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THE MODERATING ROLE OF SWITCHING COSTS ON SERVICE
LOYALTY: THE TEMPORAL DIMENSION

Intaka piriyakul’ Rapepun Piriyakul* Napaporn Khantanapha’

Abstract

his research aims to investigate the effect of time dimension from the time
Tsequences of Structural Equation as canonical analysis correlation. Our study
formulates the panel data onto the results of Yangon et al.’s research (2009), which consists
of 3 independent factors: Satisfaction, Service Quality, and Service Value, 4 dependent
factors: Repurchase, Applicable Behavior, Complaint Behavior and Customer Tolerance and
the data was conducted during the period 2002- 2006. The analysis using multiple regression
with the lag time of each independent factor and the exploration has found that only
Satisfaction factor has one lag time for the predicting model of Repurchase, Applicable
Behavior and Customer Tolerance with significant level 10 percent and 5 percent to

society and the country.
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aadunwazanuddgvesdyim
dieadmusnivosgnéuiedoslu
vanedadefidfyiutieds “yarnasnengld
9MUY83gNA"” (Customer Lifetime Value: CLV)
Fufeadosiulifsune wared “dununs
WasuAuA/ U3 mssnwigndnliidens
a¥19dun3nglviosdnis (customer assets)
nsdansdasganAiegnsraiios Aausgndn
Gutan Whlemudesnsvesgnén fimsudms
19394138U8NA1 (Customer Complaint
Management) LazAAMININNGIIINNITIANIT
udrgnémelatulusedula Aeindnunides
vhotseillos dutlady “msadunnudni
TuunosvesdununsiUasunsdus/uinng
(switching cost) Fevhmthiwileidagnénliio
funsraudn ferdudefiddnlunisadiedels
Wisuluneniseann msfnuassiinihiade
AN 9 iauﬁy’aﬁunumimﬁ&Jumw?ﬂuﬁ’l/ﬁmi
uiasginadadiunaiiieiinnusluld
UFuUTanagnsvanisnann
FununsiUdsunsaud/uins Wisy
wailou Aunsidunadveagusznounisi
Judvewdndusiualunazifariufazdu
waldeiu fuszneuniseduilianansnasis
AuslaaliluidudugnAnld (Burnham et al,
2003) Fumunsilasunsdud Usznausie
A1EUAI/USNT (product/service cost) Tual
ArAumtayad miuduA1/u3n1g (searching
cost) tnil Anspuinislddud1/uinasind
(learning cost) way A1AUAB T ARTUlY
anuldwiladudua/uinisiy (risk cost)
fatfu drdunusiudanandidngann fuilaa
Ade8aleadududa1/usn1s Ay (inertia
relationship) (Park & Kim, 2003) danalw
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Husznaunisdnazidlaiadndngnaing
PEIUVATY WAAMUITIAD “AUANFLUNTIL
$1wou” FaunadadinaiFengndndnuaein
“lazy customer” (White & Yanamandram,
2007) Msfnw Fumunmsasunsaud/ing
UNalugnsnIN1sAaIAvaIERUuLY Y 113
PAALTIFUNUTAIN (Relationship Marketing)
(Blattberg et al., 2001)
FunulududiUszinnuinsisieidoudig
WHIABAUNUAIUNITS U T8N Tegn AU LA
U3n1s negnAsesyihanudilalunisusnig
N9A1U AU (people) NIZUIUNT (process)
WAz @NINLINAEN (physical evidence) Wt
dhegliusnisideaseudainudesnisvegnan
wiazsefifiaudesnisuansiuly eains
uinslsiandmela ituamAvesuInsiy 1
Faavdsnaregnailudiuvesnisanninaies
fiindululagnd (Bell, 1994). 1uiduvos
Lee, et al, (2006) iwmmmamiﬁﬂwﬂumju
ANANRAAIMNTINUINITNUIN TRYDIENAIAIN
NsEUIUMSHEUIINEIIUINTaslasuUsEluvl
fa 5 Usgnisluanuidnuasnginssuvesgnm
duUUTENBUMEY ANTIAULVBIEIAUINIT AW
93¢l mslasunsqualudivay nslasunne
madany waznsliFuanuazaINautY nsiiay
F¥unmedanantu gnArasdondesuyuly
ieasdlviguinsidila Wunsdeans dnwase
v0en151E T A0y way Arlddesauie
naidgluifeatuayunsliliungauinng
mugUuUUinuesieans Wudu vuideves
Burnham et al. (2003) Hteiauaunugin Auvu
nswasuaudsuunasmvesiunu g
oW Ienen uazensuaiuesgnén Ssinsuyy
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lsireenintu shegdluusamelnglugsiauini
\A30v7y Geafneuniidoangazdeauuiou
weslnsdm Tsdamalinsirereinioriesn
lairoeviniu wilutigiu duyudiuidnou
Lfuiadelunamideadgnéld dwalinng
Wasunsnauduininaietiefintugen
luuSunvegusenaunis SaUA/UINNS
ﬁé’unumnﬂﬁaumﬁuﬁwqa (High Switching
Cost: HSC) Aifiordugauds usith lols? Tunu
MaAsunsauddmdunnuiedilng o (Low
Switching Cost: LSC) nafifie n13¥nwgndn ae
vlawinaiuin (Hogan et al.,, 2002) &uA/
winsiidu HsC fanfuaudussamiidu
Uinnsisfnagdearinafanssuuinadilusae

WY Isaneuna nsieuldaglasunisitady

=

LLazagLﬁa%’UU%ﬂws LLﬁﬂizﬁaImLsuﬁqﬂﬁmm
Wnogeaiaue é’mﬁaamﬂstwzgﬂﬁﬂ%U'%mi
%uwﬁfﬂmuvﬁﬂa@dﬂﬁﬂﬁu 9 Wuedefindenis
orls wuulwy wielidesnsesls uenani
Tudnuwardudndusosudidesmnedinfuibes
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UimsvdanmsugluFeanmsguasoens Liloais
aruiliiondela (Trust) Adoadesuyulunis
583 “ANUABINTVRINAN Melduiu (Bun-
ham et al., 2003) G’quumﬂﬂ?ieumﬁuéﬁﬁﬂ%
WasulUmunarduieadadesing q wu anuite
wolasedudiutiosas nsdanstedoadeoull
Awaznsinsauiauilinayseloniiunndu
Msfnen “msadrseudng” Tneviluiin
Ttady Fununsiasudud/uing v
Uadudase (endogenous variable) $2uAU
Fauusaulu Udunveans aanadsduiusnn
(Relationship Marketing) (White & Yanaman-
dram, 2004) #38 MIRAIALUUBALYITUAUNY
M3UAUATIAUAN (Inertia Marketing) Tageu
Anwarulngiinagesnuuusliuuudayaiuy
AAFRYIN (cross sectional data) wazldng
fregnamaumnululnTinLu Likert Scale Tu
F95T 8RRV LEWIANSAREEALUY
wefuwuuiuusiies vie shuuuiiduauns
1A59a579 (Yanqun et al., 2009) laedifaus
Anwnaauiiegnsnuldelusin Aemise 1

a9 9 lun1sAnynsean15asNnuanaluaumYssnnusnig

U AuUsdasy

AuUsa iU AuUsan

Zhang, & Friedmann, (2010)
Kuo and Ye (2009)
Lee, Kim & Lim, J. (2006)

Performance
Supplier Image
Service Quality,

Brand Image
Burnham et al., (2003) Switching Cost
White and Yanamandram, (2004),

Ranaweera and Neely, (2003)

Switching Cost

Dick and Basu, 1994:
Oliver, 1999)

Switching Cost

Inertia

Satisfaction Loyalty

Commitment Re Purchase

Trust Intention to buy

Dis-Satisfaction  Migration
Inertia Repurchase Intention
Trust Behavioral conceptualizations

attitudinal conceptualizations
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ASNUNINITIUNTTY TINE1INTUED o
nsdinsld dunumsidsunsaudiluaniug
719 9 wudu Yadeime (Cause or Antecedent
Variable) Ua38/d@3s11 (Mediation Variable) 533
anslEdushuusiiu (Moderator Variable)
udnlugiinrilaglaléfinsdeulestulia

na e tuadsuly nqu HSC wagnay

q
=]

LSC fiihminvestlaseiidnuiduedrls wie
lunstlveamsiUSeudiouseninangy HSC wag
LSC mudeyaluudazlinnuuwnnd1eiunie
13l Wunu@nwives (Yanqun et al, 2009) 7
AnwrunuimvesdununnsiUAsundudily
PAAMNTTUUINISVRY Foane lagldgruteya
970 Hong Kong Consumer Satisfaction Index
(HKCSD vimsfinwnguananiglugasns 210
335fa 70 Useanlagldnsduniwalannguilam
Uszanas 10,000 Ausaus U w.a. 2002 - 2006 Tne
Fuundnwazdua/usnis sendu aesdnwaus
Ao HSC (High Switching Cost) tag LSC (Low
Switching Cost) wdatdayauinsievilagld
waila Canonical Correlation Analysis laanns
Anwiy TlldhdRsunamns a5
feawduindandasuly Jesedaszivenild
wade Pranandaldvield sauiedadueded
danasaduuunsiuneladeniu vielidegn
Wnnduromiign1side (research question)
IngUITaIRuldY

1. Anwrduius nnludfnansenineda
Uadeivn

2. Anwgduuvaunislunisaansaitade

wafieatesiuiiadomlaeiiifnansuse
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23IUNTIUINYIVDY

n1sAnmugnAteg19s aLla Ul AL
ngAnssunazlanpfdududnddgysetdnns
Aa1AtuN13INIgNAn Iaglanizn1suInste
FeaseuvesgnA1 (Complaint Management)
A 2o & DI = o &
diedinsunly Adlurzdesianaisarudsa
YBINTIANITUTMSVBTOUTEUME (Burnham
et al,, 2003) Mililnwideludnuaeiisendn
“service recovery” @alunsAnwiienszuay

A a ' A a .
N13NL3ENI NIINUYUINIT (service recovery)
AevasiiegnAlasuuinisiianatansely
p39UAINAIANTS (expectation) (Kelley and
Davis, 1994) p1uAUNNI8U89 Bell(1994)
N139AN15 N15AUYUINNT (service recovery)
Usznausig ynRanssuffeinitelsendnia
walanduAundwigninenasnlasuninuin
o dIQ dyj o 1 = 4 L
w3t ngnfanssunsiuyldsnaniuiaslicey
N o =5 o o % Y =%
Anuafdienavzdainugnanlilalusedunile
(Schneider and Bowen, 1999) Asiun159ANS
a 5 ' & a =
\Wanagnsludiuves AsiuynisuInisiile

AT BRANANA I UNITLAUSANS (service-failure

' [
g

=2 o a0 o Fa
management) AUTUNTZNEIAEY YIUNINTIA
] = a v g - 9
duriAanN1IRAnILgNALTUIZYE LNaUIUUT
nsdanislunisuitayvngnAnedne “gnises gn

) Y @ =
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Adsuuge winAuAlunssnwanAlagianig
A i

uAuA/USNINEAT dunumMsUaeunTdua
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FuyunsABURTALAES (HSO) fazsaasuiiu
nMseuiu sgluanensudsduiizunss
safumalladifinisiamnaenie gowds
wasiensTiazyinlaud Usnnslunguiiieadiu
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nsdud/uinsdadUssLaniidununis
\WasuAuAN (LSC) Razdmadetadunelus
Qﬂ%ﬁ1’7i?Joﬂmﬁumwﬁuﬁwﬁﬂmﬁwﬁq (inertia)
anasaulsifinazvineganisiuasulUlddnmns
dudvitlafzdululdesnesng Bozzo, 2002)
LLazﬁﬂﬁQﬂé’wﬁﬁa‘“ﬂwm il (inactive) nane
Wuvdu (passive) (Bozzo, 2002; Colgate and
Lang, 2001) Nan15An®1989 Ranaweera and
Neely (2003) wWu1 miﬁqﬂé’wﬁmmﬁdmﬁ’u
n31AUAES (high inertia) AvdInarodnIINNS
$nw1gnA1 (customer retention) ﬁqq 9NN
51usmmumaﬂ’rﬁﬁﬂmﬁuaa Yanamandram and
White, (2006) ﬁﬁﬂmqﬂﬁﬂuﬂizmmm‘ms
sensidugniveaierionisieans wans
Anwnuin Jadeanu nstalesiunsidua ld
danarannudnivemaaudn wauioan
1N FunumsAsunauden waginegalsl
daaste anusnilunsdud esnluusas
PranaannuIndouiUasunlasdamalyidiuny
MsAsunsAudasunUane Wudduu
Fananasias yarnegmsldaudigndn (CLV) az
Wiunsaudiufazanlumemsgleniadneg
mwauﬁmqﬁu
yaAwmaeneglduvesgnA (Customer
Lifetime Value: CLV)
PMnmawaina1uTaFwAulaIIg
ﬁ“]’mmsmmiu‘ﬁ'mﬁugﬂﬁﬂuﬁmmq q fiAen
lostunan?idendt “Temporal Knowledge”
Idulsiiuiddnlunssnugnindsiingm
9¢731ud171 FununisinwignAdisiniaingy
n1sngneAn iy msﬁﬂmmmmié’wmzﬁﬁ
nsviluAEnsaIg 9 1wW A1591 data mining

ﬁLf]umam%msmmmg”mﬁwmmamf LAY

thinUszgndilonguuuunginssunisuilan
madgﬂﬁwmﬁunmﬁmﬁaﬂu LU UANEN
983 Hoschka and KloEsgen (1991) Ainwivie)
mamie'?'qfamaqgﬂﬁ'flul,wiazszmnm IeluuYes
Shun et al. (2004) ﬁﬂmgﬂuwﬂ'ﬁsﬁaﬁuﬁw
wane o Ussinvndon 9 fuluusazgianande
thenusluasangunasifidueudaduayuay
Mansean [udu
msﬁﬂmL‘%'aqLﬁ'mﬁuqﬂé’ﬂuﬁamaﬂﬂﬁ
¥anzn1sueUanyiuLA sEUUnSYEEs
(Business to Business: B2B) AfAanudnAey
WINFoHUTENBUNNT ﬁé’faqauaﬂiz”iﬁﬂ’ﬁﬁﬁa
UBIGNA1 N13UTM5V0T0 938U (Customer
Complaint Management) ¥84gnA131d9N
mﬁmﬂ’ml,é’aqﬂﬁ’]waia%uiuizﬁuim RGN
sonalugnanfiavielsl BnsAnwendedoya
ngAnssugnAluusas s fausidndugnin
quiadagdunan1s@nyInudinisdnnisgnen
Immﬁ’ammiﬁdawa"[,ﬁmmsa%ﬂmgﬂﬁwlﬁ
fiussansnaleffeteness) Aty lumenisnann
tfu “yarnaonangldnuresgnén”(Customer
Lifetime Value: CLV %38 CLTV) fa :gaﬂ'ﬂm
Uszana 1‘7imwﬁuﬁwfuaslé’%fuﬁgwmmﬂgﬂé’w
maamhmmﬁy’wmﬁqﬂé’ﬂé’ﬁﬂﬂﬁé’d%@ﬁuﬁﬂ
PNATIFUAININGT gamﬁlﬁ%’uﬁwsxﬂauﬁw
yaaAswgmansiinlddumitu fuyai
919138077 “Aau” eidudsidudedlalidy
msthauvemsaudtulluende ndnns
Fuanuad Tududausignénvhnisdsdodudn
nsraudiundusnluaudsadaainedigndld
Ynsdedensiausn (Blattberg et al., 2001;
Hogan, 2002) mﬁmswﬁiﬂqﬂﬁ’mdﬂmﬁﬁﬂ
wilviiAn CLV a¢ aggreliisnanunsadnass
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a =

IfunBadu insiznsiigndndien CLV gediandu
gnenddidnenmluszezenuazdungugnani
msaglvimnuddglunisquastsietiles Tu
USummsmsaainnisiiasnwignAnluyuses
293 CLV maaqﬂﬁﬂﬁ”’u finageenunluguiuures
nsraAdsduius A nsdanisiiioadneny
flanelaliignan uazarndesiy aududsiigndn
firnuidniduasunsdumaaeiidym 3
vanefisfeads “Fuyunisidasududn’ vl
Lﬁ@ﬂﬁiLMﬁﬂﬁ%ﬂQﬂﬁﬁﬁ (Colgate & Lang, 2001)

AununNsaBUATIRUAT (Switching Cost)
AUNUAITWUREUATIAUA LD IR U Y

Y v Yy

fignfnsuiannnsdsunsdudieeldlug
ps1duAlYA (Heide and Weiss, 1995) lag
AuUnNUAINa1IUTENRUMEY 1381 [JU wazdady
Tuddninefideludielinsdudilng lay
Funuidoluluyunesvesiunuildudeld
(hard asset) Wu nsAndaasasdnslml (Dick
and Basu, 1994) ﬂm?mﬂ'wﬁﬂamuLﬁaﬁauﬁms
T¥ilunsdivesgnéniduguszneuns dnilu
nstlvasgsiavsziamuInsdnaeldiiivessiunu
Fusodladld (soft assets) Tnawiulufinisadis
duusnmAugniitelrifiunnduiioondw
vo3Usznounisindianvazidu customer-
specific expertise Lﬁ@IﬁQﬂﬁﬁUiﬁﬂﬂmﬁﬂums
TauAInTIAL (Wilson et al., 1995) n15duun
FuvuMsIWALLAT AU SR LR
anwazAanIIuAe (1) ANAUA1/USN1S (product/
service cost) (2) mﬁummmﬁlﬁmﬁumw
auAnlval (Searching Cost) (3) ASeuinsideu
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p31auAlm (Learning Cost) Wag (4) AR
e (Risk Cost)

HANM3AN®IVDY Dick and Basu (1994) Tu
BosununaUdsunsidu ldienesduseneu
yosmaUAbunAuAl ifudusaiie (1) fuyu
aulalusiueu (uncertainty costs) luRUNT
IoinefiAnnnmslaulafuduineiu s
AuNWALAzINzanfUNTUSInAnLTinIAn T

| (%

(2) AununeuUaBURIIAUAT (Pre-switching

q
v
¥ a =<

AuyuilnnetadaigadslulunisAum

q <

=

costs

1 a a &

)
ANUIAonT1d@UA/UINNT Mludiiensng 9
effinaulavzinisussiliunayselovinazna
Fefierlasulunsdudusasvnaden Uones
et al, 2002) (3) G?unwé’amimﬁaumﬁuﬁw
(Post-switching) Lﬂuﬁunuﬁéﬁiﬂﬂmmmmﬂ
TufAud/u3ns Mendsiivaeunsdudug,
WioUsvdiuimdmniuezinsasuulasesls
thaanguszneunts vieainnisiudsuutas
wialulad WumswWasuiitanszuu “ewnden”
ufuiinea ilvguilnadeafiundosdya
Tunsudas uay (8) Ustlevivsesunuiidely
(benefit/loss costs) L‘Tluﬂiziasvﬁw'%amimmqu
ﬁLﬁmmﬂmsﬁLiwlﬁ%’mmﬁﬂizﬂaumﬂumw
AU WupuduRSTiad s TusuIY W

YU av a

N333n1dy woRnssuvesnuldaun

Y

Fuyunsasunsiaud shinnsdaeu
wlaslumunaiaganinnsudedy duinen
n1siaIAuEIAnNssIY Yliaua/uinis
Weouwmilouiu $iuds N1sidfaunasanug
Fedawalisunusasluniaziade Jsazdana
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1. Usuuns3de JunsidedeUiunm lu
3ULUY Exploratory Analysis Lﬁ'ammmi@q
WiAwazHa (causality knowledge)

2. Yoyailtiludoyaniend (Secondary
Data) MdushuusBsUiinauasdeyaiionios
futaan (Panel Data) dwszneusedade 7
Uadeinuuuideusunn laeddadedununis
Wasunsraudidu fudsiiu wiadu Hsc

8 No. 1 (January - April 2018)

wag LSC %agaﬁ‘isi’fﬁﬁ?ﬂmu 5 U (A.A. 2002 —
2006) lagn13guuuudng (Simple Random
Random) 21ngnA1911au 10,000 A Tugiu
Joya HKCSI

n1sfnudeyaluyadenaiilag Yongun
et al.(2009) 1gwadla Canonical Correlation
Analysis TUAITIATIER AINIW 1 LATUANS)
asimsviifisludiunnuduiusvssuray
Yaduluimazdiaam

Repurchase
Intention
Appreciating
behavior
Complaining
behavior

Customer
tolerance

Switching cost (LSC vs HSC)

NI 1 ATDULLIAMNIABUDY Yongun et al.(2009) TunsAnw13es “The Role of switching costs

on service loyalty” a canonical correlation

3 adavldfensinssaunisanaeewuy  lidayailaainnisideaes Yongun et al.(2009)

¥ (Multiple Regression) fiu Panel Data 1o

A998 2

(1579 2)

A1aaA Y83 Ngu LSC (Type 0) kag HSC (Type 1) il A.A.2002-2006

Year Type SAT SER_ QU SER_VAL RE_ANTI RE_PURC APP_BEH COMPLAIN TOLER RE_DEP CORRE
2002 O 0.6045 0.5821 0.5231 0.3261 0.5463 0.2424 -0.3139 0.0807 0.1155  0.6306
2003 O 0.5255 0.491 0.4491 0.2397 0.4929 0.2795 -0.1701 0.0639  0.0885  0.5430
2004 O 0.5905 0.5622 0.5067 0.3072 0.302 0.2554 -0.2951 0.0413 0.1088  0.6072
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A1519 2 (78)

Year Type SAT SER_QU SER_VAL RE_ANTI RE_PURC APP_BEH COMPLAIN TOLER RE_DEP CORRE
2005 0 0.5809  0.5542 0.5186 0.3045 0.5425 0.2140 -0.2396 0.0629 0.1040 0.5992
2006 O 0.5711 0.5430 0.4928 0.2902 0.5278 0.2556 -0.2761 0.0426  0.1030  0.5916
2002 1 0.6683  0.6087 0.5796 0.3844 0.6715 0.2404 -0.3606 0.56500 0.1431  0.6769
2003 1 0.6418  0.6200 0.5257 0.3576 0.6254 0.0840 -0.3166 0.0061 0.1337  0.6646
2004 1 0.6621  0.6605 0.5536 0.3612 0.6265 0.2026 -0.2910 0.0059 0.1296  0.6700
2005 1 0.7029 0.6276 0.5805 0.4083 0.6554 0.2216 -0.3038 0.0025 0.1427  0.7066
2006 1 0.7029  0.6485 0.5381 0.4014 0.6633 0.1821 -0.3776 0.0812 0.1556  0.7129

WULAE: RE_ANT WD Redundancy 989fuUs Satisfaction (Sat), Service Quality (SER_Qu),
Service Value( SER VAL) @1 RE_DEP #aA1 Redundancy 989 fauus Re purchase (RE_PURC),
Applicable Behavior (APP_BEH), Complaint Behavior( COMPLAIN), Customer Tolerance
(TOLER) wagen canonical correlation (CORRE) dus16n133u « fiad cross loading vausiaesuls

NANISANE

1. Tdafanssauiomvasiulsang o Alglunsanwinugiaiainig 9

08
06
04

02

== SC CORRE == HSC CORRE
m-_‘_mu —trott—dh 0.7129
e —meg ._G_JJ:!I. . 05916
2002 2003 2004 2005 2006

AT 2 UAAIMIULANFIYBY canonical correlation 521319 AuAinguiilu LSC wag HSC

77'}:1/7: PAIUINIDINIIUVDE Yongun et al.(2009

Antecedant Factor LSC

2002 2003 2004 2005 2006

— AT SER_QU ===SER_VAL

Antecedant Factor HSC

——————

Year 2002 2003 2004 2005

=——GSAT =—=SER_QU =——SER_VAL

7 3 Uanaen Cross Loading vasuniade Satisfaction, Service Quality wag Service Value Tu

NauYee LSC uag HSC

797: W19 Yongun et al(2009)
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a1 3 wiulddn Jadesng o Tunguues
LSC fanwaugliApsiasunlasnunantuynei

Tunguves HSC fimaifisdulusiatiady SAT way
SER_QU W@z SER VAL fimanad

LSC
1
0.5
0
20627003 —2004—T0TS—26806
05
——RE_PURC =—APP_BEH
= COMPLAIN===TOLER

-0.5

HSC

1

0.5 :
0

2008 2006

2 (02 e D G35

=———RE_PURC ===APP_BEH

===COMPLAIN ====TOLER

A 4 uaneAn Cross Loading wastadenama RE_PURC, APP BEH, COMPLAIN, TOLER uag
A1 canonical correlation (CORRE) lunguuad LSC uag HSC

a4 wiulddn Jads COMPLAINT Tu
nduves LSC fdnumuediniaisuuasfisdu/
anasmuanlunigilunguves HSC fluug
anasanieslul a.a. 2006 drutlade RE_PUR,
APP_BEH ua¢ TOLER ¥@4ngu LSC Huunall

Year t = 2002

NI 5 ASHAILISILUUNTDUBWNAAgiTRvean 90T t= i lUds t= i+1 ; i=2002,...,2006 310

AooiAsulUnuna Tuvazdingy HSC Jade
APP BEH way TOLER fnisiudsuniasrau
19110 Teeanizlads TOLER fvuinanasiu
293 f.61. 2003 - 2005 wazLfinTwdniosly
A.A. 2006

Year t = 2003

S
©

FuUsing Satisfaction, Service Quality waz Service Value Tusiuusnu fisznaudne
RE_PUR, APP_BEH TOLER &g COMPLAIN

VWS - N7 5 wansamzilUsnufe REP (Repurchase) lunsufjiRasinsien

(% v

UNNALUT
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2. HANMIMAFBUSTUUANNTS (1iNanaudng
Uszasn)

2.1. 1iodinsgsidn Jaduimniivszneu
A8 SAT Wag SER QU uay SER VAL fimu

3esn e Undinniedenumans UN 8 adun 1 (unsiay - Wwey 2561)
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Ly

e a9lulifigl 38 linan1sIAsIEINUIN
Tgetademeiiinadounauld 1 U Tnena
U31nLAIA1579 3

f19719 3

NANITIUATIZAUNIT SAT t = f (SAT t-1)

Date: 03/25/17

Variable

C
SAT(-1)

R-squared

S.E. of regression
Sum squared resid
Log likelihood
F-statistic

Adjusted R-squared

Dependent Variable: SAT
Method: Panel Least Squares
Time: 22:30
Sample (adjusted):
Periods included: 4
Cross-sections included: 2
Total panel (balanced) observations: 8

2003 2008

Coefficient Std. Error t-Statistic Prob.

0.091445 0.191223

0.47821

08532382 0306267 2.785929

0.563998
0.491331
0.04346436
0.012938
14 35665
F.7S51401

Mean dependent wi
S.D. dependent wai
Akaike info criteriol
Schwarz criterion

Hannan-Quinmn crite
Durbin-VWatson sta

0.56494
0.0317

0.6e22213
0.055109
-3.082916
-3.0593
-3.22311
2.241155

Prob({ F-statistic) 0.031748

NANTSIASIZUNUIN SATE = 0.91455 + 0.8532 SATt-11a8llAN ANUALNUS Spay 56
SATt = 0.91455 + 0.8532 * SATt-1 ...(1)

2.2 Wodhasenintasenafeaudng  TOLER wavAn 999 SATAnadaunduly 1 Jude
fiusgnoudie RE_PUR, APP_BEH oz TOLER

\Avatestuiladuimgie RE_PUR, APP BEH,

LilaenausingAwisne 4 - 7

$1919 4

Dependent VVariable: RE. PURC
Method: Panel Least Squares

Date: O03/25/17 Time: 22:35

Sample (adjusted): 2003 2006
Periods included: =

Cross-sections included: 2

Total panel (balanced) observations: 8

R-squared
Adjusted R-squ

-99TU7/846

Variable Coefficient Std. Error t—-Statistic Prob.

[} —0.01583 O0. 041958 —-O.3 7719 o. 74423
SAT o.318742 O.10115 353.151183 0. 0877
SER_OQU o0.28734% 0. 086984 3.303352 O0.0807~7
SER_ VAL o.19221 0.087575 2.1994819 O. 1594
T YPE - O0O31337 0. 007187 4.360003 O0.049488
SAT(-1)D 190226 0. 045032 4.229258 O0.0517

Mean dependent v
S.D. dependent val

0. 066519

0.583

o
o
0. 999385
o
o

S. E. of regressic
Sum squared re 1.91E-05S
Log likelihood
F-statistic
Prob(F-statistic’

Akaike info criteriol
Schwarz criterion

Hamnmnan-Quinnmn crite
Durbin—-\VWatson sta

—_—8.60933
-8.54975
-—9.01118
2.211909

717: 3INISANUIN
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nan1sitAsigviaunis laelddauuu
RE_PURC = f (SAT, SER_QUt, SER_VAL, TYPE,
SAT(-1))

Tne SAT(-1) winedenandidouly 1 U uaz
TYPE vnefsusstnnuesdual/uinis (0: LSC,
1:HSC) Han153tATIEiNUIN TYPE Wag SAT(-1)

n1919 5

.8 No. 1 (January - April 2018)

@

fiy 5% lae SAT way

SER_QU diAwausulaiiszau ded1fny 10%

1U93e9iinansyeu Yod

Feduaunslunmsuedsngdeil

RE_PURC -0.0158 +0.3187*SAT
+0.2873*SER_ QU + 0.0313*TYPE + 0.1902
*SAT(-1) ... (2)

Method: Panel Least Squares
Date: 03/25/17 Time: 22:43
Sample: 2002 2006

Periods included: S5
Cross-sections included: 2

0.878552
0.817828
0.023465
0.003304
25.88715
14.46791
0.003735

R-squared
Adjusted R-squ.
S.E. of regressic
Sum squared re
Log likelihood
F-statistic
Prob(F-statistic]

Dependent VVariable: APP_BEH

Total panel (balanced) observations: 10

Variable Coefficient Std. Error t-Statistic Prob.

C 0.279445 0.172403 1.620884 0.1562
SAT 2.802309 0.587958 4.766169 0.0031
SER_QU -3.0009 0.60901 -4.92751 0.0026
TYPE -0.12281 0.03358 -3.65715 0.0106

0.21776
0.05494977
-4.37743

Mean dependent vi
S.D. dependent vai
Akaike info criteriol
Schwarz criterion -4.2564
Hannan-Quinn crite -4.5102
Durbin-Watson sta 2.047585

a ¢ Y] A |
NANITIATIENENNTS aeladlwuuLiiald

A1 SAT(-1) wdanaliusngiedidny dldusu
aunsail

APP BEH = f(SAT , SER_ QUt, SER VAL,-
TYPE)

NANISIATIEN WUIN FawUsDasy SAT |
SER QU waz TYPE WJutadedifnaiisesue
Aty 5% lnedlAandunus Sevas 87.8

APP_ BEH 0.2794 + 2.8023*SAT -

3.009*SER QU - 0.1228*TYPE ..(3)

an

=

NaN1SASIEYaNNIs e lddnuuiialdan

o o

GRIGBIRN

o

SAT(-1) wawamInsziliusing e
Usuaunsail

COMPLAIN = f(SAT , SER_QUt, SER VAL -
TYPE)

NANISIATIEN WU FwUsdasy SAT |
SER QU, SER VAL uag TYPE lifluasiofuds
2
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Dependent VVariable: TOLER
Method: Panel Least Squares

Periods included: 4
Cross-sections included: 2

Prob(F-statistic 0.068325

Date: O03/25/17 Time: 22:49
Sample (adjusted): 2003 2006

Total panel (balanced) observations: 8

Variable Coefficient Std. Error t-Statistic Prob.

C -0.39101 0.188158 -2.07809 0.1292
SAT 1.100145 0.360471 3.051962 0.0553
SER_ VAL -0.99644 0.405388 -2.458 0.091
SAT(-1) 0.538719 0.208385 2.585215 o0.0814
TYPE -0.14808 0.033202 -4. 45979 0.021
R-squared 0.905675 Mean dependent v 0.0383
Adjusted R-squ 0.779908 S.D. dependent var 0.030465
S.E. of regressic 0.014292 Akaike info criterior -5.38904
Sum squared re 0.000613 Schwar=z criterion -5.33939
Log likelihood 26.55616 Hannan-Quinn crite -5.72392
F-statistic 7.201226 Durbin-Watson sta 2.581206

KanSIATIZIaNn1s TOLER Wield fauds
SER_QU lsingua Felagldduuuaunisdsd

TOLER = f( SAT ,SER VAL, SAT(-1),TYPE)

NANITILATIEN WU fwUsdasy SAT |
SER VAL SAT(-1) uae TYPE fienfuldisesue
dAy 10% waz 5% lasdlAanduius Souay
90.56 JULUUANNTAB

TOLER =-0.3910 + 1.001*SAT - 0.39964
*SER VAL + 0.5387 * SAT(-1) - 0.14880*TYPE
..(4)

a3uNaaINNITIATIEN

(1) SATt = 0.91455 + 0.8532 * SATt-1

(2) RE_PURC = -0.0158 +0.3187*SAT
+0.2873*SER QU +0.0313*TYPE + 0.1902
*SAT(-1)

(3) APP_BEH = 0.2794 + 2.8023*SAT
-3.009*SER QU - 0.1228*TYPE

(4) TOLER = -0.3910 + 1.001*SAT -
0.39964*SER VAL + 0.5387 * SAT(-1) -
0.14880*TYPE

PN 6 HAINNITIATIZIAILUUAIN
nseuLIAnlaeliiAvowiar U t = i LUds
t= i+1 ; i=2002,..,2006 NFAUUTVATTTR
Y99a1Ae AILUS Satisfaction @uAILUIAM
fiiwafu fe RE_PUR, APP_BEH TOLER lng
anwaenay TYPE(LSC, HSC) finauansingiu GR
N8I nau LSC wagnay HSC danasasiiuls
auTiAne
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Year t = 2002

O

Year t = 2004

Year t = 2006

e X = {RE_PUR, APP_BEH TOLER}

NI 6 NAIINNITAATIEAFILUUAIUNTOUBLIAR

Year t = 2003

<>

Sat: Satisfaction, SQ: Service Quality Wkag SV: Service Value

e : fuusinaniinuuiiugiuees “dunumsudsunsdus”

aAUTIBLazITINE
nan1sAnwInuIidadeanuianelading
sofesnufidnaded Jasoauiaelely
U7 1 fiwadetlidorufianels 1Wdi t e
FuUsyans 0.8532 dunisasladedudluli t
Igsudviswaan Jaderufianele 1l -1 §
AndulsEaviswingy 0.1902 (@unsf 1.2) uaz
Tuaunisi @) Jadepnufianels Tu 97 1 &
wasien1senvuvesgnAn (TOTER) Tu U7 t she
FuUseans 05387 tTumneauindiminly

Y9N t-1 01anA1dT950938U WATUSENINS

Y
1 a

Inn13veTeu3suag19lusEaANS ANzl
gnémelanazéanudugnivesmsidudidy
solU (Burnham et al., 2003) FatudUImiling
Fanstadefidmamauiniugninegisdeiiios
(continulty) Mzdsmadeuantunissnwgnant
%ﬂﬁﬁuaywuﬁﬂwmm Colgate &Lang, (2001)
Femenunansifein gnAfiiuszaunisallu
ofinInAud/uimsfidounwsosnazileuitn
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Iovinsunlalviegneasdla dealvignAtiianela
fianuderiu Qﬂﬁwfuﬁé’fqmﬁﬁaamumﬂuqﬂﬁw
moly wamﬁ%’aﬁaﬁuayumwﬁ Commitment
and Trust Theory Waz Theory of Reason
Action (TRA) Fauldunnlunisinnisnann
yenNiFLULTlEnMsAnuSauansin g
msamaaqﬂﬁﬂuﬁdaﬁwznamﬁwzﬁawaaﬁams
Snwignanlunandaly Taslanzogisdslungy
Aud/usnsidu low switching cost flluu
°ZJEJQmiﬁmsﬂmﬂ%@%ﬁﬁﬂﬁWUjﬂﬂﬂﬁﬂ Type=1
AoUszian Aud/u3nnsfitnisiUasunsiaus
GR ﬁszﬁummﬁy’ﬂﬂu@ﬂwqaﬂsimﬁ’uszé’fumm
ammﬁ%agﬁ’umﬁuﬁwamaq 1ag Shun Yin
Lam et al. (2004) e5une31 Audn/uins ifl
Snuauzivilaruddlaludmginssuiusgsu
aneanuldanadlddoadudud/usnsiil
nanwallawzuanasliillasmilou Lifidum
adunaunule Tnefiyariliinazidunue
ldnnrAiTso1sual (emotional value) 1ly
Saudndudie JuninenduigsAaTinanns
dufn/usmsiiug destiaussaus (competency)
Tunsvingsfiveeseiiles
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nsAnwidddednie uazazaenisaile
fagauaudivissznsnsadanildidudennas

v v
v A Y

TunsnsvaeusUkuuaun1sia Mialldemeng

nsilddeyanionidediduiudeyadisivuin
INAFINARNITLLDI1INITIATIEVAIUT D
AnaIeEaRle AT ERe ST IR AuL LTS
Mluniswwindidnandlulunisfnwisauiu
aunislassadne (SEM) dedrnluafldusidoya
LUUMARAYIN FeunsueneRantsAnYLite

Tilvauysaiuludnuaeiidu Temporal SEM

Jolduauuz
AsdnsivesensAnuludfvesialy
UisLﬁuﬁéwﬁ’ayiumwmsmmmiums%’ﬂmqﬂﬁw
LWUN1T UIM3Tasaasu (Customer Complain
Management) LLazﬁﬂUajmiﬁwjmiU%mi
(Recovery Fault Management) wiofiSuni
(Service-Failure Management) Fagosodeszes
natlunsiinay msusmsnlduartuitods
faghesdnisanunsasnwgiugnaniuld
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