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Abstract

This research aims to 1) examine the marketing mix factor level of shop-
ping applications, 2) examine the consumer purchasing behaviors via shopping
applications, 3) compare the marketing mix factors of consumers classified
by personal factors, 4) compare the consumer’s purchasing behavior via
shopping applications classified by personal factors, and 5) analyze the mar-
keting mix factors affecting consumers’ purchasing behavior via shopping
applications. An online questionnaire was used to collect data from 581
consumers, who had experiences on shopping applications chosen by con-
venience sampling method. The data were analyzed by frequency, percent-
age, mean, standard deviation, t-test, One-way ANOVA, LSD, Dunnett C, and
multiple regression analysis.

The results showed that the majority of the respondents gave high
importance to the overall marketing mix and at each aspect. Regarding each
aspect, the channel of distribution was at the highest level, followed by the
privacy aspect, and the personal aspect was at the lowest level. As for the
respondent purchasing behavior via shopping applications, the result was
found at high level. The respondents who were from different age group and
average monthly income had different opinions on the aspect of personnel.
The respondents with different education levels had different purchasing
behaviors via shopping applications at statistically significant level of .05. Using
multiple regression correlation coefficients, the overall marketing mix factors
had the power to identify the dependent variable 61 percent. In addition,
the result showed that the aspects of process, marketing promotion, personnel,
and prices affected the respondents’ purchasing behavior via shopping
applications at statistically significant level of .01.

Keywords: Marketing Mix; Shopping Application; Purchasing Behavior
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not assumed
8. N135NW Equal variances 2.66 0.10 0.12  554.00 0.91
ﬂ'ﬂmlﬁju assumed
AUFN Equal variances 0.11  369.87 0.91
not assumed
374 Equal variances 1.34 0.25 -1.12 554.00 0.27
assumed
Equal variances -1.10 372.84 0.27

not assumed

M15799 3 WUIT A1 Levene’s Test AAIMINNTT 0.05 HITAUN
Sig (2-tailed) A1 Equal variances assumed @silA111nn1 0.05 Gt
Anoukuuaauauninadeiulviauddyiuladediudssaunians

AANA LULANANaTY



nNsansuyyemaasia:dabAuAMaassuwnny A

()
1 06 UR 42 aUUA 2 woumAu - domAU 2567 4&’,"}‘

A13197 4 @ asuNanIegeuANNAgIUUIB LB UALRRYAIUUTEEINNaNS
pa1aveseulaeUndiady Suunmu 91y sEAUNSAnY el

LAZDITN
Hase 218 SZAUNTTANY 51¢ld 1IN
F-test P valueF-test P valueF-test P value F-testP value
1. dadszau 1.68 0.15 0.62 0.60 1.58 0.18 1.03 0.39
NNTAAA
2. wansouan 1.20 0.31 0.40 0.76 1.32 026 131 0.26
3. 911 1.04 0.39 0.74 0.53 1.80 0.13 1.02 0.40
4. YoaanNsIn 114 034 1.64 0.18 1.30 027 131 027
MUY
5. ATENLETY 1.47 0.21 0.24 0.87 0.80 0.53 0.86 0.49
NI3AAN
6. Yynma 2.51* 0.04 1.25 0.29 3.04* 0.02 1.20 0.31
7. aNWUENY 2.25 0.06 0.28 0.84 1.99 0.10 0.71 0.59
NIUAIN
8. NTTUIUNTT 2.20 0.07 047 0.70 1.44 022 1.22 0.30
9. mssnwanudu 1.24 029 121 0.31 0.51 0.73 031 0.87
AU

o o aad o

* ftlyd A eananszau 0.05

YY)

freunuuasunuiitlenguareldraiiiimuddyiutadvdinsyan
ynanmseaeuyanauansnatusesdidodfameaianiseiu 05

HaN1534A91298 Homogeneity of Variances nsiUSeuiisuaadediu
Uszauneinisna1aniuyana 3uunaueng (Levene Statistic =1.587, p=.176)
w1 Ldddedrdgynieada ldadivadounstifivonnasinannunysusiu
wiiu 19 LSD (gnuna Seelud uasyund Wieaudng, 2556) HaNTIATIEN

o o dl
UNFUD AR IN 5
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A15197 51 nsilSuanuuanaARfes1ee (LSD) MuuAAa IWUNANLDEY

Tdduw 2130 ¢ 31-40 U 41-500  wnnd1 50U

a8 209 Fuly

, X 4.15 4.04 3.86 3.74 3.80

TaAu 209 4.15 0.00 0.12 0.29* 0.41* 0.35

21-30 4.04 0.00 0.17* 0.29* 0.24

31-40 ¥ 3.86 0.00 0.12 0.06

41-50 ¥ 3.74 0.00 -0.06

1N 500 3.80 0.00
Fuly

Frounvuasuawdilionglitiu 20 Pkauddyiutadvdiudseay
ysmsransuyARa gandn fideny 31-40 U uay 41-50 U uazfmeu
wuuasUnaieny 21-30 Wkmrwddnyfudadvdndszaumsnisnaindny
ynna genin giidieny 31-40 T uaz 41-50 T

NaNSIATIEY Homogeneity of Variances nsw3euifieudniadedau
Uszaunanisnainniuyana 31uuna1usield (Levene Statistic =2.904,
p=.021) wua rleddgneaia Asltadaveaounsaidivonnasinaullsusiu
wirlaifu 19 Dunnett C nanslnsevithuaue fams1eil 6

A1319% 6 : MTUSEUBUANULANFAREETIEE (Dunnett C) AMUYARA
Tuunauseld

15,000 15,001- 20,001- 25,001- 30,001
UINNTD 20,000 25,000 30,000 um

ynaa #1nan Um um um Fuly

X 3.97 4.05 4.12 4.04 3.70

15,000 Uvsisesnin  3.97 0.00 -0.08 -0.15 -0.06 0.27
15,001-20,000 UM 4.05 0.00 -0.07 0.02 0.35
20,001-25,000 YW 4.12 0.00 0.09 0.42%
25,001-30,000 UM 4.04 0.00 0.34
30,001 vnduly 3.70 0.00

* fidydAgyneadAvszeu 0.05
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Hrounuvasunuiisnels 30,001 vl Ieudfiutadodu
Uizaumqmimmmé’mqﬂﬂamm’jwﬁﬁﬁmﬂﬁ 15,000 UTMW3BFINI1 15,001-
20,000 v 20,001-25,000 U Wag 25,001-30,000 UM 8 98TBdEAYNI4
adRTisey 05

aunfigiudl 2 WisuiisuiladengAnssunisdodudkiturauds
waUnaATuvauslnAdLunmUAN BN UTEYINTAENS

AN 7 1 TR EULTBUARAENGANTINNITRAUAINIUTEUTS
W UNSATUTUNA LA

Levene’s Test for t-test for Equality of Means

Equality of Variances

F Sig. t df Sig. (2-tailed)
Wqﬁﬂﬁiumi%@ Equal variances assumed 0.02 0.88 -1.12 554.00 0.27
duAmmureUle  Equal variances not -1.13  401.07 0.26

woUnaLATY assumed

HADULUUABUN UL NAY I EUAE VIl ng AN TUNIsTedUANIuYe U
weunAduliuansaiy

M1319% 8 : asunanIIAdBUANNATIUIUTEUBUARAENGANTINNTITD
Auprureusaundintu

o = o =
21 FLAUNIANYT Teld YN

Jady
F-test Pvalue F-test Pvalue F-test Pvalue F-test P value

Wqﬁﬂiiuﬂ’]i%@ 1.06 0.38 2,67 0.05 2.30 0.06 0.90 0.47
* fpdAynneainiiszau 0.05

FrounvuasunwiifisziunsAnwisniy fwgRnssunisteduis
gouTsuaundinduunnsnaiuetsiitoddymsadafiszdv .05

NaN153ATI¥YH Homogeneity of Variances nsw3suiiieudniade
anmsumi%yaauﬁmm%au@aLL@UWﬁLﬂ%’u UUNANUTZAUNTANE (Levene
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Statistic =1.344, p=.259) wui1 lifidvdrfgnisana Jldadfnaaaunsalil

Fonnasd1AnuulsUTIuwiY 1 LSD (gnuna 8aaluf uasyunid wisaudns,
2556) HANTIATIEIUNAUD AINNT199 9

A1919% 9+ MITBUTIBUANUUANANANRRETIUAYBINGFNTTUNTTOFUM
iureuTauaunaiadu IuunauszAunsAnm

woAnsIuMIToRUAN Anda fovudnen  Uiaws  GyanTniuly
WuvaUTaaunandy dseufnen Uav. Uad.

X 3.98 4.09 3.93 3.68
fniaisendne 3.98 0.00 -0.11 0.05 0.30%
dseudnen U, Uaa. 4.09 0.00 0.16 0.41*
USeyees 3.93 0.00 0.25
Y3eyayrlnduly 368 0.00

* fldAeyneananszau 0.05

v o =

AnsiseAunsAnwsyauUSynduly ngfnssunsteduriureuls

ueUnaitusing {ilsesumsdnuseduininfseufnuuazsisendnu Uav.
Ua. egnafiveddunsadnfisysiu .05

aunRgudl 3 Jadudrulszaumenisnaindenadenginssunisde
fudsituveutaaundiaduvasiuilaa

fAfovhmansaeudeuls fil Aiadevosmnanaaion = 0 A1Aan
\AouiinsuaniasUnd wuin A (Skewness) -.520 Senanannai (1<
Skewness+1) (Tabachnick & Fidell, 2001) wazA1aulad (Kurtosis) .490 il
ANMLLNGU (-2< Skewness+2) (George & Mallery, 2010) (LWEASIIAIAIILAATA
AR UINTHANUAUUUUNA AAuAaTIRLAdEY e way e+1 \Judaszriu
flansanannan Durbin-Watson lagléfen = 1.985 Fefidlng 2 egsemine 1.5-
2.5 FaasuUléin war Wudaseiu Aanuulsunuvesinainindoudonsd
n31aaeulaannsIvl Scatterplot ¥ne1 Standardized Residual aglugae
UeihanuulsUsuresieuraandeunmsnennsal (Residual) finn
uuiduanneeilsindu wiedaiasi (Equal Variance Assume) 911
Scatterplot Usnganwaziuunuiuus (Band) a1nangeliua
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A58 10 : M3IATIzladudiuUsraun1an1snaInNdsnasongAnTsunis

a v o

FodumuuvoUTeundiatu lnglinsiiaseinisanneenvian

Model R R Square  Adjusted R Std. Error Change Statistics
Square of the

R Square F Change dft df2  Sig. F  Durbin-
Change Change Watson

Estimate

1 778 .605 .600 .49338 .605 104.849 8 547 .000 1.985

a. Predictors: (Constant), NM15§nwanududium, ndnsdue, n1sdaasunisnans, UAAA, ANUULNNNEAN,
5701, YBINWATINTIAUNY, NTTUINAT

b. Dependent Variable: Behavior

fawUsdasy lawn n1ssnwraududiudn (X), NAR S9N (X),
ANSAWESUNITRAA (Xa), ynAa (XS), ANWYZNIINIYNTN (Xé), 31A1 (Xz), SRR
719NNV IRUNY (X,), N3zUIUNT (X) warFwUsmy bokA Behavior WU
ammi‘wmﬂizﬁwqanﬁmﬂﬁ%a%uﬁwshu%aﬂ%m@ﬂwﬁ WY 9 nUdeaulseau
yansaaaiieuduiusfunginssunisteaudrinmeuTueundindu e
Wiy .78 Besuneimmniadudulssaumanmsnanauiindy avdwaliin
wqﬁmwma%@%uﬁmmﬁnaﬂﬂﬂLLaﬂWSLﬂﬁﬁuLﬁm&‘ﬁuﬁw waziilefansuia
SuUszansesnstviun (Coefficient of determination) 158 R? Sl
61 MeANI muusdasesmiuisnunslunmsivuadmudsaulausean

Sovaz 61 (Tusnieausuls Aa 20%)

M19199 11 : MITUATINNTONNDLTNYA

Model Standardized
Unstandardized Coefficients Coefficients
B Std. Error B t p-value
1 (Constant) 303 139 2.183 .029
Wan N (Xl) -.024 .055 -.020 -.443 .658
31A1 (Xz) 161 .059 .150 2.719%* .007
Poamnamsinme (X) -.021 .060 -.020 -347 729
MIAAETUNITNAIN X)) .207 .051 194 4.045%* 000
ynna (X5) 195 .051 199 3.830%** .000

ANBULVINNILATN (Xé) .035 .058 .034 .594 .553




wans:nudondddeidUUs:aumpmsaaadewnanssumsBoaufwiusoUlbiiouwalinsudeowusInAlugUNdlhi

The Influence of Marketing Mix Factors on Purchasing Behavior Via Shopping Application of Consumers in the New Normal Era

M1399 11 : MFIATIRVINTIANRETINVANM ()

Model Standardized
Unstandardized Coefficients Coefficients
B Std. Error B t p-value
NTLUIUNT (X7) .254 .069 236 3.666*** .000
mssnwanududiun (x) .091 .050 .092 1.821 .069

a. Dependent Variable: wg@inssun1sdaduan
*yddgneadAnszau .01 **luddgnsadAniszau .001
AN t 58INN 1.960-2.576 Sig. *, t 58138 2.576-3.290 Sig**, t 41nn31 3.290 Sig***

FudszAnSavduiusonnosnyauuosdnusnennsaiiildneinsal
anﬂssuﬂws%aauﬁwmu%aﬂ'ﬂmaﬂwﬁLﬂ%’uwudw nsTUIUNTS TiduUseaAvSan
Fuiusonneawiiu 25 mneeuimnlieuddyiunseuiumaiatu
1 g anﬂiiuﬂﬂi%aﬁuﬁﬂﬂﬂumaﬂﬂqLLanﬁLﬂﬁﬁu%Lﬁuﬁu 25 yg (B =
25,1 =3.67, p-value = .001) N15AUATUNITHAN fduszavisanduiusannee
Wiy .21 vm18mmdﬂmﬂiﬁmmé’ﬁigﬁmmidqLa'%umimmmﬁwﬁu IRTaVeld

NOANTIUNSTRAUA KU UT o UNGLATURZILTY 21 e (B= .21, t=4.05,
p-value = .001) yara NduUszANsanduRuSannELYINAY .20 NUIBAININ

]

'
v v a

mnlinnuddgyauyenaiady 1 vy weRnssun1steduasuyells

woUNAATUILLINLTY .20 e (B = .20, t = 3.83, p-value = .001) 1A1
fidusvavsavduiusonneswintu .16 muneeuiwnnliaruddysusen
ity 1 e woinssumstedudriuveuiweunaiaduasifiviu 16 wiw
(B = .16, t = 2.72, p-value = .01) TnastongfAnssunsgoaudH Loy
weUndladu eghaiiuddnmeadian 01 Weuduaunsneinsalluguasuun
snsgu Il

7 =26 (N5¥Uun1s) + .19 (Msdauasun1snann) + .20 (UARa) + .15
(57A7) vi30

Z = 28(X)+.19 (X) + .20 (X) +.15 (X)
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NNHanMRABUALLAgIL WU fuslaniidienguassielderiuliam
dAgyuladeaiulszaun1enisnainue o Ut e Unaatunanm 19l @1113n
asulenin ngusgunasSoBuihen (Mfengdienndn 30 T) Whanuddgyfusu
ypRa 1NnnALTnNsEIe 31-50 Benlidunnuunnsiswesaiueistu
Z fulalueistu X uas Y whraenadesiunansiduves Suamad gnrin (2560)
finuinguilnaelusuneiiies Smiauasuguiisiongsinaiu Jadefiiinasie
nAnssuuaneiulugumuilunstedudrideseulal luvasiinanis
Fnwnueeuuv drerayius aunn Beuuseiass uasAndde aufn (2565) wud
fuslaaludsmingnssnniinelivinisuoundinduseutififongseiuiin
dnauladodudliunndisiy uasnanisAnwives fenn WIS uas
Usziiaas TmwUsean (2565) nu fuilnalumansavmmunsiinetodud
oouladiuLeUnaLAT SHOPEE uay LAZADA fiflengpierufiadudnysvay
ysmananeeulavifiinaremsindulateduiesulatiuneundieduliun
sefu widlsdimsAnudenansnadudufmgnssuveatiuslafimiloududs
wheilongsnaiu uazenvazuldinmnumaniwesiisiongsafudesnisle
yaannsiiieadedumsliuinsinaiu feiforetesninazmanianisuing
NNYAAANIANTI

dugmeunuuasuaudifiselamety Warwddyiuiadediulszan
ynamsnaasnuyaeauanisiueg1eiteddy Tnegneunuuasuaniiiseld
30,001 vmTuly Tanuddyiutadednudszaummsaainsuyaaaiinni
Fdsnelél 15,000 vmmSesing1 15,001-20,000 U1 20,001-25,000 U LAz
25,001-30,000 U Lwi‘wqaﬂ'ﬁsumi??aﬁuﬁwmwaﬂﬂqLLaﬂwaLﬂ%’u UMY
s8ld wuh drouuuuasunuiifiseldmeiu wgfnssunstoaudeinusey
Vaweunaindulsiunnsnaiu Jaaenndesiunanisidevesdvnn mmased way
Usedaas ayusenn (2565) Larasasn WMmadle ey WIgseena wag
2513 MsaAnaauTR (2564) inudn Anwarmsuszansemansvesiuslaaly
WANTIVINLYIUAS WazsanTITevate LU drs1aiug uazan (2565) fwuin
fuslneitodudruueundindureutivedludminawssauyiniiiseldmediu
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fnnsnAulateduosulatiuueundiaduliuandeiu Gsedutegliin
wifuslnafitinelsnnninegememisiuyaansilinededunsuinstdosni
fiflengunnd wiwgfnssunstoaudesulatiuueundiadulsiunnsaty

Fneunuussuanuifine szfun1sAne uazendwsinaiy liuansneiy

wingneunuvasuanumavdiiiedssesunislinud Ry ivdiu
UszaumsmananareuTeundieduin s nefunnénugan e
wakifiteddny wlagldaduayunanisfinyives Zhang & Prybutok (2003)
finudn iesuaznemddiiadefidmarengAinssuuwansety Jaasdnu
Foyadednifiufuiilosiunsmanisnaianamaandmyundnfosi
winamsieiaenedasiunmanuesanidnual aunufivingasd (2559) wuh
memﬁ’uiﬁmmﬁﬁzyﬁ’udauﬂisawNmwmmiumié'fm?iu%%aauﬁwmumq
szuuBumesidalaiunnsinsiu uazn1s@nwives Sulastini et al. (2018) Aifnw
awzHaNIEUTaINTARasnImaaiiirengAnssunstoaeudeeulatiiy
iavesEustaanllauduius iy uazdifiansanandiswiaiveanisingens
wosueldd madinfusuuvunsiedudeoulatiuuoundiaduduiiten
gl ?'éqLﬂﬁaulﬂawmNqamtsmaa@U%Iﬂﬂiwmiwdawﬁwﬁ F90199%
o3urwléd luilagtuiiduilandaudunefunistodudooulatiinu
waundndu Juslnpsnsifianuaanisgaantadvdiudszaumenisnainiy
desouladililunsdedudian anumenTmestanamswazinandly
Uaquulifiannuwnnsineiu

fneunuuaounuifing a1y eld uazen SngRnssunsdodudsi
yauTaweundiaduliunndnaiu aduayunansideves dynn wnusee uas
Usediaas AmwuUsenn (2565) WU e 818 seAunsane 91ele seiu inns
dndulalsiunndneiu Tuvuigaeunuvasuauiifssfunsdnwidneiy 4
ngRnssunsTeau e UNAIRTuLAnanaueaited Fymeada
fisvdu .05 ImJ@ﬁ:ﬁszéﬁ’umiﬁﬂwﬁzﬁuﬁmaﬂw%ﬂU anﬂﬁmmis??aﬁuﬁw
MureUTaueundiaduiinit filszdunisinuissdusninisoudnuiuas
fsoufnun 12, 1ia. Taaoandostunisdnuivesiuvamed annn (2560)
finuinafefinadenginssunisdaduladodudniiunisdesoulatives
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fuilanlu Sunewdles Samiaunsusuiifissiunsfnussiuiinasedodildly
nsBeAuf ANy

Filduoundiadu SHOPEE fingAnssunstedudriureuTaoundind
2991 LAZADA eehsilffoddynsadiffisyiu 05 Jsaonadesiuafinnisld
woUndLAduR SHOPEE l9sunnaflnsnniiandususuusnlulszmalng ua
atfuanuNan I veNnRNA] Se9 wazdunsal MRSy (2563) MIATIEN
Yadeniiiinasionistesvomarananmidiegdidnnseindlunyumnuay
USuauma wuin guslaedianufianelasiesianvesieunadintdy SHOPEE gani
LAZADA

AUUITAUNNNITAAINAIUNTZUIUNT NITARETUNITHAIN YARD WAz
ATUTIA a'qmam'awqaﬂiimﬁ%aﬁuﬁwmwﬁaﬂ%LLanam%’u donndaaduung
dufuNan1sAN¥ITe 191030 JUMNAS wavsuging Huistysny (2564) wuh
JadedinuszaunnansnanauNanfoe A1usIA1 AUYeInNNIsIng Y
wazdunsdaasunsaatafunginssunisinaulafeduduuuuinims
pawnes uazdenndeiuIITeves Zhao, Yao, Liu & Yang (2021) fiuanslii

1 1% 1

Fuegradmauinimatiuaneadndusitarussgfasiianudiudess
foddynsadfsunssuaunisdndulaveside winan1sideindunuin
nssnwimuludiudy demnansiadiming wdndue uasdnvaenis
mam‘wﬂﬁuiﬁﬁqmaﬁiawqaﬂiimmi%yaﬁuﬁwr;im%aﬂ@al,l,aﬂwal,ﬂ%’u Wi lszey
Arwddnduitaddn oraduld sedsifiusanuuansnasswinagli
U313 Fedmems tawela (2560) a1 gadlimevisivasiiFelesuan
nsuiMsty agldfunisuinistulidassunngliuinmsselafio us
anémemisnnasiiaiisanufianelaldinnndy gliuinsfiannsnadhseniu

fanalaandsnaenislaazyinlminaiy

LRIGIGITE

1. UBLAUBLULAINNANITITY

MnHaNFIToannsaasuliin naulsgunay Teduvhau @iflegdesnin
30 U) WimnudAgyiusnuyanauinnitaiuestudnduazane (91g3ening
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31-50 ¥) guszneumslasiamsitinguidneiidunguiounas Soviaui
fongidounin 30 U dosjathudsinguidhmnenanisanyaainsiliuinig
iy Fesiinsdnnieuszutlunsatiuayuiudoya iilelsminauaunsauds
Foyaiiioades noutednaulsiodnsgnsies wavenadesinismsgdlaaznis
Anausulindnauiinnunseiesesulunisliusnig
flduinsiinumianisiunsuinisanyanann Tnstanzditsiels
30,001 mwﬁiﬂﬁlﬁmmﬁwﬁmﬁ’wmaﬁLﬁﬂﬁ@ﬁﬂﬂﬂiﬂ%ﬂﬂimﬂﬂdwﬁﬁﬁiwa
I¢ifnn fuszneunsmsatiumsaisszansamlunislivimsvesyaaing
FaaunsaiialdlasnsfineusuAsfvauduaguinig lelianunsanou
Fodnald uazasiimsdnsieeiodlogunsaiativayulunslideyadmu
nsmeutednanulfedwiunafigninddednauniunisymans wagnnsin
aUTUaTIAWSELTEULRAZNSUSTEs T lunsinaulaudlulgmdiodes
uityiamewih Weltanansasuilefuanunsalifleliuinisgni a qn
THU3ns wagasiimsgladisnnifivewe wu msiinousuilieduaiisinuzuas
audeamglunisiuins mslidmeuununarsetaiienisusnsduly
padmngazanmnsoasseudundeuyeaaldinndedu
aunsnensainginssunistedudriureulaeundedy dadedon
USEAUNINITRAIAGUNTEUILAIT NMTAUETUNITAAIN YARS LagaIusIan
dmarengAnssunstoaudrnuteyueundindu fssnounismadiiiuns

De
D

1) sjafuiimunnagnsdunssuiunslitiguuuulumsthsguitnan
sanelvignénanansndentdmueumnzay Waunduneunisdsdoaudin
Aulwdfiazanauie lidudeu Whlade luvnsfedudesainsanulinga
Tunssuaunmehileugnieadedieldnanntienszuiunis uagasiimumson
Tumssuduiu axdsaieanulindauignifazlduinislalaglifaain
mniiadaynazliidySuiinvey

2) MIdaaRuMInann lunsdoasinuresnsiivarnvans finsdaais
mMseiinsafumiudessamzvesnguthvsnewsazngy saudsdinsaase
doasfiunguitimangegisasiame
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3) maanyeanslifienad sinve wazanudermglunslimsng
sudsgdlalinihanuinmiunszieseulumsliuing daazairsaiionela
wagvilingduitmanefiangingsuldunndsdu

1) feaiinsrimunsimfinainuanswmszauiungudanoudazngy
dosdiuaidlalumatansaiidunaigniud msunidiuatldaedu q
mwé’a%ﬁﬂﬁgﬂﬁwLﬁmmmﬁ’uaﬁ%é’mﬁﬂﬁa iosnlsiiusiaiidestisy
fifoiau wagsadesaumanatuaNAYBsALALAENNTUTS uazTiddTy
ymaSeuliisuudsmuutemateUndedugnnindemeduazdefsgauay
assanufianelaliiugndldundety

2. dawsuauuzdniunsidesialy

1) wanfedfunuanuanaisesduUsraun NI TIaIANg Ans
n1slduinisueundinduodudfiunndsfuniudadediudnumznig
Usegnsenans n1sfinuiernudesnisiasngAnssuianiznguasyiglmdnla
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