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Abstract

Purpose - This research aimed to investigate the influence of sales personnel service quality on
brand trust and the purchase intention of IT products among Generation Z consumers. Service
quality was examined through five dimensions: responsiveness, assurance, reliability, empathy,
and tangibility. Brand trust was proposed as a mediating factor between service quality and
purchase intention.

Design/Methodology/Approach - The sample consisted of 400 Generation Z consumers who
had previously purchased [T products, using purposive sampling. Data were collected via
online questionnaire and analyzed using simple regression, Pearson's correlation coefficient, and
a bootstrap method for testing mediation effects.

Findings - The findings revealed that service quality had a statistically significant effect on
purchase intentions for IT products with a standardized coefficient of B = 0.802. Also, brand
trust was found to positively influence purchase intention with a standardized coefficient of
B = 0.748. Moreover, brand trust served as a partial mediator in the relationship between
sales personnel’s service quality and Generation Z consumers’ purchase intention.

Research Limitations - This study is limited to Generation Z consumers who purchase [T products,
which are relatively complex and require high involvement in the decision-making process.
Managerial Implications - Business operators of [T products should prioritize the service quality of
sales staff, which includes training in customer problem-solving, empathetic communication, and
regularly updating product knowledge. These factors play a crucial role in building brand trust,
which ultimately leads to increased purchase intention

Originality / Value - This research contributes to filling a gap in the academic literature by
examining the relationship between service quality factors of sales staff and brand trust, as
well as their influence on purchase intention-particularly in the context of IT products, where

brand trust plays a critical role in consumer decision-making.
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- MTIATIERANDYBE19918 (Simple regression analysis) NAFDUANMNFURUSTZWIN
fnUsdasruazimulsniy

- MNTAATIZRBNSNATDIRILUTAUNANS (Mediator) InsltisnaaoutiadAga1dvina
N99UAIETINTYRAUNTU (Bootstrap) 7 Preacher and Hayes (2008) Wauduswiunisidnay
o = . ° ] Y | N 4 o
Megnillaloulszyns (Pseudo-population) laginanisdungusiieg1aunuseanuadiaiedu
(Confidence interval) ¥@4AN8nSnan19waNiAquAIAUEUI ol PBTUILAIINSHANIIPNYRY

o w

Usganshanaanaudesaideddgvielyl

NAN15398

Han1Anszvidayalaeldaifgenssaun
[ v ! | 1 a v o & [y a a @ Y
NNSAUTIUTITeYR WUl nausideg wlunsdeassildnlveJunemgs Anduseeas 50.7
AvineukuUaeunuiieny 22 Yunfign Anlusevar 20.5 lnedwlvgiineliaiedefieulosnia
Wiy 10,000 um Aniduieway 42.5 uaziiszrunsanwiuSaansiviaWeoumi Anduieuay 76.3
AnaULUUABUNNTRYAE 76 UssnauendninSeu Undnw Inendndamigunsallefiigneuiuuaeuny
aulapaindouniign Ae wivanuazlnsdnviiete Amdusesas 15.3 uaziludszunalunisie

gunsallefisiensseg 15,001-20,000 v Andudosar 24.8 TngusvasAlunisdegunsalledives

€

v

NRRULUUABUANSEa 24.3 A AudzAInaunglun1siiauy munimganudused@nsnin Ay

Y
1Y 1

AuATkarANTiaTe densedunistegunsallofivesneunuuasuniuuIniian Ae ALuL1IN

q

wiinauny Anludasay 13.8 599891 A9 AUAIENINL LAYAILULEIAINAUTOUTN

= A a a4 | , v
AN 1 ANRAYLRVAA ANFIULUBIUUNINTFIU kazA1 Cronbach’s alpha YDINILUS

dayaduusmnau X SD  sEAUATMAALAY

n1smaudauasrariuslna (Responsiveness: RES)

winnuNIEANLaEAINATUgNAY 4.02  0.909 SLAULN
NINIUVIYABUAUDIIBAINADINITVDIGNALANTIRNIAYTEAA 410  0.892 SLAUUN
wilnauaunsaneansaun lalgmlasgiesaninsdauniin 3.89  0.919 FZAVLN
Uy 3.89  0.991 JEAUNN
wilnueansaiteyadudlieg195ansa 4.06  0.975 SLAUUN
wiinnuwenteUszanuailunisusnsliungndildegneriag, 3.99  0.670 SZAUUIN

AIN594 (Cronbach’s alpha = 0.768 )

nstiauetiuiuguilag (Assurance: AS)

wiinnunesinnudensuadedndaoguilan 398  0.854 JEAULN
wiineedauaiavelunisliuinig 4.02 0971 SEAUNIN
winaunedanuianuiuglunisuugiduen 4.07 0938 FZAUNIN
wilnauvedamnuansatunsufiRauldduegned 383 1.040 JEAULIN
wiinsunedianuduiieondnlunisvinu 382  0.807 STAULIN
299U (Cronbach’s alpha = 0.756) 394  0.65 SZAUNIN
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Joyaduusnnau X SD HUAUANTIY
auundadaliansla (Reliability: RE)
wiinnunelideyaiinsoungugniios 4.00 0.851 JEAUNIN
wiinunedanuilubewesdudiuaznsliuing 4.00 0.884 JEAUNIN
wiihnueansaliruuzifiddedeunviiuly 3.98 0.871 SEAULN
nANUVIPENTanUTaE U Ul 4.00 0.842 SEHULN
winamgansawiledymvesinulsegagniies 3.98 0.836 FEFUNUN
29 (Cronbach’s alpha = 0.860) 3.99 0.68 SZAUNN
nse1laldguslaa (Empathy: EM)
wilnnuweiivhuemsnedinunsdeansiuriou 4.03 0.834 SEHUUN
wilnnuweansadeansidegredivszdniam 4.10 0.860 SEHULN
NUNITUVIENTIUAILABINSIRNIL VDY 4.02 0.844 FEAUNIN
NUNNUVULEUBAUAANTINILAUADINITVBIVINY 4.05 0.868 SEHULN
ninnueiinuaulalaznseiiososulunisliuinig 4.01 0.860 SEAUNN
A9 (Cronbach’s alpha = 0.744) 4.04 0.60 SZAUNN
Adugusssu (Tangible: TA)
NUNUVIBUAIN18EL DAL EUS DY 3.94 0.957 SEHULN
nonanureddsedefidulaliusnng 3.85 0.983 SEHULN
winueIwuigamesenufenisvesgnAtuiu 4.11 0.836 SEAUNIN
fiAsuenuazaIn Wy AlonsaeuMULeNaNS 4.13 0.832 JEAUNIN
Sulseudurusznaunisuney
winnueyadnaniuuioan 4.06 0.855 JEAULIN
299 (Cronbach’s alpha = 0.787) 4.01 0.65 FZAUNN
aul39lalunsr@udn (Brand Trust: BT)
YuRnIUTUARER ST leTifind ezt Uaensty 4.13 0.963 JEAUNIN
vinusuleluwususnandulefinddodss 4.14 1.001 SEAUNN
VuAnILUsURRAR S lefifininaunsuuziiaunse 4.02 0.986 FEAUNIN
dedalsass
YuAnLUsURRAR S lafifiniTnauneuuzigl 4.24 0.832 SLAUUIN
Uszansnwlunislaau
viushilalunanmuususnanfasilofiiwinaumeuusi 4.02 0.855 JEAUNIN
A5 (Cronbach’s alpha = 0.829) 4.10 0.65 FZAUNN
ﬂ':n'lng?x‘flil%a (Purchase Intention: PI)
viusavaulefiasdendnsasiled 3.80 0.929 SEAULN
yiulenudalafiasdondniusiled frasdismgs 3.93 0.968 FEAUNN
viuiausdlaiiosdenansasilefilusunan 3.88 0.922 SEHUUN
vhuflenudsladonandasilofiitelduselon 3.99 0.918 SEHUUN
vilgfinsnaunusmthdeufievdenandusilef 3.93 0.845 SEAULN
A5 (Cronbach’s alpha = 0.794) 3.90 0.67 FZAUNN
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NNMTIATEETeyanITed 1 WU sEiunNAnTiuteInImeuausiaruslaa (RES)
ogluszduann dAnadesuwintu X = 3.99 sefumnuAaiuvesnisiimnudesiufuiuilan (AS)
ogluszdunnn fdnedssuintu X = 3.94 szduawAniuvesanuidedielinsda (RE) eglu
seuann fAedermwiniu X = 3.99 szduanudaiiuvesnisielaldguilag (EM) eglusedusin
fAnadesiiy X = 4.04 seiunrmAniiuresnundususssu (TA) egluszduann fldedos
Wiy X = 4.01 efinnsunssiuaudndiiuresiaudsit 5 du wuih auamwlumslisng (5Q)
fiAnadeswiiy X = 3.99 eglusziuann sedunrmAndiuuesnsilindalussdudn (8T) eglu
sefuinn fidiedesniity X = 4.10 uarszduauAndiunesausidlade (Pl) agluszduun
fiAnadeswintu X = 3.90 TneideldinaminisuvassiuanuvanelagiBnisves Likert (1961)

nsfasAALdesy (Reliability) Ingldirn Cronbach’s alpha 1@unaaiiasam
wanzanlunsliuvasuniu Tasdanlunuuseuauiimduusansuearasouuny (Q) sewing
0.744 - 0.860 sfiAunn31 0.7 wlaiwuuaeuasianuu@eie aunsaldlaass (Griffiths et al,
2015) HANINAGBUANALTIBIATA (Validity) ndsaminausligidsrameaeunnnmysseissile
v wuasunudiamiissssdaten gndounnzan wavasandosiuingUizasdresnuide
TnefiedaiinnuaonadestoadenlumoumuingUszasd (0C) wlssiuegd 0.97 wlaamuléi
dofamuisuailulEl esandian 10C 1nnndn 0.50 (auysal g3029d wazAg, 2552)

Han1s3aszvidayalaeldaifigeeyuu

nan e TeirduUssAvsanduiusveadio fdulunsed 2 uanseuduiudynduds
1éun nsnevausseriuilaa (RES) mslianuidesiufuguilan (AS) manindeiielindle (RE)
nselalaguilan (EM) arundugussau (TA) arwilinddalunsidud (BT) uazaudilaie (P)
WU nnfuUsEmdusyavSanduiudseming 0.564 - 0.789 Jawvarnuvineglddn farmiduiius
milusgAuUunansdisas (faen 1ndvddaywn, 2555) il Seanansothfulsiamualulasevrade
Fnsanaenmaas (Multiple regression analysis) 1ilennaeuaLuAgIule

AN5199 2 AduUsEANSanduNUSYRIRLUS (Pearson Correlation Coefficient)

AduUssANSandunus (Correlation)

RES AS RE EM TA BT PI
RES 1
AS 0.722** 1
RE 0.645** 0.716** 1
EM 0.768** 0.695** 0.658** 1
TA 0,724 0.749** 0.673** 0.762** 1
BT 0.789** 0.723** 0.564** 0.724%* 0.723% 1
PI 0.717* 0.745** 0.651** 0.686™* 0.742%* 0.748%* 1

'
v o w aaa

** fisyauludAunIsa@nfnsEau 0.001

>
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1NM15197 3 uansmansiesevdadsaunimlunisliuinsvesmiinaueddnase
anulindaluasdudndndadilenivesiuilaa lnsadinisiianeianuanneyegisdie (Simple
linear regression) wu31 AaulsAmWlunslviunmsaninsaesueaulindalunsduslasesay 64.3
(Adjusted R? = 0.643) Tneilein p-value tfond1 0.001 Hude Aunwlunsliuinisiiavdnanisun
serlindslunsduiedndituddymeadanisiu 0.001 Ineflmansna (Beta) 7 0.802 Fatiy
TewonFuaunAgiuil 1

M15199 3 NFIRTwRanneEeg 1 IBTeIRaNNluNsTRUSNMsTeIlnnuenEni I lofidinase
Aubinsalunsdud

Uae B SE Beta t p-value
fnAs7 (Constant) 0.073 0.152 0.480 0.632
Anmlun1sliuinig (SQ) 0.471 0.038 0.802 26813  <0.001*

R = 0.802 R? = 0.644 R®adj. = 0.643 df = 1, 398 F = 718.915 SE; = 0.434

* fsyauilsdrAgneadfnszau 0.001

HANITIATIZONNBEOE19918 (Simple linear regression) d@wsuanulinlalunsdunn
vosjuilnnfidsmadernudsladondnsmsilof dmsned 4 wud dudsanulindalunsdudi
anunsansuneaus dadenansuiledlddesas 55.9 (Adjusted R? = 0.559) wazilA1 p-value
Sounin 0.001 warumngldinerlindaluasdudiidvsnameuinsenud st endnsouetled

o w a

pgiltiydAyneatiafiseau 0.001 lnelAdnSna (Beta) 1 0.748 diatiu FagauTuauugum 2

A15199 4 N15IATIZIINN0RYREN9deYRIANU ANl uns 1 AUANIdINanaAuR Tl anAR S U La T

Uady B SE Beta t p-value
A1MaN (Constant) 1.030 0.130 7.936 <0.001*
AnulINnalalunsidue (BT) 0.700 0.031 0.748 22.491 <0.001*

R = 0.748 R*= 0.560 R?adj. = 0.559 df = 1, 398 F = 505.868 SE .t = 0.451

* fgautiydAgneadansesdu 0.001

MNINTNA 5 HanmInaaeudvinavesealindelusmaudlugugfuusdunanssening
shuvsiugunwlunslfuinsiuiusnuaudilade Tngli38n1synaunsy (Bootstrap) wuin
aunmlunisliuinsiavsnamsdonronunilatooaiideddameadina 0.000 Tngdsdndna
siumnalindlaluasdud (indirect effect) Inefiendudsyavsavdnanisdonyiniu 0.2674 laona
MsUsTINAUANdLUsEAVBYUIRA NS (BootLLC) uazAnduUszAvsueunuY (BootULCH) Yesdvawa
meweulinsounguAEug (Bias corrected 95% confidence interval = 0.1550, 0.3838) Vel SvEwa
yamssanauamlumsliuinisiuanudslede (Direct effect) Ssnsiitdoddymeadiad 0.000 oy
wanein aruilindalussauddundsvinalumsdunarafiesunsdiumibu (Partial mediator)
ansaagdlein mnalindslunsdudidudadodunansii@oulosszninequamlunisliuinig
voaniinueidmaronnuidatendnsusilefivosiuilan Sweniummigiud 3
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M19197 5 HAN1TIATILVLUTAUNA9RETTNITYAALATY

ANBNSWaNIgau Effect Boot SE Mediation %29A1ATasiY 95%
type BootLLCI BootULCI
observed
AanlumsiUsns — maldnda 0.2674 0.586 Partial 0.1550 0.3838
Tupsdudn — Auddlade Mediation

Bootstrap Sample Size = 10,000 (Standardized Coefficient), SE = Standard Error, LLCI = Lower Level

Confidence Interval, ULCI = Upper Level Confidence Interval

INAMNT 2 WHAININTIUHANITNAGDUANNATIUIMUA 73Tl H1: asunnTunislviusnig

'
a < a =

YaandnuIeidnsnanisulInaenuliNngdalunsidunn Tneliadudseansdnswan 0.802, H2:

'
< =

aulindalunsidudiisninamauindennudslede Feiirduussanssninadl 0.748 uag H3:
amawlunsliuimaveswinanumedidinamsdousonnudidade Tnsdsdvinaruanulinda
Tups1aus Feilanduuseanssvananissen (Indirect effect) wiru 0.267 SArduszanaanina
19959 (Direct effect) Wiy 0.682 wariAdudszansovanasi (Total effect) Wi 0.949

AMNNTIAUINT (Service Quality)

nsneuAUBIBgUILAA

(Responsiveness)

Direct Effect = 0.682*

msWienud@esiufuguilan | [ >
(Assurance) Indirect Effect Y a X
ANuAilage
= * P
T = 0.267 analinnga (Purchase
mnud@etelinda | feeeeeee R I >
T UATIAUAT Intention)
(Reliability) (Brand Trust)
H1: 0.802* rand frus H2: 0.748%
nsienlaldduslag

(Empathy)

R?adj. = 0.643, 64.3%

P R?adj. = 0.559, 55.9%
AuLEIUsTI

(Tangibility)

v o w a 19

* JSEAUNYEIAUNINEDRANSEAU

o

2NN 2 NANITNAFDUAMIBLUTAUNAIAIUNTOUBLIANNITIVY

NATNA 6 HanIaFeUaNIRgIUNA asulidimansfinulumiideaseliiimseeusy

o a

auuAgIunne nedldeddgmneatanseau 0.001
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A15197 6 Nﬂﬂ’]iVI@ﬁ@Uﬁ&JﬂJaﬁ’]u

- s g NANINATDY
AuNAFIU Adudseans  p-value -
AUNAFIU

H1: A mnsiiuInIsveantdnaue (Service
quality) demasanrulindlalunsidud (Brand 0.802 <0.001* gOUTUANRAFIU
trust)
H2: aal3slaluns1@udn (Brand trust) dawasie A

Yo & o 0.748 <0.001* gouTuALAgIY
AUG3LT (Purchase intention)
H3: aanmnisiiusnisvesnidnauue (Service
quality) danasiaadudslage (Purchase intention)  DE = 0.682  0.000* gouTUANRFIU
Tnafiaulindalunsidudn Brand trust) 1Wudn IE = 0.267 0.000%
wUsAUNANY

DE = Direct effect (8v5Wan19ns9) IE = Indirect effect (Bnswanisdou) *NszautiodAgyneads 0.001

aAUs1gNaNISIAY

1. gaunmlunsivsmvesminnunendaiasileiidmaisuindennulinddalussdudla
egnnsuifanmuninnsuinisiungAnssuveaniinaue Wy MsnovausifenmfeInIves
anéegsiunaT MsnoumaurEonTiauenanSusiinssmignAdesnisenasainE i
miﬁmmﬁﬁmﬁuwﬁ'Uaﬁuqmamﬂismémﬁmﬁl@ﬁ fanutnalunisadanisidauaunsalang q
Tduuziddnifnfundafusiliiduoiied aunsassuiisudefdedevomaniarisusiie 9
I¢ioesiiondn audnvasmairaslignélindaluamaudindnausetiiauonndeiu el
HANTANYIAAARDINUUITBUDY Esmaeilpour et al. (2017) waz Wijaya et al. (2020) fidumuin
nsmevauesofuilanetimnFarmsaiseudestiutuguilaadutadsiliananalingda
vosfjuslanadadud U313 uaznsndudld uenani anundetielindavesmiinaumeiiduilaa
Suslsinuvinuennsvie yadnnmvesinauie 3nsdeans anuaidauazyjuilunisliuinng
Aidudntadudrdnivilignanlinadalunsdudnls osmngniazlsiiiadeadeludedindiny
veiiaue danudelaludeyandnsusiwazasaumindnnuneiiaus wazmnndnnuwe
annsanansauiueniula woilald wazidlaensuniniwidnvesgndn axdailsigndiinaina
Vndlalussaudnléinniu Insewizegsdsdmivgnénitlddamuntanielidaualaied
gunsafledt Weldsunisuimsnnniinaumeiidlannuidngseinlumadondenantsilof uae
Prewupthasiinsenuanudesnisesaieme anesdnduautasdudeu azdeelianmslingds
¥undu Femansinunilaenndesfunuddeves Esmaeilpour et al. (2017) AifnwUSUNNTNIIY
lruinslusunas wuin gnAnsimunanalindsluasdudisuimsainnssuitemnanindedo
vosntinauuaznslasuanuelaldnnninau Tudweanudugusssulunisbivinisvendnau
Vendnfumilef efumeliin Adwsaruarmniiamsousaiiutasfudeddnigluin wu ns
WENNNBYDINTNIUYIY N1TTRTsUIAUBNARNS Y (Product display) Aaegnnaniuadmsulu
naaadldau anmefeularusseINIAanelul WY sEAuAuaIveuas b deunaamse
\Feasuniu ndulazgamaiingluiu udamsesnuuunnuasiiu wu westines Winadideinteu
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e NsWasASsRLUIN ST Aentedud (Hudu Adidususssuilflunssuaunisliuing
anunsateifinsziualindavesfuslaafifvonsaud esnifudsidudests enavinliidn
Igsuarnuideiulunianienm aenadosiuauideves Esmaeilpour et al. (2017)

2. elindlalussauddsdvnadsundennudslatendndasilof Tnseulinda
Antudlefuslnadalalvinsauddninteliausdavulmldudueunisluresiuilnaldsuns
iy fuslnrazBuiuazidulafienndniasivensdudi Tnefmiudesiu awidnda Sanumis
Tunsrdudniu iesnudnsusilofiduauiiiiimuieniugs dnflsmgs iWuauiitldldtousss
wazuedsuslnafesenderinurlunisfoudifelfauauddnan anulindalussdudiled
Fadududdylunisindulats wWeduilaafarulindalussdud s oraviliannarlunis
Fumdeyaneazdenuandoe fanuewdsdunsauidindridlodoimstonintusiles Hesy
Tunslnusdnsuslussnaudiuidaunmd Ussdninmgs fusnmavdansuedia engnisliou
AU daiu malindafideduiliuilnedndulidondnsasivemaudldieiu senndes
ffunasAferes Dam (2020) inudr arwilindalunsduddmasonnuidatoveaduiioa

3. quualumsliuimevesinrumedsuaseausidlat ondndasilef Tnefimmilingda
Tumsduddusiudsiunans Jsaonadosiunanisinmves Qalati et al. (2021) fimuin mruilinda
Tunmsdedudeaulaifumnansifunumardylunnuduiussewiamnmnisliuimsuagaa
dilalunsde wWeruslnaldsumsuinisiifamnnuuunaniosuesularl asviliduslnaiAnaay
Vindlalumstoduduudwineoulavidu warasdsalugmainduladovosuslnaluiian viell Wegnén
fustsgaunmilunsiviuimsveminauneds bidenduamsmaddumsnouaussienudesnis
mnutdeiieuazanuiBsanigeminauwie amelaldgnd wazdssuisauazainiiiy
susssungludududnsnsiled awvilignduineuuseiulauasfimueiinronsiadudlodidu 4
uiandunndesiuuazlinddalussdud esanesdusznaulunsliinisvomiinaue
duasuliignnineuidnauiele vaends 1lald suas wagldsuanudiomaslunisuitiymiing
we anaruilindalunsduisdsalignédndulatondnfusilofivomsaudduluias

VDLEAUBDUL

Forausuuritldainnisie

1. mssnsgruamnnlunislivsnisvesminanuuendnduateiiansaiiligusinaiin
arailindlaluasaudildinntu dudu ussneumsiudigunsalled Wwemsdudiled saufls
Supuanaunansiidnsminendnsasiled aslieuddyiunisiineusunisliusnisveandnay
yelvdganmags wu mavhaudladgmusgndt msauemadeniinevaussgninliognmssgn
msuansauiiueniilagndn vinwensdeansiviliigndndanielawagsiulalundnsiase n1sdwian
mmilﬁmﬁuLwﬂIuIaEJ'LLazui’mmiwwqiaﬁi‘m 9 BELAND dielindneuefinnudesviglunis
POUANILGNAT UBNaNtl asdnsannInthsruusAluiRatuayun1sne (Salesforce automation)
ilethenouausignAtegimaiEiunal Pedamulvinnurismdognimdimisnels sudady
nsaedeidusUsssuilesneanuagmintunisliuing iligndiAneulindalunsidudn

2. psAnsENARNarSInens AR NguHERfuslefinsimuinagnsiiaeanulingda
Tunsrdudlituiuilon Wedenssdulvguslnedndulatendnfasinglunsauddetu lasans
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asdudidninenanfusilefivareUszinn wu aeufiumed Tnsdnsislotle ufiuian yils dlns
Judu wmnduslaaiaanulindalunsdudiu ﬂﬁ]“mm’ﬂummuﬁlﬁ]%aNamﬂmmﬂlawau 9 ngll
Ul ey el Audasnsoasrmlindela muﬂmmwsuaqmammsmm PR
Tumslinu fnssuuseiumslion sesfumsliomildamuiidyaly uonand mulindaduintude
AU SURnveUTUgnAeEnaR Wandyvlumstinu wu mstemniedsunieditoailaanly
aduidsannsafiuaalindaldiunaihransusesnunmnanssianglinuads (Testimonial
marketing) vi30N15nA1AKNUANTIBNTNAaNeLeT (Influencer marketing)

3. Sudndmiendndasilefimsdaaduussenmansinuiiviliiinnunedseuiing
fiflnaunngs anwiruadfirvesinnuneienduflefiinusuinteu dunsldvuaslimuinm
(Coaching and mentoring) ¥asdnn1stieve ilefiwinausazannsadeasuazdmeuuinig
fivilgnanlinslalunsdudinuiauenisld meldnszuiunisuuzihdudn nsadndudi
MsneUAnNYeIgnAn Mstiansue uaznsluinamasmsue esiduegisnudu fuszavsam
aunsndaUANAIEEn iiugnAeIY

dadialunisinen

nuAtedmudunafuteyalaglduuuauniukiiuromisenlatl (Online Questionnaire)
Fadudnmdansla (Close-ended question) enavilvinguiaeeislaitladansldogiazifeon
feomndswarenisienumneld uenani maduteyalreiBideSnuiiseaaisieadunisiite
YUNBIANLARLAUYBINGUFAIDE fmmiLﬂwamamﬂmmwmaﬂawmaamsuamﬂmulm wazWIdy
QUUuﬂiiuﬁle’JaﬂumiLﬂ‘UGUEHJaVI‘\]’]ﬂ@ mwﬂﬁlm?usuaua‘vﬂ,m3@Uﬂamnﬂwaa'miuaﬁmEmemm
y03nduiiaE1e Generation Z fiavuslfagnausiugy

forsuauuziiansideasadaly

mdeadaroluaunsavinmsAnuniuguslnangu Generation 3u WU Generation X 30 Y
e wauTinseiiusuiiteutu venand Ssannsolisndeuisidedenmuamsiudie ioasdn
swasBunvesusariusliinty nudannsnsesinumnuiviesulduietuntnaune
fidwasensindulatodudnde wu nvensthiauesus (Salesmanship) FeanwoesndnaIuye
(Salesperson competency) fidmadensinaulade uonani aunsawasuuiunlunisinw il
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