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Decision process to purchase at construction material stores
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Abstract

The objective of this research was to study the decision making process for purchasing construction materials from
traditional and modern stores according to the consumer purchasing decision process, The sample group obtained using random
sampling technique, consisted of 40 samples, divided into 2 groups, consumers who buy construction materials from traditional store
and consumers who buy construction materials from traditional modern store. Research tools were in-depth interview, semi-structured
interview, data collection by interview, and content analysis of data by grouping.

The results show that general customers who buy construction materials from traditional store will have the purchase process
that is not complete for all 5 steps because urgency to use the product, the customers skip the process of searching information and
evaluating alternatives. That s, when a problem is found, the customers will skip to decision making due to the rush and being near
home. For general customers who purchase construction materials from modern store, the purchase process is complete due to
having time to make a decision, no rush to use the product, and need a variety of choices, whether it's a variety of products,
variety of brands, variety of quality, etc. Especially for the materials that are quite expensive or materials with a durable lifespan, the
customers will have complete purchase decision process. The information from the construction contractors who bought construction
materials from traditional store reveal that, the decision-making process for the purchase of construction materials is skipped at
some stages, such as process of searching information and evaluating alternatives, because the contractor will have a construction
material store that trades on a regular basis and getting a job in the area that used to work, thus they are familiar with the owners
of traditional construction materials stores and immediately skipped the step of making a purchase decision. In contrary, the
information from the contractors who buy construction materials from modern store, shows that the purchasing decision process is
complete. If there is another promotion, they will go back to buy building materials from modern trade again.

From the results of the study, it is found that the decision making process in step 1, which is about recognizing the need
or problem, is the most important step. That is, if the material is urgently needed, it will be purchased from a traditional store, if you
the customers want variety and don't want to use it urgently, they will buy materials from modern store. For the last step of decision
making process, which is post purchase behavior, it is found that if consumers are satisfied with the store, they will come back to buy
again. Therefore, traditional construction materials stores can attract consumers if they increase the product variety of the stores, Such
solution can be used as a guideline to improve and develop their construction materials stores by planning and formulating marketing
strategies to be able to respond appropriately to the needs of customers.

Keywords: decision process, traditional construction material store, modern construction material store
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Figure 1 The research framework.

a7 (Figure 1) LAPENIT UL IR ALl Te
10481310 5 Funau (five-stage model of the
consumer buying process) (Kotler, & Keller, 2012)
senaufne

1. n9fuilemanufiasnisuiailogun

a

v
Sy a

(problem or need recognition) Tuduneuiifuzina

al

o & =& A 14 a v Pt
@Sﬂ’]uﬂﬂﬂﬂﬂalﬂ’] WIAAINABINIT IURUAN YT

N191TNNg %qmmﬁmmm‘ﬂmﬂmmfuﬁm%yum
aNNAINALLY (needs) FaRAaN

1.1 adﬂixﬁuﬂﬁﬂlu \iw AvugAndiading
neznein iy

12 ?ﬁlqm:rﬁumwﬂﬂ 192N ARINNNT
NILHAUIAIAIUUILANNINITAAIA (4 P's) LU

=3 1% I a R vy a @ a v
ARTUNEANUINUAIFAN NI Winlaenndudnlu



RMUTSB Acad. J. (HUMANITIES AND SOCIAL SCIENCES) 7(2) : 249-260 (2022) 253

ngsire] Aanssudadsunismainasiinaanuian
da/ b4 4

aenTa e nlé Wk

2. miLmeﬁﬂga (search for information)
A v oa =< [ a v A a [
Way 1 InAvsLnePNs eI LA UA WL FNUAY
fiagrinnisugnsindaya alfdssnaunissndula
Tneunasdiayaresiiising wiaiu

2.1 UUAYUAARA K N194AUDINANLADL

]

v

o Ao

ArauAfy AuFInIRUszaun1sallunasld@uAn
m@u??mm“uj

2.2 UNANINNITAT 1 N19undiayaann
Ty winamane $1uAn uesqsinuet

2.3 WWASANENTOUTY LU N1TAALNINAIN

= a v oA a P
PEAZIBUATRIABAINTELINNTAINARNIATY

= o 14 ¥ a
Mi’ﬂ’ﬂ\iﬁﬂﬁ‘ﬂﬂﬂi‘@\i@]ﬂ‘iiﬂﬂ

24 wWadlszaunnsad nasnntszaunisnd

1 1% v oa dl v oa o b‘:: 1
anwinvesdjiEinaniemasedlianingidusnnau
3. n19UszLiuN19Laen (evaluation of
. A vy M a o M
alternative) e lfidayaandunaui 2 win Tudu
sallfizlnafiazrinnisdsziiunnaiaen laaly
a A :/l Y a o s
nstsuifiuniaideniiuy fiiFlnAazinuuan uantis
= % a , Ay a
Nazldlunisdezidiu ifu Ba 91A0 gtluuy 1enng
o %
PRINITUE LAY

4.n13nduladia (decision making)

'
a

AN laNslssiiuniaaenudo fiisina

v |
o

Aaziiingluduresnisdndulai 2 definsiinng
AnAulalusiueing 7 fall

4.1 mesieind (brand decision)
4.2 5UANNT (vendor decision)

4.3 1Bunnunde (quantity decision)

4.4 Wa1NTe (timing decision)

4.5 3an15lun171192R_4 (payment-method
decision)

5. Wqﬁﬂﬁumﬂwﬁ\imﬁ@ (post purchase
behavior) nasanfgLztnAlAAnAulaTa Wk
A a % o ¥
yrau3n17ldudn nn1smannazdieansiagay

=< o dy dJ =3 :;
AN Nanalanauaan1ste T9pNNanalaiin

a & Sy o o S oA
Lﬂﬁ‘ﬂuﬂ’mﬂ’]ﬁ‘ﬂB;lj‘]Ji‘IﬂﬂVl’Wﬂ’]ﬁ‘Lﬂ?‘El‘ULVIEI‘LI'N\W]

' |
a a o ' a A

RATUATALATNANAUE MINADIANTBIAUATE
S . . vy
1In1slAFuase meaiuniatandaisegendnnls
ranisenld filnafiazfinanunanelalududi

A a u’/j ¥ a = =2 < a
NIUINITUU KN HU?TﬂﬂNﬂQ’]NW\?W‘ﬂI@ﬂ“WLﬂ@

v

wonssnlunsedn viseuense Wuku usuin
dhys a4 oy 2 =

AR LAFUAsIANd A andeld gnénfiaziin

@A

AB gNANAY

al

pralainala woinssudinanunf
Lﬂ@ﬂﬂﬂ’l‘ﬁﬂﬁmﬁmmmmﬁjum wazdnisuansialy

o Y oa tﬂl ¥ % d’/v
'ENQUTIJ‘IPWP]LL@M“] AE AR URNNITANTA

% o

NZEEN ’m’ﬁ‘[ﬂ?’m@‘ﬂ‘uﬂQ’]Nﬁ\‘iW‘ﬂl@‘ﬂﬂ\‘i@ﬂﬁﬁ

Db

v

. 4y
wavanfgnéideaduAivseuinislduda
Tpsa1aasnHIBN ML UAN39aA N Aane e

94 call center Wlufy

ABNSANEN
muﬁﬁaiﬂﬂmm‘iﬁﬂﬁmmmw (qualitative
research) N19ANN1HAILUULANTANIIUYAAR
(in-depth interview) LLuuﬁlq‘Emm%w FNNNTEUIUNNT
ﬁﬂauslﬁ%”mmt’gﬁim AagA1aNUaneasaniy
AR IEANNNNINLNILITIUNTIN UAZINLAEl

b4

Wendias Nnisantiunnszndnan1sduniwnl

=)

sausandiayaangiunliiEnisinudndanneasng

ManusAaRnNazuuugde v F9annnsdunisnl



254 VUNTA. (NYMEAAATUASAIANAIART) 7(2) : 249-260 (2565)

1y I =X

nudllidana visellsviAuaLIANIRNAY

al

Gk

)

£l
funnend A4 (Table 1) LEYAININIIATNITRANF

=

k4 ° v o 1 ¥ 6 ¥ Vv o
daya Undeyandnnguieya e ideyanan

(key informant) A1 lunnsAneaZeline ngugné

2

Table 1 Sample groups for data collection.

' o

Miald A1uau 20 AW uazngNETLWmNIiea%

) o

Aual 20 AU Taiulinndedannaasisann

[%
o

SupAdannieasiLLUAAN LAz LUUANE Tus

ATNIRYLITAIARUIRE

traditional construction materials store

(number of contributors) (T)

modern construction material store

(number of contributors) (M)

customer group (Cu) 10
contractor group (Co) 10
total 20

10
10
20

a7n (Table 1) §Rdulildsiaunudaans
V6 VY o a
i liidin3amatl

flidayangui 1 aziflungugnéialy

o ' 4 Y o '

%@Q@ﬂﬂ’a@%ﬂﬂ@qﬂi"]uﬂ’m@ﬁﬂ@@%’]\‘iLL‘LI‘]_IﬁT\‘iLall

a

79 10 AL s¥id CuT1 — CuTs

flidayangui 2 azilungugnAnsialun

£
o

= 1 v A Y o ' v o '
‘ﬁ’ﬂ'}ﬂﬂﬂ’ﬂ@ﬁ"]\?@’mi"]uﬂ’m@Qﬂ@@ﬁ"]\iLL'LI'LI’ZQNEIIVI@J

73U 10 AL 1E99@ CuM1 — CuM5
e v Y 1 dl 1 Yo dldy
flidayangui 3 aziflunguiiumuniae

o '

Jannea319aIniIuAITanieas 1 uULASIAN

AU 10 AL 1E59@ CoT1 — CoT5

1
oA

lidayanaui 4 aziunguiFuimani

Q al

3

o
o

TadannesswaniuAdanieaisuuLaNt s
20U 10 AL 159 CoM1 — CoM5

UERIER R RH Slanudnmsdiunen]
F5usmaufiianusenadesiu uazliddeys

ya o K ° a oY

yizelsusulud A fAseRannTMmsitieya

a U

Tnenn33 s eii@aLtam annsaauNauy saumiy

o = o a g Y a
miquwgmzmummMu%ﬁﬁ@“nmamim

P NTRNTENAUNANIANAHDT WEINN1TIATIET

a = o & a o Adl v o v
BeuFenndnnlszasdniddenidinmunly
a & 9 c va o v a v a &
nsiaRundunsnl §aRe RN
fayarevfgndunimnl thdeyaiannnnisauu
waziiuiiuienans Usznaudiag snaazidang i
dunwal U anlunisduniuenl
a Y a va o A
nsdinzvideyatenmnin gadelinng

Arzduuuunulasaizes (thematic analysis) 6

v
o A

dupew Aa (1) ManiAnNAueeiLdaya (2) N1
19 Lﬁm%mgmﬁymﬁu (3) NFAUNLAUANTY (4) NNT
AAEaLE LA (5) mﬁzmmw‘%ﬁmlﬁumiz
(6) N199MN197841% (Braun, & Clarke, 2006) Fauu

v a

AFNUNNzanluN1299UIINT AN ALTIA NN

G 9
|
Yy °

o ¥ o ¥
ﬂiﬂu?ﬂlﬂ?ﬂ@‘ﬂ ANININIT

=

(Aronson, 1994) %\‘lﬂl;q
aLﬂi‘Wﬁﬁﬁﬂﬂ’N@:ﬁL%ﬂﬂ LL@&?QU?QNWQ’]N%NWE%
Y e o o e o
mamﬁ@mﬂuﬂumwwmwmmﬂuﬂnimuﬂu
a o dﬂl % o v dl $% o o 1 v
U U LL@QM’W‘II@?;IJ@V]VLQN’WI’WW?@ﬂﬂ'é\!lﬂﬂL‘ﬂu
' 2 ° = 2 4dld A A
VNIV LaININITAAINNADHANNAINLINNDUNTD

% o 1 = 3 A !
ARNENUIBILUARSLAAR PNAUsEIAUNLANFNG



RMUTSB Acad. J. (HUMANITIES AND SOCIAL SCIENCES) 7(2) : 249-260 (2022) 256

aan i wazilanningawlanaanpdeaiullsviduman

o

729 v @ = , P
WA ﬂ@vﬂﬂ’]ﬂﬂquIﬂLﬂulu@ﬂLNHN‘V‘IN@FI@QE

NANFANE

'
o A

N13988L309NTZUINNITIUNTFAAU LA

o ! e v

A d’j o 1 v b4 % a o v
wenaadanneaswaniuAnannasss §aduls
Nnadnszideyaannisduneninguy Wideys
AU 40 AW NN eALSuANTanHea3199
wuuAsANuaziLLaNt lusaNnsnagiieyarialyl

ve YV v a d” Y a
209 Widlayamunszuiunsinaulateresiizlng
5 dumaL A9l

1. {lideya nemszmindeiloynnizencu

5a4n19 (problem or need recognition) ﬂ@iuﬁ 1

(CuT1 - CuT10) agulsan

‘s ideyaidiaviurestlyumii ldifa
A Aasms lunstedanneas e Meandanneain
lunegiordaianau@eng ldamnsnldauls
= o ° g &, o AP >
ewimsTevzetenuNIan A sn 19

Yo a J 13 d’ d%l [ 1 v Z;
liaapu dasbusnaesannd lumstedagnea v
g Wiy angaid lininTopn devninaviagneasn
uLLAA LR lmgam Bunalaasaon i

IPeimaA i vizema [ a0 nae tendsT A"

NgNM 2 (CuM1 — CuM10) agul1gidn

‘mabidayadieswiuaealymnyinifaanu
devnslumsgedagneaing fisandagneasnly
negiodeiaanu@enns awnsnldels aese

e ¥ a v Zay T
msTe visetesuandag e ldanliAua N
doulusnugesaniui lunisredagneaiindy g

v U a%/ 1 dl‘ ¥ Y o ! ¥
UDYANGN ZNWLIJQ,/V’) WBNAINTIUANIAANBATIN

Lmumﬁﬂﬁlmiuzum%@gﬁmuumw@”n amsaduns
IiFniau Afaemsoaznanaty”
ngw# 3 (CoT1 — CoT10) agldin
“m?Yﬁ’i’f@ymf'fmﬁ’fw@\vﬁzymﬁ‘ﬁﬁ27/’7’4?75;

v dﬁl o 4 14 123
ANABIN17luNsTe dagne a1 yey idaya

13
A

= £ o [ 1 v
nauiAeAINARINsTunsTagNaaF 9N 19 T

° 2 o ' Y  ala o
MM UAZABNN193AAAaAF NI 1A A TR
uazmaw ldeulamnsaaamizaunia i a1y
Tudruresnisaundy ghideyanguilasny
TaywmnseeiuanuluseWui A9iun18um
1% Y o 1 % d’d D‘ a o d’ v
FruAndanrieaiiigmaan Niagnunisesnig
uasiweanwasianis 19uaniulywiidiAty "

naxNyl 4 (CoM1 — CoM10) agullgidn
‘nmsldfayailiassuyestlywiiivin ldiia
v dg/ o 1 % 133
Aaudeanslunistadagieaiaevy lideya
U ;d v o o 1 1%
nguilAaANAeInislunshianneaiionn 4

o v o 1 1% d,d O’ d,

MM UAZAENN193aAeaF NI 1A TgA

o 4 13 =4 d, % &
uazmsm leulamsaanizauni i saals
b mamsmaginadis g bidey angsiiasinin o
= ¥ Y o 1 1% o 1 =) 1
iwasaniwaiagneaf el biiasinnnbin)
agjAnnuuAIEan v iausndane ladne”

2. {lideya nsuassnnday

al a

(search for
information)
ngud 1 (CuT1 - CuT10) Agulien
msWeyailwilBememmumandeya
%@og“lﬁﬁ@yng’mﬁ%?ﬂ I ﬁﬁmmmwﬁfﬂyﬂw’%
luidevresianiea1e uaziFesvasnisimune
iesmnemadasmalumsldonssani 7 BE/NINA

= oo P e
UAaSNITUINTIENTENT 1B IUNT



256 VUNTA. (NYMEAAATUASAIANAIART) 7(2) : 249-260 (2565)

nNgxd 2 (CuM1 — CuM10) age/ldidn

2
=1

‘nslifeyaiiiovsuluizeseinisugaaem

1

Tnyaresy ddayanquilaziinisuasnidaya
‘Zum@wmm@ﬁ@mw BIMTY AIINUAINUAE
1uFav0981A A21uMaINUA8 TLiFNT8979A7

v

d‘ = v [~

ANBAINUAIE lWiTaNeNaTAuA sy neay
NINITUANIIINUNOUTINNIY YIFNTBY UAL
doulungjazuassmdayaaindumeafids ludiu
wmmmuww%iwYmmmﬂmwmi/@.y@Yummu
dl, = d‘ 5: v 1 E ”
HeNaINNIILNNTIAITe9F B U

naxyl 3 (CoT1 — CoT10) agul1gian

‘nslideyailievsiuluizeseinisuaasm
19y m@wﬂw@mn@yu%?ymwumwwﬂm

mni”umu'luwummu wavndnassuaulusig

L

b3

UFIUUUINIYE BASTINITALIIAIAILAULAN

o—

o Yo oo o o
e Wldsagiiamsiiign

AN 4 (CoM1 — CoM10) #guléidn

‘N7 WidayailiavsiluFesre9n 194899
v 133 1 ﬂ% = ¥
Jayaravgy ideyanauiiazinisuassniieya
AABAIAT [Narazuaadeayaanuiuit Tufao
(brochure) ¥saN174ANIITOYAINBUYIOFL1IG
= v o o0 < &
\H89AINABIN79a0 1uFIAINAINGA TR
N9ANIATNNIIIETINNNFIUAITA N DAFINULIL
axy naiidhunan”

3. fWifaya nsisziliuniaaen (evaluation
of alternative)
naxd 1 (CuT1 — cuT10) dgllfian
‘s idayailiavauluFesreanisssiiy

& 123 g ; s d’i/ d’ dp
77’)\7!@@?’7?/@\76727/7‘1/@%/@7’7@1/% AABNAMNELNANIALITD

A v & o o P Y Ay Py
WUNLUAD ﬂ@;‘f?’mﬂ75‘?/7./5‘[7LW@@7J7/7'75'77«J7’]@%/277@

s o & o a = ey
Funiaeie mMatlszviganan lunaiaune avluls
= a & :// ] o U 13
Anslsziiuniadenialudauaesdagnaasi
UAZNITIAUNIN”

NgNy 2 (CuM1 — CuM10) aglléidn

‘nslideyaiiinvdiuluGeresnisleaiy

I~ 26 v 1 dg/ o a

n1uaanyevy ideyanquidasiinisyssiiy

o ¥ 3 a 1

‘V)’Ixugﬂﬂ‘l/?@d@ﬁﬂél,ﬂ%?‘1/7’77!@.7;,/@1,1,@9 BDINLTY

] i i
o

£ aal = v o aa
Aenisianndnninnuiniiagn Aevni1s9anid
mstlsenganasanunIniige s
NgNM 3 (CoT1 — CoT10) agulléid
‘nslideyaidievduluGeesnisleaiy
s 13 % 1 Idg/ 1 v a
nnaenvevy ideyanguias lulannisisziiy
= d‘ = o tﬂg/ d‘ a =S tﬂg/
ndaen iievandnieiuerulunuiiiay a9Te
ian f7'@2‘?ﬁ"N@’)ﬂ?’?%Lﬁ)JJVIJJZVJJW‘LJﬁ@uﬁW@ﬂu"
ﬂqu‘w 4 (CoM1 — CoM10) agul1§idn
‘nslideyaidiovduluGeresnisleaiy
= v . & ° =
n1uannyevy ludayanguiazianisidennis
dudsunsene od 1aadiy luvan”
4. {Widinyamssindulaiie (decision making)
NgNM 1 (CuT1 — CuT10) agulldian
‘malideyadiessiuluizeseinisindlaie
a5 Wity anguidae ynih@uaiidnIua ui

1 % k4
iNaaulun s l9uey Z‘L/'ifﬂ? ﬂ@ﬂj"?\‘i@’]ﬂ?’?%ﬂ’?

L) fi@@immummu"
NaA 2 (CuM1 — CuM10) aguléian
“ Py & > =
n1slideyaiievduluizevsednis
sadulazesevglidayanquilas wniluiagi
1  a 3 v
laidazulunis 1991 Aavnizaaiuvainiane
azli/Tedagneaiivanfiudidagneaiiouyy

ane "



RMUTSB Acad. J. (HUMANITIES AND SOCIAL SCIENCES) 7(2) : 249-260 (2022) 257

NgN 3 (CoT1 - CoT10) agu/léidn

‘mslideyaliaviuluiesesnissindulate
yevg Iidayanguilae winseuluwuiiauas (1l
dgl o ! ¥ ¥ Y o U ¥ z: a 5
TRdAnneaNaINFILAITag e aFNULILIAAN

NENT 4 (CoM1 — CoM10) agul1gian

‘Mg lidayaievsuluFeseamssinaulate

v \ ey =~ a
ve9g idayanguilae undn1saudsnnIsyeay
hiredanneaseanididag deairaumase T

5. {lideyangAnssunaanisde (post
purchase behavior)

NguM 1 (CuT1 — CuT10) Agelléian

‘nsIidayaiiassuluizasresnginssn

o dg/ 133 1 d’/d o | 3

w1970 10vy idayanguilan windnuiuses
ld9musaaion lidasmasia@eniivainvaigeddas

fiaznduliaedagnaaiieainiiuddagieaiie

q

WULIASLAN”
naxd 2 (CuM1 — CuM10) ag/léidn
” 2o & e = a
n1s ideyaileviuluiresseanganssn
o J 133 1 ngd a o A d‘
WAIN17T189g idegyanguilae n12lsAuaenT
YAINVA VIR ADLALEIADINAENN 1T YENNA NETIDEI N
IS4 v ¥ a a :; 1 d‘ d‘ I~ b4
1wraAeIn17 141N lun19ARsIaINT19TiTe e [4

[ 1 ¥ 1% Y o

fAaznaulgedagreaiivainiiudrdanneasne

q

uyyatE lnn”
NgN? 3 (CoT1 — CoT10) aguléidn
‘nsIidayailiassiuluizasresngsinssn

o ﬁﬂy P23 U ;-dl o o dgl/
M@\?ﬂ’?j“if@?l@\?ﬁflﬂ’]]@%l@ﬂ@ﬂuﬂ@ CENANNINIGTTD

o 1 1% % Y o

JagrieaFeaniuaianneaiuLLauAse L

N&N? 4 (CoM1 — CoM10) agulléidn
154 ; £ d’ a
‘17 litey Aol eIngAns N

1o

o =4 vo =~
W@ﬂﬂ’]?%@%@\ﬂﬁﬂﬂ@&j@ﬂ@ﬂuﬁ@ YUBEYNLITIEINTT

v
o g 13 o

avnainnise luansiideansdagneaiiei o
=
7

luvan vindnisdaasunisa1anisIA890997

4 ¥ ¥ Y o 4 ¥

AziABNTOTAN e A5 INFIUAITAY e A1 UL

axelud”

adlsaua
= ' ve vy 1 dl 1 v
annmsAnEnwLdn & Widesangai 1 ngugnAn
Vi lUngeAuA1an3uAIaA NS NULLATAN I
A ° = o P
Wanutlymiannisdge Bennavesiannessis

melunegendauda azdinnduneuseinisuanm

a

s N = o o
foya uaznisdsziiuniaaen llgduneuina Ae

masnaulaTame Wesaniianneai uLLAIAN

Feag] ATl 42N WNNSELN1 AIN9AnEN

£
o a

284 Marshall (2019) anvisfji3lnAnsunsunasi g

o 4 a

¥ = 1 dl A 1
WBNTTUALNNTHIARNBAT WY Qm‘ﬂmhwmqmu

114 7] 18913 AaNIA e84 Kasir, Teoh, Sambasivan,

o o

& Sidin (2017) wazluEesrean s A us s WA

b4 o

aNANAINITANEIUBY Masruroh (2017) 1Ha9anng

a9 4 o A A 1%
m@wmmmﬂuﬂﬂuﬁmuuu ] UTBNNNTATTIEN

s ludnesiuneugaiing Sememningm

v v '
o A Y oa o A o

A o
NN179A WL NUTIﬂﬁﬂQNuﬂﬂﬂﬂuﬂuﬂ@xﬂ@UvLﬂ

al

~

£
' a

HadanneaseaIniuddanneaasauuLALAN

a a
ANLTULAN

K2
a v

fliidayangui 2 ngugnAvinlndeduAn

o

ansusndanneasuuuadelud wudn fiislnal

NITLIUNIAARUIA LU NNIZLIUNTT FIUEENAN

o 1 2

o o= 2 e A e
mii‘ugmﬂﬁym FINARIRAR ﬂ@@ﬁ"mﬂ’]ﬂi‘uﬂ@%@qﬁﬂ

a

{anMsingea @avine A9 Qazzafi (2019) MHviang

o

n 1341 fiislnalinszuounisdndulagaang

[

v 1% £
o o

13InA%is 5 Tumeu Tuseudamstenidauianga

23°¢



258 VUNTA. (NYMEAAATUASAIANAIART) 7(2) : 249-260 (2565)

A a

Y e 4 . 4
YWraAUA NN AN TneiAnNtnazilunay
% <A ! < 2 = ' =
drunilaiseninndnniledunauininnanlunisi
] ] °I A a o rd‘ 2 aa o o
dausaNmAvseNanA i N 1 E luddIndszandu
o A v d'
nezuuNIsiANIAaNIsuaInIdaya aelu
NITUIUNIITNUIN B39UBIANNUNAINNANHEI

Yy oa v a o

o o Ao R | Y
dnAnunn g usineindulaaantedanneaiig

a

o

anudanneadeuuuasialud AIN1sANENRY
Kezia, Wilbard, Mbilinyi, & Maliva (2019) Tudunen
a A :// =3 A b
TeansLlsTiiunnadentii AazinenmuANfesnIg
dqagliimandAyiugunineesian annis
Fulsiudadanaesdudindanneainauuuasielus
fa7l Kotler, & Armstrong (2010) 18nan291 namsi ot
Y A o = o Y a
fesiudmnssuiNenaLauedPNFeINNIedELE A
% v I B S R R VR
wATABIA3IN A NUANFNIITM R AUl YiTe
o A v o o = o &

AnaNURauesadan lunsandululudull

Yy =K o |:/I v a d” o :/l A
winanillgduresnisindulatadanii o nud
k4 dl ° o A v dl =2
fiaans Wetnduanlfenuudaazgnanuienela

LA A o = =2

wazA N menaidunan mnianuinanelauay
dulafazndulddedananniudanneadrauuy

-
GHIIIVHELEES

26 Yy | | Yo A & o

flidayangun 3 nquEiumunNTeAuAn
e

v

AMN3UAIAANATIULLATAN TudiuaeIngs

Fretienguiasinszunumssindulallasuyndimen

o dl o 1 v d” dl a =® 3
Wilesannn1sfuunaaf e TununAy aeinig

' o '

Ainsia TedAnNeas NANINUAN IHBINANNALAE

AN WA WaTNIR AR WBE LAY
=*X o v 4 09// 4
aginliin1sdndunenresnisuassindeys uay
nstsziiunaidenlignssuounissindulateluiui
a :}/ o

anisdadanutiaveuluftusanainnsosieses

s1a 18 uazludausasnszuaunisgafinaluizas

LBIWEFNIINIAINIGTE WL MnFLaunessalu

dal dl a < o dgl o 1 v b4 v o
NUNLAN NAZNINITTRIAANDATINAINTIUATIAG

q

NBASIULLAAUANETWLAL

1idiayangui 4 nqugFuMNINTAWA

q

e32¢

o

t4 v ! v o 1 1 d” 1
’W']ﬂﬁ"']uﬂ’]’]@ﬂﬂ@@?"]\‘iLL‘LI‘LI@ﬂJ‘EIGLﬁN Tuﬂqmuwmﬁ

v a A

Hnszuaunsdndulansuyndunen ann1eniug

al

Safyun Gefimepraagieanistunslifanreasn
ﬂw"l,ﬂzjL"%'fawmmiLLmam%]fmqumfmnﬂuﬁmmm
TIANLAZNTENLEINNN928 (promotion) LWuan
a7l Khan, Khan, & Zubair (2019) #nan41 N1
n19daLdInNN19178 Atlestuanvidanisiaiuan

Az ligstnARANNanela uasanuain

o

a A Ay 14 J v d‘
n17UsziuniLaen ﬁﬁﬂui’]uﬁ’]')@ﬂﬂ’ﬂ@?’kﬂﬂﬂ

] A Ao g yal o @ o
Nﬂ'ﬁ‘@qL@?Nﬂq?ﬂqﬂwqulﬂuﬁqV’]"W][;]']ﬂ')"] naznI

P
¥ KR v ! o

nsdszifiunnaaendnais udsasdngdunauues

nssndulate nasanilidanneaiianudalu

v (]
v @ o A

(99978900 ANITUNAINTTRUUATIA TN TRV
NN9ALATNNITTUAN YN8 RETH

a o dy = :/l
nsaaannaznauliliedna

/91

q

AINNIIANENIEAINTTUIUNNT N A AW]A

L 4 b4 Y o ! 4 S a

Taiannoa3 1A INFIUuATARN AT IULLALAN
wazuuugialud e lfvinnsAnmdanszuaunig
Tunasindula INeANHDNIZLIUNNILAE NG ANTTH

nasindulalunisidenliiznisiuindannessa

o

FanuuaNs IH AT LUALAN AT

' o

nguan&nvialindeduAiainiiusdan

a
v 1%

NeATNULLALAN azdinndusetenisiasmnioys

a A ] :}/ v a dql
HATNILsTEumNaAen 1ﬂ23°nw§mu°nmmim pRUlaTD



RMUTSB Acad. J. (HUMANITIES AND SOCIAL SCIENCES) 7(2) : 249-260 (2022) 259

v
a o

¥ =2 1 dl v 3 1
BqJ]‘]_I?cl:ﬂﬂV]ﬁ"']UﬂQLLM'Z\J\WWN“II@Q?’]u memgh

o o

1 o A dl o d” o
wiaNTY wazdapsdiEudunaznaullaedan
! v L4 Y o 1 e 09; a a 1 a
Ne&s NN IUAIARNEAT NULLAUANB NI AN

nesnA M LNT eRAanT WA i an i o
wuvasielud wuda fiisTnaiinszuaunissndulaly

O o a

NNNITUIUNTT %\Wﬂ,‘ﬁﬁ’]’]ﬁ\mﬂﬂﬂ&lﬂUﬁQ’]ﬂJﬁﬂ’mﬁﬂ’m

AN UATNIFiLLsTiusNTanaINT8siuANTan

o 1 v

! v o 1 o d” =
Aaasuuuadelud LL@Z’Qzﬂ@Uiﬂ&ﬁ’ﬂ’)@ﬂﬂ@@i"]\iﬂﬂ

1 Yo Aﬂld” a v A Y o ' kA
NANEFUWNNTRRUAIRINIUWATIER HRA3
WULANAN azinszuaunedndula iasuynduseny

o

= o Y & da = o
WUBIAINNNTTLUAR AT TUNUNILAN A9INNg

£
A o

' P v a &2 o gyua v
2121a] %@qmﬂﬂmwmmmmu A liidnnding

e 3D

£

dupaullgnszusunissndulagauazaznaulilae

o

Janneasannsuanenuafadall dsssudAty

o A

Ml Fumunauldaedaneaiiednaiese

=)

'
% =

(309289ANNEANEUAUIIAN DA 904 1H

1 Yo dldgl a v LA Y o 1 v
NANKTUMNMTARAUAIRAINITUATIARNBATN

a
£

wuuasie s Tunguiinudn Anszusunnsdingula
AUy nduseu Inaginisdadiunisanadundn

= ] a a < o dgl a oa/’
UINNIUNITAIATUNNTUNEBN ﬂ@:ﬂ@uiﬂm@ﬂmm

o '

nIvUNuNNIFnALlAlAaNTadAnNa47198 N

q

FuATanNeANMLLAAURAN kA RLLANE Y 1w

nszuaunssndulateresfiisinaly 5 dunauii

£

WidieyanqugnAmialingedannieaseaniiuan

e3>

R

' ¥ :// a = A dﬂl tdl
AANDATWULUUANLAN ATNNTTUIUNITLABNTAN

D

v v '
o

Taipsuiia 5 Tunau tHevannaAdsu ldnuasdng

v
o

dupauliinszuaunisdndulage Tusueqili

(K2
o '

¥ ' Y o b 4 4 1%
fayangugnAniinllnTedagneasneainiiuka
Tanniasseuuuadelusiiu wodndnszuaunisu

[%

nssinduladiansundunay

v

¥ o ! v dld o U v
HPYTULUNINBATINNDRIAANDA T

n

q
% o J P :}/ a U =
ANYAANBATINLLLAILAN WU WNIT

o

v v a = o ' v
mmnmumﬂummMu%mqmﬂ@mﬁq

v
AMNTIU

£
=

Tuuvdunau ldgdunenaesnisindulage

o

d‘l = ¥ o ¥ v b4
PUBANAINHNAITNAULALNULRNUYBITIUAIVIAG

».

v
v o

naasieuuuaan wazludouveadlideya

1 ¥ o 1 e dldy o 1 v v v
NANKTULNHINDATNNTAIAANDATINAINTIUAN

Japneatiauuuanslnddu azinszuaunis

o

Andulagansunnnszuiung Tnaginisauasn

nspnadunan Aniunssusunisdndulagadag

U A ‘ﬂl v K % A
ﬂ@@i’%‘ilulﬁ‘ﬂﬂ‘ﬂ‘ﬂ\iﬂ’]ﬁ‘ﬁ‘ﬂgﬂ\iﬂfl’]ﬂﬁ@\‘m’]ﬁ‘ﬁi‘@

a A

oy iluduneundrArynanaesgisinn Aawn
b4 Y o ] 1 =3 A d” v % o
faennslddandesaufiazidanteaniiuindag
NAATINULLAUAN NINABINITAINUAINUANE
[ A ] U @ A di‘ o
Laisinennslduuuisesaufiaziaendadanann

o '

uAdaaneasanuuanelul warludunau

Q

ap¥®
]

A

ATiNEAD WOANITNNIENAINITTE WUFT 97N

= =<

13lnadAuNanala Aaznnlfindunndadn

e3¢ .

v 1

ANHUNNINIIUANTARN AT INULLANIANAY
aunsnaefitnald AosinAuA sl
< 4 %

ATHUAINUANE Y Tea1u1 90 LT uluINIg
Tunsdiudpeuasimuninuandanneainazesni
TUNIT9ITUHE WAZAIMUANALNENIIN1IAANA
Ha1u190m8LANBIAINNFABINITUBIGNAN
Faenmunzan
TRLAUBULUSAINNITIAE IUATIN

1. 3uAndandannea3auuuaAvAN Aog
a v A - \ o ° o ,
Winn1e A u@evTen sl ui sz d1uiungu
anévialil iaingwanisinduladaanngs

anévialel iasanliideyadauluainléinanag

a



260 VUNTA. (NYMEAAATUASAIANAIART) 7(2) : 249-260 (2565)

AuN1=0IN HANABIN1TN19T192RUAe RS
WATAR ANYIAEIATHNITILATIZH SWOT 289511
A o ° = Iy

et llinuuenagnslunssegagnan

2. lsuAdanneaduuuaitluddu

1 1 v

wudn ngu WideyamiuiFumundsliddingng

QA a

o

n

o))k

Tudagu ienwAgnsdaaBunsneuman

Re

=2 ¥

ummm@‘umummmmmmmﬁjmE”ﬁu BN

al

o

N

=

dl ° ¢4 Y o Y ¥ o ' v
Warunasenag i AL uATanie a3 UL
asielud e nngugiumunaziinistadanlu
AMUIUNIN
daiguanuzlunisiqaasisalil

4 = o A
nisidinnnreamalulagadelundvsessuy
ol . > > a &
aaulaiidaudoglfiraninaresduiadu aznon
< PR 1l ° = ¥ a
1 N2 lwniddundgsliiinisdrmansnisliisnag
aaulatiaasgnin lnaanizdaueddfumuingy
Gen Z wa¥nga baby boomer 311NsEUIUN19

frnauladaunnsnenuriseld atnals a9Aas@AnEn

' (2
a

a 1 =
WL AN T AT

LANATA9RY

Aronson, J. (1994). A pragmatic view of thematic analysis.
The Qualitative Report, 2, 1-3.

Braun, V., & Clarke, V. (2006). Using thematic analysis in
psychology. Qualitative Research in Psychology,
3(2), 77-101.

Grewal, D., Roggeveen, A. L., Sisodia, R., Nordfélt, J.
(2017). Enhancing customer engagement
through consciousness. Journal of Retailing,
93(1), 55-64.

Chalong, S. (2020). Modern trade business in building
materials .. with the impact of 2020. GSB Research

Online. Retrieved November 26, 2021, from

https://www.gsbresearch.or.thiwp-content/uploads/
2020/04/IN_moderntrade_4_63.pdf (in Thai)

Kasiri, L., Teoh, K., Sambasivan, M., & Sidin, S. M. (2017).
Integration of standardization and customization:
Impact on service quality, customer satisfaction,
and loyalty. Journal of Retailing and Consumer
Services, 35, 91-97.

Kezia, H. M., Wilbard, J. G., Mbiliny, i. B., & Maliva, N. (2019).
Factors influencing consumers’ convenience
shopping of industrial products: A study of
Kinondoni District. University of Dar es salaam
Journals, 21(1), 23-33.

Khan, M. A., Khan, A., & Zubair, S. S. (2019). Online buying
behavior: Prospects for online sale promotions
strategies in Pakistan. UCP Management Review,
3(1), 25-40.

Kotler, P., & Armstrong, G. (2010). Principle of marketing
(13m ed.). New Jersey: Pearson Prentice Hall.

Kotler, P., & Keller, K. L. (2012). Marketing management
(14’h ed.). New Jersey: Prentice Hall.

Lunkam, P. (2020). Construction material industry. Krungsri
research online. Retrieved November 26, 2021,
from https://www.krungsri.com/bank/getmedia/
3713611b-cbeb-4536-ae80-38f06d248dad/IO_
Construction_Materials_200618_TH_EX.aspx (in thai)

Marshall, D. (2019). Convenience stores and well-being of
young Japanese consumers. International Journal of
Retail & Distribution Management, 47(6), 590-604.

Masruroh, R. (2017). The impact of modem retail minimarket
towards the continuity of traditional retail
businesses. IOP Conference Series: Materials
Science and Engineering, 180, 012005.

Qazzafi, S. (2019). Consumer buying decision process
toward products. International Journal of Scientific

Research and Engineering Development, 2(5), 130-134.



