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Abstract

The purposes of this research were 1) to validate the causal factors of generation Y
and Z consumers’ use of online food delivery (OFD) services within The Bangkok
Metropolitan Region during the COVID-19 pandemic and 2) to study the influences of
economic condition, lifestyle, reference group, marketing stimuli, and motivation on
generation Y and Z consumers’ use of OFD services within the Bangkok Metropolitan
Region during the pandemic. Four hundred and forty-four online questionnaires were
collected from generation Y and Z consumers using stratified random sampling. Data
were analyzed using descriptive statistics and structural equations modelling technique.

The results showed that the proposed model fitted with the empirical data
(Chi-square=248.26, df=92, p < .001, RMSEA=.062, SRMR=.057, CFI=.0975, GFI = .935,
NFI=.962) and the causal factors significantly influencing consumers’ use of OFD services
were motivation of consumption, marketing stimuli, reference group, and lifestyle,
respectively. These findings will benefit today’s food and beverage entrepreneurs as
well as related organizations. They can develop strategic plans in order to remain

competitive and successful.

Keyword: Buying Behavior, Online Food Delivery, Structural Equation Modeling
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Congruence: I0C) 8¢3¢%114 .67-1.00 A59deUATIT BTy (Reliability) vaawuUdBUANY
ToeASmeAndulszavisuearinvesaseuun (Cronbach’s Alpha Coefficient) &easiiAnannnda .7
(Nunnally, 1978) WUIMUUARUIEIT 1-6 Srauidesiuvindu 708, 824, 912, .910,
768 Way 832 iNUaWU kaznIINEoUAISIUaTUN (Discrimination) AgNSMAAUENTUS
sewinsAzuuLTetefiuAziLuTI (Corrected Item-total Correlation: CITC) Tngdarnud
fansnasuunsans 2 TuludeotanansathlUldle (ssdl WNLNG), 2555) WUITUUEBUDNY
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nsATIEdaya

nMeinsesidoyalunisidendaiusenoudae 1) adfdanssnun (Descriptive
Statistics) il el¥Ainsziteyanalureangudaogs 2) msiassiluinaaunislasiaing
(Structural Equation Modeling: SEM) LﬁaﬁﬂmﬁﬁaL%qmLmﬁuaqwqﬁﬂssmms%@mwﬁ
indnesesuladluaniunisallain-19 vewfuilnauueisduneuazusalunginny uaz
USuauma melusinsy LISREL lngldnisuseanaminnsifinesaieds Maximum Likelihood

NaN1SAN®E

gauil 1 wamsAasizvidayanaly

namFIATzAdeyamlunuin naufeds 44d au Wuduslannauauiueisdune
wazuwnludnadiulndifesiu (fosay 56.53 way 43.47 mmﬁﬁu)ﬂ’ﬂmﬁaaﬁuﬁjuﬁ
nyunmLNUAS (Fesaz 57.66) wavUsunma (Sevay 42.34) drulvgdumendgs Govay 76.13)
fianunmlan Fovay 90.31) Fsnguifliuinsdsemsindnesesuladfineunuuasunia
drulvngiluinSsunaztdndne (Fevay 72.52) sesasniduninauuignensu (Sevay 15.21)
LarenTnduy 7 Goway 12.27) lnengquéiag1ilsnelataenda 20,000 vwseiou (Seuay 67.79)
50909357918 20,000-30,000 UseLeu (Geway 13.06) lutifiAnaaunsalungsyuin
TA3n-19 (Fausunsen 2563-nuaius 2564) ndusogaiinistiomsndinodiiudeamis
ooulavioyd 5-25 ass (Fovay 46.85) sosnunietiosnit 5 At (Fovay 31.08) Feamns
5o 2650 A (Gowaz 11.49) uavdewnndn 50 Ase (Gesay 10.59) My sy dulvgy
Q’U‘%Imﬁﬂ’]ﬂﬁﬁﬁhﬂm'ﬁ%@mmimﬁna%aulaﬁagjﬁ 100-300 Umrenss (ovaz 69.37)
sosaanlddngogi 301-500 vindenss (Fovay 15.09)

dufl 2 nansmsavseutennastosiudmiunsineilunaaunisiaseeadng

N1SATIVADUANTULNITHINLIIVDIFIWUTAWNA WINTAUNNATEEAYVeIanf
naaeula-aums ) Inssziutodfyveaieninnng (Skewness) wazaaalsa (Kurtosis)
Foaunnndn 0.05 (p > .05) Fawanridiuusdunadinisuanuandulfauuuund nansvaaeu
w21 dulsdsnedlngliadeddgyisaifuinnii .05 ﬁaﬁtﬁmé’wmjuﬁaaﬂNﬁmmﬁﬂ,myj
vilfunsiulsdunadidndodAymeadn (p < .05) sgrslsAnudefinnsanainaininad
wazAulas nuyndiUsdLnediaimnudliiy £3 waslAanulasliiy 10 uwaneind
makaasliiaung taglinsenudensiesgianien1sussnaAILuy Maximum Likelihood
(Schumacker & Lomax, 2010) aagulain ﬁi’faaﬂaéf';LLUﬁé’ﬂmmﬁgwmslumiﬁﬂmLﬁulﬂm'm
fonnandowiuresnisuaniauuldsund dmsunmsasaaouiiymanzdmidunsonmg
(Multicollinearity) fen1simssianduussansanduiusifiesdu (Pearson Product Moment
Correlation Coefficient) @ afudsdnnndedlaifianuduius fugmioainuduiusios
TsiAin .85 (Kline, 2005) wan15iAIIEAnUINAduUTEans andusiusseninsdulsdans
pejseing -.018 B¢ 667 uansidudsdunadivunldlumsdnwadeifinnumnganlunis
Apszraunslassasiautadunaly
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X?=248.26, df=92, p < .001, RMSEA=.062, SRMR=.057, CFI=.0975, GFI=.935, NFI=.962

uazdela-auasauing (X%/df wirdu 2.70

aomsnaAiNgia e

g

fianssu T

’
armaula i
s

AR

v TEMUMdINGD

Aauguoil

o i 6T S,
R
nguiuni J6% 28
Bg=
ngulelitu

weiingaunTEe - P
' Vaualuntive

amramdasiaoulmi

madEendus/maive

HANTIRATR

nlamTEnan IR 87
wouysnnmahudesdita

Chi-5quare = 248.25, df = 92, p-value < 0.001, RMSEA = 0.062

a v o

nunewme: *dydAyneanansediu .01

A 2 AduUsEanSEvEnansuvedumaladilaivnuesnginssunsueans
wakeseaulal ndwsuluma

10w 2 Wefiarsunlueanisia (Measurement Model) vossuususanug
maasugAanuitansetaldsedudsduneanidi Taefaniminesiuseney (Factor
Loading) .88 dwisuluaanisinvesiiulsuregunuunsaniudinaiunsainlamediuys
dunpanud Sesdduandniminessuszneunniutesfie mnuaula Anssy uavaan
Ay flavinesAuszney 84, .79 uay .79 muaeu ImmamﬁmméﬁLuJiLme?ﬁﬂizéju
mamseaaannsaTalimefulsdunedi Sesssunndriminesdusznouannlutes
fie MsdoasmansnaIanUUysANMSudeddvia wanfui Yemsmsdadmung uay
5101 Tenimdnesdusenou 87, .85, .65 uar .57 mudidu Tumanisiavesdiuuangy
$ra8annsataldefuusdunaanui Sesdwuanaiminessusznevinnlutosfie
naullilu naunAend wavnquugugd fienhminesiusznou .88, .76 uag .66 U
ImmamﬁmmLm@ﬂﬂuﬂﬂi%@ﬁﬂMﬁai’m%’ﬁaaéhLLﬂié’qmmamﬁa Busdduarnaimiin
psfUsznounniudesie ensuaflunsdonazmemalunisde Samiinesdusznou .85
Wag .76 MUY ﬁm%’uiumamsi’mmaﬂwqaﬂimmséﬁaaﬁ/mI,ﬂﬁna’%laauiaﬂmmmi’wlﬁ
Fefulsdunaauia Besduanaiminessussnaumnlutes fe Ysualunisie
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U8 DE viunedis 8nsnan1amse (Direct Effect) |E viangfls Bnswan1adeu (Indirect Effect)
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featadednan aunsasmfuodususigdalunisteomandineiesuladléfosay 51.1
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Wulualstusuazuralununne wazUsuamalugivaniunisaluniszuinvedlain-19
laSudvEwageen aéwqﬁﬁaﬁﬁmmqaaamﬂLL’iqgﬂﬁﬂumi?gjjﬁl AunseAuINInan NauE1eBs
waggUuUUMIALduTin sy nedsnsedunianisnan nqusneds wagguuuumsld
%aﬂ%ﬁﬂﬁwqaﬂiimﬂ’li‘ﬁ@miﬂ’limaLﬁ@%%’]ﬂ@@ﬂlﬁﬂﬁm‘ﬁmﬁ@ﬁLLN@JGELR]ELumi‘?}J@{]ﬁ'EJﬁQNWU

Namﬁﬁﬂmwudﬁwqﬁﬂﬁmmﬁlﬁaﬂ%uaaflmsména?aauiaﬁ TAsUBNENaNIIm
Bavnanusegdla egnslifeddynieaia aeandesiunnAawginssuguilaafinainis
ndeshvieruidninAnvesuiinn TmgRnssumstevesiuilaatuldsudrinannusedls
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(Kotler, 1994; Kotler & Armstrong, 2012) @#8AARBIAUNITANYIVEY WATHUN YUY Lag
S3ianl dufin (2562) Adnwnmadendeduiesulativesmiluiouuesiiung wanmdngiu
Falsrdndimeingsunsdoldsusvinaiiaannuagda edredidedwamada venani
nsAnwmginssuduslnaluselseimanunaaenaneaiudl usagalalinnuduiuinianss
ﬁawqaﬂiimmi%}amaﬂ;ﬁuﬁm o8 19U NYd1AYN19aaA (Gunawan, 2015; Auf et al., 2018)
Tasussgalamasinuensual (Emotional Motivation) Aerdusiudsdfnyifidnsnasenis
sndulatovesfuslag (Gunawan, 2015) luvhusudeatfunsdnuiussgslalunisdodudn
soulanluyranisunsszuinvedladn-19 luduilnauszinagasuives Koch et al. (2020)
Pohfuiussgsladruanusuiiis (Hedonic Motivation) asnsnneinsaimiudaladoves
FuslaaldAniusegdladiuossnusslend (Utilitarian Motivation) Vadiusagsladumnuduiia
anusaiufsdliiuusegdlanuensual (Emotional Motivation) duussgdlasuessauselev
duannsaiisudedldfuussgsladumnna (Rational Motivation)
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(Burge, 2013; Kim Dang et al., 2018; Prabowo & Nugroho, 2019) uanmnﬁ;ﬂ’u‘%‘lmaﬁﬂmj
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