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Abstract

This quantitative research aims to 1) investigate brand building strategy on
marketing profitability, marketing competitiveness, and brand success; 2) to examine
the influence of market competitiveness on marketing profitability as well as to determine
the impact of the brand success on marketing profitability. The context of this study is
the beverages industry as beverages are products with little differences among various
manufacturers, thus brand building strategy plays crucial role in gaining a competitive
advantage. Data was collected from 320 participants, including marketing managers and
marketing directors, using questionnaire as data collection tool. Path analysis was
employed to test the hypotheses.

The results indicated that brand building strategy has a statistically significant
positive impact on marketing profitability, marketing competitiveness, and the brand
success at a significant level of 0.05. Moreover, marketing competitiveness has a
statistically significant positive influence on marketing profitability at a significant level
of 0.05. Additionally, brand success has a statistically significant impact on marketing
profitability at a significant level of 0.05. Furthermore, when considering the goodness
of fit of the structural equation model and the empirical data, it was found that the

structural equation model is consistent with the empirical data.

Keyword: Brand Building Strategy, Brand Success, Marketing Competitiveness,

Marketing Profitability, Beverage Businesses
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AnanvalkazyAannmAdmasan1sAiuunIInIsnaInguiu (Solomon, 2016) fae
wiakadana1n Masiiununieniseans Sadlenugeennnniudednnisaaaimunagns
N130a19 (Marketing Strategy) Fuidufianssuiiinn1snanuese9fnIsIwNLLaZ ALY
AANTIUAN 9| SﬁULﬂl’aUﬁ’qL‘{j’]‘ViSJ’]EJLL@Sﬁ%’NﬂT]@JIéfL‘U%EJUmiLLGZJ'Q‘fJuu (Competitive Advantages)
FeazthlugnansufiRnumenisnan (Marketing Performance) figetiuld (Kotler & Keller,
2011) mﬂaqﬁmﬁmiﬁwu’maqwﬁ‘mqmimmmﬁmmzauﬁuqﬂﬁ’l wazanIUNITal wEINa
Ianusaiaweduiuasusnisiudgnanlaegruminzauiuanudeinisvesngudming
dsnaliosrnsdeenuisuaraiunsomainuiniy waresinsazannsaasinuliiiouly
nsudetulldl (Kotler & Armstrong, 2012) fstfunagnsnisnanaingauieiuduninens
fifudealallé (intangible Resource) fidawalwosAnsinaruldiuseulunisutstuiidady
(Sustainable Competitive Advantage) kaziilugnanisufuaanumisnisnaiaimiondn
AW (Superior Marketing Performance) léﬂuﬁqm (Barney, 1991; Dierickx and Cool, 1989)
tnnmsearadimadanunuiglunisailiunagnsnianiseain 919 nagnsnisdu
;:Jﬁwmaui’mﬂiiu (Innovation Leader Strategy) Wag ﬂaqmﬁmi%’umﬁaummm (Market Driving
Strategy) %ﬂﬂaqwﬁ‘ﬁmﬁn a1unsaasemnulailseulunisuyidulagnagnsnisainemsn
WARAI (Branding Strategy) Lﬂwﬁﬂuﬂaqmﬁ‘mﬂﬁlé’%’ummﬁamﬁmﬂ%mﬂ ﬂaqwéwﬁq
T,ﬂamwﬁmﬁm%ﬁuﬁmmwmamamqﬂﬂﬁﬁa (Name), waruLum (Term), in3asvang (Symbol)

aa A o I a v oA a o % ~ v !
V]llﬂ']iyjim']ﬂ’]iLW@ﬂ'ﬁﬁum'ﬂanQqﬂiaU3ﬂq5UULﬂum@Q@Qﬂﬂiifﬂ AN D S 1NAITNULLANAY

a1

Tifuguss (Woods, 2000) uenanil fuslnadilinsndnisidudaivaslunsdnaulade
Audnteuinis Tunsdifiduslnadisaenlunsdedudunnune Tunaiisiin Tnefuslnay
FonTonsmansusifinuwesduinsinnninsnandusilu 9 filsitneidnunnou Fatfuna
wémﬁ’msﬁﬂﬁwmwﬁwé’ﬁyashq?J'ﬂuﬂszmuﬂﬁé’mﬁuh%amaq;:{U'%Im (Neumeier, 2006)
WANINAT AN Nz AUE Ao UTInALAT AsHEaTudiaudAysionns
WuAeniu esnnasrdadust SanunsatieliAsenaliiuisulumsudsiunasanssouy
vmmimmmmaqﬁmifuﬁiwﬁ’uﬁqﬁuiﬁ (Huang & Tsai, 2013) lagnagNsN15a3519m3)
wanfaustazsatunsadsananandae Brand Equity) WhiAstululavesguslnesunis
A5 19nMEnwaifinuaru1ans) (Damoiseau et al, 2011; Kim & Kim, 2005) %qazﬂiaﬂiﬁﬁgﬁiﬂﬂ
ndenrmdndasildhenadaiuladodudniouing fuzdwliaudvesesdnsdidimases
PAATEAT Ul (Kim & Kim, 2005) fatiu nagydmsadamsndnsasidadunagnsnaniamain
nagmsvilsiideuldainuansesdng Tnenagms nsasnemsmandasiiu innUszasiiieat
AnAAsINERS (Brand Equity) Ssmaneanuinduilaaiinisidenloasessifeituns
WANSU (Associate with Brand) TuanaAavesifiilnn Tnensidenlsdisnanasiidnuazianiy

wazduurlunluniavin Wlunsifureunsmanduainingn Jeazdnasonginisunis
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Andaulateveuslng uazdvdINasreyanULLALdILATEINAINYBIBIANT UTIER (Solomon,
2016)

nagnsn1saseuAnsmandugiusznaulusisfanssunalefanssy 91
ﬂ’]ia%fwﬂ’]wé’ﬂwaimfmﬁmﬁmeﬁﬁmmzauﬁ’umjmﬂmwa (Appropriate Brand Image Setting),
mMswawInsleulemsnansaeilvudunsa (Strong Brand Association Development),
N138319YARNNINATINGASU9 (Brand Personality), n15a313an15ueusulunninInyens)
WA (Brand Perceived Quality) Tnefigeajavanelunisasnsnrnsudnsnusilmaniy
Tulavesuilan uazvangesAnsuszauanudnsalunisadunsmdnduaiiiinauaing
wandnuailulazesiuslan (Neumier, 2006) MEMARINA1I NAYNSNITATNTIHE AU
Fsummadlatinndninnawestnnaan dmailidinednunduaiuasidsesianug
Aenfumsnainegnanninevanvasuiun wiegdlsimuidefinsanisnAdeiifedesi
nagnsn1sasenaAInTINaniae nuinuddednlngldunisfinuirnuduiussening

1

NAYNSANAINT NGNS NI UNAE NS ILUSLAET (Single Construct) WU AUALTUSYRY

q

6 b % a [ [ a [ 6 a a a
NAEYVONITATNATINANN NN UANTIOULVBINTWAAN N (Brand Performance), MInuseaviona
N9N159a10 (Marketing Effectiveness) ihag AU NBLIRNZYRIRTHAR U (Brand

Distinctiveness) #agialaifin1sAnenludnuae v uuadandlasias19mnudunus (Structural

=

Model) Ausznaulumesuusaunrainraltswazinnudunustuludneuzvadlasaasng

wenaNil NsANYITBNENaveINagNSNTasIRT AR SuNTsenNaNnTatunivinmls
N9N139a19 (Marketing Profitability) tagauaunsalunisulsdun1enisnann (Marketing
Competitiveness) Agadisiutioaninnisfinufiaaveanagniniansnaindu 4 fudinus

v 1 a I~ 1 1 a o ~ 1 1 v . .
ANNATY NALUUYDNINMNNITIAY (Research Gap) V191398 Wanan1saigyens (Generalization)

[
v A aov

VDIUIAATBINAYNT MIASNAMAMITMEA U9 NawvR TRl 13FetiTdl Tnguszasdavan
[laANBVENAVRINALNSNITAT NI WA S TTRaANaNN s luN39ALIN19N159819
\eLiaLaeRALSTaINagNEN1sas T IHan ST arausanan1TIdeluussenadlyly

A15LNUNIINSPAR LATUSEANS A nunTusia LU

53194A309AY (Beverage Businesses) {uduafifinnnuuanaisiulunuanvuse
YonAnduganuiarndnliuntdn nagnsnisasiensdndugiddunumdAgluns
asemnulauseulunisudadu (Lee & Liao, 2009) uenanil gsnawn3esnululssinelneg
fanuasaiulnegnssiellieauagziiyadininisnainuinnimilaaunuiuaeaiuauum
a ad A oA o w oA a
gsnaAssRNsdunumdrdyegreddussvuasygialulsemalng (Pansuppawat &

Ussahawanichakit, 2015) fganivn ey enamnssuasaspudadlrnumanzas Tumsdnwily
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QUILAIAYRINITIVY

1. Lﬁaﬁﬂwwéwﬁwaﬁuamaqmémm%’wmmémﬁmsﬁ (Brand Building Strategy)
Fifsannuaiusalunisymlsnisnisnan (Marketing Profitability), Aauanunselunis
WY eTuN19N1IMaIN (Marketing Competitiveness) agAL@LSV0INTIHANS 91 (Brand
Success)

2. WiefnudvBnavesaianinsa iU unenIsnann (Marketing Competitiveness)
Pfirennuannsalumsimlsniansnain (Marketing Profitability)

3. efnudyBnaresrnudisavemsWandas (Brand Success) Aiflseruanise

Tunsimlsmisnisnann (Marketing Profitability)

N1INUNIUITIUNITU

MsfnwBnSnavesnaynsnsaiansmansausiniveanuamisalunisyiiils
yanmsmaiavesgaRueieshulutssmelne Idtmunveumslunside 1

druilomn Usznausae NAENSNNIAT 1NN U9 (Branding Strategy), AMNANTE
Tunsudadunisniseann (Marketing Competitiveness), AuaL59989nsWaRA 1 (Brand
Success) kagANNasalunsyAlsnisn1snatn (Marketing Profitability)

fudszrnsuaznguitedng Uszneumeruszneunislugnamnssuiedesiud
sfuianslulssmelngsiuuiadu 1,563 518 uariinguitedilldanniafvteyaan
Us9n591UIU 320 Meoge lngAmualyi 43nn1sign1snatnuaze1ulen1siign1snain
Guglsideyaddy (Key Informant) tliesanmmiaelunsiiasest (Unit of Analysis) 1ussiu
UBIBIANT

Frusudsildlunside

aauUsdase laun nagnsnisasamsindnsiai (Brand Building Strategy) e
Aanssusng q fesdnsimutuiioaiinswdnsusiliguslnadimnedanisfuiiasaia
Qmﬂ'wmmﬂNamﬁmﬂﬁﬁwﬁﬂﬂ%adﬁﬁiﬂﬁ (Pansuppawat & Ussahawanitchakit, 2015)
INMINUNIUITIUNTTU WUIINITFUIWALANAINT NG9 au150a319HIUAINTINAN 9
4 Fru feil

1. Msadennunsentnilunsndnsdaue (Brand Awareness Cultivation) Mg
BIANTANNTAATININTIUN NIRRT o WinduiuTlnaldmaneaiunsasedn (Recal)
Larand1 (Recognition) nwanSnsile iitelvinswanfusitusglunumsasi oida
ﬂ‘szmumiﬁmﬁﬂﬁla (Panomjerasawat & Ussahawanitchakit, 2014)
2. Msasunmdnvalnsndnsuaifiunzay (Suitable Brand Image Creation)

wned osfnsaunsaasinIseensuInlunswdndueinaenadesiudifuilaavuneg
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LLazﬁjLLﬂiqlaimmsaaaﬂLﬁaummaamﬂé’aaﬁﬂﬁ (Dewhirst & Davis, 2005) @afinduldlne
n1sfiesdnsuevlszaunisaiduiifsatunsmdn fusiimiansiuasniedoulifugnd
(Keller, 2003)

3. MATNAUAIYBINENA NI (Merchandises Value Construction) nanefs
mMsfesdmsannsatiaueduiuaruinsidgualussnguiuslaadmngldlunn 9 fu
ﬁgﬂuﬁmﬁuaaﬂmmw (Quality), Anudaning (Novelty) wagananuaiesing 9 (Attributes)
Tnvesdnsiesdinmainausliusloadmunedusioaiusfnmedingdnde (Yoo & Donthu,
2001)

4. miﬁ'amﬂﬂé’amjmﬂmmsashwiam‘jm (Unceasingly Target Communication)
vinofs anuannsalumsieansdeyafifetestunsmansusivesesdnslugngusuilan
Wmnglsegrsseiiles lnsnsdoasfnanaunsadmiudemnanisdearsnisnisnainls
pg19MAINMANY 819 NTUTTWEUTUS (Public Relations), nslaiwaun (Advertising), N151du

Y

Hauayy (Sponsorship) Wagn13na1An1emse (Direct Marketing) F9n1380a15119N150A19

navnediaug el usinadwingfievinupanadenswansdan (King et al, 2013)

a LY 6

NAINUNIUITIUNTTU WUTT NagnsnIsasuauaInsHanduniidvsnaludeuin funs

iban1enIsnaIn (Worm & Srivastava, 2014) 4en3ntl Ganuiinagnsnisasian e

(% ¢ ala

ASNANN U LDNSNAlUT SUINAUANEINNTA UMWY AT UN1aN15ea9 (Ille & Chailan, 2011)

v aa

wazfaldvsnaluwiniuaud S vewsmanA et (Suresh et al,, 2011)

a v aa a Y

desnduslaafiulduasdodudnidnswanfusiidusloafianunseming
(Awareness) (Panomjerasawat & Ussahawanitchakit, 2014) ﬁmwﬁﬂwamazﬂmmﬁ'mmxam
luanemvewiuslaa (Keller, 2003; Yoo & Donthu, 2001) %"’qﬂwﬁuifﬁ’mén%l,ﬁwﬁulﬁﬁ?u
desiinsdeanstoyaiiioatesiunswdndusivesosdnslugnauiuslaatmnelfogng
sioiled (King et al, 2013) lefjuslnaiimsnsemiinlunsdud Juifnueiuas nmdnual
fomngauuds ardwaliiianste fugsnneuslonilvinmuandaeiiu aunsoaiassld
waguamlsldunninsilifinswdndne wafinumvesnaainsndnsu Aodnenm
Y93m5 ARSI (The Potential of a Brand) fiazvisusonuilugresninuaiunsalunis
WIITUNIINITNANN, AIUANSIVIINT ARSI LarANEIL150 LAY bsMIeNISRaA
(Pansuppawat & Ussahawanitchakit, 2015)

Aaudsany aun Anuausalun sy «iumnensnatn (Marketing Competitiveness),
AUEUSIVRINTNENTUI (Brand Success) kay ANaIsatuNITYIAlsmanITnaIn
(Marketing Profitability) Tngfianuansnsalunisudedunianisnan nuneda msfiesdns
suisvnamsnanafilsifiauisanansaaondeusuuldvdluduanuuendnual (Uniqueness)

warANUIYeLEeS (Reputation) luyuesvengudusinaidmane (Thipsri & Ussahawanitchakit,
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2009) 31NNITNUNIUITIUNTTY WUIIANAIWTOIUNITUIITUNINITRAIR ABVENalTsuIN
AUALEINTDNSYINANSNIaNISRAA (Kaewmungkoon et al., 2016; Shang et al., 2009)
ANUAENSAVBINTWANT U e i ma'f/“iLﬁmsﬁuﬁumiﬂmﬁmﬁmsﬁlﬁdwzl,ﬂumamwwiagﬂﬁm
pan wazdidnlddmdedu q resdiuiiasnsoiaduituuesiausatadufitu
anufiesrinslinatmneeily (De Chematony, 2010) 91nN15AN®IVE Baumgarth (2010)
WUt AudSavenswanfueiiu Tevsnaluduiniuaussausmanisnain (Marketing
Performance) 19y ANuanansalunsviilsmsniseas faduguuuuniwesmsinanssaus
mensmanauuuiinidusatu vonaninsansauriivssaunnudnia avdwmaliodnis
fiszsuvasmuanansolunsudsdumemsaainiiudy Tnensdudnfivssauanudisooy
Higlisadnisanunsaainanufgalaliiuandilags wazyiglinisaidununinisnain
finnuazmnfisunniy end nsuwugthduaingaainlvi 9 ven1svenensaus (Brand
Extension) 1ugu Suunisludladvddnlunisasearuldidieulunmsudstumanismaia
Toduaenad (Thrassou & Vrontis, 2008) ANua1L15alUNNSYNAlsNIaN1SRaTe Muned
pafiAntunnmsiiuRnssuinmaavesesinsdsamalignA it mensseusuauduay
Usnsvesesdnssaiuldainsenueiiiiumnniy, snsmsesydivlavetwonvewazns
uduvosduutamnensnan Jaakkola et al., 2010; Hultman et al., 2011)
HUNAFIUATTAY
nnsnumassanssulunsAnuag el NayNsN13a319mIINENS a1 (Brand

Building Strategy) Usgnoulusafanssumng 9 ﬁﬁwuwﬁulﬁaa%ﬁﬂmwNﬁmﬁ’mwﬂﬁﬂﬁim
fidmaneliiianssuiuasadunmavemsndntasliistululavesiuiing Tnsesduszney
FananazsruneUsslevdlinsmandaueiiy aansoadieneldwasramlsldunniinisdill
finsnandoel fedunafinuinvesnmansnansugie dneninvesnwdadu (The
Potential of a Brand) flawvieussninlusuvesamaninsalunsudeiiumsnisnann, anudnsa
YOINTWARTT uaz mvaEisalunsvhilsnianisaann msinwivszneulusae
AuuRgINNTIY il

auuag'}uﬁ 1 NAgNSN15a3 19N MENS 0 (Brand Building Strategy) H8nawa
Tudsuinsenuansalunisyinalsnienisnatn (Marketing Profitability)

auNRgIudl 2 nagndnsairansmanias (Brand Building Strategy) figvizwa
TuBsuansoANaINTalUNITLITUN19N1IRAaR (Marketing Competitiveness)

auNAgIudl 3 nagndnsaiesmsnansias (Brand Building Strategy) fiavizwa
Tudauninreaudnsaveanswandue (Brand Success)

a&magﬂuﬁ 4 ANNEILIOUNTLITUN NIRRT (Marketing Competitiveness)

aa

dnsnaludsuinsonuansalunsyinalsniesnisnatn (Marketing Profitability)
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a a ] < a [ & aAa a a
FUNAFIUN 5 ANNASIV0IMTINAAANIN (Brand Success) UdnawaluiBeauan
poANasalun1syinAlsmenisean (Marketing Profitability)
a P~ o & a [ I3 aAa a a
ANNAFIUN 6 ANANTIVRINT NGNS (Brand Success) 1dnSnaluidauan
ARANUAINTOIUNTUUITUNINTRAR (Marketing Competitiveness)

naunAguluIsy aunsauanInsauknAalaaslunIng 1

NSBULUIANIUNISIRY

Marketing

Competitiveness

(MCN)

Brand Awareness

Cultivation (BAC)

Suitable Brand Image

Creation (SBI)

Marketing
Profitability

(MPF)

Brand Building

Strategy

(BBS)

Merchandises Value

Construction (MVC)

Unceasingly Target

Communication (UTC)

Brand Success

(BSC)
AN 1 NTDULUIAATUNNTIVEY
52 08U lUN1599Y

UsEuNIUasnguAaeng

(%
[y

Ussrnsnlilumsfinundmiuideilne JUsenaunisgsnaaIeddial e niATesn
Juduaildinnuuanaisiuaintdn nagnsnisadensindndueidsdiunumddglunis
asemnulauseulunisuasdu (Lee & Liao, 2009) uanainil gsnawmsashnlulssinelne

finuasyiiulnegredaiiewardyadmianisaainuinnimdaaui i uauum

a

s3faLATosANTsilunumddnedieds Tussuuimswgialuusemealng (Pansuppawat &
Ussahawanichakit, 2015) uenannii Lﬁaqmﬂﬂg]wmsﬂ,uﬂismwﬂmaié’ﬁmimuammﬂmwm
LagN1sAeANTININISAAIATe AT DshTiTueanesed Wiidnwasdunisdearsnisnisnae
ofimuazgniatasnatlunisioasnisnain Mnwamadna1idiaiy nisfnwadedis

Lisnanaiasnuidueanegedundunguussynsiunsfinu nampeuszrnslunisding
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Usgnaugsnanieshunuulifiveanagediviniy 31ng1udeLaveInsuRmuIgsia

(%
[

ey
AINUAD

@22

N13A1 NIENTMaivd wuindigusenaugsiansesnuiiliiiueanssedlulsemelne i
M9dY 1,563 518 (NSURRIUITININITAT, 2564) LilatuNNITUITUIAYBINGUAI8E19laY
91AELNMUIIV04 Krejcie & Morgan (1970) NiseAuAN¥alusogas 95 WUINVUIAVBINGH
Aregefimunzaude 309 918 §33eiiudeyaainUszynsnanuaiialiladuiuvengy
Y 1 =] o avvo 14 @ v 1w 1 o IS

magaiganeiuilanandd Tnenmsinudeyaainngueiieg gy 1,563 18 duuuaeua

] v

gndenduin 328 atu wudndikuvasuaundauanysallylunsinsgidiuiu 320 atu
Anludnsmaundusesay 20.47 veangudiegns FiednfiegluszAueausuldnungudi

ivualvidAegntaeNiosas 20 Y09NguRI8E19 (Aaker et al,, 2001)

in3asilaldlunsideuasnmmesaugunmvsanasila

Tumsfnwadei] iHundadasinaddduuuaeuniuiidimlsudld (Mailed
Questionnaire) iJutadssiiolunisiivdoya duiuilvdouadidday (Key Informant)
Tunsfinwinssilfe faanisdiomamanuazdsuemanenisnan Wesmndud$ufieseu
uazfinnuaudlaluFewesnisnausunagnsnsnisnaianniigalunsazedng

TuMSVAdEUAITIBINSS (Validity) wazanuidede (Reliability) vpasuuaDUY
fiseldihnmamaaouiugusznovgsianiesislulssmalneddilingusegnadiuu 30 e
Lﬁaﬁﬁagamwﬂaaumwmﬁm@m (Validity) uazanuudetie (Reliability) vesuuuaeunuiils
genuuuiels TnefinnsananAnimdnesdusznau (Factor Loading) uavAmnuvidedosm
(Composite Reliability) FemasiiAvimin 0.7 Fuly (Bagozzi and Vi, 1988; Hair et al,, 2010)
szdafunaeifimunzay 91nn153msiziesdusznaundsBudu (Confirmatory Factor
Analysis) Ineranisnageuauydeiosesu wuindldnadesus 0.79 - 0.93 wandly
Wiudn wuvaeuawianuundefiowazimuiiienss mnzaslunsliifudeyailenaaey

anuRgusioly AiseasiBunlunisned 1

A15199 1 NAN1SATIEVRIAUSENBULTNEUEY (CFA)

{Uade Standardized S.E t-test

factor Loading

N3A319AUATENTINS LA T 0.84 0.087** 9.656
NARN U
ATAS N INANYAINTINAN S UNT) 0.93 0.115 ** 8.087
WAL EL
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A15199 1 NaN1ATIETRIRUSENBULTEUEY (CFA) ()

{Uade Standardized S.E t-test

factor Loading

NI AUANYDINEN TN 0.81 0.052 ** 15.578
nsdeansludanguidvangeeig 0.79 0.046 ** 17.174
soiilos

IS U v o

** fsgduteddeyn1eadng .05 (Sie. = .000%*<.05)

sdanldlun1sise

#89a1nYI1 confirmatory factor analysis weng3delgn15ATEdUNIa (Path
Analysis) Tun153AT1EMBNENAN199TE UarBnSnan19deu YeInagnsn1sasenIHans e
wagenuanansoiunsvhitlsnanmesan wenanBdldlimnseiliaaunslasais
(Structural Equation Modelling) iiensiaaauaruaenadasnauniusznindunadiadig
Jufutoyaifeszand lemsdinseilnaaumslasadenuaigusellsunsudisag
maitldimuall demildanuansiiesesinui Tumanuauuigiliaeandesiudoya
Wasedny fRdeazdniunsuivluealagnisiasuilmee) uaglddviinsusuliuiea
(Modification Indices: Mi) Lilevihmsuiulinasuninaglilinnaiiaenndesiudoyaids
Uszdand nemsldratalunsnsiaaeuauaenndesseninlinanuauuigiuiuloya
Feuszineiiy Aeldinaueifiansanaunaunduatlunaves (faen ntvyddeyw, 2557)

[ a

aeaziauelumnasUiaiinnudenntoedlunammguliuteyaideszany

NAN15I8

aa a

1. HANTILATIERADALTINTTEULN

1.1 AnuaeMUTEYINTVDILRDURUUABUNUAILEAIUANTIN 2

A15199 2 ﬁﬂﬁmgmﬂﬂﬂigﬁ’]ﬂiﬂaﬂﬁgmaULL‘U‘Uﬁ@‘UZ’I’]&I

el U Sovay
e 195 60.94
AN 125 39.06

21g
N1 30 T 37 11.56
918 30 - 40 U 73 22.81
91y 41 -50 Y 143 44.69
018 50 Tauly 67 20.94

10
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M15197 2 ANYAUENINUTEYINTVBIERBULUUAB LAY (siB)

A0TUNTN 5’11..!’3‘14 %@868
Tan 100 31.25
ausd 210 65.63
TRRERK 10 3.12

A15ANWYI
USguey1nsnaoLieuvin 217 67.81
aaNNUTYYeT 103 32.19

Uszaunisaliingu
#1115 U 33 10.31
5-10 Y 87 27.19
11-159 a7 14.69
15 Yuly 153 47.81
eld
19877 50,000 UM 85 26.56
5¥¥114 50,000 — 100,000U 122 38.13
3¥1I79 100,001-150,000 UM 39 12.19
931 100,000 UM 74 23.12
AL

HE118NE8N1TRATA a7 14.69
ﬁ“ﬂmirﬂwmimmm 128 40.00
Bu e 145 45.31

NA15197 2 wugmeukuuasuamduindudvesfianisvseddnnslug i

U o
o

Duwmene Tnedlongdue 41 389 50 U daaunmausa dnsanisdnuilussaudulSeens

B aiguwn Juszaunsallunisinanuunnnin 15 U waslisnalasening 50,000 £19 100,000 U

! A
ADLNBU

1.2 anwaen19UsEINTVB9U0InaNIg Aduandlunisen 3

A15197 3 aNYULNIUTEYINTVBININT

UszLANva9gsna MUY Jouay
UTeN 251 78.44
eviudI 69 21.54

11
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A15199 3 ANWEN1IUTEBINTVRINANIT (5D)

nanAaeivasnanig AU fovaz
v 153 47.81
I WAL NN 42 13.13
dwalsl 90 28.13
u 27 8.44
3u 8 2.49
Nuaansiloy
NI 25 AU 246 76.88
25 - 50 AUV a4 13.75
gendn 75 uum 30 9.37
szgziaanlun1sadunanig
g s U 68 21.25
5-10 1 77 24.06
11-159 61 19.06
5 Yauld 114 35.63
‘J’]EJ%IU‘U'e]\‘iﬁﬁ]ﬂ’li ?Sﬂmu %I'e]EJ’s’IS
FNN 20 AU 198 61.88
20 - 40 @MUV 36 11.25
40 - 60 A1UUM 39 12.19
g9 60 UM a7 14.68
FIUIUNLNIIU
N1 50 AY 247 77.19
50 - 100 AL 33 10.31
101 - 150 AY 6 1.88
11NN 150 AU 34 10.62
inl%J‘U%lE]\‘iﬁ’\]ﬂqi 5’11.!’314 %E]Elﬂ%
N1 20 SV 198 61.88
20 - 40 AUV 36 11.25
40 - 60 AUV 39 12.19
91 60 MuUm a7 14.68

12
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A15199 3 ANWEN1IUTEBINTVRINANIT (5D)

FIUAUNLNIIU U fovaz
N3 50 AU 247 77.19
50 - 100 AU 33 10.31
101 - 150 AU 6 1.88
11NN 150 AY 34 10.62

310115199 3 WU Tudineeafanistu nqudtegsdunInaLiugsiatuukuy

Y a

=] ) a v ! 1 ) Y A = = 3 J 1%
ﬂ@ﬂﬂ’]iﬁ]ﬂ‘wgwEJUL“LJUUiUVIIﬂEJ’d’JuIMQJ,‘USLU‘L!NN@G]‘LHG]QJ UNUINNTLUYUUBYNIN 25 a7UUMm

Y

o [

lnganiufanisuiiu 15 U d5195uegainid 20 awumeel wazdiuuinazddiuiu

NUNIULBYNI 50 AU

a ¢ v a & o ::4'
1.3 Nafﬂi'ﬂLﬂiqgﬁmaiﬂaﬂ'ﬂqmﬂﬂl,ﬂu @QLLﬂ@\ﬂUW'ﬁ'N‘Vl 4 -5

M151991 4 SEAUANAALIY, Aade wazdulosuuiasgulaesn Wuseduy

YIIUUINAYNENTAT AT IHER N

nNagNsN13aF1enIWaNI 9 JZRU
9
Mean SD - =
AUAALIY
N15a319AUATENTINS lunTnEns (Brand 396  0.65 ly

Awareness Cultivation)

ANSASIININANUAINTINANA UNNLAUNZ AL 3.82 0.69 110

(Suitable Brand Image Creation)

NsasNANAYDINENST (Merchandises 395 072 1N

Value Construction)

nsdeansludanguidmunegetmetiios 365  0.73 1N

(Unceasingly Target Communication)

91NANTNT 4 NUITUAIVDIANUAATIUAEINUNAYNSNTAS AT WAR T VO

=

gsfaedesuluUszimalng wuin gsfaeiesiululssmdlnedarudaiuioaiunagns
msa1ensmaniae Tussdusnnyndnu lnedssdwuanedsaninnlumies Téud nisashs
anunszntinlunsindnfast (Brand Awareness Cultivation) fifiedeegil 3.96 n1saing
ANIAUDINERS 1 (Merchandises Value Construction) ﬁﬁ%a%a@jﬁ 3.82 NM3ASNNMEN AL
A3 WER SNz AL (Suitable Brand Image Creation) dAadgegil 3.95 uavdeansly
é’ﬂﬂ&jutﬂmmaashwial,ﬁ'm (Unceasingly Target Communication) ﬁﬁ%aﬁlaagj‘ﬁl 3.65

AUAIAU
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o U a =3 ! Qi | N Id 14 Y
F137199N 5 FLAUANUARALALY, ALREY LLﬁ%ﬁ’JUL‘UFJ\‘]LUU?,J'Miﬁ'TLJIﬂEJi'JNL‘U‘LliWEJGﬂuﬁlJ’eNWJLL“LJi

AINVBINAYNENTAT AT IHERS N

fanUInIu Mean SD 3ZAU
AAUAALIAY
ANUENSOIMIIHANS U (Brand Success) 3.70 0.61 1N
ANENIMNITHUITUNINITAAA (Marketing 4.06 0.52 170
Competitiveness)
AMuaLsalun1syinlsnaniean (Marketing  3.76 0.68 110
Profitability)

9INR1TNT 5 NUIIANUAALAULABINUNAANTVDINAYNSNITAS19INT AN ual
WU NNAILUIIINVBINAENENITAT 1IN IHER e lun1sAnwaTal eglusedunnavue
1 S ) @ a [ & a 1 cl' lcl' [ 1 [ a
na1ABAUETIVOINTINGNT U HAadeadn 3.70 Anen1mn1susdunIenITnaIng
ARRERYT 4.06 wagAuasalunsvImlsInIsRaInliAREEegT 3.76 AmNEIRU
2. MTATILVEdATOUINY (Inferential Statistics)
Tudur8IN15NAFDUB NS NAVBIA LUTAUKLALALUTANULAYNINTUNDIANANAD A
ANUADAARDIVBILUIAABIAUTENBUA UYL ALTIUTEINYMUN NN TANTLNUIZEU VDS

(faen Nivddaywn, 2557) agulanauanslunsnd 6

M13199 6 uansenadfnuaenAdeatlinanImg ) iuteyaliUsednegnaianuiu

(Re-specified Model)

Al NaUSTALY ANERRTILATIZALE
WA ANEne NANIINAITAUN
CMIN/DF <3.00 0.82 WL
GFI > 0.90 0.91 HNULN U
NFI > 0.90 0.93 WL
IF| > 0.90 0.94 HNULNEU
CFl > 0.90 0.94 RN
AGFI > 0.90 0.98 HNULNEU
RMSEA <0.08 0.01 HNULNEUA
RMR <0.05 0.01 WA

T
v o aaa

** fszautlodAn1eadain .05 (Sig. = .000%*<.05)

]

14
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1NN 6 LansAadAnLaenAfesvetlinan Mg e iuteyadaUseany
M8931NUTU (Re-specified Model) Anuaennadainaunduiuteyaisuseiny TNt
Aun (Aasn nflvddyen, 2557) Fawan1TIATIYIA aqﬂlﬁﬁﬂﬁ f5uleaNnANSRIIEIU
484 Chi-square/ degree of freedom (CMIN/DF) fianfildvindu 0.82 aArduiifasefuainy
donndasnaundu (GFI) fanfiléindu 0.91 Araiinunaundulssnndisudisuiu
sUuuudase (Normal Fit Index: NFI) flendtldivintu 0.93 aduiianunaunduidadiouiiiov
fugUuuugIu (Incremental Fit Index: IF1) fidiildivindu 0.94 Ardvilinsefuanuaenados
naunduUIs Uiy (CFI) Sadilawindu 0.94 Adeiinseiunuaenndesnaunduiiuiu
WAUED (AGFI) Senfiléivindu 0.98 Arsisinfideswesmiadsaurainmdounisussanae
Tuina (RMSEA) Siandiléivindu 0.01 uazesvidinAadsnnunainindeuvesdiuiimassin
nsesungldsefauus RMR) dadldiiu 0.01 Ferstmuauansd Tuwaiinuaonndos
naundufudoyalessiny duanseazdoaluning 2

91

Marketing

BAC Competitive

.38

e2 ——»| SBI

Marketing

Profitabilit
e3 —> MV

.40

ca - UTC

Brand

Success

/ Chi-Square=2.466, df=3,

- .43
eBSC p=0.482

AN 2 UAAHAVDINTIATWAUNNS (Path Analysis) VodluinanagvsnIas MR HERTN

1a991nNNSUSUlILRANISI98

15
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@ rurssssannnnsnnsnnnnannnnnnnnnnsp
= = DA v v a ¢y a R PR
NI 2 Fawaadiiuinlueanldannsieseideyaidasednenusuuaitiu
fnnuaennaeiulaamvigul) Inediadulssavsnsnensad (Coefficient of Determination)
vosdusnelu laun anuaunsalunisviinilsnienisnain (Marketing Profitability, MPF)
° < a [ [ v Y
ANENTIVRIATINENS I (Brand Success, BSC) hagANeAInNISLyITUNIINITAAN

(Marketing Competitiveness, MCN) Taganunsnesugls Sevay 41 Sevay 43 wavsovas 34

a

pIaIRU NseiutivdAgnsada 71 .05

A9 7 LAAIANDNTNANIINTI DNSNANIDY LAaLDNTNATINVDIAIUITNAN®WN

BBS MCN BSC
TE DE IE TE DE IE TE DE IE
MNC .70 32 .38 .00 .00 .00 97 .59 .38
BSC .96 56 .40 .00 .00 .00 .00 .00 .00
MPF 22 22 .00 .38 .38 .00 .40 .40 .00

nUELR BBS = Brand Building Strategy, MNC = Marketing Competitiveness, BSC = Brand Success,
MPF = Marketing Profitability, TE = Total Effect, DE = Direct Effect, IE = Indirect Effect

9M15297 5 WARIANBNENANI9ATT BVSHan1eEen wardninasiuveiauUsT
Anw1 lng BBS dA8dnan1msesia MNC = .32, BSC = .56, MPF = .22 iA1875nan19eou
#io MNC = .38, BSC = .40 uaziladnswasauso MNC= .70, BSC = .96, MPF = .22 @1 MCN
ABNENANIINTIED MPF = 38 LazilA1dnswasiusa MPF = .38 d1%5u BSC diAdnswa
N1995998 MNC = .59 JA18ndnan1sdausa MNC = .38 wazilA1dnsnasiuse MNC = .97

1 a

WAy BSC UANDNENANI9MTIRD MPF = .40 wazlAdnswasiusma MPF = .40

anUs1gNaNISIAY

N13ANYIS 09BNENATDINAENTN15ATINTIHENT T T T oAU T TN

Ya o

mlsnunsnanvesginaniemululssmelvell d33eliiauameeiunena muauufgu

Y

v
v A

N1739Y Fiail

NagNsN15a319MsINanS 9l (Brand Building Strategy) idngnaludauinee
ANNANIAtUNTYIAlIN19N15Ra1R (Marketing Profitability) Nan1snaaeUaNuRAgILaIN
N1TIFENUIT NAENSN15aT19NTIHNENTU9 (Brand Building Strategy) Hanswaluidauinde
Auannsalun1simlanianisnain (Marketing Profitability) aenafitfadidgyvneadfd
2RU .05 Fadenndaatun1sAny1ves Morgan & Rego (2009) &awudn n3fiesdnsiinis
fudufanssufiiedesfunisadanswandne sxdmaliuszansammanisnanaiiuau

ludauin iesngnAraziianiseeusulunmunmuaziionyeduaAIuasuIn15veIIAng
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D Y
wnniesdmsiilalldasansnandug fussdmssiinaiaudvosesdnsfigininguss
JedanalsiianisfiuszAvBammemananaiiasiuld uanani daenndasiu Tolba & Hassan
(2009) Tiauein nagnsnsairsnsndnfusiozduaialvignadiaufimelauazaiming
sonsdudiiindy SrazdwmadeUssAvsnannismaafiutuluiian mndldnannand e
Feamnsnaguléin wamsdnwni Wulupuausfgnud 1

uennil namsIdeauandifiuinagnsnisasnmsnansiast (Brand Building
Strategy) 1BV WAlUTIUINADAINABNTALUNTUTITUN KM TFENA (Marketing Competitiveness)
wamimaauaumﬁgmmﬂmﬁ%’awudmaqwa‘mm%’wmmﬁmﬁm% (Brand Building Strategy)
f9vsnaluduinaeniuaiunsalunisuaustunienisnain (Marketing Competitiveness)
agaiveddynsadffisedu .05 Fwmanisnwfiauaenadadiu Ille & Chailan (2011)
Andin nagndnisarensmandue wwdisduaiulindadueivesesdnisiianulasdu
warideidsafnnniuluyuesosiuilaathving esnduilnawsdunltuagiden
JoAudwiouing fdanulansunasidedesunnniwdefusiflidaulannunied
FJerdeationnin (Worm & Srivastava, 2014) shgimanasanandnsdy Sedsualinagnsng
aSamsmdndae Junumddglunsiiuseiuresauainnsalunisutduniinisnain
(Marketing Competitiveness) 3aa315aa3ulain wan ANyl Lﬁulﬂmwuamuagmﬁ 2

nagnsN13as19es ARSIl (Brand Building Strategy) 18vanaludauinsoaudisa
YBINIINANSUI (Brand Success) HANITNAFBUALLAFININNNTING WUF

nagsN13as19m3 kARt (Brand Building Strategy) §8vanaludauinsonudnsa
YOI WANTT (Brand Success) aeafiifadfaynnsadffiseiu .05 Jamanisdnen e
aenndeaiun1sITeves Huang & Tsai (2013) FananinAanssunisadranswinduaiig o
wdINaleIAN13AN150a319N 5T U AT U NAT TR UAULANANUBIAUATLATUSN1TUDS
AanaulewFeuiisuiugussdu uenaniinagnsnsaiiensmandas Swusatasaiie
yaA iy (Value-Added) TAuauduazu3n1sueaianslé (Reid et al., 2005) Hunnsadna
mnuaseviinilunsisdnduet uasnsaienmdnuaiivnzauiusguilae fonsdeans
iﬂﬁa@uﬂﬁmmsﬁaﬂmaﬁmmzau (Pansuppawat & Ussahawanitchakit, 2015) & vdsuali

v

AUSlnAiaausus 1la AuAlazaLwanAsiuLasiianTed uAmMIaUINITTIdenAREY

&

LY [ 3

fusmdnualvew fusfEudviouimsaziseiigsninguasie (Mizik & Jacobson, 2008)
anildnanandreiu Ssanansnaguld wansfinuid Dulumuauigiui 3
ANNAINIAlUNTUYITUN19N15981A (Marketing Competitiveness) d8ngwalu
WWevnaeauaIunsalun1sinnlsnienisnann (Marketing Profitability) kan1svnageu
AUUAFINIINANTITY WU AUENNNTAIUNITHYITUN1NTHENA (Marketing Competitiveness)

aa

dvsnaluldsuanmennuamisalunisvinnlsnisnisnatn (Marketing Profitability) 88198
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aa

HedAgynadAnszau .05 Faaenndesnu Thipsri & Ussahawanitchakit (2009) 91na1717
msfesdnsisunimuniseaailifigudsainsoasnideuuulavidusuanuduendnyal
(Uniqueness) Waganuilaaidss (Reputation) luyusesasngususlnadvany agdwali
anAndmuneeensuAuAIwarUINISVIRIANIT wLlfaIngenvIBiuNINTY, 803IN13
L3 ULAULATOIUDAVIBUAL NI TLNNTUYDIEIURUININITAAN Hultman et al. (2011) 37109
Ignarundesiu Feanunseagulen nansfnul \Wulumuaunfgiun 4
o = a [y 6 aa a a 1
ANNE5VRINTINERAMN (Brand Success) HdnEnaludsuinsonnuaiunsalu
n15vAlsn1sn1snana (Marketing Profitability) wamimaauammﬁgmmﬂmﬁﬁ’awudw
o & a [y '3 aNa a a 1 o o
AMNENTAVBINT AR (Brand Success) Hdvawaluidsuindenuaansatunisinnils
19159819 (Marketing Profitability) ogefidad1AynNai@nszaAvu .05 Nan1TITuAINa
gonAdeanu Baumgarth (2010) Aina131Aud S avensvanSugitiu donsnaluleuan
AUANIINUENINITNAIR (Marketing Performance) Wi Au@1lnsalunsyinmlsmeniseann
Fodugvuuunilsvenisinaussaugnienisaainwuuiinduditu andlanaundiesiu
ansaagulann wamsfnuil iulumuaunfgiui 5
o = a [y 3 aa a a |
ANENTIVOINT AN (Brand Success) Hvdwaludsuindaanuaiunsaly
N154Y9TUN1AN15Aa9 (Marketing Competitiveness) HANISNAFDUANUAFIUIINNITINEY

a

WU ﬂ’J’W@Jﬁ’]L%%“U@Q@i’]Nﬁ@ﬁﬂJ‘ﬁ (Brand Success) Jovsnaluldsuindenuainnsalunis

'
a

WYITUN19NIIMAIN (Marketing Competitiveness) ae9itid1Agyn19anng .05 nan15@nNY)

saa

ADAAABINUNISAN®Y VDY Thrassou & Vrontis (2008) N1NUI1 ASIHANNUNNLAIINUSEAU

v

Awdisalunsai s mdnuaiiinluaenuesgndn asnsaadmuiagelaliiugnanleas
wazgelimaidunumimanainiinnuagnnifiuuindu 01f nsuugthdududgnans
Tvaiq v3onsvenens1@udi (Brand Extension) iudu udunildlutladeddnlunisadn
aulldisFeulumsutdsdunamseanalsiduognei andildnantandrediu Ssanunsaagulé

wansanwil Wuluauaunfignui 6

Jarauauue

Tumsideidos “Bviswavesnagnsnisairensmansusindseanuannsalunis
flsmsnsnamuesgsiaaiesinlulsmalng” {iseldinsinausdeiauonuzlunish
uansIdeluldsed

IINNANTITY WU NagNSNITasNATINERTuNIdnSnadeauause lun1sh
Alsmansnaneguiifoddgmneada nagndnisairnsmanfusiedodunuimamis
deflaziaduadiassAvsuamamananalifgedy vearuanunsolunsudedumanisnain
wazgauamnsalunsilimensnan H1ueAUsznaureINagNsSNITAI NSRS

4 gaAUsznauAe NsaseAunsEnTng lunsndnsiuel (Brand Awareness Cultivation),
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mMsasunmdnvalnsandasifivunzay (Suitable Brand Image Creation), N15a319A AN
Y9INANTD (Merchandises Value Construction) kayn1d oanslusanguidivangegng
foiiiog (Unceasingly Target Communication) derfunisasuadaanuaunsalunisy
flsn19n1Ina1ATetasAng fuInisesdnTgsiaTanIsiunsnaauaznsiants Al
A Anyiunagmsmsainmeandae dumsiiduianssmainisnain suesdUsznoud
I¢nanaandnedu uimsmstimsatuayunudssdiusing q dedl 1) Aanssumsadisanny
nszviin3lunswdnsiae Ssuszneulse mafmusdirmesvdouuimaunisdanisisjatu
AISWAILIAINTTUNINATAAIA Lﬁ@iﬁmmmmauaummmé’aamimaqqﬂﬁw, ANTIATIEN
AIANTTRILAENEINTRIANABINTAUAIVRIINAT, N1stiaudAgiUuNITITeuasiauIme
MsmannfignAnansnsaanduaziiruduaeiesindnsa deluiaimsiesgiuazide
Aefvaniunisalnsudsiunielunatn uagnisuulgsnunmedndasiuazuinises
paoalal 2) Aansaulunisaienmdnuainsmandusinuengan sulseneulue T
aulafunsaden ndnuaivewWansasiuazusn1shlanaL, ajal,ﬁuiumsa%’w-n'mmL%aﬁa
Tudeidss qaunw uazaulasduvesduAuazuinis, Iounsiasveanansasiuay
Uinslignanlasunsuegneings uavaduayuliyaainsiinuAnadassAlunisnaun
AANTIUNNNIIAIN viTeduaSunandiue wazuinsiilandumilesudedu

3) MsatiuayuN1IALIURINTTUNITAT HAMAIVDNENT U AIBNTAT N THENTY
TunuAduduazuinig, aisassdnagnsiilignin fianuidnindsigndnlasuannsld
wAnSusiuazuinisvesansiufiaruduan, nstauiamnwaudvieunisiuntanan
dufuazuimsifinudnunsilanidulariinuaudAnssmuanudesnisvesgnnliogdl
UsgdvEam uay 4) Aamsmsaiuayulideansludatmmneetasioiiles iufanssunisls
sﬁagaﬁdnmimaﬂﬁuﬁ'm%u%misuaqﬁﬁ]ﬂﬁi@&hqmaiﬂmqmaﬂmdaLﬁaa, AnN1599&aSS
sutsznaiiedluldduduianssunsTidoyatnansvesdudvieuinnsvesianisluds
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