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Brand knowledge affecting customer-brand engagement

of Thai premium fruit wine brands

Narumon Kimpakorn®, Pilasluck Anunantathanachokedee®

and Chirawan Chaisuwan®

Abstract

The objective of research was to investigate the relationship between the premium fruit wine
brand knowledge and customer—brand engagement. Data was collected by anonymous questionnaire
survey of forty items of five-point Likert scale encompassing six brand knowledge dimensions.
Respondents were 385 customers of Dreamy Valley brand. The majority of the respondents were
female aged between 21 and 40 years old. The majority of respondents were married. They mostly
lived in the North and held bachelor's degree. Also they were self-employed with monthly income
lower than 50,000 Baht. Most of them had been the customers of Dreamy Valley brand for at least
one year. They drank wine once a month or more for the purpose of health and relaxation. Data was
analyzed, using Multiple Regression Analysis. The results showed that brand awareness was at the
level of recognition and every brand knowledge dimension including product related attributes,
functional benefits, brand attitudes, symbolic benefits, non-product related attributes, experiential
benefits by perception was at a high level in descending order. The customer-brand engagement was
at the engaged level. It was found that the dimensions affecting the customer—brand engagement were
4 dimensions: brand attitude, experiential benefits, non-product attributes, and brand awareness with
a confidence level of 95 percent. Regarding brand knowledge affecting customer-brand engagement,

there were differences among different age groups and purposes of wine drinking.

Keywords: 1. Brand 2. Brand knowledge 3. Brand engagement 4. Fruit wine
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dowa@iamm@ﬂﬁuﬁgﬂﬁﬂﬁﬁumﬁuﬁﬁ

]
=}

H7: mwj’l,umﬂ?’(uﬁ”n (brand knowledge) fMunAUAG (attitude) FINaGaANURNNUNGNEN
INUAINEUM
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(3 a ¥
ﬂdﬂﬂi&ﬂaﬂﬂ')ﬂ&lfl%ﬁi’]ﬁ%ﬂ'l

(brand knowledge)

2 s a @ H 1
AUNITIINAINEUAN 1
(brand awareness)
U UFVTANLALINUAMITUA H2
(product related attributes)
Funmantan luRgnuaFu H3
4 1
(non-product related attributes) ;
> ANUENARNGNFNTAAFUAN
@Tﬁ%ﬂizlﬂ‘ﬁm%wﬁﬂﬁ H14 i (customer-brand engagement)
(functional benefits) g
v € a o o 6 H 5
mudszlomiiosyansol 1
(symbolic benefits)
v € A 6 H 6
sudszlomiidslszaunmal 1
(experiential benefits)
v e . H7
AUATUNAUAR 1
(attitude)

AINA 1 LFAINIBULUIAANNTIFY

ABANBUNIIIVY
= & g &) a e a . . A a e =
MIANH1ATITUNNTIBLTINTIUUT (descriptive Research) Userininltlunnsise fe
& wa & A A & A \ A ~ | o
\dudflzaunsaliasauniaede lnouwszviadslszme luge 1 D deldnmudwan
AuinauraItszrng aanuIsmuruaauaaiasnawuy lBinsus wIngszmng o sauANUTaNUN
95 Llafiud LazfinnuARIALARaY £5 iasiaud (Cochran,1953) ldduaueaating 385 3nnguandn
a 2 a A a 6 & o 6 o a d' Qndl a 6 dll
290 FuMaING wIadd Wudwnuhidnaldlneszaundilion sfanltlunmsiwrsfinenazay
o o ¢ & a v AA o A v
ANNFNAUTVRI0IALzNaUANNIUATAUAT (brand knowledge) NildanMKNHUADATIFUSN
fa mﬁmiﬁzﬁmiﬂ@maEIL%GLE?’?%LLUUW‘IQQM (multiple regression analysis) meamaianaudslagis
WWNAILLIDRTZULLUTUADY (Stepwise regression) TILTINT| agaéﬁﬂLLumaumummwmuﬂszmm@h
% a6 o £ [l | 1 A
5 J2AUMNLWIVEILALATN 11 40 98 uuaiu 2 d1u Ao
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Ausoas

=

Usznaueiuedddsznaudunsiinanaudn (brand awareness) 4 78 laun tnelaBud
A v A A Ae & =& A v A A A6 & oo A v A A A¢ v A A A6
anFuAeINal wWadd Anfseanaudaiud waddleueds Fnenaudaiud wadd FheTull wadd
LA ERITLRWA LA
aoﬁﬂizﬂauﬁmqmauﬁaﬁLﬁmﬁ'uéh'&uﬁﬁ (product related attributes) 7 U8
1) aaantafiugisesu (objective attributes) 1 histna ldanFudeduil waadd Sanula
& v a 9 A A A aa Al & v A o A A A A A A
T e FuMaTud adyd JRTINAN LAz NUNA AT ERA0TNY e INAUWRaNTINAN
N . . . o & o A o A A A6 A A
2) AN UANLDumuTTIN (subjective attributes) loun Tiinaladamnauanasud waadsd J3gmé
A & Ve a o a A Ae A & v a v A A A6 A o &
8 s ldansuaiasnd wadd audiy issllanaumeTud wadd damnwsiiiaua uazlhi
Y A v A A A6 A
N LA FUAIATNT WaFE lauTINTINAN
astaznauduguaulAn liineITua&UA (non-product related attributes) 7 i ‘leiur
1) MIROFIINNIAANA (marketing communication) lawn FalusananFud1asnd waad
' Ad A o A v A A Ae A & ca) v o o
QNaaNUULBININANGY UazaMFUAAITNL WInAE unu%wlwa;&a%@
o & . o A o A A A ¢al % A v o &R o
2) UTTIAUN (packaging) leun anFumeTud WIS TTIAUANA] manwmmgm‘lﬂmu
uazUII AT AuAaTuE uaag lwanunswala lautasninarfueiay
3) sy (place) ldun Sudndmhsanaudiaiad wisddiivssenmaindgala
ATEUAIATNY LIRRY M9 MU D IURDIWNLANIZEN FILFTUMNANEDATFUAT LRZATIFUAIATN
A6 A [ A o AR
WIRAE EJE‘IJLLUUﬂ’]iﬁ]@]’J’]Gﬁ%ﬂ’]‘ﬂ@Og}@lIﬁ]
& o & A o A . . o Y A v A A A6
29adsznaumulszlomiiFensing (functional benefits) 4 T8 laund aNFUAATNE WIARE
' Al A | A o A A A 6 | A A o & A v A A
ANIZWANITANINANAUWARNY ATIFWAIATNN WIARYT LRNITUANITANINOFIRTIA ATNFUAIAINR
A6 | A Al o o A o A A A6 A o
UIRRE LANIZLANIAUINATNRINY LAZATIRWAIAINN WIaRE naunwnIIan hsbla
6 £ € A @ o 6 . . v v 1 a % A A A 6
avndaznaudulszlomilBesansal (symbolic benefits) 3 Ta laun anauiaiudl wIade
LRAIDIANNGSEUINY N ATITNTE aNFUAIATNG UIRRY LEAITNANUFYNTOUADL WATATIFUA
A A A6 | a [ ¢ o = A
awdl waadd TrwsasTunwansaldauDuat1d
[ v & A 6 . . . v v ' a v a A
a9rdsznaududselomiiBstszaunsal (experiential benefits) 5 48 lauaA aNFUAIAINS
A ¢ o v A a £ A v A A A ¢ v A a Aa @
WIRRY 11ﬁmmq°n1umﬂ°ﬁ°mmmnmmu ANRUAIATNY w1 lanulaNUTzaumIallntiaan
A 9 A A A6 & 2 60 Aa A o A A A6 o Aa A v
AFUAIATNT U URIWAIUTIO aFUAAINT UIRRY Uananunsiding uazamauwd
A A A6 ' A v o o
AN WIRAL mq@m\mmml%ﬂuoouvlm
6 £ [ Aa a % . v 7 1 a % a A a 6 v
29AUTEnauduNARAAGanIFU (brand attitude) 4 78 lauA as1EUAATUR WIaRE lhaw
= @ A A o A A A 9 o P ) a A o AN e
NINalanaIn1Ian anFuAIaTNY uIae Iﬁﬂaﬂuganﬂizﬂuiﬁluﬂn faInLralalua I FUA Lo

wR R o a o &
LLazgﬁﬂW\jwal'ﬂﬂU@ﬁqﬁuﬂqu

100



118418
NHTIng1avAaUns A o A
sUj Silpakorn University ‘ﬂ‘VI 39 aUun 1 (V.a. - N.W. 2562)

Journal

aulsana

o Ao,

Usznaueiuanunnwwniidaasnfius (customer-brand engagement) 6 i laun g”ﬁﬂ.gmﬁ]

& v A P

a o a a a e a o & L @ a o A a ae
1%@]5’]'@%@7 ATNN LLINNY iaﬂwmmmw%@wmﬁaumu ’alzagﬂumﬁaummww LL'JE‘]GU@]E‘]@@]VL‘IJ

q

2

2 o, oA A oA dAa , o A & a o & A v A & A = e o
fauwihazlianauddundnit Adiasniazfaanfudi andudeaiuil wadd mansndigaauld
uazIRNENAUALATI AU
{ ar a Q€
MInasauANNULTaiiavesuuURaLaNN lasdAFNLTzANTUEaNVRIATEULNA (Crobachs’
alpha coefficient) wui Tadnuiliiaudazasdsznausasninanualandud uazliiannunniu
{ 1 a k% 1 1 A U 1 s 1 {
nildanmaud fergindt 0.8 Datialddnagluszaud (Cronbach,1974) uuuseumuiianuiisada
o 2 [ P . a v 4 A a o &
wazaunInh l@nsiundudiedniaiald Selinoazdoadad
v a v o v 1 s a Qg 1 a
MI3INATIEWAN (brand awareness) 91un 4 T8 UenawilszamduaarvansautnaAYNiL
0.884
wad A v e a v . A o v A @ a £
AMFNLIANALINUAEUAT (product related attributes) H91uwan 7 48 eaniszanduoan
PIATAULIA LYINAD 0.923
d { v v oA v K o @ | e a £
Amuawlian lNeiu@IFUA (non-product related attributes) $1uan 7 Ta fdnduilszdnd
LaaWITBIATAULNA LYINNY 0.907
a v d a kg . . o ¥ (P A £
Uselamii3aninnuasadue (functional benefits) 311 4 48 JdFulszAniuaanvas
ATAUUIALYINAL 0.867
= s % . . o v 1 e a QG’
UszlomiiBeqganusnl (symbolic benefits) 31w 3 da UdguLszEnTuaanvasnIanLNe
YN 0.869
a . . . o v > a £
UszloailiBetssaunisal (experiential benefits) 4114 5 T8 AA1aNUTENTUOAN VDS
ATAUUIALYINAL 0.907
@ ad ' a ¥ . o ¥ (P a Q€ ' s
NABARNAADATIRUAN (attitudes) 110 4 Ta JeFulszEntueanvasaTanLIaLYiNNL 0.906
a 1 a v o v 1 a a QK
ANUNNNUABAINRUAT (customer-brand engagement) 311U 6 VD Jargudseindueanved
ATAUUIALYINAL 0.928
a & 1 o a o oA | o ! ' .
MNHANTILATIZAAT Tolerance BaddulsBasznndIwL Il lidnd1 0.2 uazen Variance
inflation factor (VIF) laigaifiu 5 asuudrudsdaszilglunsienzdlifadymenuduiusidadu

P3AulT88Te (multicollinearity)

HAN1IANSN
v 1 1 ® a v A =3 A v
Aaouuuuseumusmlngidwwends (Sasaz 51.4) lavliany 21 fis 40 U (Fouaz 59.7)
a o A Y [ | A Y A o = o
Jamunwanss Swaunniige (Fauaz 49.9) mduadlumamile (Fauaz 66.2) Tszaumfinsazay
Uinyqed (Fauar 53.8) Uznauar@wgsnadiudy Swimanniga (Saoaz 41.3) uazdulngiiingle
lagladsdaidandinin 50,000 U (Sauas 55.2)

v 1

ﬂmauLLuuaaumumusLmy"lﬁm@;wahmﬁw"hﬁ ﬁmﬁaqmmwua:mmauﬂmﬂ (3098z 52.8)

U
=}

. A ¢ A & a . Y ! -~ o A o A A &
ﬁ']ulﬁfy@NVL'JuL@auﬂzﬂiﬂﬂiauqﬂﬂqq (iaﬂaz 603) LLaza'JulﬁfUuLﬂuﬁ:}ﬂﬂ’]@]iqﬁuﬂq@]iuw LLINNE
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audrlaidnd 1 9 (Fouas 80.6) ;j@]auLL‘U‘Uaaummﬁﬂmumn‘ﬁq@f’iﬁ'ﬂmﬁuﬁwﬁuﬁ WIARE 3INMT
wnzsuandavasawlnada (Fasaz 46.2) Lmzmﬂmy'slﬁm@lNail,umié'f@?msl,aLaaﬂ%avhmfwavlﬁ
AMFRAAINA WIaAE ARG LazTIANNZEY (Sasas 72.0)

246Llaznauau3lua U (brand knowledge) a3uil WIRRE Wud1 MI3anaFu (brand
awareness) a3ud wiadd lasvanagluszauian (Fafe 4.09) uazedddsznaunnduseInNg
Tuandudaiud wisdd Snsiuiluszavann Gait mﬁ%'ujﬁmqmauﬁaﬁLﬁ'mﬁ'ué'a%uﬁﬂ (product
related attributes) a%iﬁlmzé'umﬂ (@hma‘ﬂ 4.33) 99893178 sl sz lpariiFaninfivasasnane
(functional benefits) (ANLafY 4.22) suriauaantdanFue (attitudes) (ALade 4.18) dudselymni
Fadaneal (symbolic benefits) (ALady 3.98) LLa:ﬁwu@mauﬂ'@ﬁVmLﬁmﬁ'uéhauﬁw (non-product
related attributes) (f1Lads 3.94) wazsulselomiiFelszaunisal (experiential benefits) (A1laae
3.79) #uANUENWUBEIgNAluaTIRUA (customer-brand engagement) agluszauynwu (FLade
3.97)

a '3 3 a % = = A ¢ v a I3
wams'aLﬁi’lwmﬂﬂs:naumwé’[ummum (brand knowledge) A3NA LWIARE AIBNITILATIZN
NINANBUNAA

o a £ v o ¢ = @ v Aa A v oa v o ¢
suLsEAMBanAUNUT (R) = 0.901 UgaDs aANuynRwIaIanMNldaasdud danuauius
g9 AU aa@i‘ﬂi”ﬂaumwﬂumﬁuﬁﬂ (brand knowledge)
fuUse AN MIIRUue (R (R%) = 0.812 LEAINY amwamaaaaﬂﬂi”ﬂaumw%’l,umﬂaum (brand
knowledge) ﬁﬁ@iamwg}mﬁummgﬂmwmamﬂaum Aaflusena: 81.2 suiindesntouay 18.8
B u e M 4o . o ae X
LﬂuwaLuaammﬂmLLﬂiaufmvl,aJ"meaglumsﬂﬂmnmmau
@hmmﬂm@Lﬂﬁaummgmmmmsﬂﬁ:mm = 0.316 BILANNIN NTUTZIN AN VDITEAL
o 1 a v { a J 1 e
ANUENAUADAT TN JauAaLARaK LNAUWLYINNY 0.316
MINATALFNYAI N aoﬁﬂizﬂaummjﬂumﬁuﬁﬂﬁﬁmmé’uﬁuﬂ%aLﬁ?uﬁ'umw;dnﬁ'uﬁﬁ@ia
ANFUA NIzaUBBEIATY 0.05 WuIaInLsdrTzNlanusuwuwinuaLlsauassinyfamnIsie
A9 298Uz na UM UNALARF AT R ﬁwamﬂﬁqm (B = 0.546) 399890178 avdtlsznavaulzlonid
\atlszaunisod (B = 0.254) aaﬁﬂizﬂauﬁmqmauu”aﬁvlmﬁmﬁ'ué'hauﬁﬁ (B = 0.128) uazovsitlsznay

UM ITFINATIFUA (B = 0.070)
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v

A15797 1 LEAINANITILATIZR AU TBRTY aaﬂ"‘ﬂizﬂaumwﬁumwauﬁw @'ammaﬂﬁummaﬂmﬁﬁ
@ TWAT (n = 385)

a ¥ Ao a v
ﬂ’)’]&laﬂw%ﬂﬂdgﬂﬂﬁﬂ&l(ﬂﬂ(ﬂiﬁﬂ%ﬂ’]

I3 a o
aaﬂﬂ‘s:naumwi‘lum'l GALIN

S.E. B B t P-Value
(Constant) 114 -327 -2.880 004
AUNALARA NI FUAN .045 .599 546 13.394 .000
udszlomiidsdseaunmsal .037 254 254 6.967 .000
éﬁuqzuauﬂaﬁiﬁtﬁﬂaﬁﬂﬁhauﬁﬁ .038 150 128 3.940 .000
FUNITFINATIFAN 025 .061 .070 2.416 016

R =0.901, R* = 0.812, Adjusted R* = 0.810 F = 410.499, *P < 0.05

HAMIINAMEANINANDINAAM §19IUNaNDTY 21 519 40 T

FUUTANTENAUNUE (R) = 0.911 Uaa9d s:é’ummgﬂﬁumaagﬂﬁﬂﬁﬁ@iamﬁuﬁﬁ Janu
fuNUSEe Nu asdilsznauanuluanaud

fullsrAanTnsiue (R%) = 0.829 Lm@aﬁoaﬂ%wamaaaaﬁﬂizﬂaummj’tu@mauﬁﬂﬁﬁ@ia
@mwgﬂﬁumaagﬂﬁﬂﬁﬁ@iamﬁuﬁw Aodlusanay 82.9 dufimasdniass: 17.1 1Hunailasunan
éf’;LLiJs‘é"uéfidvl&iVL@Tmwagjﬂumsﬁnwﬁ%’m%ﬁ

@hmmﬂm@m‘é"aummgmmaamsﬂs:mm = 0.326 WNEAMUIN MIUITUIUATIVEIIZAL
ANUKNWUGBATIRIN fianunanaeaan iadurinty 0.326

MINARDURUNAI I aoﬁﬂi:ﬂaumm;ﬂumﬁuﬁwﬁﬁmmé’uﬁuﬁ%dLé“uﬁ'ummgﬂﬁuﬁﬁ@ia
andud dmiungugndnany 21 fa 40 1 fiszeuiiuanan 0.05 wuidulBasftanudunustu
audsanuagilngsannsia A addliznaudunawafdanawan ﬁwamnﬁq@ (B = 0.591)
sadadanfa avfdsznavamulszlomiiGelszaunmsol (B = 0.247) LLa:aaﬁﬂs:ﬂauﬁmqmawﬁaﬁVL&i
Aendusadud (B = 0.148) mudau
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M13797 2 URAINANITILATIZH AUl DRI am‘ﬂs:ﬂaumwj’lumw%uﬂ”w @lﬁﬂ’a’]uﬂdﬂﬁ%‘ﬂﬂ&@ﬂﬂw’l
ngua1y 21 119 40 U (n = 230)

mwgnﬁuwaagnﬁ'ﬂnéumq 2199 40 1

s a v
aﬂﬂﬂi&ﬂaﬂﬂ')’l&lgl%@lﬁ'] d1@N

S.E. B B t P-Value
(Constant) 138 -.379 -2.742 007
MUNAUAAG DA ITUA .050 642 591 12.879 .000
Mudszlomiigsdseaunmsal .048 253 247 5.260 .000
dunmauan litfoaiusEu 048 178 148 3.686 000
FUNIFINATIRWAN 025 .061 .070 2.416 016

R =0.911, R® = 0.829, Adjusted R* = 0.827 F = 365.605, *P < 0.05

HAN13ILAIIZUNITAANDENYAN AINTUNGNDTE 41 Pawly

fulszanTandunut (R) = 0.862 LLamﬁaszﬁum’mEnﬁumaagﬂ@ﬁﬁﬁ@iamwaué’w
JanuaniusgInuasdlznanauiluaniud

FULTANIMIt NG (RY) = 0.744 uaastedninavasasdlsznaumuwansainnaudidee
m’mg}mﬁumaagﬂﬁ'}ﬁﬁ@iamﬁuﬁﬂ Aollusaua: 74.4 gaufiwaesniosss 25.6 (Hunaiiiosnnan
é'hLLﬂiﬁW’%ﬂﬂ@ﬁ’ﬁuag’lumsﬁnwﬁ%’m%i

ﬂ"]mmﬂm@Lﬂ'é"aummgmmaamsﬂszmm = 0.307 BuwANNI MIUTTNIUANVEITEAL
ANUNNAHADATTUN fanuasnaadauindwyiniy 0.307

MINAROURUNAZIH aoﬁﬂizﬂaummjﬂumﬁuﬁ’]ﬁﬁmmé’uﬁuﬁ%aLﬁuﬁ'ummgﬂﬁuﬁﬁ@ia
anFEuA SmIunguandnaiy 41 1 Iuly fiszduinieny 0.05 nuhdudsdasidanusuiustu
audianuaddngdaneaia A asdlsznaudunaunfdaandudn ﬁwamﬂﬁ'q@ (B = 0.554)
sa9nsanfe asddsznaududslomidelszaunsnl (B = 0.245) asfsznavdudselomiifontind

(B =0.143)
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@139 3 usAINANIIILATIEHaIulTBaIr avdUsznauanFluadudn daaugnAuTeIgnan
] &
nauany 41 Y auly (n = 149)

mwgnﬁuwmgnﬁ"lmﬁumq 417 awly

I3 a v
E]\‘iﬂﬂi$ﬂi]ﬂﬂ'3']&§1%(§li’] d1@N

S.E. B B t P-Value
(Constant) 206 -012 -.060 953
MUNAUAAGA DA ITUA 076 607 554 8.008 .000
Mudszlomiidsdseaunsal .059 230 245 3.874 .000
dudslomidanii .066 146 143 2.213 .028

R = 0.862, R? = 0.744, Adjusted R? = 0.739 F = 140.375, *P < 0.05

HANIIATIZANITAANDLNAAT ﬁm%’un@:um@;m‘lumsa‘uL‘ﬁ'aqwmwuazﬁauﬂmﬂ

FuUANTanaunNuE (R) = 0.919 UFAIAS izﬁummgﬂﬁmadgﬂﬁwﬁﬁ@iamﬁﬁuﬁw
fanuauiuigenuasdtsznanauiluamiud

FulseAanTmsiue (R?) = 0.845 LAIDI BNDWAVBIBIALITNOLAWANHILATIRUAN heh
@m:ugﬂﬁumaqgﬂﬁﬂﬁﬁ@iamﬁuﬁw Aodlusanay 84.5 daufimaadniass: 15.5 Wunaiilasunan
@"hLuJi’é"w'fid"lzij@Tnuagﬂumsﬁnwﬁ%’m%ﬁ

@hmmﬂm@m’éz"aummgmmaamsﬂs:mm = 0.267 wNEANUIN NMIUITUIUAVEIIZAL
ANUKNWUGBATIRIN flanunanaleaanindwyiniy 0.267

MINARDURUNAT I adﬁﬂs:ﬂaumm;ﬂumﬁuﬁﬁﬁﬁmmé’wﬁuﬁ%dLﬁuﬁummﬁdﬂﬁu‘ﬁﬁ@ia
AIFUM é’m%’umjugﬂﬁﬁ‘ﬁ'ﬁm@;walumiﬁ':uL‘ﬁ'aﬁgmmwLLazNauﬂmﬂﬁszé’uﬁfﬂﬁﬁﬁ'@ 0.05 WUTIALLT

Sraznilanuduiusiudmulianuednalidimayniietd fa duiruaddeaniud Snauniga

=

(B = 0.526) s038901fa @Tﬁuqmauﬂ'ﬁﬁ"lmﬂmﬁ'uﬁaﬁuﬁw (B = 0.210) drumTFINaNFUA

4

(B = 0.161) uazdniszlomidlszaunival (B = 0.153)
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v

A13797 4 LEAINANITILATIZR AU TBRTY aaﬂ"‘ﬂizﬂaumwﬁumwauﬁw @'ammaﬂﬁummaﬂmﬁﬁ
mqwaslumiﬁmﬁaqmmwua:ciauﬂmy (n = 203)

o v da a >
ANMNANNWY E’J\‘lﬁﬂﬂ’]ﬂNLﬂﬁl‘Nasl%ﬂ']iﬂN maqwmw

asAdsznavanailnasawan unzHEWAMY
S.E. B B t P-Value
(Constant) .150 -.446 -2.963 .003
MUNAUAAGADAINRUA .056 549 526 9.870 .000
ﬁﬁuqtuauﬁaﬁiwLﬁﬂaﬁréﬁauﬁﬁ .052 267 210 5.173 .000
UNIFINATIFWAN .028 124 161 4.499 .000
dudselopiiBedszaunmsal 042 150 153 3.595 .000

R =0.919, R® = 0.845, Adjusted R* = 0.842 F = 269.632, *P < 0.05

a I'4 ) (%} 1 H H [ 4 [
HANTTILATIZUNIINAND LN AT mmunq&lmqwa‘lums@iuLﬁaaaa‘ssﬂuauifmaﬂu
% a Af % a 6 = s % £ nllnl 1 a £ =
FUUTEANDANANEUT (R) = 0.891 UaAIDITEAUANNNNNUBBIaNANTdaaFud Janu
é’uﬁuﬁgdﬁ'ﬂadﬁﬂizﬂaum’mj’l,umwﬁuﬁw
% a A{ o 2 =1 a a 6 % 6 a U nlld 1
FNUTERNTNIATAUA (R?) = 0.793 Laadid dntwazedasndsznaumwansaiasnduan Nilde
v v A A Y a & w ' A A A o & P
ANuENusagnAfiidaanaud Aaduioua: 79.3 dwnwaeaniasas 20.7 unaiiiasnnann
> dll & 1 % 1 = Aa v g: a‘f
mLLiJiawm"lszmeagiumsﬂnmawmm
AINNARIALARDUNINITINVBINITUIZNN I = 0.348 MUANTT MIUTzImAII89I3z AL
a 1 a v { a &, 1 s
ANUENAUdaANFUATANUAIALARDY LAATIIYINAL 0.348
mMInasauaNydzIw adilznauanuiluanaudnlanudunuiidudunuanuyniuiida
AIIRUA f%m%'umjugﬂﬁ’]ﬁﬁm@qma’l,umiauLﬁaﬁdmﬁﬁl,m:l,ﬁﬁdﬂu NyzauRbEIATY 0.05 WUAILLS
Sraznilenuduiusiudmuliauadnalidimayniieta fa duiruaddeaniudn Snauniga
(B = 0.533) sa9asunfia sudszlamiiBelszaunsol (B = 0.412)

106



118418
NHTIng1avAaUns A o A
sUj Silpakorn University ﬂ“fl 39 aUun 1 (V.a. - N.W. 2562)

Journal

(2

A13197 5 ugasnan1sianzialulidar: asdisznauainuiluaifudl deanunnNusaIgna1ndl
waralunsauaiedIaTsaLazIdFIay (n = 182)

v

AN gnﬁumaognmﬁﬁ@iamiﬁuﬁﬁ

s a v
i’]\‘iﬂﬂitﬂaﬂﬂﬂl'l&lé‘l%ﬁi’l d1@n

S.E. B B t P-Value
(Constant) 161 -178 -1.108 269
AUNABARA NI FUAN .062 612 533 9.908 .000
Mudszlomiidsdseaunmsal .055 419 412 7.661 .000

R = 0.891, R2 = 0.793, Adjusted R® = 0.791 F = 343.621, *P < 0.05

NANITILATITHNIRDA GT’JEJﬂ’]SeJLﬂi’]‘:ﬁﬁ&lﬂ’]‘iﬂ@ﬂaﬂv\%@m W ITAUANNLTANWA 0.05
LLammmﬁwﬁufmaa%’ujmaagmﬁwiaaa@Tﬂi:ﬂaummﬁlumﬁuﬁm%wﬁ Lnaﬁﬁﬁummgﬂﬁuﬁﬁ@ia
ATIRUA ﬁ'ﬂum‘smaauLLuusfmnﬂﬂ&jmaoQ@ammuaaumw WU aaﬁﬂszﬂaummﬁiumﬁuﬁﬂ
duriauadlasTunfidenniudl (attitude) Inagigadannunniuiildanndud sadaiun de

6 % 6 A 6 . . . 6 v Aad
g9fUsznauandszlomiiBsUssaunsal (experiential benefit) wazadadznauaIna WENUAN
laiAgTadnualIFuaIaIuaIaU

mmm%msw:ﬁmumjmmq WU aaﬁﬂs:naumm;ﬂumﬁuﬁﬂﬁﬁwa@iammgﬂﬁuﬁﬁ@ia

a £ o Qa 1 1 J £ £ a a
AU FMTUNFUDNL 21 019 40 1 AN 41 Yawld Usenaudiy addisznaudiunanad
lasmnnfdeandud (attitude) Inagagadaninuyniunldenndudn vasadan Aa asdtlsznanem
UszlomliBasszaunisnt (experiential benefit) Muday druasddsznaudugmanudn liineides
= @ A U [~ Qs -5 1 { 1 A‘ 1 Qs > I
ﬂumaumﬁNal,ﬂuau@umuluﬂqumq 2103407 Mmm:ﬁnqumq 41 Dawll wudnauausin 1w

6 v & A v A . . = U 1 Aa 4:3/ A v
a3fdsznaudulselumiiTaninf (functional benefit) mmm‘ma;ﬂ"l,m’] nENNINYFIIH Fuwa Lk
~ e a U A U 6 6 £ 5;:{' Qs a 6
mzﬁdﬂwuﬂmmaumaum"bu nasnlsznavdwl sz lumin lasuainnisusina

m‘nwﬂ%mswzﬁmwﬂﬁjum@gmlumﬁu‘l’;ﬁ WU aoﬁﬂi:ﬂaummﬂumwauﬁwﬁmﬁﬂuﬂa
lagmuffideanaud (attitude) Sragigadannunniuidaandud nangunauhiidomguaiiie
FUNWUATMITHAUANE (NGW 1) LLa:mjuﬁﬁmﬁaﬂﬂiﬁaaﬁﬁl,l,amhé‘aﬂw (naay 2) luvaenasnsznay
) & A & . . L.oA | o Aa A o & A
udselomiidalszaunnsal (experiential benefit) uNamamm;dﬂwummlammum"lfml,awwzﬂqm
AULNDFIRTIALRLLTRIN ﬁfi’mﬂ'@'uﬁﬁuLﬁaqmmwuazmuﬂmﬂ WL aoﬁﬂszﬂauﬁ’mqmauﬁ'ﬁﬁ

"lsjLﬁm*’ﬁaoﬁ'uﬁa%uﬁﬁLLa:@Tmm‘si%‘ﬂmwauﬁw ﬁwa@iamm@ﬂﬁummﬁuﬁw

107



218A18
NnTIng1avAaUns
Silpakom University
Journal

M13797 6 m*meqﬂNamsmaauaw@gm

191 39 atiufl 1 (u.9. - n.W. 2562)

ANNAZIUNAFOY

Naﬂ’liﬂﬁﬁaﬂﬁ&lu&g’]%

P . .
41 Yty Auia AuiNa

(n = 149)

T 21-409

(n=385)  (n=230) FUNINLAZ FIFTTALAL
NRIN

(n = 182)

Hawaay
(n = 203)

H,1: a2w3luasduda (brand knowledge)

FNUNIFINATIFUA (brand awareness)

P v A

eiaNam'am'mgﬂﬁuﬂanﬂm@iamﬁuﬁw

U

H,2 : anuluasduen (brand knowledge)
U UFNTANLALINUAFUN (product related

attributes) INAGBAMUHNWUNANANFBATIFN

H3: mmg“lumﬁuﬁw (brand knowledge)
ﬁmqmauﬂ'aﬁvlmﬁﬂ'sﬁ'uﬁﬁuﬁw (non-product
related attributes) f,%awa@iammanﬁuﬁgﬂﬁw
Heaaadum

H 4 : a21w3luasduen (brand knowledge)

dutselomiiToniing (functional benefits)

o A v a

eiaNam'am'm;dﬂwumnmmiamﬂ%uﬁw

U

H,5 : anuluasauen (brand knowledge)
dulszlomiiBeanyanwal (symbolic benefits)
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d' @
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