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WHEN FASHION ARE LIFE
Siwaree Arunyanart® And Patcha Utiswannakul®
Abstract
In the age of online socialization, new generation always search out and
intend to express their own identity to public. As a result of constant change
brand building and product creation aim to attract through unique characteristic
and functional elements. Creating a brand beyond fashion by connecting a brand
identity inspired by consumers lifestyles, social values and consumer’s behavior.
As a result, fashion brands diversify their product lines into other market, which

brings about a pattern of fashion lifestyle branding.

Keyword: 1. Fashion Lifestyle Brand 2. Lifestyle 3. Fashion

*D. F. A. at Faculty of Fine and Applied Arts, Chulalongkorn University, Thailand.
E-mail Address: s.arunyanart@gmail.com
® Associate Professor, D. F. A. at Faculty of Fine and Applied Arts, Chulalongkorn

University, Thailand. E-mail Address: fac.ru.chula@gmail.com

218



s Insasdating atumm ing 99 37 aUiuf 2 w.4. 2560

. { 1 6 @ (% U A
Lifestyle Brand: n’m%aufmszm’mLmsumnummug«‘ui‘[nﬂ
o A da A s x4 2 aa o a aa &
gﬂLu_lfumimLuumwsavl,aWa"l,@muu wuwds AnmMIEiuTIa Tilas
M ludaztsuantiiviaund  a1fiew LLa:guuawam@ia:i_qlﬂﬂa@”\‘lﬁfugﬂLLuu
maduiiwdiadelianunusluioaamiaarawiazltlunsassayansol
MyiausTan NdszneunudaansnizaIyans (Spaargaren & Van Viiet, 2000)
XOAASBINUAINANIVDI Jariyawetch (2007) NNEIHINTLELWI LEUNINTAaN
' K ~ o s & a ' & o o
7 Iuﬂqﬂﬂﬁlguum:LLa"laWavl,@]m}:ummImL@umﬂmu andrnnudsgasiiu
1 { &/ a U a 1
NRULAN 9 NHANURNIZAINTY FRAIRI0UTNNIINITAANUANIZHIDULANEANS
q 5 . . . . B
UEaInMNULDua1a% (Personalize) TQGLLGIQZT]E\!NVLQW&VL@]N" IMNANMVRVIUUAE
v L= ' v v 1 1] a &/ a U s
AzUALWI RN AINENITIIGUFINAADNITIAAT UV ILUT UG ARA la R la g
{ v > > & U o o =3 a
Naas AL AU IDARN BDLANIZVDILLTUG TigeanaInUIULUUMIALEUTIA
a 4 v a)’ 1 1 { ] > 1 %] Ls
P ASIEY mw%mjawaaEuﬂnﬂlmma:mguﬁl,mﬂmaﬂuamwmiﬂu Tanalas
o ) a a 4 . A & Y
LUTUAIRNNETIN LA TN AUAG ANNAALA ANAUTUTOUVDINGUAUTITUBE T
M3 UsTaUNIIDl JARDITN WHaT16 LAITAUTUNIIEIAN AIZLAR AT
s Kﬂqf a 1 v = ' A s a
SLuLLmu@“lawavlmumwmiﬂa’nmamﬂqu NIDTWUTITN LALLRUAIALT 1

gﬂ”°'15|,uﬂ'15a*3”1\1ﬂ'3'm§§ﬂLLa:mimﬁi’auﬁaaﬂﬂﬁaaﬁummﬁmmwam@ia:ﬂ@'u

©

A

- e Il 1 1 =Y a U 1 QI d v
vslnalusony lansladuusuaas bildualssinnaiavasdud watdudonls

m@ﬂlﬁLLid ‘Lly%@]’]ﬂlﬁ] I Lﬂﬁa%LLazﬁ’]ﬂ%@lEﬂ wuunMIaLiusiavas ﬂuvl,@?f

2D e3>

Fashion Brand: ﬂ‘:’lmﬁ%uﬂ‘ﬁ:% INIHALATH LA
mﬂé’ﬂwm:maﬁuﬁ’]LL‘V\I*’ﬁ;uﬁﬁﬂﬁﬂ%'mﬂ?zlﬁuﬂayq'ﬂﬁmam'mmmm:
ﬂ%’mﬂﬁlﬂugﬂl,l,uua"l,@ﬁ (Style) "I,ﬂmuﬂqﬂau”ﬂ LﬂuLﬂ%aaLLamﬁdmm"in%q@ﬁq
wazduulsmumafsuudasvonaingia §eu Jaussruuazinalulad
awAadunszuauwiliiy (Trend) lnd o DELEND s'fioehNa@iagﬂuuumiﬁ%ﬁuﬁ%
209l UULARZTIIIAN LLmu@Tﬁm‘ﬁLLw"ﬁ"uﬁoﬁé’ﬂumzﬁmﬂumnﬂu;ﬁﬁﬂ
LLazﬁ%’Nﬂ’]iLgﬂuﬂﬁﬁ’UﬂE\juﬂ/‘l_lﬂﬂﬂ FOAAREINUAINEIVEIALNYK Egan (2005)
‘ﬁﬂﬁh'nf’];‘Tﬁimfuﬁaom‘sﬁﬁ]zﬁﬂuj’éﬂmjS] ARDALINT WUTUSTUAUNTUS 9
fiunumlumislanag sfaussduenalalnig NRaNUULAUTUANTUS 98
AR TR ARAE LA F AN NGNS IINMIFTINTZUE UazANY
jﬁﬂamﬁlﬁmaapjﬁiﬂﬂ fouduntuazidouudaslUasaarisuduntuid
ﬂi:mumiw”@umgﬂLmumww:‘*uam@ia:‘ﬁ'aanmamﬁmﬂuavlmﬁﬁﬁ'ﬂmu LT
LLW"ﬁ'ﬁmg'mu@]%%aﬂ (Rock Style) LLw%;uﬂéju@u@%'w”ﬁ (Punk Style) W3oungu

219



Waungufadia 23 asywnan waz Wa giieTaena

naNuTsUsINLWIAataLANIN (Less is More) Mi3aninffivaa (Minimal)
U 2 €A v o = v o AR A& 1 v oA o a n‘ﬁ o
LDudn msaﬂ{lLLmu@aumwahjuama\‘lmmmﬂquauﬂnmflummy NIlua
é’nwm:mmmjmjﬁinﬂ (Character) safiuulunmsifenltieved (Taste of Life)
miagjmﬁ'ﬂ (Taste of Housing) WaTNILETIN (Taste of Activities) (Patcha, 2013)
INAN YU NLABIUNIZVDILUITUAFUAWNTUTIIN  NEAN AU TUG
§u@1”1LLW“ﬁ'quLL@ia:a"[@ﬁﬁfua:ﬁmmaa@ﬂﬁaaﬁ'u;sﬂLLuumi@ﬁLﬁu%% (Lifestyle)
U oA 1 a 1 1 s [ Il a a
ma\‘lauﬂnﬂlmma:qﬂauﬂ LLaﬂuLma:ﬂqw"Lawavl,@aamaﬂmmu Taudunun
g % v & & A A a X A
T390 sevianliiAndsgelnidnineduarnnisiddouudasldaruniaian
luqﬂau"'ﬂﬂa'cgu”uﬂﬁl,ﬂﬁﬂul,l,ﬂmml"ﬁzqumqé'\muaau‘laﬁﬁfu fonadauuy
MIGAUTIfVaIA% aamﬁmﬂumjmu’:ju‘l,mi (New Generation) NiAM3LANE
£y { A o a & ') ™ &
LRZAINNGBINITNILUFAIDDNTIAIAUNINTIU LUTUA FUALWTUIINNNI 11
suuuuuIuaTUgInsalanad (Haute Couture) @lmiuasuusud (Designer Brand)
@aamuumumummnﬁﬂ (Ready to Wear) @14¢ ‘ﬂdL’iu“Ilil’]ilﬂ’iwLﬂ‘Y]auﬂﬁ
(Product Line) mamm@auﬂ 97T AWEANLNY BWTLAEA UL ULAY
nIaAnued (Sophie, 2012) awinlUganuidu wususunswlanalad
YY) o & . . o
nauvasuuTudaudunTwlanalad (Fashion Lifestyle Brand) gniitwua
AIUNARAR ANUFULD m’mﬁ@Lﬁmlaagnﬁwﬁé’uw"’uﬁﬁumi%aﬁuﬁwLLW“ﬁ'u
(Gutman & Mills, 2006) 3NNTzuaLwI i INaIMeldLwIfaaIna1IwLI
fuusudduduntudag wuanlienuidyiunmsvesdzianfudidng
o A Aa o A a & A A R ~
gﬂLLuumsmLuummaagﬂuﬂnﬂmﬂmmu Feaznanaarzinsdaly laod
LT LN TN TIRILR AN L TUA RWAI NN ILATIZR A%
) iuuuTudaudd5agl (Ready to wear) filanulaaidulugiu
[ o s o‘aﬂ o < a o e 6 a €A @
BUTUALNTW bW laanlszauanudsa Joaanualanis ugﬂuuua‘lmaum
{ o A A o A o [ s ' %
NTALIU LLa:ﬁmwmmrmmwawu(ﬂaumﬁaa@ﬂaamu"[awvlmﬁmamgmm
wineguslng
€a v A s o Y & &
2) wusuaaumidunoansuluszavana wazidunwansalvasnuIua
sl,usm”un“ﬁmﬂ L% WUTWALALDE LLmuﬁqBﬂ LRZLUIUABLNINN
‘A v { o ] 1 a 1 k1
3) LﬂuumuﬁaumﬁﬁmmemommmﬂmemaﬂummquL‘mmnzl
cjﬁinﬂ TagRAIIUIINNIIA ARV IFUATIUNT U LAAIH NE1IAD GRS
mMInIaaaszaut (B) AMaadsvadfud 800 — 1,500 U lasimsnaadud
\Juswanunn (Mass Product) §uAkInIsmMIaaaszauiuin (B+) Inaaie

220



s Insasdating atumm ing 99 37 aUiuf 2 w.4. 2560

PpIFWAT 1,500 — 8,000 LN UATEIUAUINIINITAATZALLE (A) U300
@RBUaIEWAT 10,000 — 30,000 LN (Patcha, 2013)

& X a ea o o o & o

NI% IMNMTNITH LU TUA AUATUATW AN F laRa NN aIna
sunInaaianuuTudsud ldun 93 (Muj) uuswaAUEAINIWANHTIIEY
anaduwialde déunianensaananszaud (B) weaads (Paul Smith) WUTUG
Augasnnansoirasanuduaing ey Sdunisnisnsaaranszaudan (B+)

& & & o &

uazsIWaaitsus (Ralph Lauren) WUTHWANURAIAIWANEDIwaInIuLTn
N JdunianienisaananIzaute (A)

A RALPH LAUREN

B+ PAUL SMITH

B \ MiJI
A\

AN 1 Brand Positioning

A ) o s o A aa
¥3 (MUl duuusudauduntulanalod molduwdeuuudives

P v
A o

. ' X a a o v a v
28391)u (Japan Minimal) Naaslwlud 1980 JuuIAALTINAIW LATRIIRUAT
dl ' fdl = Q dl 1 = ] U A
fuandsannuuInaang lasdnaniin Suude 14165 ULAETIMEUAQRUNS
nedmanainanunnmsliiannudagnumsanuuundesaaannand g
AzIuaan w’wumnﬁanlﬁi’a@ﬁﬁdﬁﬁumﬁ ARAUITAITHNAANINY AAGUNYK
AAVLLLRZRITA L ﬁmsqn‘"wﬁﬁﬁumwﬂimﬂ'@ I@mjﬁinﬂmmimﬁaﬂ%a
AU LAt aNIZ I UFING D INTTLYINIb muumﬁ@miag;mﬁ'mashawal,ﬁ'm bl
AL DUTATNUFILIARDN mumzmumimamwﬁméaLﬁusl,uﬁaaqmm

= ] @ A £ A v = = a U dld

ANNLIBUN Ulu@aaummmuumqwalumma waznggLuuuRuenNa

s & o o A da Yo '
vLaWﬁVL@la@]aUﬁuadﬂUEﬂLL‘]JUﬂ’]’iW]LuWH’mluU’«J@U%E]Eﬂ\‘)ﬁ’ma

221



aunTufadia 23 asywan uaz Wam giimIINA

=i~ =T..

AIMA 2 Muji Produ

187 http://festo.wordpress.com/2010/03/17/ikea-in-japanese-spells-muj/

| musieropucTLNE |

v
v v v v

[FasHion] | oFFice accessories | | HeaLT | | Home | [ELEcTRONIC| [ TRAVEL| | cRAFT & TOY |

LADIES FURNITURE
MEN [KITCHEN & DINING|

[BATHROOM

AINH 3 Muji Product Line
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AN 4 Paul Smith Store

ANT: www.paulmith.co.uk
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A7W# 5 Paul Smith Product

37 www.paulmith.co.uk
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PAUL SMITH PRODUCT LINE

Y
v Y ! v

FASHION/ACCESSORIES EYEWEAR GIFT&THING COLLABORATIONS
CURIOSITIES > PAUL SMITH AND LLADRO'
> MEN'S >
> PAUL SMITH AND ANGLEPOISE
| ARTWORK & PRINTS
> WOMEN'S
» PAUL SMITH AND THE RUG COMPANT
N BOOKS
> JUNIOR »| PAUL SMITH AND THE WOOLMARK COMPANT
- CHINA
p»| PAUL SMITH AND CHILDREN IN NEED ROCKS
> FRAGRANCE
> PAUL SMITH AND BUNKATA
> STATIONERY
> PAUL SMITH AND MISIC EXCHANGE
> PAUL SMITH AND PINARELLO
> PAUL SMITH AND DAVID BOWIE
> PAUL SMITH AND LEICA
o PAUL SMITH AND SCOOTER
d' . .
AN 6 Paul Smith Product Line > ETC.
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2NN 7 Ralph Lauren Ad Campaign Fall/Winter 2012

-
71841 www.ralphlauren.com
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AN 8 Ralph Lauren Product

-
7131 www.ralphlauren.com

9 37 ariufl 2 w.a. 2560
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|

| RALPH LAUREN PRODUCT LINE |

v
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| FASHION

HOME

| GIFT

CHILDREN

—L e ]

FOR GIRL

FOR BOY

FOR BABY

=
o
=
m
o
m
[}
o
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FOR THE HOME

AN 9 Ralph Lauren Product Line
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