬁu‘%‘lmmuﬂﬁﬁ"m
Tuga9tinn1sunsszurnvas COVID-19 LLﬁﬂ\‘lsL‘MLMU?’]NUiIﬂﬂI@JWﬂMWNEJﬁ’]ﬂiUﬂ‘U‘f]f\]f\]‘EJ
AIUNITINT MUY azm'em]LUulﬂlmﬂuﬂwuumaqmqmsszjawmmfimaLLauaymﬂ laii9g
Hugeamesaulay msdsdensinsind naonsunisgeaniulndtuniesivheu (edmm
Sufinng way Ay AuAsIu, 2563) Belundndy nsunsszunnves COVID-19 Aeliinns
&ann1 (Lockdown) wasnsiiusyeyiimisdann (Socal Distancing) Wilwgeannenisde
mLLWuwaﬁuLaaﬁﬁmﬁﬂLﬂummﬁaﬂwé’ﬂ%w@ﬁm (Brandbuffet, 2564) Tngdownansdede
fanunsavinldazmninnlugatlag tulaensldamn sl esanamninlnuamunsonovauss
ﬂ’J’]ﬂJﬁENﬂ’ﬁ“UENEEU%IﬂﬂLL@%E?’]‘L!’J‘EJWJ’]%J?I%WJﬂiumi%’aauﬁ’m’]ﬂﬁmmEJG]IN 9| (Schaefer, 2021)
ltasedunsinsmielddsmanonnuslatenurinuslaaiithy

4. mia'eLa'%umima'mLﬁuﬁaﬁ'ﬂﬁlﬁﬁSw%‘waﬁiamwéﬂa%a%mﬁu’%‘lmmwalﬁ
Frulugdaafiansunsseuinvas COVID-19 Faonadululdilugisnisssuinvas COVID-19
g uslaaldiianluiuianas dawalvdvinavesnsduasunisnainnigluiuaiinase
ngAnssunsdevestuslnnanadludae (Mason, Narcum, & Mason, 2021) uenainil lutasd
COVID-19 fdsszunn gnéndiuuilneduiiifnuniw sgliaulonsdaaiunisnain usias
aularnuazainuazguawledundn (Berthier, 2020) 3nmnnadnauandliiinITtuga
covip-19 fuilaalalldlvianuddyfuiiadedunisdauasunisaain Beluningu 251
wisiilen (2558) Saedueinmsuilannuiduiainsussdriuvesinfuniurlogudn i
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