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Abstract

Mobile commerce is a new sales platform, which can conduct commercial activities
anywhere and anytime by using wireless communications. It is a distribution channel where
manufacturers can focus on improving their trading performance through B2B M-Commerce. This
study aims to investigate those influencing factors, by using a widely accepted concept,
Technology Acceptance Model, as an initiative to propose a new conceptual model. In the
conceptual framework, three elements which are the extended TAM - Familiarity, trust, and
environment influences — were used to observe their influences on intention to use B2B M-
Commerce. Data was collected from 506 traditional trade owners in Thailand by using questionnaires.
All data was analyzed and hypotheses were tested by using Structural Equation Modeling: SEM.
The results show that the factors, which have a significant effect on Intention to use B2B M-

Commerce, are familiarity of technology, perceived ease of use, perceived usefulness, environmental

influences and trust in B2B M-Commerce.

Keywords: Mobile Commerce, Business to Business, E-=Commerce, Traditional Trade
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\AsugAandsiandmsiimaluladiduldiie
Lﬁ'uﬂigﬁw%mwLLazaﬂé’unumiﬁﬂqsﬁamﬂs'fu
§ an138 pvreusyUUNEl ¥ 818 nnseiing
(E-Commerce) uraamnadfnydntomnemid
PelunsveenaInlaza1uI 18 |QnAla
1nd ey Tngianizeg 198 10158 ovesening
1 Us¥NaUN1T (Business to Business: B2B) lag
U ¥nanu1ses udun1sd ever 1usEUL
E-Commerce WUU B2B aransiavinivledaes
U3 woundinduvudefio dwihlwanunsasi
1154 ov1eK 1unslnsAwyii of old e g
azmnavieund iy Jaquudududnuuy
Fonudud omranisued lasuauddalu
mMeaniuneAlulad deinuadisamsanmu
aumnAluladvaeu3ms (Brendan, 2016) Wuin
;EU%Mﬂsﬁauimyjmw’fﬂﬁ%’mﬁwﬂﬁﬂLL‘UU@?@Lam
THiSunendisugedisioras 58 Tuvadiiuduuy
FuRud@adugnddudvlifeuldifuaouise
PNMTAUN AR USINTUTENEHANAUA101911S
LarkAS RNt Tang 1791 Bauddiniausey

9esiaLn B2B M-Commerce 13 aaundeasld sy
Lasnene AUl AT A UA LU U R
mmiurethlUldny wisslivssaumnudnde
wszdnsthldldnuiesesay 5 maiieaay
fanwvgannausendslidnlafmginssunisly
wAlulagvessua Ysenauiudiusenaunis
lu'a uasAumalulad (Chanvarasuth, 2010)
8 nwalgl Usenaunisus azsedanuvainvany
jasziunsfine 12901y nsldmaluladly
FAmUszrTuilumnaneiu Ussneusuanimwandes
vasiudluusiasiiufierarsdnsudeduiizunss
BN
PNMIUTNUNgEiLarATeTiAeTes
WU Buvdessnsuausumalulad (Technology
Acceptance Model: TAM) Al A saud gl
Tunslgaussuvasawnad auazauly
maadunseuunAniiugudnivemisei
demnuuusaesana mihaildwennsalmseensy
mskimalulaglapg1aliuse@nsnm aviduAne)
Aenfuladesne Tidmaromspens U ormuR e
Tdmeluladvsoutnnssy deUsznausae Jade
AuN155u3 Deaudelunisldanu (Perceived

HuNI5UTRIANAINAIN TCI (NFufl 1) avuysermansuazdauaans uazidrggiudoya ASEAN Citation Index (ACI)



Nsastaaniims 99 12 aiuf 2 desdndeunnunian — fanau 2563 3

ease of use) warMIsu3neUsEleniniAnnmMsly

v
A aa a

(Perceived usefulness) 1ag 2 UJadaddanswa
Tnenses amus shafi avld malulad vy a1n
MsTIUTIMAToR st a.e. 1986 4 2013 Tne
Marangunic & Granic (2015) Uaadliiiiui WU aes
nsgausumaluladianulassiuiasaseungy
siduusunmes i nuyprauarluuiuntesessing
uotslsfinuf AT umennTiiinUsyavs o
YosmsAnwlaglduuuinaniniseensumalulag
ysannisiiifunseukuiAamalulad 83Ans
3 wnd e (Technology-Organization-Environment
Framework: TOE) AWmunLfisfuLilesadnwn
fataduaumalulad 83Ans LagdaNWInA e
Fdamarenssensumusslaldimaluladdmsy
89383 (finedo, 2011) Feanrdasiurmisonsas
Aanedenuddlanagldiu B2B M-Commerce
ndadeeingg §Idazidadesumnunuiag
Funealulad (Familiarity) 18 utiasdeddnyse
audslaasldlumansaasmedon Jasosu
aullindla (Trust) flazedunefamulingdai
anA1dse B2B M-Commerce luiifis199 uag
i pnngudua nuuus s uaenudsenoums
gafafiyjmismaflsnnmsdidugsie {ide3s
Fisiades BB e nanming s Envionmental

Influences)

I0nUlszasan1IvY
WeRnwanudiiusvestadefumsiug
faarudglunisldanu n1ssuiteuselondly
msldanu anuAueeiumalulad autinnadaly
B2B M-Commerce WagdNSHATIMNANTNLING DY
fidwaronudvlald B2B M-Commerce w04
flsznaumsuiUBnuuusaisluusamdlne

NUNINIITTDNIIN

anuAuaeiumalulad (Familiarity)
AR WA umAlulad nunehe seau
A lavesyArAinINN U duiusvise

Uszaumsafluadn au°) (Gefen, 2000) AYUALLAY
Aumalulad Ialaananunieuldnueundiadu
ANENINIalUNSIRaURInes NMsltialulad
A eades wazuszaunisainsld (vu, 2010)
anuduesdund sadedldsunudidyly
MsAnERLRile (Gefen, Karahanna & Straub,
2003; Joo & Choi, 2015) Tuu3 une 199 $2uiv
wuuinaesmseeus umaluladuazanuliinga
Fanan1s@ nwr e wansld i ud sunuinve
A uAndsHar amud slaldsiamnanssuay
908w (Gefen, 2000; Chen & Barnes, 2007) S
eruunetulutiadeddaiiteasm ey
asrannulinglalunislavalulad (Gefen, 2000;
Gefen, Karahanna & Straub, 2003) ﬁﬂﬁ?ummﬁumﬂ
fumelulad s afuni diasvddniidsemudla
19 B2B M-Commerce 191 (Gefen, 2000; Bhattacherjee,
2002)

mssuiasanudnglunsidens (Perceived
ease of use)

mssu¥inssuuasaumetiug aunsoFeus
ladne lidaddmnumeneuegiannlumssous
Wil smuszuuansaumen u Tae Davis, Bagozz &
Warshaw (1989) 21nn1snumiuinuiIdelusin
w1 mssuiieemuielunsldoududuiade
fidysonssuifssylevilunsldau uas
ausalaldluiunuesyananazUssnauns
nafe waluladlnd i lduginazd wans
erusdlansliB rend flunduiUssneumaoadus
sz Usenaunsiva i uladidulad as14
wialuladfias19n210g sl FUs 79 (Hussin &
Moharnad Noor, 2005) é’aﬂfumi%’uiﬁammdﬁaiu
msld ez manermusdlald B28 M-Commerce
YUszneauns (Venkatesh & Davis, 2000)

msSutssslenilumsldan (Perceived
usefulness)

wuudaeInsyeNsuwAlulag Venkatesh
& Davis (2000) wanslitiiudn nMssuiaeUsslevi
Tumslfruduladefidmanoruddsldnude
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Finuooulay Jsaonrdasiunuiveves Zhao &
Chen (2013) #iwuin uenanmssusteUsglov
Tunslnuardwmadoamusidlaldnuuda mesul
feusglesilunsldaudsdwanoninulinngda
Fedawarodnaula B2B M-Commerce 1ldamu
Fenamlddn meduifsUsslomilunsldoudy
Judadud e dwanoniud <lald 828
M-Commerce (Koufaris & Hampton-Sosa, 2004)

VBNAINENNWINABY (Environmental-
influences)

NSOULUIAA TOE a3 uelaindnswaain
anmwind el unsruiunisdadulalunisia
walulad mﬂ’izqmﬂ% (Tornatzky & Fleischer,
1990) Tned 3 Uady laun Jadeaumnalulad
(Technology) Uadan1uesAns (Organization)
wardadea1uanInwIng ou (Environment)
d49AAA 89N UNIIANYIUBY Gangwar, Date &
Raraswamy (2015) lg@neniannud daazld
Cloud computing WU JAT8AUANTNLING O3
denasionudsloaly mngusEnaumssulais
anmwndonfidiAutein B2B M-Commerce 11
HilofiasyavEammainy sudenmmndey
fglusnsszvuduniiunumlunsadvayu
aunalulag igusenaunisanunsaldauegng
AXMINAUNY ANTNWINAeuiaT vz deREns UL
ﬁﬂigﬂaumi%’uiﬁqmﬂaﬁuﬁﬁazlﬁ%’umﬂ B2B
M-Commerce 4 411105 Usznaunisd 0901515
aunsauy i uluaniniind ouresgsia Aazd
wualdulunisdn B2B M-Commerce 19U e
Aadunnusdloagldtiues (Ramdani, Kawalek
& Lorenzo, 2009) fatiudviswaananmwanasy
(Environmental Influences) 5 audutlasendl sidl
unumandyitdanason1sduidessleviiann
51997 (Chenhall & Morris 1986) WazALA dla
1% B2B M-Commerce

analimslalu B2B M-Commerce (Trust)

L“f]ummL%ﬁ’uiucﬁudwﬂwzmwﬁ
ynianlunisuntemalsyleviveast Baier,

1986) dmuruilinda B2B M-Commerce 1y
dornduarulsanddalumaluladianiz i
Mcknight et al. (2011) louSsuifisuaalinga
Tuyaratumalindslumelulad dslfiaue
psnUsznavresnulIndalumealulad 3 dwu
Usznoun1e Wengun1sled s (Functionality)
auduusslen (Helpfulness) wazprudedie
(Reliability) Honv1nmssuzasasdelumsly e
wazms¥usAsuselenilumsldauidanasio
aun dlalduda Carter & Belanger (2005) ¢
Funuz aulindalumalulad dud ands
Hatoitdmasiormuidald msedofldauldsus
fapnuannsasazarIUs s uns U s
nnglrusmauas gl ruasianalindalumelulad
uardmarormdlaald wngUssnounslingla
feUsedndn1maee B2B M-Commerce ag¥inln
;Eﬂigﬂaumiﬁ’uiﬂu B2B M-Commerce Wazan
Tornafiazdsmadedonisaiiugifa (Koufaris
& Hampton-Sosa, 2004; Mcknight et al., 2011;
Lankton, Mcknight & Tripp, 2015) 3atdululaq
auli1slevrd ananonanud alald B2B
M-Commerce 1nniudag

gsnaRUAnIUURRa (Traditional trade)

\duaggsAai danununuazd oy
fan1an15e7 L S uau i suunnng s as
Fuslanldvinnay $rududnuuudafuinage
FAMUBFUARIT T A0 uR BN15ANS S
F3aUsednTu dnwazasusmssansiduuuy
L1BIAULAEILATILUUATEUASY M Udau Ale
n3domuazaely 1dunuliinnndn weelld
nsinalulad A uatod wldusmsdanis
(Thungwha, 2016)

ANNAZINNIIVY

Hi(+): adud wnsduinaluladdsug
mMavndenssuitennudglunisldau

Ho(+): adue wpsduimalulada sua
mavandensTuitaselevilumsldem

HuNI5UTRIANAINAIN TCI (NFufl 1) avuysermansuazdauaans uazidrggiudoya ASEAN Citation Index (ACI)



Nsastagnnim 09 12 aiuf 2 Ussdndeunguaan — fannan 2563 5

Hi(+): adue uipsA uinalulad daua
mavanseaulinglaly B2B M-Commerce

Ho(+): A3ud upgdunalulad d aug
ynsuansermuaslald B2B M-Commerce

Hs(+): M3sugasaudrelunslidanudsa
mavindemsuitaselenilumsldau

He(+): M3sugasanuitelunisldnudsa
mavanseaulinglaly B2B M-Commerce

Hr+): mMsfutanudnglumsldandasa
ynsuanserusslald B2B M-Commerce

Ha(+): M3susasusglonilunisldnudma
ymawandenulinalalu B2B M-Commerce

Ho(+): Mssustadsglevdlumsldaudmwa
ysunAenuRalaarld B2B M-Commerce

Hio(+): 8N8WaINANINLING DU I A
mavinsienssuitaselevilunsldon

Trading partner
Vendors support
H10
Effectiveness
Productivity

Relative importance

Influences

Perceived

usefulness
A

Availability

°
c
©
(]

o
3

e

£

<

experience

H2

H5

o H3
Familiarity

Environmental

Hii(+): 8N5Wa1nan WA oUd IKa
MsvInFemnuAdlaly B2B M-Commerce

Hio(+): anutinnglalu B2B M-Commerce
dsHavnauInAeruAIlalY B2B M-Commerce

NSAULWIAAIIY

IINNITNUNIUITINNTTURALIUT T
Rentes fAdeliiannnseumAdelagliuuudrans
n1seeus umAlulal (Technology Acceptance
Model) Tnefi ufndaseniadiuainuliingda
(Trust) BvEWaaINANNLIAAON (Environmental
Influences) kagANuAUAeiUmNALLAE (Familarity)
Admananudslaszld B2B M-Commerce #4
Al 1

H11

H8

Easy Navigation

Ease of
understanding

Perceived

Helpfulness
Reliability

ease of use

Ha

AN 1 NFOULUIANINY
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35n579n

Usznsdildlunsdnwadsdde ndu
fuszneunsiudUanuuudadslulssnalng
idesanliansnsamudeimuasuulszang
fuviassle {3Te3el¥nsd udregrauuulle
szl (Non-probability sampling)

dung uiaog 1 n157 Toad ol 96l
NMIVPFUANNAFIUKALTLATIENHANITITEA Y
WUV 09T ILATIAT 19 (Structural Equation
Modeling: SEM) @ sngasioeinail agldlunsiiasgs
Fadlsisngn 200 au Faazisswonazazlsiiin
Ugyn1 Non-convergence (Boomsma & Hoogland,
2001) uaziilordumsdisesngusogslunsdlii
AU ANAIAINNTABURUUADUAL AITiL
ifei Fehmuang uiogaianua 500 au
91l 5} 3 S 6141 vt oy aanna i aee 19ths a9
(Pilot test) 30 AL wVIREBUA BN UTOLARS
dwmsuitnmadennguiiegdidusunuiiaves
fssnaumsuuuudaRtluUssmAlne £33
Tnsduienauuunatedunoufie maduuuy

wetulnelddndru smunussansnudngau
R IBUBIUT SVAUA 0 ISR BeR LU il
wUaduns wvnuazusunnasesaz 28 nn
priusaneuniiasesay 23 NMAnyIupeNs puay
18 n1ANANS 08ay 13 n1Anil 93 auas 9 Lag
el $epar 9 MntuhMsduFegUUAEaY
MrualigneusuugeunusesdulUsenounis
Fafennasnaulalunmsthneluladunld

NAN13)2Y

1. NMIwIENToYALAYAMAINUDULAT BYEID
P & A9 vaa ) I3 a A

MSANENIUATIH LTINS TRBIRUTENDULT 147 1
AOUBIES AUNTIRTzYing Ut oy adlJ uillf
I 5 LY d' [ [~ [
1199 989714 6 MUUTNUTEnaUNULUUAILUY
AMUAILalY B2B M-Commerce vt ulalaan
1Rn199 Wudunuvesiinysiug og1auiass
(Anderson & Gerbing, 1998; Joreskog & Sorbom, 2001)
T 9@1U150N ATUIANUNANNA WTUNISI RSN
ANUATHTIATIAS19NNANEDR P19l

ANSI9N 1 HANISNAFRUANULYDDLALAZAIUATITIATIAS19vD AT DI DI UNTIVY

faUsuie LN IR IR X2 X?/df  RMSE  GFl Cronbach’s
Alpha

ANNALLABAY Aunseslday 0.167 1.689  0.037 0.993 0.997 0.886
walulad NALARLAZANLENLNTE

Uszaunisalnisly
mssuitende anudiglunisldles 0177 1.645 0036 0994 0998  0.884
Tunsldau ANUNTRY

ANNEANEUNITIY
mssuseselend  nsussaidmaneg 0285 1263 0.023 0995 0999  0.945
Tunslgau ATIENSONTST SRR

PYBENAR S BUNRU
dndwaain USRENFUAUMIWIEY 0.368  1.053  0.010 0.996 1.000 0.924
ANNLIAABY WSINANFUINEAR

ARG,
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A5199 1 NANISNAADUAINNLYDN B LALALAIUASITILATIAS19YUAT DD IUNITIY (AB)

o an o Cronbach’s
AUSLLES §AVDINILUTLLAS X2 X?/df RMSE  GFl CFI
Alpha
Aulindalu B2B - Handunislaauy 0.277 1.286  0.024 0.995 0.999 0.935
M-commerce AnuduUseleen
ANMUUWLTBDD
AMUAILTLY B2B . 0.163 1812 0.040 0.992 - 0.902
A5k

M-Commerce

2. NFIATIZAUUUTI009LATIAT 190 Y
NSNAFDUANNAFIU miATeilihadfuuuiaes
aunsalassasanldlunisveaeuanufgu
MTIATUUTIRATAATIAT19VBINGUAIDE 19
fsznaumsduduuuiafulneldngusiogs
506 AL KEANMIVIAFBUKUUS AeeTiSiAdiszavi
msanaesiiUSUINAsg LAY Al wiTnesuseneu
Tuwiazdf warnan1snaaeuAad At ldnaasy
AYILNANNAUYBLUUTIADS kazday AT eusedng
wandlidiuiuuuieesiiimunauniutudeya
\WeUszane (Hair et al,, 2014) lagdl Chi square
(X?) WwinAvu 123.913 X°/df dAvinAU 1.203
p-value AAVNAU 0.079 GFI dAwvinAU 0.972
CFl Ay 0.997 IFI Tawvindy 0.997 RFI &
AVNAU 0.980 NFI AvinAy 0.983 Wwaz RMSEA
Sty 0.020 Fadulumudouly

INNINAFOULUUTIADIAUNTTILATIATNS
16A1 R? 909Ausalald B2B M-Commerce
WU 0.757 wandliiiniudn Aue uaeiu
wialulad Msuitennuitglumsldom mssus
deusglovulunsladau anulinglalu B28
M-Commerce Lazd NS WaananINLING o4l
dnseesuersalald B2B M-Commerce 1
Sovaz 75.7

Tussn9fl 2 wanamanisnageuiiuseneu
usheedulszdvinisnnnesiiuummsguuda
(Standardized coefficient 138 Std. Coef.) uag
ANERAN (T %38 tvalue) TIUAIAIBNTNANINTS

BvBnanISan uardvEnalneTIveIILUSUA T
Auiusiu 4agaINNITVAFRUANNRFIUAE SEM
wuan Ml Nslalu B2B M-Commerce d8n5wa
N9UINT T ed Fyn1sad A seau 0.01 e
Frasdlald B2B M-Commerce wosnguifUsznaunts
SufEnuuusaiy WeRsandninasin
AnIMuIng oud snan end1udlald B2B
M-Commerce Y8403 15 UsENauUn153 1A 1WaN
WAL BYSHaInanIndeuisvEna
nuandifiedfyn1eadffisedu 0.05 de
Frasdlald B2B M-Commerce wosnguifUsznaunts
$udBnuuudaiu tadornudueeiumelilas
dananonusslald B28 M-Commerce Tned
SvswavneuInfislifd A ynneadAtisedu 0.05
sanusclald B2B M-Commerce wanslifiuin
amudunsiumealuladidutiaded ddydo
nsandulald B2B M-Commerce Uaden1ssus
feuselovdlunisldaud v wantsuani
Seddumeadatiszsiu 0.01 sierudslald B2B
M-Commerce #7un155U5 asAudnglunisly
suduiiS s wansuand Sed A ynisad f
59U 0.05 sonusdlald B2B M-Commerce
venNiFanuin AduUszansnsinun (R)
TousiaztadeilAnnmi 04 %qag"luisﬁ uilmel
(Joreskog & Sorbom, 2001) sniulutademssu;
Serudglunsldautien R s wandlifiudn
rmAueerumelulas SlsiasnsneS unernuius
voamsuiiemnuirelumsldanldinnyiniias
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A5 2 HaFNENNERRIINNTNAFRUANLAFIY TITIAIBNTHANIMTIvRINquEUTENOUNIS
SUAUANLUUA AL

AUNRTIY AMUFUNUS TE DE IE "a
“ ASNAEaU

Hy ANUAULABTY B 0.462**  0.462** - HGT
walulad > MU T 6.548
Audelumslga Std. Coef 0279 0.279 -

He ANUAULABTY B 0.110**  0.081** 0.029*  gouiy
walulad > Misusns T 4.173
Uselowtlunslgau Std. Coef  0.110  0.081  0.029

Ho  awAueeiumalulad B 0111 0067  0.044*  gouiu
—> Aulinglalu s2s T 1.809
M-commerce Std. Coef  0.094 0.057 0.037

Ha ANUAULAYTY B 0.117*  0.096  0.021* YUY
welulad > pudale T 0.419
14 B2B M-Commerce Std. Coef 0.087 0072  0.016

Hs n133uitenudteluy B 0.062**  0.062** - y915U
N1l > msiug T 4.605
dssglovulunmslden  Std. Coef  0.103  0.103 -

He n1sfuiteannudtelu B 0.076*  0.017  0.059* YUY
sl —> malingda T 0.665
11 B2B M-commerce Std. Coef  0.106 0.024 0.082

H; n1sfuitenudnelu B 0.087  0.046  0.041* YUY
sk —> anudsla T 1.139
14 B2B M-Commerce Std. Coef  0.108 0.057 0.051

He  nssuineusglemilums B 0.941**  0.941** - YUY
T --> aulingda T 16.397
Tu B2B M-commerce Std. Coef  0.795 0.795 -

Ho  nsSusneuselovidly B 1.343*  1.158*  0.185 JRHELY
M3l —> prmsdlald T 8.225
B2B M-Commerce Std. Coef  1.007 0.868 0.139

Hio DVBNAINANNLINA DY B 0.691* 0.691* - BONTY
—> msuieselend T 19.805
Tumslaanu Std. Coef  0.892  0.892 -

HuNI5UTRIANAINAIN TCI (NFufl 1) avuysermansuazdauaans uazidrggiudoya ASEAN Citation Index (ACI)



Nsastaannim 99 12 aiud 2 Ussdndeunguaan — fawnan 2563 9

A5 2 HaFNENNERRIINNTNAFRUANLAFIY TITIAIBNTHANIMTIvRINquEUTENOUNIS
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