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Abstract

This research aimed to study the influence of service innovation, relational
benefit and customer satisfaction toward customer loyalty in food delivery application
business. It also aimed to explore customer satisfaction as a mediator between service
innovation, relational benefit, and customer loyalty. A sample of 425 people who have
used food delivery application was investigated by employing purposive sampling method.
This study used online questionnaires as the instrument. Data were analyzed using
Multiple regression analysis and Path analysis.

The results indicated that when considering total effect (both direct and indirect)
relational benefit (0.688) has the strongest effect on customer loyalty, followed by
service innovation (0.595), and customer satisfaction (0.459) respectively. Customer
satisfaction had a partial mediation effect in the relationship of service innovation and
relational benefit toward customer loyalty. All hypotheses were accepted. The results
have provided theoretical contribution to service marketing literature. It also benefits
food delivery application business to exploit service innovation and relational benefit to
satisfy the customers which can lead to the long-term and sustainable relationship

with the business.

Keywords: Service innovation, Relational benefit, Customer satisfaction, Customer loyalty,

Food delivery application
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3. Lﬁaﬁﬂmﬁwﬁwmmmmﬁawai%mqﬂﬁ’] (Customer satisfaction) fidwasie
ANUANAYRIgNAT (Customer loyalty) Tugsiaueundimdudndeems

q. Lﬁaﬁﬂmﬁwﬁwaﬁuaammﬁawa%maqqﬂﬁw (Customer satisfaction) 1usuUs
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(Customer loyalty)
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H1: winNsIUNI5UTNT (Service innovation) dwasiaAuANATENAT (Customer
loyalty)
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H3: Auianelavesgna (Customer satisfaction) dnasani1uinAveIgnan

(Customer loyalty)
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fiinannisimunUusliaty Tnenmsiuinnssdlviauerogndn hetisdiuieni
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P & w a ] A & ) v P Py a
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= 9 a P ) ’~ ~ Y a ~ A o X
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AUNInalavasgnAn (Customer Satisfaction)

Sukmawati (2017) IffemenufiemelavesgndnindusiruadiignAuansesnan
InensUsliunannsuslnans eldldnududvzeusnis lnawmzgsialuningnamnssy
MuUIMs MsaauazinwmaiavelauignAdudsiddndususuusn aunsatiodaasy
ThAamsndualdusnsiug 1 Auinnnsdeansuuuinselin (Daryanto, 2014) FeAau

flanelavasgndndusuwaudistluewanvesgsiald lneanludiainingnanfimsneuaues

'
S

PAlusuIAnRananis (Assauri, 2012) aAnufianelavesgnanlunmaiuaziladAgyivie

[y Y a

a319HaanSNAReAIN1T (Greenland & Looney, 2007) 719 wudtauiianalavesgnand

£
&Y 1 o =

dindutiu agdeilugmsatmanilsfiganniu Tnsmnanarandaladnglusaniige
feuanfududn uaruimsiianelasiomuiesmsasnuies (Ferryanto, 2006) fatiu Ms¥nw
srugnuazairssailsszezen msgaliuluiingaisanuiioelaudgnd Jadudade
G ”zyﬁszhaéumagmqﬂﬁﬂﬁﬁmmﬁu (Bolton & Drew, 1994; Fornell, 1992)
ANuRanelIvesgnAtdmarliiinAILaesnANAYT0NAT INHANITANYINTT
TusN1svessUIAsulsEmANIUT (YuSheng & Ibrahim, 2019) uazusewneau (Nguyen et al,,
2014) wuI winnssunsuiMsdwalyiinanuianelavegnaiarasyinliinANsnang
UBIPNA1 UANNIIANIBY Leninkumar (2017) wandbiiuanuduiusideuinsenineniny
fanalausrruinfvesanAsumslulsemar i msfinwgsiauimsasuasiulsemalng
wuih efiselavesgnéndsmauansdenuiniivesgndn (Seesaiprai, 2016) fatiu Fuksansfignu
167 awitawelavesgnindaalsiAneufnfvesgnalugssuimsnuausigii 3

AUNNAYBIGNAT (Customer Loyalty)

pnufnfvesgndndungfnssunsnduundedvesgnifiinenudninensidusn

'
a o

%ammﬁﬂﬁmaaqﬂﬁ%ﬂua drdsnaluiniswurinvsauanse (Kotler & Pfoertsch, 2007)

o

anufnfvesgnAndutadeddginsanuunldungnAssnduinlguinisdnass nsuende
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M348 40egsA duzhgsivlumaasegauluaisisae Bowen & Shoemaker, 1998;
Tam, 2004) anusinfvesgndwusdu dungRnssuuazawiauad (Chaudhuri & Holbrook,
2001) TnesnungAnssuazidaien1sndunndediuansiennnudnivesgndilnensidved

a o v a

aula agslsimu waAnssusinanliauisaneniegsenieanuinAnLiassiuausng

(%
[ VY Y

wuuaenUaulsl (Spurious loyalty) fiatiu dn3dedauuztiritlimsfinwianudnaaungAngsy
Fesegnafier omnuuatimsdodioafennanuagain ey vietladedu q 1
lldaudnludwiruafnle (Dick & Basu, 1994)

nsfignénazdenusndlddudesiianelaredudviavinisnou vinliauad
Tnoamvasgnévianisneuauesmeiuorsuaiynuiududvdeuinstdu 1 demni
anufianelaves gnindsimthidusuusimusmginssulusuianvesgndn mniinemm
flenelagaionsliuinig gnéteziinnisuenseyarad uannUsvaunisaivesnuies (Hague &
Hague, 2016) AusinAvaswgnAdshAnyiansaiiugsnaeg1wenn megsnavsesUszneuns
ANUNTANDUAUDIAIIUABINITVRIINA LA waziiinUszansnmiuludes 9 ardwaliiia
anédniifimuasingdnd uazduilnanduilasdudiutisligsfavieiansamsadulaia
11NBu

mAdeirunlFF N LduS ST suinsTINUS Msuware LA nAe sgnAn
Fanudn mansznuLdsuInvesuianssunsuinIslugnamnssNsuIA1STid sHanan sy
mmﬁ’ﬂﬁmaaqﬂﬁw (Ameme & Wireko, 2016; Nguyen et al., 2014; YuSheng & lbrahim, 2019)
warnsAnwgliuinisadvaludsemaldniy nudn winnssunsusnisyregliuseniau
AnuAnFvesgnAn (Wu, 2014) uazauAdediiuandmuin anuduiusseninamaysylov
Weduiusianinasg1s wnseaudnAsEnIgnAuElnusnis lngnauselesiaiuning
Fostu nauszlovidudany uasnauszloviannslésunsquaiuiive favsnavinliis
AnuAnAuaznsuendeluniuln (Gwinner et al, 1998) FeaonndoaduUn15ANYIVDS
Hennig-Thurau et al. (2002) finuinaussleridaduiusiauduiussuuinaeninusng

£% @ A a A
VGNAN LiJuwmsumammg’mm 4 ey 5
I ad a v
52108u35Tun15998

UsensuasnguAlagig
Uszrnsuazngusiegeilelunsiduasall Ae nquussansiegldueundiatuly
msdndsemns Inglinsudeyaussansiuiasewiamn Judenldansiuinies Cochran (1977)

[y

1TAENINUASEAUAIAINUT DN US DAY 95 LALITEAUAIAINUAAIAAADUNSEAUSOYAY 5 910
HaaNsveIn1sAIalAd I 385 audiuld Mall {AdeldiiuTuIuns@nwiaselivssana
N159n508az 10 e uUAMURANAIALUNITABULUUABUNNWALEITOILUU AB UL bi

AU AetiulAngufiIRE e fBINITIavAn 425 AU
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22
gasn = —
Y 4e

N WY YUIANGNAIBENS
e WML FEAUANINAIIAARDUTBINTTEUNGNAIBEN AN s A ARYULe

Z WU A9 Z seautedfgraessauanuiesiuy (0.05 %39 95%)

Tnedan Z = 1.96

1.962

WU n = ——
4(0.05)2

lunsqudnegadideldmaiinnisdudiedawuulidondenguiaiuiiazdu
(Non-probability sampling technique) ﬁw?%msejm'hasimt,wLawwLmzm (Purposive
sampling) MviuanguUssnsagldueundieduusnsindsemnamviniulunsmeuluuaauny

A Y 1w T Ay
\ialvlangueieteiifaanis
psaslanlalunside

wsoelleldlunside fie wuvasuay lnadugerauiidelaasiuieniu

' (%
vV a Va v v a

ToyaluussinungifeAsanufgiumumguijvesdulsiisieansfine lngaeuaussiuaiy

AniundnounAnnuingUszasiueinsive ngldsenuuudeaiueinnisnumuissanssy

druusznevveaiuuaauaunUaly 7 nou Al

[
N o

moudl 1 Yoyanugiu 91w 5 U0 taud e 91y Telaraiieu sEAUNSANY

o«

a
AYBDIYN

moul 2 noAnssuNslnuLeUNArTUIndIeIs 91U 4 T0 laun weundndu

INAIDVNTNVINUALITUS NS INUASINTTUS NS UNAATUI AEID1sRadU Uselewdly

ASLABNITUINITWAUNALATUINEIDIMNT LAZINUIURUNTINSITINeRDAT

ABUT 3 WIRNTIUNI5UINIS (Service innovation) UsENauni8 UINNIsunIs
U'%mié'm%’aagjamiamwﬁ YINNTIUNITUSNITATUNTZUIUNNT BATUIANTTUNISUSNNTAY
ANNULINADI WAILNINAIN Xu et al. (2014) WudnuuzauvUansdaluuinasidiuuseun e

(Likert scale) IngldUoyauszinndunsnintu (Interval scale) 31uu 10 9o

AOUN 4 naUszluBUlTIduNUS (Relational benefit) Usznounie wauszlaw
AuAueiiy naUsgloviiudiny waskalseleriannislasunisguaiufivey Wauiun
910 Dagger & O’Brien (2010) WJudnwaimanuuameUanuuinnsidiuusyanaan (Likert scale)

Inglidayauszinndunsniatiu (interval scale) 313w 10 U8
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noufl 5 AnuanslavesgnAn (Customer satisfaction) Wauraindaudsly
31U398v09 Chakraborty and Sengupta (2014) 1udnwagAa1nvarsUauuuannsidaiy
Ustanau (Likert scale) Tngldfoyaussunnsunsnindu (nterval scale) $1uau 7 o
noufl 6 ANUANAVEINAT (Customer loyalty) WAL1AINWITEVDS Kim et al.
(2007) Fadudanuvaredanuuiinsdulssanme (Likert scale) Ingliteyauszinn
Supsmadu (nterval scale) $1uu 7 o
noudl 7 Yorausuuziy 9 1WudnwuzAmaulateda (Open-ended question)
nsiuTIuTtaya
fidevhmaiunusudeyaruuwuuasunuesila (Online Questionnaire) Losan
Huisfiazain 1ani57 warannsadnfnguidsenedideanisldie uwuasuaulddniriiu
119 Google form LileiAufeyannngduiiogiadiuiu 425 4a §3duldnszasuuvasuany
dunmsd edsnueoulatisng 9 laun Facebook, Line Way Instagram Wesanidutemied
wanzauty naAnssuvesnauiegs lumsiiusunudeyaszdnidonngusiogisiingania
Jeoulwwiiu wandudidilalunsmeusuuasunuanuidonssl
nsATeideya

A338 kM uUaRU NN TIUTIRNAANTEY ATIREBUANYNADIMALALALY T0]

aa 1

& o w B~ a ¢ a s o &
Pnuideyanlaluliaseiussaianameadaniumnalusunsumensuiimesdusagy
mMyBeTeiteyadmsunsideluasilluianmsinssiesndu 2 aou Al
meull 1 Mylaswnveyalavafifnssan (Descriptive statistics) MsmaAnSeuay
ARGy wazA1dudeauuIInIgIu
nauf 2 N15nseideyalaeliadfigeeyunu (Inferential statistics) Liian1s
IATIEvadRveINguAiuUUTEYINIHI0EN Aell
a 6 1 Y a Q‘ £ U 6 a 6 . .
- MTAATIENANFUUITAVDTAVEUNUS VAN IEUY (Pearson correlation coefficient)
- MTlweianneenman (Multiple regression analysis) tialdnnaeupLduiug
FEMINFIUUTBATEULALAIUUTAY
- MAATEVEHaduMawiLUs lngldadianmsieTsanuduiusdsEme

3ENIAUST (Path Analysis)

NAN1599Y

Han153nszidayalagldanfgenssaun
NMsAUTIUTINTeYa wui1 naudiegslun1sideasslldiulngidunandgs
Andudesay 55.3 f9901y3531319 18 - 30 U Anluseway 74.8 snelandesiolfiou

5,000 - 10,000 U Antdudesay 58.8 sEAuNsANWIUSY 193 AnduSesay 87.3 01aw
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dnisswdndne Anduiesay 70.1 lnefinislduinisueundindudngdeo1uis Line Man
Wudulng Andudovay 79.8 Tdusns 2 - 5 asvduat Andudewas 60.5 Jainlduinig
Hesniinanuazainauie Anduesaz 84.5 insldTneusiazaseag? 100 - 200 uv

AnduSeuay 51.8

A58 1 Aedeiavais ArddeauniInsgiu Msudandu kaga Cronbach’s alpha

99w Us NI UL

ANTIUNNAY x SD FZAUAUARLAY

UINNTIUNISUINIS (SI)

(SI1) WINNTTUNITUINITAUTBYANTAUMA 455  0.46 1niign
(SI12) WIRNTTUAITUSAIIATUNTZUIUNNT 4.61 0.38 mnﬁqm
(SI3) WINNTTUNITUTNITATUAATNLINS DX 442 055 170
ATMN3529Y (Cronbach’s alpha = 0.789) 4.52 0.37 mnﬁqm
nauszlovtiTsdunus (RB)
(RB1) wausglovtidumndesiy 452 043 1niian
(RB2) wauszloviaudsn 436 072 110
(RB3) maUstlevinnnslasunsgualufivey  4.66  0.68 1niign
257U (Cronbach’s alpha = 0.803)  4.51  0.40 mnﬁqﬂ

AUNewalavasgnan (CS)

AN (Cronbach’s alpha = 0.704) 4.39 0.37 an

AUANAVEIgNAI (CL)

AMN39U (Cronbach’s alpha = 0.702) 4.38 0.51 an

NANTIATISRTOYE WUI1 HATINTEAUAMLARLAUABUTANTTUNITUTNISVDING X
@ 1 1 1Y Ql' a1 N v — [ a ] !
A19819 aglusedvunign dAnadelagsiuiidu X = 4.52 Kas1u5EAUANLAALTIUAD
HaUselevilidaduiusvesnduiegiseglusgauunn IAnadelnesiuwiniu X= 4.51 nasi
LY a =3 ! =3 v I LY a1 c{' |y —
szAuANAnudenuianelavesgnAtegluseauun dauadelaesiuminiu X = 4.39

LAZHATINTEAUAMUAAIURBAINANAYaINg R 8E19 agluseduuin TAnadslagsiy

[
a YA v

Wiy X = 4.38 viall fIdeldinainisudanunineszauanudnmiulagisnisves Best &
Kahn (2016)
PNNITANIUNIAIANNLT BT (Reliability) LoNAgDUIITDAIDIUADAI LN

2 = ¥ U a Q‘ v y
AINFIUAINUABDINTTHATUANULNAUNTHL Iﬂ&ﬂfﬁ@@ﬁﬂmﬂi%ﬂ%ﬁLLE]aW’VUENﬂ'iau‘Uﬂ (Cronbach’s

alpha coefficient) wu31 YednulukuuasuauynauilAduUsEdns wean (00 agsening
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1w

0.701 £14 0.805 Fauwvamnunungindmudeduluseaunsliien Ferrduuszdnsusan (O
unna1 0.7 fedwuuaeunuiimnudnewazanunsainlUAnwiungusiegials (Griffith,

2015)

a a

a ¢ v Y a
Han1sAseidayalagldatAlgeeysu

9

A15199 2 ANdUUSEANSanEUNuSeesLUS (Pearson Correlation Coefficient)

AduUseanSandunus (Correlation)

S RB (& CL
S| 1
RB 0.511* 1
cS 0.611* 0.611* 1
CL 0.379** 0.502** 0.459** 1

**Correlation is significant at the 0.01 level (2-tailed)

'
SN o o W a o w aaa

*jpdrAgyniadanszau 0.01 *UdsdAgynananszau .05

NATNT 2 MIAATIvAFUUTEENS anduiusveaiuUsuinngsunsusng (SN
aUselonlgaduniug (RB) Anuauiianalavesgnal (CS) wagausinivesgna (CL) wui
nndulsiAdulssavsanduiusndanuduiusiuluseiunans Taeda1sening 0.502 - 0.611

F9E@UNTNIATINHAMEITATARBENAN (Multiple regression analysis) iienaaay

a ¥
auufgule
.38
u’ilﬁlﬂiillﬂqi‘ll%ﬂ"li 61 v
(Service innovation)
= P 46 o o P
mwwawa’lwaﬁgﬂm 70 | AuaAnAuedgnan
L
(Customer satisfaction) (Customer loyalty)
wauszloviliTedunus .56
(Relational benefit)
.50

AW 2 NaMINAFBUALNATIY

o7
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PN ) a . . Aa a ' v al
NN 2 WINNTIUNITUIAT (Innovation Service: SI) N@Wﬁwamaﬂ'ﬂqmﬂﬂmiu

nsltueunaltudndse g agltsdAYNEnANTzAU .05 NNHaNTIATIZRAINN0DY

v 6

\Tanyaas wudl endvsna (p-value) Wity 0.38 Feweusuanumguil 1 nausslovligadunus

o w

(Relational Benefits: RB) $18vSwanamnuinm lumskykaUnantuindsannms ageildedaay

o

N19EfANTEAU .05 INWANITILATIFVIAIUAANBELTINYAN WUT1 A1BNSNE (p-value)

[

Wiy 0.50 Fegeusuanuigiudl 2 wazauianalavedgna (Customer Satisfaction: CS)

aa

HensnasionnuinAlunslduaUnaptudngdsoung egnsiiisdAgnsatavszau .05 nNa

MIeTgiauanneelmyan wuii dA8vEna (p-value) Wity 0.46 JseeusuamRg N 3

A159991 3 PITNNAFBUANURFIUTDN 4 wasUD 5 LANIAIDNENANINOBNVBIRIUUTAU
WINNTIUNNTUSAT (Xy) wasnauselovthTedunus (X,) dawanafnlsniy

AUSNAveIgNA (Y) r;hué'hLLUiﬁuﬂaNmmﬁqwaiﬁmaqqﬂﬁ'] (M)

fiauusdu Direct f# Indirect tvalue Mediation BootSE P MuTosiy Wan1s
with Effect type of 95% NAgIU
mediation ﬁ Observed BootLLCl BootULCl  #uufgu

WINATIU 0.379 0.216 6.713  Partial  0.036  0.201 0.418 gausy

ASUINT Mediator AUNRIY

nauselovil 0.501 0.187  4.681 Partial 0.043 0.083 0.212 #oUTU

EAGEIIIN Mediator AUURTIY

AT 3 HANINAFRUSNTNaveInNanelavegnAlug uEALUTAUNANS

SEMINFILUTAU WINNTTUNITUS MsuasiaUseloviT Idunus ﬁué’mﬂimmmmﬁﬂammq nAN

s v

TnglgnsIATIzAEUN199 S WA (Path analysis) WU ABNEWANIIATIVDIAILUTAUNTAD

=

FILUIAY ADNENANIINTVDIRMILUIAUNLAALUTAUNANY SINDITAIBNTNAN1IRTIVET

(%

FuUsdunansfifidesuusmy dudiuddymeadnfisedu 05 fadl

ANBYBNATDINANTENUNNO ONVBIFUUIAUUINNTIUAITUINIT Indirect B = 0.216
(t- value = 6.713) nu1gA11031 wIANTIUNITUINTABNENaNaUINABAIUANAVBIGNAN
TnoflanuftsnelavesgnAnfuiuusAunansiiiidninaunsdau (Partial mediation) wufte
winnssu Msusnisdedaadennuinfvesgnategrailiedny willddnSnaanas (Direct

B = 0.379, Indirect B = 0.216) oAU AINalavBQNALIAUNANAUFUTUS

%4

ANDVIENAVBINANTZNUN N DUV ILUTAUNA U oV TIENAUS Indirect B = 0.187

o

(t-value = 4.681) vianeAUI1 NaUsElevlBsduiusianinaniauindennuinive|nan

'
aaa a 1

Ingfimnuiianelavesgndndudiuusdunansiifidnnauisdiu (Partial mediation) Wufe

o w 1

nauszlovil WedunusddinasanuinfvetganatesiidudAsy wadlA18nsnaanas

&

(Direct B = 0.501, Indirect B = 0.187) 1lailAuilanalaVoIPNANMIAUNANAINTUTUS
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Je31A51294 Bootstrapping iA1AI1uL 01fu 95% 09NafILUTAUAAI WU
NansEnUMssenliiniy 0 SsUdimavesiaulsiunansasnsadusiunald Tneilrndulsyans
YOULINAN (BootLLC) uazArduusyanS seuiunuu (BootULC) idamnudesiuliasouaqu 0
Tnglumsneaeudviswaiudsiunans vosulsiuusanssumsusnsiiaduysyansvouiumans
wazUL Wiy [0.201] uaw [0.418] MUy warmsvndeudvisnafulsdunansvesiulsay
naUszlovidsdunusiiadulssansveunanaasuy wihiu [0.083] wa [0.212] auasu
Feennsoasuliin mmifimelavesgnédndutladedunansiidenlosszminuinnssunisuing

wazkaUsElenlidaduiusidwmanannudinavesgnm

M13199 4 NANITIATILNBNENANINTIAENBUNINARBAUANAYDNAN

Uaemwa/ Customer Service Relational Customer

Uaduinn Satisfaction Innovation Benefits Loyalty

Customer Satisfaction

DE - 0.611 0.558 -
IE - - - -
TE - 0.611 0.558 -

Customer Loyalty

DE 0.459 0.379 0.501 -
IE - 0.216 0.187 -
TE 0.459 0.595 0.688 -

= I o oA ] v a v v ¢
NN 4 aansaaguladn Yadendwasornudnvesgnen loun naussley

A o o & Na a & o = = o
LY9dUNUT (RB) NamﬁwaﬁﬁﬂmﬂmqﬂmiﬂLLagV]']\'iaaﬂJiJ']ﬂV]Ejﬂ (0.688) 9498911 AD WINNITUNNT

(%

a aa a [ v = aa a | v a @
UINIT LBNBNATINNININTILATN1900Y (0.595) warANuNInata danSnasamnusnmlu

'
v v a

URUNEN (0.459)

A1319% 5 AUURFIUNITITEUATHANTNAGOUALNAFIY

L a ‘Q‘
GHHEL RN AduUsEEnS  pvalue  WamIAgBU
wuna GHEE R
H1: WinNTsUNITUINITANARDAUANG DE=0.379  0.000* gausvauumgIu

v a

H2: waUsvlovuideduiusdamasionudnd  DE = 0.501  0.000%  sousuauufgu

H3: anuftanelavesgnendanasienudnd  DE = 0.459  0.000*  wousuauufzIu
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A58 5 auuAgIUNITITeUAENANINAADUANLAFIY (H0)

L a Q‘
fUUNFIUY ANFNUILEANS  p-value NaN1INAgaU

TATIRR AuNAgIY

Ha: paanelaldusudsaunanseyiduius IE= 0216 0.000*  wousuauLfgIY

SEMINUTANTIUNITUS MIAUANUANA

H5: rwflsweladuiulsiunaaruduiud 1B =0.187  0.000*  wousuauuRgIu

SEINHAUTE LT FUNUS A UANUA NG

nu8e DE = BvSnanensy, E = Bvinanseen *seautludidgmeada .05
NNENTNN 5 NaNFAATIRVITEYE WUIT NanTYIRFRUaNNAILE AdUUsEAVE AWM

'
a

71599998 2U5AY (DE) Town winnssunIsusnig wauseleslBadunus wazanuianalan

s
=

dwanruinaunslduinisueundintudndwmng waskansvnaeuaNLAgIUiAdNUEANS
WEUN999Y (IE) VB9ALUTAUNAITLYaUTE9TE I NUINNTSUNISUSNSAINAADANUANA
1R8HIUANUAINDTY wazkaUselov b T9duNusS dananamnuinflaerIuAufawela Jana

N1sNAERU WU InNsueuTuanNAgIunYestsiiseR utludAyvaaia .05
aAUTIINANTIIAY

AuAnAvesgnA (Customer loyalty) Wuthmunedn ‘"zy, gInanaUNaLATUInE
9IM13ABINIT ANKANITANYT WU wiANTsuN15UINTT nauselevligaduiug uazaiy
Hanelavesgnan dudiluganuinfvesgnan JaaennnesiuNaNISANYIINILINYBY Gwinner

et al. (1998); Daryanto (2014) uag YuSheng & Ibrahim (2019) sarfu nsenUseLavasy

[V
v a = (%

a o 1 =3 a a a v < &
NANT3IYATIU 7\]\‘1LL‘UQ‘UigLG’I‘L!EJﬂ‘UﬁWEJGH@JE‘?%JQJG@’]UWW'NEJ 5 Usenu A

1. winnssumsusnisiavinasieanuinAvegna
Han1sANE nuan uinnssunsusmsidumaiiaueusnisivd o Wedieduie
Aauazanautsliuigndn aunsaaseauianelaliungnAaudaasoninudnale
Femenpdaafunanisideves laser anua (2565) AAnwnwdnualeadnsuazuinnssud
dwarernuinivesldusnsiusualdaieylulssng wuin swdnualesrnsuasuinngsy
dawariernuinfvewldusnseeiltudAynadiansedu 05 uasdaonnd ot unanTide
a a Al v v & a aa ! v v Y]
Y953nsyd e (2561) fidnwianuduiusidsaumaiifinaseanusnfvesgnanlunisld

seuulnsdwiindeuntuusemalng wud winnssunisusmskasAMA AN LSRGV

wazndenseaMuinavegnAlunsldssuunsAniinaoun
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2. waUstlevillgsduiusidvanadennuinAvegnan

HaNSANE WU WaUselenligaduiusdwavinvignatinanudnadugliusnng
Aty sasuenuduiusIAtugnAlusseseBiiueuinfvegnAld Feaenndosiv
HAIWITEUDY Weitz & Jap (1995) nudn wauseleviidsdunusinadonnuinavedgnei
123Ul UNTIIUINITLUULYIRRINN LazfianARoafUNAUWITEUY Gwinner et al. (1998)
a ] % A o ¢ v o & Yo
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