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Abstract

The research aims to: 1] develop a model of Thai spa business
management strategy, 2] analyze the factors affecting spa business
management, and to 3] analyze the guidelines for selecting strategies in
managing Thai spa business towards sustainable competitive advantages.
This was a mixed research methodology. The sample group was 400
customers who had used spa services in Bangkok by stratified random
sampling. The key informants were nine personnel from the government
officials, spa business experts and spa business entrepreneurs. Three
personnel were selected from each group by purposive sampling. The
tools were questionnaire and interview form. Quantitative data were
analyzed by statistical methods. Qualitative data was analyzed by content
analysis. The results showed that; 1] X* is 105.45, X*/df is 1.622, CFl is
0.97, GFl is 0.98, AGFI is 1.00, RMSEA is 0.045. That is to say Thai spa
business management strategy model towards sustainable competitive
advantage was consistent with the empirical data. 2] Factors influencing
Thai spa business management towards sustainable competitive
advantages included: Entrepreneurs, Marketing Communication and
Managerial Innovation. 3] Regarding the Thai spa business management
strategy, the business entrepreneurs should use the strategies that respond
to the customer needs in terms of quality and service.
Keywords : Management Strategy; Thai Spa Business; Competitive

Advantage; Structural Equation Model (SEM)
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snPulummund uazdiaansafiuaiuinisdluge sutsadunsata
01%n a¥snunaraeneldlFtudeuldiduduaunn fudu nduyanadi
UsznaugsianarAansauiiloliAnusglov Iinnamanelasedssngei
azanlinuganuuinig FaSendt “@ravmnssuuInIg” WY gRamnTsunTg
Wnnd gaamMNTINNITTIou s ILALEUNUING iwﬂy’qqmmmsmudmaz
Todafnd (Husiu Gansal Auagndnd, 2550) g3Refiiierdostugnaimnsau
miviaal,ﬁsnﬁmﬂmsﬂmaLawquﬁaaﬂﬂm W “aeunaaniy’ e SPA
LazUSEW 18891 uaud 2004 3110 Tasaniy “d@eunaiuaniy” Wugshaal
ﬁwlﬁmﬁlfﬁﬂgimmwé’ﬂw%’wéﬂ (Jarukit Marketeer, 2020) lngasnesngloay
warlslusyiuraudneg

M1919% 1 Tglavesgsivauilnesendng U we. 2559 - 2561 : duum

UuTen 2559 2560 2561
agnunauaniy 739 962 1,152
UTHN Lga% waum 2004 9119 73 210 200

334 3,371 3,732 3,913

naugnAliuinisssiaaUlne dulngidutinvieadiorrisiemdun
fle¥evay 80 Tnslame loun thvioaflsnvndlus sesns uazeudng s
nautinvioufienrmaunuiiudewaylsy dudnviouielunanendeu liud
ydufle MunmEkazeiiu dudndesay 20 iudnvieudienvnlne duwa
Tissiaaurinmafulnedseronindhsmvgeiegssnd lnsuuili
maiulnvesssiaaU lneldunannnsvenefvesgaamnssuvienilen s
yhlwlesunsatiuayuanaiasgogisseiiles (The Board of Investment of
Thailand, 2014) fsifu el waugsinaurildfumssusesnmsgiuain
nsvnsNassngy Suultinmsdulafiugetuegsaiiios Snisdaiing
nanvesgsiaatilneduulduresdnsmaveefufingatunuluge Tns
Tud w.a. 2556 el uazwInuNulneiyarma1awiniy 3,469 druum Lguiu
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.. 2555 Taflyarnanaiiiy 3,117 Suum videuududesas 11.27 usiflo
fisannmaunainviesiiiiequawinlanaziyanngeda 1.7 dudiuum
(iumsnsn Juny3, 2559) tuidugsianimnudfayodisds adreeldiding
sruuAssgiresUszmeaduduuann SnidseliAnnisisnunazedn
suddadunsadineldliuigussnounis nquiamiavuianaluas
Yungau (Small and Medium Enterprise: SME)

agdlsfionu maiulavesgsiaauinedsszauiudymlunsdiiinay
ilesangsin avilnednlngduduszneunis SME dsainnnisdsiatoya
YA duimuIamiavwInnauazvngey () Tul wea. 2558 wui
Uymlunmsaniiugsiavesduszneunis SME Susudi 1 fe Jaymdunismana
Sovay 44.59 SuRUT 2 fe Jaymduuinisdnnisdesay 27.03 Susuii 3 fe
Haymdunisndndosay 19.26 wazdududl 4 fie Yemsunisiiudosas 9.12
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3) ilefnwumensidenidnagndmsunisinnsssinaulnega
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wudRaEafunagns

nagws (Strategy) viungs WNUSTEYEITRIRAMTTIT LT Uln e
n13NAUNTOIANIEIINADNVDIDIANS iBlrimsiulusuussaimneves
peANTegiUsE AN MmMUAUSEAVENG Nagnsn1sianisgsialiaiudAgy
uaznolmAnUsylomidall Ae dreligsRvanunsniinun inguszasd wasfianig
wien1siandnluswianegnstnnu amnsaltiduwumedniuguiianulu
msvhulEivszansamnndety sudselannsameazuddaymiioy
Aedunaniudsutymidulomatiazsuiugshvluowien wasdaeliguims
siugeiidevienifininslna ansnsadadulaliogsseuneunazaninsnanay
Fedlunsiniugsiold uazanunsanagvfuRlrussadmneindlusses
817 (Yadn Wueee wazame, 2549) Tnefinagndseduudsm (Corporate
Strategy) tunisrimuanagnsluninniieg Wusuwmslunisaiiivnuves
U3 Bawtadu 3 nagns @il 1) nagvduunidunisiinln (Growth Strategy)
unsduiugsialiAuladeisnisee 2) ﬂaﬁméLme‘ﬁ (Stability Strategy)
lavgefansiuy Growth Strategy L"T;JumiﬁwLﬁuqsﬁaiumawmﬁiﬁﬁaaﬁﬂws
\Wasuwlad 3) NAgNSHUUNAGY (Retrenchment Strategy) ansyfiun1saiiy
oy apnuluudemiGuseaiiuiameeinainiivediag dunagnsseiugsia
(Business Strategy) iunagmslunsassgaudamensustulugshaitefias
Tesdnsanunsaduindeuldmuivane liinsdumssnddladiddaieatu
Bnndvln msadagsimdnlvl nsszyedosdielmivesnisiieu Téun
wialulaguazuinn sy SN sTnasInIneInskazn15UsTaUsEaNS AN
Funu drunagnsseiuming videseduUfiRnis (Operational Strategy) (U
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Anarumienvetesdng denagnsszduiazinuunndnatuooniuluudas
st il 1) dheufoinas (mplementation) nagdiitonisiamn uazdes
wEoudmsunmsindisuaud iy nMsiauauARSEuNMsWAsuWaas
IRERRRITV PRTEL R ERIENIRIER Imﬂﬂaqwéﬁﬁaﬁjﬂizﬂaumiﬁmmﬁﬁm
2) nMsnann (Marketing) ﬂaqméLﬁamsammu Brand positioning W Brand
identity \leli.du Top-of-mind Tusanm safsnsuimsenldarelidueniu
N13899U (Return on Investment) wazdmneausilisnisioansnsman
fhowufy 3) M3y (Financial) nagndlilensuimsdnnisnszuaiuands
Wisualiauduiduidonvesgsnegdlsiiiissmesdorldany sulutiansues
ylemavesunasiunuiiieiosdnsannsaduiunuliognsuiu

wurRmEafuATlEUSsUNIanTsuTadu

Jay Barney (1991) lglamumngli31 muneds nadnsildannisaidu
mivmﬂaqméﬁmmsaa%ﬁmmm (Value-creating Strategy) Tinilondnauds
AoanulalUSeudan1suadu (Competitive Advantage) lnegutstuldannse
sidunsmenagnsuuuiriuldlurisnanieatudemainsldiuiouds
mMausduazdBuldfroidegudsiuliannsoaonideunuunadnsnaysslovl
viennuAduilonnanmsiinagnifiesinslitmunnieadnstuin danine
Ausang (2546) lalvianuvsngliiaulaidseunienisuiadu vaneds
auanansavesasdnslaesdnsnililunisadmanumionsinsdu q anns
WAnAuAVEBUINSTignéndiaamafieUssaniailndeniniiuguddyes
anuladiUSeunemsuaiady fie anumileluinuyseavsnm unn uinnssu
sansnouauewiofuilng Tuvasiindngn s3suUsana (2550) ndmd
ailsiuSeunamsutstumnefanisaiannuunnslunandusinnelia
mslauseunansuadu adeenuiuendnvalvomdndog wasvesianis
LLGié’aqasguuﬁugmmmé’aqmi warn1sEaNUTeIgNAazngy na1lngasy
AUlUSEUN1INTSUYedU (Competitive Advantage) Mingfis N15AHIUEIAY
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NM3A0ASUNITIIY NAgNERIUNTELINNTIANIS NagndiuaaLindonnis
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yAdnG SUAW (2564) Fdei3es “gUnuuMIRRLALTINULYRUTENBUNIS
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sueg (X = 4.25) (2) anmasnsasnudu 9 (X = 4.23) (3) susinwe (X =
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/Anlun133dY

933t dunsifonuunaunany (Mixed-Methods Research) Tudau
MyeBalsunm Ussnns fe Jliusnisaurluwananmumuasidulszeins
wuulsinsudwauiiuiuey (nfinite Population) nausegns Ae {lduins
atrluwangannumues lnemsinseiaunisiasasiaagldiinasiisuiiesn
dusn 10 — 20 Feghesie 1 MuUsduneld (Schumacker & Lomax, 2015;
Kline, 2016) msiduassiusznoudie 15 shudsdansld vunsnogneildly
neifeadeiifelidnnuminiu 300 fegis WBNsduuUUIndy (Stratified
Sampling) wagkWitayandn (Key informants) lun1siiudeyaidanninin leun
YPANTINDIANIAASE 3 A tindnsgTervaiugsivati 3 au uazth
g3faaln 3 Au wazliiBn1sidenuuuLR1Lae (Purposive Sampling)

iwdeslefeiidlunsiiudeyaifesiunn fie wuuaeuaa (Questionnaire)
WUUHIATIEIUUTENNUAT (Rating Scale) Wuu 5 Fetu Tngutsuvudeuany
oonilu 3 mou il noudl 1 deyailuresrounuuanuniu noufl 2 nagns
nsdansgsiaauilne meud 3 Jedeiinasionisianisgsiaauile uaznou
7l 4 Jorausuurdu q drusesdieflilunsivieyadsnnunmie wuudunual
BednuuuAailasaadie (Focus sroup form) Tnaiduuwadianufeafiuanyfa
diuvesideamnaluFeswesnnmadentinagrsdmiumsdansgsiaatilne

fAdensraaeuann e eiesiede Taedidermadiuau 5 auvhms
ATIEOUANUATIELEEM (Content Validity) Ingldrduiinnuaonndos
sEnIetaAnuiuingUseasAns3de (Index of Objective Congruence : 10C)
wud1 msddeadaden 10C ogfsewing 0.60 - 1.00 Aoilauaenndouasd
mal,%qﬁam LLﬁ%f\]’lﬂﬁuﬁﬂﬁﬂﬂﬁM’lﬁ’lmmL%‘E]ﬁu (Reliability) youniadlolny
mslunagey (Try out) Auffisnltuinisgsieaurilildngusognsdium
30 AU ud TR NERRT s INAdIUsTAvELeaTTIRTELLIA
(Cronbach’s Alpha Coefficient) wazvnniiindaus 0.70 Tuluidednedodiedde
S (933010 a5aR, 2563) Fslunisiunnastildiviiy 0.985 wang
THfuiasesdioideiinuderiugianusailulfifudeyald
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Google form F1uiwasgsRvaUlumngammnamunaslugnifineunld
3N sevadioununiius 2564 - vy 2564 MnuioyadeUiin
uﬁmwﬁéﬁaaaaﬁugm A M3drsesidhernanud (Frequency) A¥euay
(Percentage) ALad (Mean) wagenauidoauuinn s (Standard Deviation:
S.D.) WANIINAARUADAIATIZE LaslATIziANdNNUSTEnINefILUS
Airseimdulseavsanduiusuuuiiesdu (Pearson Correlation Coefficient)
NMTIATIEBIAUTENDURIBUSU (Confirmatory Factor Analysis: CFA) Lagn1s
Aneilunaannslasead e (Structural Equation Model: SEM) d@aunsiiu
foyaiBennm dudunsmsdunvaliifoinguaginsziteyadionis
Ao (Content Analysis) LagmsHSSMNERATEN (Descriptive Analysis)

HaN13ANYN

HANTSANYY WU

1) wuuiaeanagnsnisiansgsivaiinegaiulaiuTeudansudedu
1l 4 psduszneu o fUsznouns (Ent) winnssunisdanis (MI) nmsdeans

A1s5ea1n (MC) wazaulaUSaudaniswdetu (CPT) Tnedianawiinadu
ADNAADIVDILAALDIAUTENDU Pl

Ent1.1 [=o0.0s
0.51
0.48—| Ent1.2 [=*0.08
0.51

T Ent1.3 |=o.10

oeg | ENE21 [o-0¢
o @D
0.56 \ Ent2.3 [=o0.0a

0.47— ENt3.1 |=0.12

%8 ~ad Ent32 f=o.10

Chi-Square=47.29, df=25, P-value=0.54309, RMSEA=0.0304
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1.1) HanTlATIEvLUUINaeseIRUsENBUlNBSuSUR UV Tlsaz Uy
#09 MuAUIENOUNT WuUTaeeTinesrusenoudEudusuRunilaas Susiu
d09 AugUszneunsilanuaenndesiudeyaldausying

A19197 2 HANTIATIILUUTIR0909AUTENOUAUEUTENOUNTS

Al wnaua Arfiduaald A15NATAN
X2 laifieddgmieada 47.29 -
df - 25 -
p-value P>0.05 0.54309 ARPTRLI]
X?/df X?/df <2 1.89 NULNEUT]
CFI >0.95 0.96 ARPTRLI]
GFl >0.95 0.96 NULNEU]
AGFI >0.95 0.99 RRPTRLI]
RMSEA <.05 0.030 RRPTRLI]

0.51
0.84

0.14

_ MI2.1 [==0.13
1.00 n.n@ 770,407 -

é"'“‘-- MI2.2 |=0.13

0.9 0.45
I MI2.3 |=0.10

U049
& MI3.1 |=e0.17
MI3.2 |==0.18

i

0.17

Chi-Square=34.09, df=28, P-value=0.06393, RMSEA=0.039
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wazawinuuinnIsUNTInNsiinuaenntesiuteyalasedny

A157°9% 3 WANTITIATIERUUUIAD9BIAUTENDUATUWIRNTINNITIAATS

] Lneua Arfiduonld 1SRRI
X2 lufldudAgmsada 34.09 -
df - 28 -
p-value P>0.05 06393 HULNE
X2/df X/df <2 1.217 NN G
CFI >0.95 0.97 NN G
GFI >0.95 0.97 NN G
AGFI >0.95 0.99 ARITRLIL]
RMSEA <.05 0.045 ARITRLIL]

(=3
a
B |

11 .

N,

) Tl

L)
; ZI=E
o | o | e
=) B b
: =
"

(=
-
w

&
(]
ok
£=]
-
a

G288
zllzliz|(lz
L bl R

o :

e W O
m RF RF
[=3
Ep
[=

(=3
-
5

.83 0.09
0.19

:i MC4 013
" MC4.2 .11
ce MCaA3 .18
et B T
MC5.2 .08

0.17

Chi=-Square=88.1%, df=50, P=value=0.80100, RMSER=0.015
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1.3) NANNTIATITIHUUI1A0999AUTEND U US U UA UNNTLAL D USU
NFDIPUNTADAITNTHAIN U WUUIBBINTINBIAUTENDUTE LT UBUAY
vflawazdusiunassmnunisaeansnsaanailiaugenndeiuteyalisUseany

A19199 4 HANTIATIENLUUTIa98IAUSENDUATUNNSERAITN1SAAA

] wneua Arfidunald AR
X2 lufidudAgmsada 88.19 -
df - 59 -
p-value P>0.05 8010 RRPTRBIT]
X2/df X?/df <2 1.89 HULNE
CFlI >0.95 0.99 ARPTRBIT]
GFI >0.95 0.99 RRPTRLIT]
AGFI >0.95 1.00 RNl
RMSEA <.05 0.015 UL
Cptl.2 a.a7
Cpt

7

Cptd.3 8.13

Chi-Square=163.35, df=g5, P-value=0.32070, EMSEA=D.035
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1.4) HaN1HATIZIEUUINADIDIAUSENa U U U UAUaR 1 UANL LA
WU T U UAUMTLATEDY WU WUUIAaBINTINBIRUSENaULTY
gudusuanulaluieudnswisdulinnuaenndesiutoyaiiasedny

A157°9% 5 KaNTIATIERLUUIaReIRUsENoUANKLALUSBUG NI U

faudl neua Arfiduanld ASRITAN
X2 lufidedAgnsans 163.35 -
df - 85 -
5 p-value P>0.05 0.33070 HULn QU
X2/df XP/df <2 1.921 NULNET
CFI >0.95 0.97 NULNET
GFI >0.95 0.98 HULn U
AGFI >0.95 1.00 NN
RMSEA <.05 0.035 NN

Chi=Zquaresl0if. 43, diwes, Povalue®d. 36301, RMSEA®D,045

JUANT 6 wuuTaBINagNENIsINNISgIREUIlne
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1.5) namTIATIgRkuLIIaenagnsn1sdnn1sgsivaUlnegaiula
WIBUeNsuUety nud1 wuudnaesnagnsnisdnnisssivauilnedaiula
Wigulensudetuegedaduiinuaenndesiudeyaidausying

A13197 6 HANTIATILUUTIRRINAENSNNTTANTTIAvaU vy

Al wneuat Arfiduaalld AR
X2 luifideddgynisads 108.45 -
df - 65 -
p-value P>0.05 56301 RRPTRHIT]
X2/df X/df <2 1.622 RRPTRLIT]
CFI >0.95 0.97 RRPTRRIT]
GFI >0.95 0.98 ARPTRHIT]
AGFI >0.95 1.00 WUl
RMSEA <.05 0.045 RRPTRRIT]

A9 7 LAAIDNENATETNAINP IS

Variables Mi MC Cpt
DE IE TE DE IE TE DE IE TE

Ent 0.42 - 042 0.29 0.09 0.38 0.05 0.31 0.36
(0.03) (0.03) (0.05) (0.04) (0.02) (0.02) (0.05) (0.03)

MI - - - 0.25 - 0.25 043 0.10 0.53
(0.11) (0.11) (0.05) (0.05) (0.05)

MC - - - - - - 0.41 - 0.41
(0.09) (0.09)

Chi-square = 108.45, df = 65, p-value=.56301, (CFI) =0.97, (GFI) = 0.98
(AGFI) = 1.00, RMSEA =0.045 SRMR = 0.035
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m319 7 wudn Tunagnsmsdnnisgsiaauilneganaliiuieudenis
wiadus guseneumsiavinaninseiennulaiuSeudienisudety uazdad
Sviswannsdousenuliuseulainsuuegeddumuiulaed winnssu
mM3dansuavnisdeansnisaatadusiuusdeing waznisdeasnisnainia
Svswannensasienuliuseudanisuaduedediiu Tuvasfiuianssunis
SansiisvsnanisdousennuliiUeuBanisugsiusgedsdulneiinnsdoans
nsnataduiuUsasinu

A5199 8 wansAduUsEANSNITNeNT

Fuusdaunals Cptl  Cpt2  Cpt3 Cptd

R’ 0.64 0.71 063 081
FruUsdanale Mi1 MI2 MI3

R 0.67 0.63 0.65

frudsdanale MC1 MC2 MC3  MC4  MC5
R’ 0.65 0.61 0.71 0.73 0.75
aun13lATaaiaveIiIuls M MC Cpt

R’ 0.72 0.73 0.79

a £ ¢

NM5NT 8 AnduUszanEnIsnennsal (RY) vesaunislaseadnadiuys
welsnnely wusn Arduuszansnisnennsal (RY) ve9uinnssuni1seanis
(Managerial Innovation: MI) AU 0.72 wiseanUslulunaainsassuiy
AuLUsUsIuTeIuinssun1sinnis (MN) Te%ewar 73 Arduuszansnis
wensal (RY) vedn1sdeansnisnain (Marketing Communication: MC) i
Wity 0.73 wiasudslulumaanunsassuienunsusiuvesnisdoansnis

pa1m (MC) lasaeay 73 wazAdudseansnisneinsal (RY) vasanulauseu
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\B9N15U99U (Competitive Advantage : Cpt) daidu 0.79 wsesuslu
Tunad1u19085UI8ANLUTUTIUY AL IS BTSN UYL (Cpt) 141
Sovag 79

v aAada a !

1. UafenildvsnadensdnnisgsiauninggainuldiuSeudenisudadu
og1989fu § 3 sy oun duduszneunts Fuuanssumsdnnis wasdu
nnsdeansnsnann Ineduguszneunsiiaadanniigaivindy 4.43 sesasn
fio fuuinnssunisdanis danedsiidy 4.35 wagfunsdoasnsnain
fAnedewiniu .38

2. wnensidenldnaensdmiunisianisssisaulnegainuladiey
BensutsuegadsButiu wuth flideyadidny 6 Tu 9 au uusthihemaden
Tnagmsludnuasiijsmeuaussnnusioinisvesgnd dwdn 3 au wugihi
mslinagnéfsjnouaussmiudesnsvesgnAmaunauiunagndaudy

nildlusuannInLasuINIS

d3UNAN13IY
Anounuvaeuaudlnghdunandgs ddwaunndian 240 au Jeny

]
=

5211919 31 - 40 U dllwgifimsnensedviSaaniuasdudivesgsie
s1eldiafonnnnin 45,000 U deifeu
fideyaddduypansainasdniaaiy 3 au Taefl 2 Tu 3 Wuwe
wie waz 1 au Juwene sumsAnulussiuuSayalanie 3 au 2 Tu 3
IMNTURAUITIAALNITAT kAT 1 AU U1AINNTUNITHNNERNUINEuazNIS
wwndmaden dndvinsgBeiviaiugsiaatt 3 au laedl 2 Tu 3 Wuime
w18 way 1 au Wuwends way 2 Tu 3 auns@nuluseauuSygiln aunis
Anwluszdudiganien 1 au snnaatiunisinwseiugaudnuii 3 au
waziingsiaath 3 au Taeiumaeris 3 au uas 2 Tu 3 umsinuluszdy
Ysayyln aunsAnwluseauuSygns 1 au
KanFIeRunagnsiidmasteaulfiueudinsudeiuiu wuidisd
auldiUIsudunatlunmsudidiade X = 4.38 anuldiieuainay
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uansindlunmsaniianede X = 4.61 analsiuseuannsiigndanizngaly
amsdlAiede X = 4.34 uazanalldiususunisadennudueiluaimsy
fiAade X = 4.42

namsIsededeiifvinasionisinnsssinauilneganuldiuseudns
wistupeadadu wud Jadunisdeansnmsnanauazdadeuinnssumsians
Tunmsmiaiade X = 4.44 luvagidadosuiuszneums lunmsudiaieds
X = 4.47

wwImansienitnagnsdniunisdansssiaauilnegaulaseud
nsuteduogdiuty nud difdunsal 6 Tu 9 au wusthrhasdonld
nagmsludnuaiziisneuausinudieinsvesgnii daudn 3 au uuztiinms
Ttnagméisjameuausiniufosnisuesgninaunauiunagnsaudunils
TupuAMANKAZUSNNS

2AUTENANTIVY

HANTI3Y Wud1 AalaIeulnsuiaturesssiaauiinelunins iy
oglusziuinnilan denmdesiunanisiteves 1gsa tninwy was Uszand
eyl (2561) §330i30s “Uadefidsrasionisainannalsiuioumenisusstu
VoIHUIENOUNNTTINIUINISIUUANTANNEMIUAS” WU AnulalUTeuNanTs
wisduveUsenaunsgInausmsluwansannamuas lnanmsiueglusedu
1 definsanluseasdenasnuin ssfunsaieaulditisumsnsutstu
vosUsznounsgsisuimsluansammavnuas Al edegega fo suns
AOUAUDIDEIITINGT TOIAINT A FIUNAYNSHUU WaTAIUNITASI9AIY
WANFINA AUAIFU AU UUTIaaenagnsn1sIansgsivaln inegaulauseu
Bansudedudl 4 esdUsznou e fuszneums uianssumsdnnig msdeans
n1sna1nkarANlAUIEURINISWITY donadesiunan1TITaves uns
yesles 31103 1eswiina wazauay 1AeAde (2561) IdiFes “FUnuUnagmS
nsmanvesgsfsatniieguanluaniugaudnuiuszimalne” wud
sundnfagifinnltlussieauizdesnamiedidnlseneundniduingdiu
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N557UR Inendanseiaunlusuuuuvesilyqviesdu ausiagsu

L Ag 7} 0

1 |

Usmsannsarniamsusnisuaskandusiogadum auuselevl uazdsean
UENUEloPCLPRHIHID

Lazdsaenadesfunanisideves Uimar Samintd (2563) deiEes
“NagnEMNINIRANAgIAY aUuuesAT s s uinvisaisrvFu” wuin
nagnsNINIIRaIARUUBsAsINdmiugsAvaUlulstmalne ilesesiu
tfnvieaieaynidu Uszneulumeesdusznoundn 4 Jszms 1éud msnaa
dususAn (Relationship marketing) A1sAANALUUYIUING (Integrated
marketing) nMsaatnn1eluedAns (Internal marketing) LarnInaInLiona
d59vean1safiugsia (Performance marketing)

weniniudnammagevamigiu wuth lunagninisdanisgsivaun
Ineganuldivisuidansuisiuegnedsdutu esdusznouduiusenounist
SvswamanssenulFUsuBanisursduenedsdu wazesdusznoudu
FUsznounsfitiavsnamsdensemuliiuisuidensudsduogsdaiulaed
fuvsuinnssunsdnnis wazmsdoansmsnanaidusuusdsiiu wazaning
fiduuiioradosnand wefusznoumsiieng vinwsuazeuanusad
B 9 douanusathienamd wasinupmatinysannislunisuimsdans
ssivlfednadiussavinmeniinitenaud uaginwsmanduluimuausuns
doansmamana fatiu ar1ug inwzuagenuansaludiueing 4 s iansa
N39S wazn1sERENINIRAIALLY Fruuduiiduesdusenoudfyiidu
aussauzddnyuesiiUszneunssiivan SmssiunaniTideves oftuvi gaues
Ustine Tnsdums waen3dng sUAei (2564) F93fuiBes “guuuunsWiamn
AUI0ULVRIUTENBUNITTINAUY” WU AUTIOULAUAIINS AU
B 9 waginwgiumsimuaideiailunsuimgsfivat, sudainue
sumsiiuyeddiusuaznsinsedoasifussiuszneuiidifvesanssaus
AUsENaUNNTIIARaUN

Tudhuvesnsduntwalflsideyaddny wuin gsfvatn msflazidentd
nagmsludnuaiziiysmeuausnufeInIsvesgnAnaLHaUAUNagNSAINL
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