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Abstract
This article explores the development of strategies and marketing
innovation mix in the era of Marketing 6.0, emphasizing the integration of

digital technologies such as Al, Big Data, loT, and AR/VR into marketing
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processes to enhance efficiency and differentiation. The study highlights
the importance of leveraging data and technology in strategies related to
product development, pricing, distribution channels, and promotional
efforts, as well as creating superior and sustainable customer experiences.
Organizations that effectively adapt and apply these concepts will maintain
competitive advantages and foster long-term customer relationships
Keywords: Marketing Innovation; Marketing 6.0; Digital Technology;
Customer Experience Creation;Sustainability
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wardyauseing (AN dawaiﬁwqﬁﬂiiuﬁﬁimmﬁwuﬂaﬂﬂasmi’mL%’J
fuslnpanunsndndstoyaldtouarnndanntu vlsdauslunsyuiunis
Aendeduduasruinisunntu ialudumaiFeuiieusna Thaud wagennu
Aniungdldanuass Inglinnuddyiuanududn AnnIm wagnansenume
Aawandau (Trott & Hartmann, 2020) Msiasuudasssnanyilianuazain
aungLarANLTIUIUUNSIEINTIL WU Mst1sERuLUUATIaLaY I Inded
5057 nanendudsiiguslnaaemis (Nagle, Miller, & Gruyaert, 2023)

arunBsundaamariaiisanuimiglitugsiafisndudosy sl
uRaAUABINITIImaIn mensiinaluladuazuudalml 9 wilglunns
afiunu linesdunsiauindndaue n5eonluunIzUIUNITNINITAAIN
nsimuasIAn WiensAeansAugnAn (Goffin & Mitchell, 2022) Tagnswiain
uinnssunszurumsiaznsifunulifisshefinssansam widwhaina
AuAfALl#TUgNA (Rust & Espinoza, 2006)

Kotler uaz Keller (2022) a3u1841 UINNTTUNIINAINABAITHAIU
nszvuMsuaziaseslelml 9 ileiiunnATlriugniuazadismuunnsied
Taawiulumane msusumiienuddyedisdudnanms esmnteiadu
Armaninsalunsusiiuressdnslunanaiinisdeundasegunniiosding
flanunsnadassauinnssuileaussneuniudesnisvesiuslnaazainsa
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uinnssumseanaduiladdnlumstaungsidlugaimalladuazns
Wasuulasawmaaifnduegnennds uwnAavesinivinisumeviuuandly
Wussesivanvaneifeafuuianssunisnain lnsuunAnmaniidaslioadns
aunsaUiudnarinviamasnsalumsudstulsiogadedy

ANUNNNEYDY WIRNTIUNTAAN Kotler & Keller, 2022 5¥y31 wINNTTY
nsmam e MaaLNsEUILNMSLazIATesien e saaali « Tisjadia
AauAlsifugnAn wnwdemsassmuuanssun s aueUsyaunsal
Tl o lngnisldimalulagazyeligsnaanunsoneuausInufBInIsvasgna
loogrsiiuse@ndam Tuvinuesdeaiu Rust & Espinoza (2006) L@3u10
mawanuImnsslusunszuaunswasmsiiiunumsmsnana udands
Hadefitoifinyssansamlunshausasifingualiiugni nsuiuuss
mMsvivsdansneluesdng andunu uaziiuusyavsnimnsduiiuem dea

v
=

Tgnénlasuusraunsaififinanmasd

TunsWauinszuvIunIsuasndniueilng Christensen (1997) 189N
nswanrERSaLarnsE UL iTEansar s uudamanauiy o dud
Bond1 winnssy widweuIAnssufiadendnSarluddddnefiunneuly
pamaztensesliAnnaUAsuuase Slnylugnamngsy mstiaueadl 4
wianiilaliisustheadrdlenmaliiuesdng uidwhanedasinvosmanaiiu ns
UssgndnnAniidmalgshalidnenimlumsaiamanalwifiddligndisa kim

& Mauborgne (2005) agneanuluitesid Toawuluinisimuindndagigd
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AuAuazuanshaddnaell vhlvigsRaennsaasydulaldluiuinldduds
Fedsnalvigsinanunsaiznaalnduazueegugndilduniy ialenia
ynagsiauazduadumudsduluszorem
mndadlusunsidinalulaglunisasisdsvaunisalgndl Lemon &
Verhoef (2020) latawadn nsliinalulad VR uay AR Tunisaseussaunisal
findeninguisasnsnaiiannusinfuazaiugniuluszozeniugndn
nsUszgniimalulaBivaniidemsfgaeuadlauasfiumsiiduiumogndn
Wunndu nmamaluladud dlUldlfssudasdsaiaganuldiugsia
uigaenidenlomsensualsenintsgniuazuusudlsiogaiussavaam
annuazame (Smith et al,,2014) vgrgauds nsdmalulagdnluds
PanunsatieUuugnssuaumsinuLazansuyulunisiliuvag dwalv

1%
o

anflasuusnsnifivszansnmuasiduszuuinngstu nmsusuldinalulad i
Faiuanusnglunsliuinis vlignifianelasazldsuuszaunisalid

1%
=

@Iwuiunﬂ%umau%aqﬂszuauﬂwsmwaqiﬁa

Tudvas mslideyalunisusunagns Day & Schoemaker (2011) 5y
nslddeyaifunandundeioddglunsimuinagnéfinevaussniig
Fasmsvesmannldognaudugt nmsthuuaaiuldvaelfednsaunsaadn
nagmsTUSUAsldmuan1IznaInTie deagshlianansadnwanaldiviou
Tunsudeduliogediuse@nsam InsightEra (2025) wu msldveyauuuiEealnl
avlifesAnsaninsausuildegninnduazanndestiunsiUdsunuames
panalsviud Jsdanalianunsadnuanuansolunisusiuldluszezen

MNNIMUTRLLRARTREdeTuLTInTIUNISIANA WU WiRnssuMsnan
WEe nszUINNTAnAULasALWUITudg Tunistauenaniueivse
U3In1sgnann e?iqawLﬁm%ﬂéﬂunﬂmﬁﬂsxﬂawmmimam U AT
ARSI NsTTUATIA1 N3RS MY e sduaSun1Tve Weadany
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duUszanuInnNIIUNITNANA

duUszanuinnssun1snain (Marketing Innovation Mix) #1884 1517
wwRnkazimnalulagind 9 wuszendlifivesdusenausing 9 vesdiulsyay
n3manm (aPs vi3e 7Ps) iileasenauAiliiugnuazadseuuandslunain
Tuiifzvenaninanivdnsyaunisaain aps Lﬁalﬂuﬁugmmiﬁwmm
Wrlaludesd Usznoude winnssurndnsas winnssusin winnssudes
NNATINNUY LazUIRNTTUNITEUESUNTRAIA (Eduzor, 2024; Smith et al.,
2018) fail

1. winN3suNaAA9 (Product Innovation)

Tuga Marketing 6.0 Saiiunisysannismaluladdadouageufesnis

[
= £

fianssvosiuslna uianssundnds (Product Innovation) Manefis nswann
wanAnusilyaisneundn malulad uaznseenuuuitiumuanziuagnis
novauaeAuFBINsTITudeutetgné wnAadlifisumieatosiuns
aawdnfasiin uadisnfnsaayasiidoulesiuuszaunisal nsld
wealuladlvel uaraudsdu (Kotler, Kartajaya & Setiawan, 2023)

uinnssundndarifiuszauaudIsadoinsnsHaNNa LT IR
Anas1sassA ToyaladniAuatugndn wasmeluladlmiq wu mslienesideya
dieRnpuuunliunisuilaa mssenuuunaniusinltianslefa uazanves
Felunszuiumsnan Ssvhlimswannansusiaonadestuuuimanuddu
(Goffin & Mitchell, 2022)

nsiawmdnduainidireefonisdlateyannnainuazgnan wu
nslideyannluBeaiifeifiofinnuanusiomnisvesgndn msasandndus
Tnifiaenadostudoyamariagdieligsisamisnuudaldnnirenis
Wasuuasuesmans

wiilid eudiSavesinnssundn Sl dtueg fudnan s
ATENLENEH LL@ié’QS’?Tuagjﬁumiﬁmummm Foanensdnsimine uaznsdeans
nsnan nudnsusitmildansodrfagndngudmaneld wansurtus
avldusvaurmudida fegratu M dai iPhone w83 Apple delaun
Tlaefeine 9 0819 Face ID wazndesnanmgs wiousensnanfiaenndes
wazmssasafifegaguilon
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2. winN335u31A" (Pricing Innovation)

winnssusa wnefsnsihiwafa v nldlunisiuuasianlmmunzau
furdnstasiuaznan lnsnsusuidsuguuuumsimuneiiieg videandu
Finllunsiauesien Fevudensiiinedinegns Dynamic Pricing, Pay-Per-Use
Pricing, Subscription Pricing, Personalized Pricing Wag Bundling Pricing
(Kotler & Keller, 2022) nagnéimaniaasliigsiaannsnifiusoniouay
asemnuldivssunenisusdulunaiaiildsunUainasnian (Nagle &
Muller, 2022)

nslénagné Dynamic Pricing Wunilduguuuuvesuinnssusaniiusu
Wasunabivnzauivaniunsairierudoinisveamann iwu msu3use
TugnanmnssvisaioSevudslinsimanmuuulmninastaanisey
fognawy Uber THlaima Dynamic Pricing e?iaﬁzhsiﬁiflmqa%u”luszifmnmﬁﬁ
AnufeInsInTy Wy luthananssiuvietiediisnudddey Feusnainey
Prelsfdudvhaeldifntu fanunsoudmsdnmaeudesnisvesgninldegig
fUsgansnm

uen9N{ Subscription Pricing iudnnagsitlasumnufien nsams
TugnanvnssumalulaBuazdendsa wu msafaslduinisunanriosuaniais
filvignirdreiuduneouiiedidauinsineg Juieifinanuamuves
8l mslfwedawaiausarieligsivadsaudangulunissiuasen
LaEABUALDIAIIFBINSYRIgNATuANFefUlFoE AL iud)

Tudanuwea Personalized Pricing M3l Al uagmsiiaszvideyaiiiofvue
TALameyaranuUsz iinisteuasnafinssugndn dedunagmsiiadisany
futussrereniugndn waztaelinisdinadienuBanduuagasaiua
Foen1sunBetu nsruuaTAfinsstuaudosnisitaglfgndidnd,
wAn ATl AuA wazdunsadUssaunsaliifunguilng (Nagle, eral,
2023)

auituldin winnssusanduniesdieddylunisadaanulfivieu
ynamsutstulifugsiia lnonsivunsimilaenadesiuanudesmsyaimans
uazgnin DreligsRaannsaifingenuie airsmnsdianelaliiugndn wagyinlor
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wusuadmulaneiy NMsldnagnseens Dynamic Pricing %3 Personalized
Pricing fsanunsausuilasusalvinssiuaaunisaluagnginssuveatiuilna
Istegnausiug FslaiitosuAiiingeld widiaismnuduiusssozendugnanle
3. WIAN3IUYAINI9N15INTMUNEY (Channel Innovation in Distribution)
winnssutemuMsIndmenneinsiaulasUTuUTInagnsn1sth
dedumuarusnsngnanludsgnan frenisldinalulagivaig wu Al uaz Big
Data gsnvanunsauImsdnnisladainduasdnnatewulasgnaliussdnsnin
ﬁdaaiﬁmﬁmwﬁ%gaﬂﬁiébqe??auaju&h?héﬁyu LAZAANTTELEEAINAUAIANS
@fen (Sharma & Dutta, 2023)n15v18Wuteesnnsesulal Wy Instagram,
Facebook, TikTok LHudnuilanagnsildsuenuienogisunivats 1osan
aansaaeanuduiusszereniugnAuasiiunsiianguguslaalddu
28196 (Pantano & Gandini, 2018)
Tugadifuilnaruslidemsoeulailunistodudniintu giadases
Ususalagliinaluladidvaiienudemisnsdndming fogragu msld

=

Omni-channel Strategy finaNNa Uz NI eUlatdLayeenlal deln
Qﬂﬁwmmsaeﬁaauﬁﬂﬁmﬂmmstu'awm Lidasfunsdedonuiulesivie
woUnALRT LS UALATI L N1 dndsAuATethuegsagminaus fegng
270 Amazon {unsdifnuniidndyludest s Amazon THszuuriusudlunis
Fafiuuardnddudn wazu3nns Amazon Prime 7ilusnisdndsdudnnigly
1-2 Fu Hediunnuazmnlifugniuaziaiuanuamsalunisugdy Wi
Amazon faninsaandunusnensiissuuinnislalafndfiiiussansnim vidl
\aueAutstuld uarduasunmdnvalvewsdudlunaindnoudisy
Agiula MmsiauRemInsIasweiiunuindfylunisadieanu
IfUsumsnsudstu gsfafanmnsananunaluladlyalq lunisdansdnmane
wusarladafndldograduszansam szanunsafinanuizlunisinds
anfuYL uaERRUALDINLFBINTIIgNATLAVILTA el n1sld Omnichannel
Hanelignéndndsdudldiedu shlvigsiannsaadennuduiusigedudy
anfuaztaduaannuudunsslunandisimsuddug
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4. WINNIIUNTEUEIUN1IMAIN (Promotion Innovation)

uinnssunsdaaiunismanamnefensiauiuasUiuUseisnsioansi
nszAuanuaulalundadusivseuinisinlg lasamensly malulagadva
1 Al, Big Data, loT Lﬁal,%auimLlfusuﬁﬁuqﬂﬁwaéﬂqﬁﬂizﬁm%mw (Kotler &
Keller, 2022) nMsnankuuAITaviliauisaidifaduslaalaluianiuay
sty wenanil nagnsnisads AeuURITIE19EsIA war Influencer
Marketing AflunumdAglunisasnainisiuduazanuinfvesgnésewusus
(Herhausen et al., 2020)

Tugatagiu msld Tndeailie Wunidurdestiodfyvesnisdueia
n13Maa iU N1sIUSINANIU Instagram, Facebook, TikTok ﬁaﬂmimﬂﬁﬂmjm
Whoneldegnemngs sl Al dhevduussiemlinsafuauauloves
fuslnusareuuuealnl uanaini msld Big Data LiioTiaesingfinssu
Fuslaauagmansaliunliuanansaiisnnuusiuglunisnausunisaain vl
wususaunsnadszaunsalianzyana (Personalization) finsdlagninanndy

fregraniiaves Adidas 714 Influencer Marketing TnesauiiefuiinAm
Fosoths sutan! §93nn135 (Wued) TunsTuslumdudriudeamdedeaiiie
vl Adidas anansaifiumsiuiuavsonunslfesiediduddny el nagnsids
Hwaiunmdnvalveuusudligiuatowasdeulostungudmnglunaind
A

aufiulidn wimnssunisdaasunismainduedesiioddnlunisudedu

<

aa o

TumanafiuBsunlatesnisngs Tnsamensidinaluladfdalunisdiunis
dhdawaznsaiannudiiudiugndn nslinagvdiiviuasis wu msnmauuy
Fealvsl uaz Influencer Marketing Haetfinmssudiususnazairsnuing
Tusyezen pg19lsiny mMsdaasunisaindesitednsdennassiuuinnssy

Tundndusinasnagnsnisissiaiiieliszauanudiseegedsdulunain

NAYNSNITNAUILIANTINITNATN

MWL IRNTsUN15RaTn (Marketing Innovation) Wukuiniafiddey
Tumsadeanuuansaasanulduseulumsusiulusainiiuasundasegns
590157 I SHaNNEUANLANES19E55A wAlulag waznisnevauasiany
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Fosnsvosgndn lemuuumansmaediliuaziiuszdnsain 910
AnwuuAnmamguiiisiuuianssumsnainuazdiuUseaumsnisnainen
MSMUNIUITTAUNTIHINUMATYANUITE UnAdnIns wazdengu]]
yamsmann shlsmsulaan Tumsiaunuinnssumsaaeiinagnsimangas
5 nagms fe (1) nagnsnisiaundaiueill (2) nagnsnisasraszaunisel
anAn (3) nagnsnisiagenenisiadmielui (4) nagnsnisimmunnis
duadunisnaslml (5) nagnsnisfiuanduasdeiauefiiuondnyal Tuiid
szverhiaueidumnaniiodunmdunsilulssgndlinuanumng s
(Kotler et al., 2022; Kotler et al., 2023; Schmitt, 1999; Mathwick et al., 2001)
il

-e

1. nagnsnMswaLnGnfneilul (New Product Development)

nsimHansueilngd (New Product Development) lugatagduld
nanewdunildunagnsafaiivaeligsiaainanuunnssuagmeuaussainy
Fosmsvastiuslnalfegnsiiusyavanin Smith & Jones (2022) Fliiuiuunlii
ddglunszuaumsiaundadusilnl fe nsliSaniiluiinsdedauinde
FaaenndesfunuAnaudsduiliiunnvaulelunaisgnamnssy wu
nskiussafuislefalugramnssuemsuasunidy

Brown (2023) Wrimsiaunnanfasiivifivszaunnudifalsinimes
agiinsmeuaussmfesnsiteglunan widewinsaszyfalymvionu
foamsfisslaildsunmanativld madiladsosiadazdieliysivanunsnaing
wanSasiinoulanddgmnanilfesnnssn foghatu nsiauadn ot
srugunmdinanunelulad oT iefnnuguninuuuealng

TuuSunveanisutedu Beanm mgnd uay i Ydusud (2567) U
iudnagndnsianansasilmilugafdtansiduiuinnsaiuduns
oonuuuazAum Tasiamznsaiwansusivtienulamelusdsslov
Tasuararmasny majutumailifiosoduyadlvitugnduiidy
uoiaadsnuansiidauanduislunaiaiifinisudsdugs uenand
mswasuulaslugaidriadailinagnsnsudedulusefussdng (Corporate
Strategy) faausurUasunu nsldinalulas Al uaz Big Data HagligInvenunse
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Anseitoyagnénldogaintauasmeuaussnnusioansidesiernda Smith
& Jones (2022) WhuimsaunnudsBumugiuuinnssulundnsasilidu
Aed v taeliigsioogsonuaviiulaluszezen

Tudszwnelng Han15398a7n Wisesight (2023) 5vu1 91% veaguilaalng
foansUszaunsainsteruulivmnzanfuaiudiosninanizyana ngu
Gen Z uag Millennials fwultimeuiulusluduiloonuuuiamisyanariutes
yrseaulat iy Shopee way Lazada snniu Asilagvioulsiifuingsfiafianunse
thiauetolausiamizyanald azilonmafiusenuisuasanufnivesgniile
21937 Tun13eLiugsnaruan (Retail) wisludhmneddaiividndiulng
TanuddyAensiiuarumainuangvesduduagnisididonfinsoungu
iielianunsanevuauosnmsesnsvesiuilnalsognsnsuiu fogeitaiou
#io Amazon Bslduenednnududluunasosuegnamena laslangludu
%09 Marketplace 291 Amazon fiufwesmuosszann 12 ST uae
losaAudniiunain Marketplace i S1uauAudimunuuinanvle funags
84 353 & uardinalimaivlnedieioiios (Piasak, 2020) wuMatuans
Tiudfnenmwosnsieszidoyadednfianunsalugnisuuasy
nagnsnsnaInltiegeiiuseansan

faifu naaunEnSsmilugeadvadsllduanagnslunafivsonae
witduiladdglunisaiemnudndlungugndn nnsuiiauendnfnsii
uaneinshuduAmNIN ALEIBN karaNdiTu deeiuaieamdnuaiiay
anuderiulunusud sulutiafuddyiiligsieaunsoneuldiuie
Tunananaziiulnognedsdy

2. nagNsN1sE3eUsEaUNIaignA (Customer Experience Creation)

lugaRdvia n1sas1auszaun1salgnAn (Customer Experience Creation)
Ig5uanuavlasgnann fesnnduladvddalunisadsanufionelauay
anufnddensdudn mnmsdnumlud 2024 wudwusudtuivilandadudy
walulad Al, nsUsuussduymana waz AR/VR WWuwuildudAglunisadng
Uszaumsalgnan (Contentsquare, 2023) Tudsziwnelng msasumumnalulad
Tugsha SMEs iRuduedredifoddny Feyaninanituideifiantsimun
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Useinelng (TDRI) 59u731 SMEs aan1sdddnuau 1,336,053 518 Aoy 42%
U89 SMEs ﬁy’mm (Thailand Development Research Institute, 2023) §503
UMW 18U SCG Home i1 AR srlfifieliignénanunsnshassnishnsiatan
Tudwils dwmalivenmeiivtuosreiifodfy Tuvaei KEA Tusaseine
THuoundiadu IKEA Place filgnidrasmnaesiiaesluthusiu AR datae
annsPudusadldegaliteddyndoutuidiu Conversion Rate lde 27%
(Social Native, 2023)

Tugandiatagtu mslilayaiuseivg (A) Tunsiesgvideyagnale
naneidunagmidrdyitngliuusudaunsauuuissaumsnianeyaaals
o¢1ailUszAvBamm auil Gupta Wwag Khan (2024) svyin Al faglsianunse
AnsesiteyagnAiloainsuszaunsaifiusuusdligs uasdsanunsaninnisl
NoANTIUUALUILULYRRNA1 NElNgINIANNTINDUALDIAINABINITUAL
AuveuvedgnAlaatamt fegray Sephora o Al ulgluniswuegiy
wémﬁmsﬁﬁmmza:uﬁ’uQﬂé’wmwﬁagawqﬁmsumsﬁaLLazmwmaUdauéf@
9nUayaved Lindecrantz, et al., 2020 sey31 Sephora laauUszaunisal
Tubwdnlnglddeyannlusunsuanusnfvesgndn Welvndnauaiunsa
dhaalusluiduesgnénuasiinmuduiignénauls vilvgnianansadumuas
godudniniuleinieusundiatuldiognaiiens (Boudet, et al, 2023)
uenani Palumbo (2023) Saiadudinsld Al TumsuSuusiaussaunisaigné
Preliuusudaiunnuduiusillnddatugndanndstu uasvhlignéndanis
Uinsildsuianuanzin Tas Al anansolinseideyagnd Wy Uszdd
nstauaznginssunisiesdu ileveutsraunsalfinsstuaiufioanisves
ustazyAma fati NSNANHATUTENINNTIATIRVITOLAMY Al WAz TUTULS
Uszaunsaigndiannzyana Lifissudsieifiuanufianelavesgnin usd
duaSuanuinfseuusudluszezeidneig

Tuusunveanswiadulugafidvia nagnsnisasraszaunisalgnanliiies
w1 saufionels uidaduedosdioddgylunagnsmsaiismnuunnsing
Mmeuinnssuanauds nsldmalulad AR, VR uar Al Hagllusunainsa
MOUALDIAIINABINITVDIGNATADE19NTIYN uazaTeAuinAlusEuZET?



msWalnnagnsiia:douls:auuianssumscandiuen Marketing 6.0
Developing Strategies and Marketing Innovation Mix in the Era of Marketing 6.0

fhegrau SCG Isiannunanie suseulatiuazueundinduiitoonloswims
filogniedazmnaus airensildiusiudugndsiiunsiiauelvgdud
naulangAUABINITURIGNAT (SCG Sustainability, 2025 ) wonanil
mssjatfuiinsaisszaumsaifdsdu wu mslimaluladivisansanseny
fodunday SiaasunmanvalARliiuLuIUd SCG Packaging (SCGP)
Iasnfurugagniiunagnsnisiinuwuulndlngndn (Customer-centric)
Tnoladgmuasiamuinnssniedauslugduiineuausiniudesnis
lannzvesgnd aufmgAnssuvesuilaeifanumanvatsuaziudsunlas
9gLlaua (SCG Packaging, 2025) ﬂﬁmammul,miuiagmﬁﬂﬁﬁﬁmaqwéms
aseUszaumsalane Tielikusudanunsoaseanuunnskaraulailsey
TumswisiulunaeaiiAsundasegsnid

msaseUszaunisalgndtugandvialdiissundunagnsnisnain uads
Dusingruddgresenudidalussezenvesgsnae msdwelulaglud o w1
Tileaiaszaunmsaiinilernuamenisvesgndn dreliuusudannsasnm
aldiUsumensutstunazadnsgrugnandisiuaslsiogneddu

3. NAYNSNITNAUIYEINI9N153nTmU1eTnsl (New Distribution
Channels Development)

aa o 1Y 1

Tuuunvesnisudedulugafdvia Msimunteminisind miediunum

a

drAglunsiiuyssansainnisidndgniuazaieanulaiuTeunanisuady

=l o

nilslununlduddgAenisiiunannesufIviatnuwdutosn1andnlunisde

$mthe Fetelissiaannsodndgndldesnsmnduasn et Tng
L«a‘wwﬂuqﬂﬁQ’U%T,ﬂﬂﬁum%aauﬁmﬂmiaqmqaaulaﬁmmﬁyu (Marketing Oops,
2023)

nsUszgndlinagns Omni-channel Adudnnilsuuinisiididny

)

(%

Faudunswanunisinsiminetamessulatiazeolavindesu Lﬁ'éﬂ,ﬁgﬂm
anunsadenianistedusinsiunueINIsYeINLLEY WY N151E0NTe
soulatiwarlusududiidu (Marketing Oops, 2020)

wonani msthwelladlvml q Whandelunsinnsadduduas

NIZUIUNITIAAS WU S2UUTRlUTALarNISAnAILan Uz AU wUUS salnil 1
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Hafuddnfitiefiuanusnduazanuudusilunisdweudud fegragy
JD.com AfimsanszuuinwaswuiUanasuises Wesesiunsivlnues
drouliseluusewnelng (Marketing Oops, 2018)
agiiuldimsiaundemanmsdnd e iviuaiouas neuausssiony
fosnsvosgndn lddinzdunisldunasvesuiiviaviomalulagenlulf 1
nagnsfiadnylunisudsiulunatndagtiu venaind nslénagns omni-
channel finanutesmasing 4 Sateaisssaumsaiifuazaganaulsitugnin

4. nagnsn1swmuInisdaasuntsnaialuyd (New Promotion
Development)

Tugaddva nsWamnagndnsdaaiunsnanlmiiudedfyiiels
gafeaunsaiifsgnénldesnaiussansam nildunumaildiuenudende
ﬂﬂiT%ﬁaﬁhﬂuaaLﬂaﬂlﬁisFacebookJnstagan1uas'ﬁkTokiamﬁﬂﬂWimaWQNWu
{iBvdwa (nfluencers) 188z IugnAuarai1ansTuinsAumMeEns
53057 MInanarudumgeuwes (influencer Marketing) tunagmsitiula
ag1umIndlugaddvia iesnanuimmhmamaluladuardedsnvesulat
(Rajamangala University of Technology Suvarnabhumi, n.d.) Snuumed
drAyrennihdayayusedeg (A) Wwndelunisiesgideyanginssugndn
Ferelinsdumannsaaaumdymsnaiaiiamzyanals (Personalized
Campaign) Al @1nsnTIUTILarUszInanatoyagnAilofvuaitiviig
ey ineuausssenuaulanazaudiosnisyesgniliogiusiug
MsUszgndld Al lunsienevideyagninidudiuddniivasliesdnsaunsa
drlagnénlddndsBaturnumsiinsgidoyadiuiuinn femaliauaziedosle
fiviannviane Felasunisaunann Al (Sable Asia, n.d.)

uenanil vEnTuetns Tesco Maunuvgensld Al iieuSuusts
UivaUﬂwsahvﬁ%aﬁﬁqmaaaﬂﬁﬂImaiﬁﬁama%WﬂIUiuﬂ3Mﬂawmﬁhﬁmaaaﬂﬁw
Lwauuwuwmamfmu%wmiQﬂUﬂuWNMQQﬂﬂiuauauaiuwwuaaﬂwmmaamﬂwwuﬂﬂ
34 (Financial Times, 2028) MU ISR ensoaylal
nsldEiBvana wazn1sUssendld Al lunisiwsendeyaandn Yaelvssia
awmwsaa§1ﬂuﬂutUmﬂﬂimaﬁmﬁﬁUizﬁm%ﬂwwuazmsqﬁﬂﬂawu564ﬂ15maqqﬂﬁﬁ

TRungaay
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wonaniu nslimaluladiu Al Saufuszuunisdanmsdeyavunlveg)
(Big Data) SvinligshaanansaairsuandgineulandgnilunuuEealn
anunsaviuasunagnsldnuuuiliuvesmaiauaznginssuguilaad
WALIAIE195I0157 (s 53535, Msena InTannns, wavywns Tanyss,
2567)

uiiulad msduaSunmsnanaiumalulaglv 4 viligsieanuisoasne
wasayifiussansamuazduonzyana Fetofiunnufiselonazain
fnfvesgnén detiu nisldnmananmriudedseuesulatuay Al Sudunagns

A Y a

Ay eligsivanunsane AL ANABINITVBIRNATLABE1INTITA

o 3

No

5. nagnsnsiuauAazdelsuaiiiduiendnual (Unique Value
Proposition)

mia%f'm@mﬁhLLaz%LauaﬁLﬂuLaﬂﬁﬂmﬂ (Unique Value Proposition -
UVP) Wunagnédfnyidelsigsiaaunsoainsnnunnnsnanguis msiaue
udviouimsfitimnufiaslimiioules uagliaunsamldaniiau hedage
anuaulanngnéuazaianuysyivlafionui fegrauty nmstdiaue
AudnunzlaNEineUausIanNfBINIsaNNEnguandn vienslRuins
ieSufiasUszaunsalidauinlitiugndn (BMC Thailand, 2018) nsiiiayac
(Value Addition) vsnefia nsuuuseerimuiludnuazeine oifiunae
wagvilaudiusiruaulosnntu deualifuslneduiissdemeiigau
Tnesinasitunsusuusisluduannin Ussansam wiensnouauasania
Fosmsvesmannldftedy (Cogale, n.d.)

nsafsteiaueiiduendnualfafuititisaiunuinivesgnide
pdui Wegsivaunsnairsteiausfigniiiiunaduazideslesiuany
Fosmsiawizyanald Aazvinlvigni3andnuruazaiannuduiusidadutiy
A1AUAT (Sudchai, 2024)

uennd nsiiuRuAuaziauedsiiduendnvaiaunsaviilissia
Tnawulunaiadiinisuteduge nsviduilbidioselissiaogludumie
Tnaustuviniu utgassenulfisisulumsudsdusreremBnde (The Standard,
2023)
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il nagnsmsiiiunusuasdelausiiduondnuaidudiviely
gsfvannsafsgaruaulavesgndnle Tnemsthiauedumiiauiiruias
liwmiloules lifivsudadsenuunnsing uidshsaiannudsduluanudisius
fugnAsamdsanulmdseulussezen

5. wualinvauInNssuNIInaInluauIAn

Tuewan uirnssunsmanazgniuirdeusonsimumeluladiia
uazmslideyadsdniiounagnsnsnanaliinssiuaudesnisvesiiuslan
undetu Tnswunliiuddiineiaziunumiluounn Gun

1. MInandetaya (Data-Driven Marketing)

msnamdedoya (Data-Driven Marketing) leinanewduuwualduddiglu
ouen Lilesnnmsitmuimeluladuasanamenvesdeyavunsilve) (Big Data)
nsldmalulad wu Jeausshvg (AN LLazmiL'%sJuﬁsuauﬂ%q (Machine
Leamning) ¥ielvigsivanunsniinsevinginssuuazanuisansveuslnale
ogauluguarinds deyamanigmimnileusunagnsnmanainuuuidea
Inid nsannglunsalveamsfumduiuuwnanvlosueaulall feogrewu 5579
anunsanugihduinfiaenadosfuanuaulavesgniliviui Jsdreiiia
aufianelanazairsuszaunisaifingslagnén (Widen, 2024)

Tuyhusaientu McKinsey & Company TWiifiuinesdnsiih Data-
Driven Marketing ulfansnsaangununisnainldds 10-20% weuiuiiia
Usgansnmnisnevausdsenufeinsveiusiaa nsliteyaannvaiedes
v wu Tedeaiiie Usy fRn1stoaudi wasdoyaaniuled saeligshafiany
dilauuusadsAeiugni waganunsausuasuununsaanaldlunand
Wuzau (Lindecrantz, et al., 2024)

uonaNil ALdS9909 Data-Driven Marketing Stogfinruaunsaly
miwa’m%gaﬁlé’mﬂ Al uaz Machine Learning iead1snnalaiuseulunis
IRICN! miU%JULLGid‘lJizaUﬂﬁajLLUULQW’I:J’Qﬂﬂa (Personalized Experience)
H1unsliteyatielvgsisaunsaasisauasininsdensiduailaegiadl
Usgdnsnm (Akilkhanov, 2024)
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et Data-Driven Marketing Safusnnninedesiie wiluwuimeddy
dmsugsiafifeanisairsmnulfiuToulunaafiinnsdsunlaesnasnd
wazdudou

2. nMInaaLNIzyAAa (Personalization)

mMInaAIIzyARa (Personalization) iunagnsdAgydmiugsialuae

Y

AAvianfeInITa A URNTULazANianelaluns1duA Wisesight (2024)
53y

| °

1A Ud11539904 Personalization ag#inauainisalunisusuus

Uszaunsalliunzauiuanudesnsianizvesuslawias sy aensld
wialulagUyanuseieg (Al) uazdoyaannviaedoanig Wy Jegangfinssunis
FoAumiusuazmsiidusnluledoafiie TalkaTalka (2023) Hliudnns
Anszideyamaivielfyiransaauouurdudvieuinisfiaonadasiu
Avaulaamzyrnalieglivssdnsnn

Sixtygram (2024) 1&@3u31 Personalization liiigauatigliuusunasie
Audesiiluamenivesgnin uidsanansaifiunuasinansouususluszes
g1 fhethatu nstideyaifionuzihaufianezasindiuavielavanly
unasosueaulay Heliiuslnaldsudstaunsalfinssiuanudeanisuas
aruaulavewnne uenini nsmanaameyanadsanssntisanaldine
yamsnaelneiisszavsnmuesnsdifenguidmangldogsusiug

Branding Champ (2024) a5utginisaainanizyanaliiiiosusidy
nagnsnegsie widulumnumeniweaduilaalugalagiu nmsusuuss
Fomu lewan uazrdolaueiinzanfivusasyaraviliiuslnaddninuusud
Tieuddfuanudesmsanzaeamne Jududsdfalunisadenny
duiussravensEiuuIUiLaEanA MInaarmzyaradallltiesiaiden
uifuwnmefisududmiugsiifoinsnouaussionudesnsvesiuilna
gelvsl wavairennuliuisumnsudsiulunaaidsuutasensng

Aeudasuladn msdwnalulad Al N InseingAnssugnAtuuy
Bualnl lvaelesdinsanunsaasns Personalized Marketing fineulandain
ADINTVRIATYARALABELINEN ALY SEUU Al @NNsakuEINEUAT
yiiouinsiinsdlagninunsiianeidesaneinssunisde egdlsfom s
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foyagnénulilussvienanssnusionnududiusvesiuilan mnlsiims
Uimsinnsteyasthilusdauasiadosssy ssdnsoramdayiuanudesionis
gnilasdewisonisagduaulindanngnd

3. m3nanafiiuuszaunisal (Experiential Marketing)

mMsmaeiiviuuszaunisal (Experiential Marketing) Saasfiunuméndey
Tumsasrsanuunnendlsifuuusudlugandvia lnsennzidlomalladiasiosss
(Virtual Reality - VR) kazA311333L&33 (Augmented Reality - AR) gnii1slsd
Wearsuszaumsalfinand liuguilag degratu nisdaesanunisal
nsldauAudring VR/AR taeliusinadilauassiulalududanndetu gata
fanunsatiaueyszaunisaiivandazaianuldiueumanisudsduegis
¥aau (Kushnarevych & Kollarova, 2023)

TuvauziAeniu Marketing 6.0 WuninAanisnaiafiianain Marketing
5.0 Tnewtiunisadne Ussaun1salfiaum (Immersive Experience) Wioidoules
Arwdiusfiantauasdiamnumneseiauusudiugnd wuiAadldfuuse
Sumalsrnnswisulamanaluladasiaiidmin Wy Metaverse, AR,
VR, Internet of Things (IoT), wag Artificial Intelligence (Al) ) Ganaluladivenil
dhanflunumddnluinussiiuveadiislang wartelinsmananansaden
sortugnénlalusduiiandauarusuussldmuarudosmsianizyana (Kotler,
Kartajaya, & Setiawan, 2023)

N1INEURIAR Experiential Marketing fiu Marketing 6.0 %1elig3fia
ahafiAlmivesnmsnanafilsiifioaussgaeuaulavesifuslng usdsadrennu
dtusfdsiuihulsraunsaifiveuaaduasdianumane

4. MsmanakUUEsB (Sustainable Marketing)

MIma1aLuUsaEu (Sustainable Marketing) Wununliiuddaluauinn
desnfuilaalugatiagiulimnuddyfunansznudedaundousiniy
Ourgreenfish (2025) szyinguiuilnagaluy lnsanizausu Gen Z uag
Millennials firnudesnmsafuayuuususfitinnuiuiaveusedaunndenuas
fuumansadugsianddu

waluladymthu (2566) Hlidiuingsiafianansausuimenisiiaue
wansasinazuimsniduiinsdodaunnden wu msliussatamifidesaasls
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nsaansUdseiwFeunsyan wasmslinineinsegredivsednsam aglasu
nsatfuayuanguilaelusvezen deghatuy gsfefildimaluladiiodioan
vosdelumsudnanansafiunnuidesiuluasmuesifuslaaldetreioddy

Insightera (2024) tafuinnsmanauuudadulsilfdufivsnagndagsia
wifananefuanumianismesdann Msdeasauruaza Ly siui A
Jeburiudomenisnaiasing q wy ledeaiifeuazuauilalavan anse
afumnuduiudifszrisusudiaguslan

Advueaguliin msnmauuudiu (Sustainable Marketing) naneidu
éqﬁﬂﬁ’iyLﬁaQ’U%IﬂﬂL’%'us[,ﬁmmé’ﬂﬁ’iyﬁ’uwaﬂiwwia?ﬂmé’aumasﬁu A5l
ussasifigesaansliviensanveadelunsrurumssantisaieamdnwal
firuaziegangugnanldledauanden ehdlsfnm siafjatiumnudsdudes
Lw%igﬁ’w”mnumswémﬁqﬁu Feonaiduguassadfadmivesdnsiiininginsdria

5. M3naarUBUNgLaWWas (Influencer Marketing)

wiinsnansudunglewwes (Influencer Marketing) aaaiiunuim
ddlugalagtu wilusuranazliimnudrdgiunisldlulasdungieues
(Micro-Influencers) 1nn84au TalkaTalka (2023) szyiilslasdungiousosde
fiTgRanalusuauiisia uianmnsnaiemudiiusiundeowarandety
fRnnuld Femmuduiusiidutiadoddnylumsaeudosiuuazainuasdn
fnfriansIFuA

ANGA (2023) Flifiuiuusudfidenlidungioumesiaonndesiy
adnvaivesmsduiarannsodenlssiungudminglfegaiusyansam
nsltlslnsdurigouwesdivandesineszuinausuduaziuilaa 1flesnnn
HRnpuinuesinlilasdurigeuwefiiuyaratiiifisldieuaziilinga

Sellsuki (2024) tesululasdungieuesidnenmlunisiiifngy

Wnnelemzlfedunsge daielitusudaansanizgnainluszduidnids
undu nsfidusuludomusrnsnevaussdeaufniiuresdianiudu
i3nsfloddnfitivadenuduiudsyeven

Oliver (2024) oSunetfisfininsmanariulslasdungouwesiiuns
amuiidue sizanansaadesadnsidetiouasddulifunususlusteren
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nsidenlBurigiouwe simnzaufunnudissnsuarawaulavesnguitmane
Jududsddy msmaarululasdurgiouwesiadunmmeineuaussse
waAnssuguilnnlugalvsifivemnaruduiusiwiasuarauiideiean
wusUAIInIatuayy

5l Influencer Marketing ansnsntioainenssudiusuduazndenles
funquidninglaegaiiusgdniam lasaniznislilulasdurlgiouwes
(Micro-Influencers) GausfagiduaugRnnudosndt uillssfuamniidedogs
wagaunsaasauduiusinddniuiuslaalafndy egrslsionu g3nadaag
wWdnyruanuidssanmgAnssuitlivnzanvesdurigieuses Jsenadsnaide
HoNMENAITRMUTUA LU

6. NMIAAIAKUYBINIIRIVATIVAINWAY (Omni-Channel Marketing)

N139a1akuy Omni-Channel (Omni-Channel Marketing) Lﬁuﬂaqwéﬁ
gafallanunsanestulilusunan iesnmsideslesuszaumsaivesiuilna
rurpesesulavuaroenlatldnaneifiudsdiidy Insightera (2024) T8y
Fmsmatauuy Omni-Channel Hagliguslnraninsativssaunsaiisniy
uazaanndasiulunntomng Wy nsddoAudriutemnsseulaindouiy
msSuduniivin$u viensuuzihauduiulsiiusuuseamginssunisde
LRNATRET

Hocco (2024) Flfudnsadadsyaunisaifisuiuddielinusud
ansanouauesiudeIsvesuilnaldognadiussansnim uasseiia
AnuazAInaUelunIAuNIYeIgnAT (Customer Journey) fivgatu N3
THweluladlumsfinmumsteduiluynvemeeliuususannsoiinges
uazWaunagMsTInssiunNueInsvRIgnAnliviud

Judprakai (2023) tauiuususiasadenlestesmisnisnaiauuy
Omni-Channel ldagslisasroavannsaasismnuianelauazauindain
andnlaluszezen lnsomneidleduilnalugafdviamemisussaunsalilazain
590151 uazaenndosruluyngaiinnsefuLyTus

ANGA (2023) a5uneifisiininnagné Omni-Channel lsilflsausideidis
gane uideheliusudainsaassnmdnvalfifuayeuindotieluaem
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935 UTlna nswatunIsnatndudenisesulatiazesnlategiel

a

UszAnSnndivaiieanudsevivlalviugniuazaieanulauieuluns
et nseatakuy Omni-Channel 3sliildilufivawanagns widuaiy
Sududmsugsiafiseanisadivszaunisalil@enleuazasuisasiiuandi

aa o

lugaRaTa

WwIAR Omni-Channel Faglviuilaaaunsainfiaduduasusnmslaogns
aganauie ldihandumstoduiesulatuas fududiinihiiu vidensld
suU Click-and-Collect agnslsfinna gsfafisioamsthnagnsilldsndudes
awmulumaluladuazlssaieiugiusiuounn feralunmseroasdnsuug
Snuazauianans uanand aalliaenndessninsemisesulatiuas
sovllavornluguszaunsalivesgneniilisnuiu uazdssansznusoseiunna

flanelavosgnan

unasy

ayUdafununan

Tugafimaluladuaznginssuvesifuslnaasundatednssinidy ms
Aauwinnssuniseatnlanaraiduimladrralunisieliesdnssnwinig
a1ursalunisudatunazadisauldiviovlunaniiiaududounay
Wasuwasegsraiies maiwuuinnssunsnaialunniifvesdiuysza
WinNIsun199aIn (Marketing Innovation Mix) fiunumdrfglunisnevauss
Giammﬁaqmi‘ﬁ'mmﬂwmafuaqgﬂﬁw TdasBuuianssundndue (Product
Innovation) ﬁLﬁuﬂmauﬁaﬂmw wu nskimalulad Internet of Things (I0T)
visonsidenianiuiinsedannden deieifiugamliiulusud (Smith &
Jones, 2022; Brown, 2023) WinA55151A1 (Price Innovation) TP
wuulmundinvSensasinsasndn Ineld Al uazmsiiasevideyaiiousianls
mmzamﬁ’quaﬂsiuqﬂﬁﬁ (Kotler & Keller, 2022; Nagle & Muller, 2022)

Tumuuinnssuem1ansindmviing (Place Innovation) nagns Omni-
channel finamurasnseaulatiuareenlar wu n1slu3nis Click-and-Collect
nanendunsesdieddnfitafiueruazninaunsuazainaszaunisalifisuiu
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Isifuguslna (Pantano & Gandini, 2018) wenaINt uiAnTsuNIsdNASLNTS
#a1a (Promotion Innovation) Sssandsnsltinalulad VR uaz AR Lileains
Uszaunsaifiinandy wazmsmanaamnzyana (Personalization) Tagld Big
Data lumsiiszidoyariioatrsmiuiisnelelusziuynna (Lemon &
Verhoef, 2020; Adams, 2024;

nsaseAnANLanIEdl (Unique Value Proposition - UVP) g n15i
iausnuAmillaaLil videnseenuuuiingalaguilan iudamilsesduszneu
ddniiteiaiuaiiannuuandavesuusudlazfinauaadlulagndi
(Harrison, 2024)

psAnsirsmItaLLas fnwanlfiusulunsusiudidusiosding
MusudinagnsTitaau nsmusuiipseurquMsieTsiannadouuay
winltiumann wu n 514 PESTLE Analysis way SWOT Analysis wiedlatlade
meluwaznisuenasdng hwanefisslifeadulununseu SMART Goals
iolvanunsadanaldads wWu nsifindmutsnan msiaunndnsioeii
vIen1saseANUinAlungugna

nsdnasInsneInsmanzan wu msasmulu Al szuudanisdeyagndn
(CRM) wagn1simu1finyeyaaInslunun1siaseidoyanazn1sinnig
uinnssn wwtwatuayunmsiaogaddu uenaint ssdnsslinsdanis
Anudssuazinnunadnsosaraiiios IngliidTa wu mnufisnelavesgndn
AuinAdenuTUd Wagsanue oy Tuumnagndlineuauairanufoanis
YaInaInog1iuTEANEAIN

Fodunuiluanddiiduinsiauuinnssumsnsaawlifsadunis
a¥eddlnd widadunszuiumsidesauanufnadassiiniumalilad
waznagnsnmssuiunulunnifivesdiuuszaunisnain eliesdnsanansn
wistuldluszezen uavaismnudsdulunaniiiudeundasegsoliles

2. daiauauuzdmiugng

Tugaiinisidsuutawounealuladuaznginssuiuilnainduogis
a5 gafalilaunsaflenuumady q lumsmaalédndely ansiam
winnssunmseandsnateiduedesiieddglunisairsenuunnsnawassnw
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AsansalumMsudsly nagnsnsimuuinnssuniseainlilavenogiies
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